


NS. LAS. 





JU! 15 1982 


THE EASTERN UNDERWRITE 


(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 


AWEEKLY NEWSPAPER INTERPRETING THE TRUE SPIRIT OF INSURANCE 


Published by The Eastern Underwriter Co., 94 Fulton Street, New York, N. Y. 
Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under the act of Congress, March 3, 1879 








Thirty-third Year, No. 29 








NEW YORK, FRIDAY, JULY 15, 1932 


$3.00 a Year; 25c. per Copy 








SIXTEEN FIRE COMPANIES 
ISSUE BROAD ALL-RISKS 
POLICY FOR SECURITIES 


Covers Securities up to $5,000,000 
Value with Armored Cars or 
Armed Messengers 


$1,000,000 LIMIT ON MONEY 


Central Reinsurance Bureau Ex- 
pects Increased Business Due to 
High Registered Mail Postage 


Because of the new and greatly in- 
creased postage rates for registered mail 
which went into effect on July 1 it is ex- 
pected that there will be an increased 
use of armored car services and mes- 
sengers for the speedy transportation of 
huge values in securities and currency. 
For this reason sixteen leading fire and 
marine companies, comprising the Cen- 
tral Reinsurance Bureau, are now issuing 
a new “all-risks” policy to cover move- 
ments of currency and securities by ar- 
mored cars and messengers. The insur- 
ance is as broad as that under registered 
mail policies and will be effected through 
an open policy with a method of report- 
ing similar to that in registered mail in- 
surance. No initial premium will be 
charged but premiums will be paid 
monthly on the basis of actual declara- 
tions made. The companies are issuing 
both daily and monthly reporting forms. 

This new policy will be issued by any 
of the following companies or compa- 
nies affiliated with them: Aetna (Fire), 
American Eagle, Automobile, Conti- 
nental, Fidelity-Phenix, Fidelity & Guar- 
anty Fire, Fireman’s Fund, Glens Falls, 
Great American, Insurance Co. of North 
America, National Union Fire, Phoenix, 
Providence-Washington, Springfield Fire 
& Marine, St. Paul Fire & Marine and 
Travelers Fire. 

Limits Up to $5,000,000 

The limits of liability under these new 
policies are as follows: ~ 

(a) $5,000,000 on securities and valu- 
able papers (excluding coin and paper 
money) by armored motor cars or in the 
custody of messengers under armed 
guard: 

(b) $250,000 on securities and valuable 
Papers (excluding coin and paper money) 
in the custody of messengers not under 
armed guard; 

(c) $1,000,000 on coin and paper money 
by armored motor cars; 

. (d) $100,000 on coin and paper money 
in the custody of messengers under one 
armed guard; 

. (€) $250,000 on coin and paper money 
in the custody of messengers under not 
less than two armed guards; 

(f) $10,000 on coin and paper money in 
€ custody of messengers not under 
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armed guard; 
The aggregate liability, however, shall 
(Continued on Page 22) 
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The Summer Echo 


In former years each Summer echoed the echo of 
the previous Summer, which had echoed the echo of its 
previous Summer, to the effect that business could not 
be written during the Summer months. 
Those who didn’t want to work leaned heavily 
on it, and so discouraged many who were already, for 
one reason or another, in the doldrums. But, like many 
another tradition, there was little of fact in it. 
whole world does not shut up shop in Summertime. 
Business goes on, in all its activities. 


An old tradi- 


For the 


Prospects are 


Vacations don’t: average more than two 


WM. A. LAW, President 


weeks—the working world can’t spend the entire Sum- 
mer at seashore or in the hills or at European watering 


“In the good old Summertime” thousands of Agents 
have their most profitable days and weeks. 
present season, despite the well-known you-know-what, 
will be no exception to those who press their industry 


And the 


THE PENN MUTUAL LIFE INSURANCE CO. 


PHILADELPHIA 

















SENATE UNEMPLOYMENT REPORT 
AGAINST FEDERAL SYSTEM; 
FAVOR LAWS BY STATES 


Senators Hebert and Wagner Agree 
on Need for Compulsory 
Feature 


DEDUCT COST FROM TAXES 


Would Have Time Limit for Indus- 
try to Put System into 
Effect 





The long expected report of the U. S. 
Senate Committee appointed to study 
unemployment insurance which commit- 
tee was composed of Felix Hebert of 
Rhode Island and Senator Robert F. 
Wagner of New York, was presented to 
the Senate last week and copies of the 
printed report have just become avail- 
able. 

The main conclusion of the Committee 
is that any system of federal unemploy- 
ment insurance would be impracticable 
and undesirable. After making a study 
of the operations of such systems in 
other countries, particularly in those 
where industrial conditions are similar 
to those in this country, the committee 
is emphatic in rejecting any Federal 
scheme. 

Reserves by Industry Best Plan 


The committee believes that some form 
of legislation should be enacted in the 
several states fixing a period during 
which industry can formulate plans for 
the establishment of proper reserves for 
an unemployment system under the su- 
pervision of the States. The committee 
considers that a system established by 
large employers with their own reserves 
would perhaps prove the most satisfac- 
tory but it is pointed out that this in- 
volves a problem in that relatively few 
employers have any insurance plan. “The 
ideal solution, to our minds, would be 
the establishment of reserves by private 
industries in conjunction with their em- 
ployes, each plant employer taking care 
of his own employes, at the same time 
fostering and encouraging the mainte- 
nance of those systems of unemployment 
benefits which the workers themselves 
have maintained in some _ instances,” 
says the report. “But again, the experi- 
ence of the past demonstrates to our 
satisfaction at least, that industry will 
not, at least for a long time, if ever, take 
upon itself without compulsion the es- 
tablishment of such reserves. There- 
fore, we conclude that ultimately, at 
least, the states should formulate some 
program.” 


Problems Confronting States 


The committee goes on to say that 
while it is their opinion that the several 
States may find compelling reasons for 
requiring the maintenance of some sys- 
tem of unemployment insurance by in- 
dustry, here again, it is their opinion that 

(Continued on Page 12) 
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EUGENE A. McLAUGHLIN ROSWELL FE. FISHER 


Becnmine July 1st, 1932 The Keane-Patterson Agencies of the Massa- 
chusetts Mutual Life Insurance Company in New York City, assumed manage- 
ment of the Pershing Square Office of the Company at 100 East 42nd Street. 
The retiring General Agent, Mr. H. N. Feil, has chosen to further expand his 
personal production in cooperation with us. The new administration of this 
office is under the supervision of Roswell E. Fisher and Eugene A. McLaughlin, 


and will materially extend the program of ——— 
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Home Office That Could Sta 


Employes of the Sun Life 

of Canada are Drawn From 

Amazingly Wide Range of 
Occupations 


Without going outside of its own em- 
ploye personnel at the head office in 
Montreal, the Sun Life Assurance Co. of 
Canada could man a modern ocean liner 
from navigating officers to engineers. By 
‘rafting for the purpose some of its cler- 
ical force it could send into the air a 
fleet of airplanes. It could furnish staffs 
for either a univers‘ty or a hospital, or 
publish a newspaper. 

To most people the office work of such 
a company suggests principally mathe- 
matics and accounting. It came as some- 
what of a surprise, therefore, to several 
recent visitors to the head office of the 
Sun Life at Montreal to learn that rep- 
resented in the personnel of the company 
there was such a wide variety of expe- 
rience and talent. Other occupations 
which had been followed by employes 
previous to joining the staff include those 
of fur trader, minister, manager of a 
tea plantation, Royal Canadian Mounted 
Police officers, actor, immigration and 
customs official, food and drug inspector, 
factory engineer, and many others. In 
addition, it is interesting to learn that 
the daily work of such a company re- 
quires the performance of occupations 
which at first thought would not be as- 
sociated with insurance, among them 
those of architect, office furniture de- 
signer, economist, dietitian, librarian, 
nurse, lawyer, chef, butcher, laundryman, 
spray painter, marble setter, tube me- 
cnanic, 

One of the first things that a visitor to 
the head office notices is the number of 
€x-service men employed as attendants. 
In fact, of the entire male staff 27% have 
seen war service. They rank all the way 
up to brigadier general and flight com- 
mander and one member of the person- 
nel has the V. C. 

_Company’s Employment Procedure 

The company has an unusually strict 
employment procedure. While at the 
present applications are not being taken, 
the numbers received at the employment 
office at times run about one thousand 
each month. All applicants are carefully 
interviewed and selected groups given 
written and medical examinations. The 
care taken in selection is indicated by 
the fact that less than 10% of those who 
apply prove to possess the type of quali- 
fication required by the company. The 
majority of the staff have previously 
been employed at office work or have en- 
tered the company directly upon leaving 
school. _ In a few cases, however, very 
Successful clerks are selected from oc- 
cupations far removed from office work. 
st bakery driver and a crane operator, 
‘or example, appeared from interviews 
and tests to have the type of ability re- 
quired, were employed, and have made 
a -_ Selection is not limited 
aie 7 oO apply at the employment 
avemce = addition visits are made and 
“ mts _— conducted with schools 

Poot re and universities throughout 
comida. Managers and secretaries of the 
U "pany’s branches throughout the 
a ae — Canada forward to 
from. indict Pp ications received locally 
ie tiene ae * s who can not be used at 

A e branch. 

Seca once of careful selection of ap- 
a staff h; : a wide range of territory 
as been brought together which 











The Sun Life pipe band, a highly- trained organization, is in constant de- 
mand at social and athletic events in Montreal. 





Most prominent among the Sun Life girls’ athletic organizations is the basket- 
ball club. The above is a photo of the 1930 team which won the Senior Cham- 
pionship of the Province of Quebec. 











The game of tennis flourishes among several hundred members of the staff. 
The Sun Life Club’s courts are among the finest in Montreal. 


an Ocean Liner 


By E. E. Duckworth 


Assistant Secretary in Charge of Personnel Department, 
Sun Life Assurance Company of Canada 


is exceptional in its qualifications. One 
hundred and sixty-five of the twenty- 
four hundred head office clerical em- 
ployes are university graduates. All Ca- 
nadian colleges are represented as well 
as Yale, Harvard, California, Antioch, 
Fdinburgh, G'asgow, Aberdeen, Oxford, 
Cambridge, “Utrecht, Geneva, Milan, 
Heidelberg, The Sorbonne, Caracas and 
others. Included among the university 
graduates are two Rhodes scholars. 

The staff includes eight fellows and 
eleven associates of the Actuarial So- 
ciety of America. Thirty-two employes 
are at present preparing themselves for 
examinations of actuarial societies. One 
hundred and thirty-four are members of 
the Insurance Institute of Toronto and 
five hundred and forty more are now 
pursuing the three year course of study 
for the certificate of this Institute. Ten 
are members of the Society of Chartered 
Accountants. The Chartered Institute of 
Secretaries, Chartered Insurance Insti- 
tute, Institute of Bankers, American Sta- 
tistical Association and other technical 
societies are represented. 

Many Nationalities Represented 

Among the places of birth and previ- 
ous residence of the staff such out of 
the way names appear as the Yukon, 
Channel Islands, Isle of Man, Cuba, Por- 
to Rico, Jamaica, Barbados, Antigua, 
Palestine, St. Kitts, St. Lucia, Shanghai, 
Ceylon, Malay States, Burma, Turkey, 
and New Zealand. Strange documents 
are sometimes received at head office 
written in Hindustani, Calabar, Malay, 
Greek, Portuguese and many another 
foreign language. Unusual indeed are 
those which can not be translated by 
some member of the head office staff 
One member of the staff with an un- 
usual gift for languages is able to read 
German, French, Spanish, Italian, Portu- 
guese, Dutch, Latin, classic and modern 
Greek, Roumanian, Norwegian and 
Swedish. 

Wide Field of Employe Activities 

The hobbies and activities of the staff 
outside of office hours reveal still fur- 
ther aptitudes in many fields. They in- 
clude not only noteworthy performances 
in athletics but also newspaper and 
magazine writing, vocal and instrumental 
music, preaching. political speaking. The 
list is almost endless but one of the most 
interesting outside activities is that of 
five employes who are skilled bag-pipe 
players. These men have formed them- 
selves into a pipe band, and by constgnt 
practice have attained such excellence 
that they are in demand at social gath- 
erings and entertainments. 

A feature of the staff which deserves 
special mention is that three hundred 
and thirty-eight or 27% of the male em- 
ployes have a record of war service. Dis- 
tinguished amongst this group are one 
employe who was awarded the Victoria 
Cross, one the Distinguished Service Or- 
der, nine hol¢ers of the Military Cross. 
and four who possess the Distinguishe1 
Conduct Medal. Also numbered amongst 
these men are a brigadier-general, a 
flight commander, twelve captains, and 
forty-seven lieutenants. 

Record of War Service 

The war service record of the Sun Life 

employes is sufficiently interesting per- 
(Continued on Page 13) 























New Edition of J. B. Maclean Book 


“Life Insurance” by Associate Actuary of Mutual Life Has 
New Material on Disability, Preliminary Term 


and Other Subjects 


In the McGraw-Hill Insurance Series 
a new edition has been published of Life 
Insurance by Joseph B. Maclean, asso- 
ciate actuary of the Mutual Life. It con- 
tains among other things new material 
about preliminary term and modified pre- 
liminary term reserves systems, and the 
disability review is brought down to date. 
Mr. Maclean’s book, widely used in col- 
leges and universities, is also highly re- 
garded in actuarial circles. 

In discussing the general disability 
contract revision of 1932 Mr. Maclean 
writes in part: 


General Contract Revision of 1932 

“The general increase in disability pre- 
mium rates and the other measures 
adopted in conjunction with the standard 
provisions early in 1930 had not had time 
to show their effect before ,some of the 
companies found themselves facing a sit- 
uation which seemed to call for further 
and still more severe measures. This 
was the sharp increase in loss, in 1929 
and 1930, from operation of the disabil- 
ity benefits. This was in large measure 
a result of the economic depression and 
was another illustration of the fact that 
disability insurance is not merely insur- 
ance against disability. The increased 
losses may, perhaps, be regarded as a 
blessing in disguise since they were re- 
sponsible for the most radical overhaul- 
ing of the whole situation that had yet 
taken place. 


Viewpoints 


“Some expressed the opinion that the 
companies should frankly recognize that 
the disability income benefit could not 
be provided at a fair and reasonable cost 
because of the extraneous elements of 
loss which were beyond control. Others, 
representing the majority opinion, felt 
that the income benefit was too valuable 
a feature to the public to be given up 
entirely; that a demand existed for it 
which the companies ought to supply, 
and that it could be safely written sub- 
ject to certain further modifications and 
restrictions of a rather far-reaching na- 
ture. All, or practically all, were agreed 
that, subject to similar modifications, the 
provision for waiver of premium without 
an income benefit was not only desirable 
but could be safely written with no dan- 
ger of serious loss. It was true that lit- 
tle or no loss had been incurred under 
the waiver provision when written alone. 
This had been due partly to its much 
smaller financial importance and partly 
to the fact that there is very much less 
inducement to present an improper or 
fraudulent claim. 


Unfortunate That There Was No Gen- 
eral Agreement 


“It is unfortunate that there was not 
a general agreement in 1931 as to the 
proper scope of disability benefits in life 


insurance. Natural differences of opin- 
ion, individual company experience, and 
possibly also competitive considerations 
prevented such a desirable result. With 
the exception of a very few companies 
which had not suffered any severe loss 
and which decided to continue disability 
benefits on the existing basis both as to 
rates and provisions, there was a general 
revision of contracts and rates effective 
at, or soon after, the beginning of 1932. 
Out of thirty important companies, ten 
(including some of the largest companies 
in the country) decided to limit disabil- 
ity benefits in future contracts to the 
waiver-of-premium benefit only with the 
substitution of a 6-month for a 4-month 
waiting period and at a substantially in- 
creased premium rate. 

“The remaining companies, in general, 
decided to offer an income benefit mod- 
ified as follows: 


1. Coverage to age fifty-five instead of sixty. 

2. Monthly income $5 per $1,000 insurance 
instead of $10. 

3. Waiting period 6 months instead of 4 
months. 


4. Income, in case of endowment policies, to 
cease at maturity date. 


5. Basis of rates changed, equivalent to a 
substantial increase in premiums. 


“The companies offering this form of 
income benefit also issue policies provid- 
ing the waiver benefit with coverage to 
age sixty. In nearly all companies it was 
decided that income benefits would not 
be granted to women. At the same time 
some companies which, since 1930, had 
been charging less than double rates for 
women raised the rate for waiver benefits 
to double the rate for men. 


Future to Decide 


“These far-reaching and _ radical 
changes in the type and extent of cov- 
erage should go a long way to correct 
the situation in regard to loss on disa- 
bility benefits. Whether it is wise to 
continue any form of income benefit, and 
whether there is a general demand for 
the kind of income benefits now offered 
and at the increased rates, remains yet 
to be determined. 


“The provisions of the disability cov- 
erage as now generally offered may be 
seen from the following specimen clause 
covering waiver and income. It should 
be remembered that for waiver only cov- 
erage is usually to age sixty.” 


Disability Summary 


Concluding his chapter on disability 
Mr. Maclean says: 

“Available experience would appear to 
indicate that, for a normal distribution 
of standard risks, involving no special 
accident hazard, a premium of $1 per 
$1,000 is sufficient in the aggregate to 











The FAMILY 


NEW ENGLAND MUTUAL 


LIFE INSURANCE COMPANY 
Boston, Massachusetts 


INCOME 


Write for booklet show- 
ing the distinctive feature 
of the New England 
Mutual Family Income 
Policy 











The Company operates from coast to coast with General Agencies 
in 58 important cities 











pay claims and expenses, provided cov- 
erage is limited to about age 65. Much 
depends on the class and distribution of 
business by occupation. Thus, a com- 
pany transacting business largely in ag- 
ricultural communities and_ granting 
double indemnity freely among farmers 
and farm laborers would probably require 
a higher premium rate. As in the case 
of disability benefits, many cases arise 
which while standard risks for life in- 
surance are substandard for accident in- 
surance. The extra hazard in such cases 
usually arises from occupation but may 
also arise from physical condition or per- 
sonal history of disease, as in the case 
of an applicant with defective eyesight 
or hearing. It is, of course, possible to 
grant the double-indemnity benefit to 
many of those who are substandard for 
accident insurance, provided an adequate 
rate of premium is paid.” 





ONE ARMED AGENT DIES 


Charles W. Bone, Lafayette, Ind., who 
spent his entire adult business life in the 
life insurance business, and was an active 
worker in association activities in Indi- 
ana, died recently at his home of acute 
colitis. He was 72 years old. Many 
years ago he narrowly escaped death 
when hit by an interurban car on the 
public square. He lost an arm then, but 
he resumed the routine of business life. 


SELLS DIRECT TO PUBLIC 


Oklahoma Southern Life Eliminates 
Services of Agent in New Selling 
Scheme 

A new method of selling life insurance 
has been adopted by the Oklahoma 
Southern Life of Oklahoma City, elimi- 
nating the services of initiative on the 
part of the agent. Letters are sent to 
prospects outlining the benefits to be 
derived from policies written by the com- 
pany. A card is enclosed containing 
blanks for age date of birth, height, 
weight, race, occupation and other de- 
tailed information. 

If card is returned with desired data, 
the company will submit a policy form 
based upon the information received. In 
this “Direct to You” service, the com- 
pany claims a policy can be delivered 
guaranteeing the same amount of pro- 
tection, with certain added features, at a 
cost of approximately 60% of the pre- 
mium rates usually quoted for life in- 
surance coverage because of the elimi- 
nation of agency charges. No medical 
examination is required. 








WM. BINKER ANNIVERSARY 
Agent William Binker, attached to the 
Camden District No. 1 of The Pruden- 
tial, has just rounded out a quarter of a 
century of continuous service with the 
company. 





Compensation— 








luck, not in vast profits, not in tricky manipulations. 
by virtue of its very tendency to search for obscure causes. 


Life insurance has survived, and will survive, because its cornerstone is scientific conservatism. 
the temporarily expedient have no place in its methods. 


There is a reason why the institution of life insurance is triumphantly riding the waves of national financial distress. The reason lies not in good 
It lies in something so obvious, so axiomatic, so simple that the average mind passes over it 


Life insurance is neither pessimist nor optimist—it is cold, calculating science that recognizes human frailty and deliberately nullifies its evils. 


Quick profits, speculation, guess-work, grasping at 
It realizes that, at the bottom of the wine of prosperity, are the inevitable dregs of 
depression—and in times of plenty it entrenches itself against the attacks of panic. It survives the worst because it cherishes the best. 


AMERICAN CENTRAL LIFE INSURANCE COMPANY 
Indianapolis, Indiana 
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Public Is Invited By 
Canadian Departments 


WINNIPEG TO HAVE CONVENTION 





Many Committees, Including That of 
Security Values, Will Make 
Their Reports 





The fifteenth annual conference of the 
Provinces of Canada Association of Su- 
perintendents of Insurance will be heid 
in Winnipeg September 6, 7, 8—Fort 
Garry Hotel. All persons interested in 
the business of insurance in Canada, 
either as company representatives, agents 
or brokers or insured, are invited to at- 
tend all the sessions of the conference. 

Reports will be made by the following 
committees: Valuation of Securities, 
Fire Insurance Legislation, Blanks, Au- 
tomobile Insurance Legislation and Pol- 
icy Forms, Credit and Free Insurance, 
Uniform Life Insurance Agents Licens- 
ing Bill, Proposed Amendments to the 
Uniform Life Insurance Act, Statutory 
Conditions of Life Contracts and Stand- 
ard Provisions for Disbility Benefits, 
Uniform Definitions of Classes of Insur- 
ance, Desirable Amendments to Provin- 
cial Insurance Statutes Arising Out of 
the Enactment of New Dominion Insur- 
ance Acts. 

Persons planning to attend the con- 
ference from Canada or the United 
States, east of Toronto, are invited to 
meet in Toronto on Saturday, Septem- 
ber 3, and to go in a party to Winnipeg 
via special C. N. R. boat train to Sarnia, 
Ont.; Northern Navigation Company to 
Port Arthur, Ont., and C. N. R. to Win- 
nipeg, arriving Monday evening, Sep- 
tember 5. Reservations should be booked 
direct with the general passenger agent, 
aaa National Railways, Toronto, 

nt. 





IMPERIAL LIFE CHANGES 





Toronto “Downtown Branch” Formed, 

With Bernard Vise in Charge; New 

Managers at Kingston, Port Arthur 

Several important agency changes have 
been announced by the Imperial Life of 
Toronto. Bernard Vise has been appoint- 
ed manager of a Toronto branch, which 
will in the future be known as the To- 
ronto “downtown” branch. He succeeds 
William A. Peace, who has resigned to 
devote his entire time to personal pro- 
duction. Similarly, R. G. Mimms is re- 
uring as assistant branch manager at To- 
Tonto to devote his full time to his per- 
sonal clientele. 

Mr. Vise has been manager of another 
company branch on Bay Street, Toron- 
to. This office will be closed and the 
branch amalgamated with the newly or- 
ganized downtown branch. : 

J. B. Cooke, for the past thirty-five 
years district manager at Kingston for 
the company, has retired from active 
managerial work. He will be succeeded 
by C. E. Stuart, formerly representative 
at Orillia for the Imperial Life. 

D. W. Moore, who has been manager 
of the North Western Ontario branch, 
with headquarters at Port Arthur, has 
“ntered the personal production field in 
Toronto _W. B. Hurrell, who has been 
4 Successful producer for the company 
Or some years in Winnipeg and in Port 
Aithur. succeeds Mr. Moore. 





CONNECTICUT DEP’T INCOME 


Pi income of the Connecticut Insur- 
| ce Department during the year ended 
a 30 was less than 1% under the re- 
tad the year before, being $1,019,786. 
hei nearly double the annual income 
poet ears ago. In its largest item, taxes 

icmiums, there was a decrease of 
— trom $851,354 to $844,548. Fees 
ented to $127,963 and licenses $46,- 
™, while reports brought in $673. 





WITHDRAWS FROM ILLINOIS 


The Northern States Life of Ham- 


ion Te withdrawn from operat- 




















Consider His 
Hobbies! 


Most successful men, regardless 
of their calling, have hobbies they’d 
like to indulge. But when? 


They can set a date for retirement 
and, when the time comes, have 
an income sufficiently large to 
permit them to play. 


Prudential Endowments and 
Retirement Annuities 


Are The Keys To Independence 
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Che Prudential 


INSURANCE COMPANY OF AMERICA 


Epwarp D. Durrtetp, President 
Home Office, Newark, New Jersey 


























Firm of Spence, Elcock 
& McAlpin Is Formed 





GENERAL INSURANCE BROKERS 


Open Office at 50 Church Street; John 
E. Spence Has Been Big Life 
Insurance Producer 








A new insurance brokerage firm, to be 
known as Spence, Elcock & McAlpin, 
has been formed, with offices at 50 
Church Street, New York City. The 
members are John E. Spence, Thomas R. 
Elcock and Donald M. McAlpin. Messrs. 
Spence and Elcock have been associated 
with Reynolds Pomeroy & Co., Inc., gen- 
eral agent for the Provident Mutual in 
New York, while Mr. McAlpin has been 
president of a tea company. 

Mr. Spence has been a large producer 
of life insurance and last year paid for 
more than $2,300,000. He entered the 
business with the Travelers, starting in 
the life department at the 55 John Street 
office. He later took the home office 
training course and became an agency 
supervisor in the company’s Columbus 
Circle branch. For the past two and 
one-half years he has been vice-president 
of Reynolds Pomeroy & Co. 

Mr. Elcock has since the first of this 
year also been connected with Reynolds 
Pomeroy. He was previously advertising 
manager for the Stone & Webster in- 
terests and before then advertising man- 
ager and later secretary of the United 
States Leather Co. During the war he 
took a prominent part in the work of the 
United States Food Administration with 
the title of Director of Conservation for 
the State of Pennsylvania. 

The third firm member, Donald M. 
McAlpin, is new in insurance but widely 
known in business and financial circles. 
He is a Princeton graduate, class of 1923. 
After leaving college he became connect- 
ed with the Tao Tea company, was for 
nine years general manager and for the 
past two years president. Mr. McAlpin 
has been active in sports, has a reputa- 
tion both as a golfer and as a trap shot. 





N. H. AGENCY 37% AHEAD 





Mutual Benefit Unit Making Fine Rec- 
ord Under Leadership of William 
E. Johnson, Jr. 

A fine record is being is being estab- 
lished by William E. Johnson, Jr., who 
celebrates today his fifth anniversary as 
general agent in New Hampshire for the 
Mutual Benefit Life. Under Mr. John- 
son’s leadership the company’s represen- 
tatives in the state increased paid pro- 
duction for the first half of this year 
37% above that of the corresponding per- 
iod in 1931. June was the best month in 
the agency’s history, production rising 
400% above that of the same month of 

last year. 

A Dartmouth graduate, Mr. Johnson 
was appoinied general agent for the Mu- 
tual Benefit after he had achieved out- 
standing success as agent at Manchester 
for the Phoenix Mutual Life. He suc- 
ceeded James F. Whitney of Nashua, 
who served as Mutual Benefit general 
agent for more than twenty-four years 
before his death. The general agency 
headquarters remains at Nashua and Mr. 
Johnson resides at Manchester. The My- 
tual Benefit has been represented in New 
Hampshire almost since the company’s 
organization in 1845. 





H. W. JACKMAN DIES 

Harry W. Jackman, manager for the 
Bankers Life at Mankato, Ia. and the 
only son of O. B. Jackman, superintend- 
ent of agencies for the company, died 
the early: part of this month at the lowa 
Methodist Hospital in Des Moines, 
where he had been a patient for several 
months. He had been in ill health for 
nearly a year. 





CONCENTRATED ON SMITHS 

By concentrating on prospects named 
Smith an agent by that name rolled up 
a substantial month’s production. 
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G. P. Peed to Receive 
Southern Society Medal 


DISTINGUISHED SERVICE AWARD 





Home Life Producer Has Aided New 
York Society in Many Ways Dur- 
ing Past Year 





The winner of the New York Southern 
Society’s medal of distinction for 1931-32 
is a life insurance man: Garland P. Peed, 
a leading producer of the Home Life of 
New York, associated with the Russell 
M. Simons Agency. He was selected 





GARLAND P. PEED 


from a group of sixteen men who were 


considered for the honor. The medal 
will be presented Mr. Peed on the eve- 
ning of October 21, at the forty-seventh 
anniversary dinner of the society, a gala 
occasion which will be attended by most 
of the governors of the Southern states. 

Mr. Peed has been the secretary of 
the Society during the past year, serving 
without remuneration, and has also been 
acting treasurer, in view of the treas- 
urer’s illness. He has been instrumental 
in accomplishing a number of outstand- 
ing things for the Society during the 
past year. Some of these achievements 
include the following: a membership in- 
crease of over 500 new members; reduc- 
ing financial delinquencies to the small- 
est number in the history of the society; 
reclaiming of a thirty-five year-old li- 
brary, including many invaluable and 
rare Southern volumes; - assembling 
photographs of Southern presidents of 
the United States and of past presidents 
of the society, and establishing hand- 
some new headquarters for the society 
in the Waldorf-Astoria Hotel. 

The chief aim of the Southern Society 
is to perpetuate the traditions and his- 
tory of the South. There has been a 
noteworthy increase in the amount of 
interest shown during the past year. 
Among the innovations were a series of 
afternoon meetings, at which distin- 
guished Southerners spoke, and several 
tea dances. 

Many men of prominence are members 
of the Southern Society and there is a 
large representation of life insurance 
men. The president is Percy H. John- 
ston, president of the Chemical Bank & 
Trust Co., of New York, a director of 
the New York Life. John W. Davis, 
well known attorney, Democratic nomi- 
nee for the presidency of the United 
States in 1924, is vice-president. Among 
the insurance men who are members are 
the following : 

Life Insurance Members 

Thomas A. Buckner, president, New 
York Life; James A. Fulton, president, 
Home Life; Angus O. Swink, president, 
Atlantic Life; Julian Price, president, 
Jefferson Standard Life; R. H. Angell, 
president, Shenandoah Life, Julian S. 
Myrick, manager, Mutual Life; Gerald 


Continental American 
Agency Appointments 


THREE NEW MANAGERS NAMED 


William P. Worthington at Philadelphia; 


John F. Hazel, Wilmington; E. D. 
Turner, Jr., at Richmond 





The Continental American Life has 
made three new agency appointments. 
William P. Worthington, manager for 
the company at Wilmington, Del., has 
been placed in charge of the Chestnut 
Street branch in Philadelphia. Succeed- 
ing him at Wilmington is John F. Hazel. 
A new branch has been opened in Rich- 
mond, and E. D. Turner, Jr., has been 
placed in charge of that office. 

Mr. Worthington came to the company 
in 1919 as a clerk in the home office. 
He soon was transferred to the agency 
department, having shown aptitude for 
sales work. In 1927 he was made man- 
ger of the Wilmington branch. 

_Mr. Hazel has been With the company 
since 1915, when he was employed in the 
home office. He rapidly advanced to be 
home office cashier but he resigned that 
position to enter the field in 1923. Im- 
mediately he became and has remained 
a leading producer of the company. Re- 
cently he has been doing work in train- 
ing and developing new men. 

Mr. Turner, who opens the new Rich- 
mond branch, was a banker earlier in 
his career, At the beginning of the 
World War he left banking to join the 
army and upon his return he was em- 
ployed for a time in the United States 
Treasury Department. He then became 
associated with a large realty company 
as a salesman. In 1928 he entered the 
life insurance business. 





A. Eubank, manager, life department, 
Johnson & Higgins; Dr. Charles Al- 
bright, million-dollar producer, North- 
western Mutual; Garnett Tabb, Travel- 
ers general agent in Richmond, Va. Of 
the 1,500 members of the New York So- 
ciety, about 200 are non-resident. 

Mr. Peed is well known and popular 
in Southern Society circles. He has been 
with the Home Life for more than three 
years and led the entire field force of 
the company during the last club period 
of eighteen months, winning the presi- 
dency of the President’s Club. He was 
at one time manager for the Mutual Life 
in Norfolk, Va., resigning to enter an- 
other business, which connection he 
broke to join the New York company. 





in Maryland! 


Sales Possibilities Undeveloped 


We have some of the Best Counties in the State Open. 
erous Contract . . 
Sincere Home Office Cooperation 
GEORGE WASHINGTON LIFE INSURANCE COMPANY 
iegini 


Charleston, West V 


Full Policy Service 











Incorporated 1871 














THE LIFE INSURANCE 
COMPANY OF VIRGINIA 


RICHMOND 


Bradford H. Walker, 
President. 








OTIS E. WEST DIES 
With Company Quarter Century, Ky. 
Central Life Executive Succumbs 
After Operation for Appendicitis 

Death came last Friday to Otis E. 
West, vice-president of the Kentucky 
Central Life & Accident, following an 
emergency operation for appendicitis 
performed a week previous. He was 
fifty-three years of age and had been in 
the service of the company twenty-five 
years. 

He is survived by his wife, two sons 
and a daughter, four brothers and three 
sisters. One brother, T. O. West, is sec- 
retary of the Kentucky Central Life. 





SPONSORS AIRPLANE 





Lincoln National Also Gives Trophy in 
Good Will Tour of Indiana; 
Ensign Hall a Pilot 

The Lincoln National Life figured in 
the Good Will Tour of Indiana airports 
made by planes last week in two ways: 
it donated a trophy to be competed for 
by the pilots and it entered a plane, 
which was flown by Ensign William Hall, 
son of President Arthur F. Hall. 

The trophy is silver, twenty-seven 
inches high, to be awarded each year to 
the pilot who according to the judges 
contributes most to the safety of the 
tour by observance of rules, skill in fly- 
ing and actions during the tour. Win- 
ning the trophy three times will give 
permanent possession. 


BRANDT CAMPAIGN A SUCCESS 





Ohio State Life Agents Close May and 
June with 25% Increase Over Same 
Period of 1931 

Agents of the Ohio State Life of Co- 
lumbus exceeded by nearly $500,000 the 
quotas which had been assigned them in 
the campaign in honor of President U. 
S. Brandt, which recently closed. The 
campaign was conducted through May 
and June and in the latter month the 
gross collections of first year premiums 
were 35% greater than the collections of 
June of last year. The volume of busi- 
ness written in May and June was 25% 
greater than that written in the same 
two months of last year. 

The Charleston, W. Va., agency led 
all the company’s other agencies, while 
other leaders were the following: Chi- 
cago, Pittsburgh, Columbus, Lima, To- 
ledo, Cleveland, Mansfield and Los An- 
geles. The leading agency will be pre- 
sented a large silver trophy and _ the 
other agencies which exceeded their 
quotas will be given smaller trophies of 
the same design. Individual writers will 
also be awarded prizes in gold. 





LEGAL APPOINTMENT 


Joseph T. Carney, attorney of Cincin- 
nati, has been added to the Legal De- 
partment at the Western and Southern 
Life home office. 
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The Professional Mourner 
vs. A Sense of Proportion 


P.. up a sensational newspaper, serving a 
curiosity about the less admirable exhibitions of our common humanity, and the quick and natural 


conclusion is, ““Nobody has any morals.” 


But look up from that page and regard sanely your own neighborhood of decent, respon- 
sible persons, doing the day’s work, raising families on a foundation of self-respect and community 


responsibility; and your point of view changes. 


The careless phrase, ““Nobody has any morals” dies on the fresh, clean wind of fact, as will 


the thoughtless chant now coming into vogue, ‘“‘Nobody has any money.” 


The professional pessimist, enjoying his brief place in the sun, has no concern with facts. 
To his distorted vision the world is hurtling merrily to the bow-wows. He sees the man who has no 
job and forgets the twenty who still rise to “Big Ben’s call in the morning. He moans as he hears 
the shutters close on a once pretentious mansion and closes his ears to the sound of the hammer 
and the saw as his neighbor builds a new porch on what he is still proud to call his home. 


It does not require any great perspective or sense of humor to appreciate the absurdity of 
the professional mourner’s position, as he chants his dirge, ““Nobody has any money.” 


Somebody has money to buy everything which can be sold. Somebody has money to 


invest in life insurance at a time when as never before, it looms as a “great rock in a weary land.” 


Forget the exhibitionist few who make the front page and remember the great quiet army 
of those who are not “news”; those who have not given up, but are working toward something bet- 
ter for themselves and their children. They are still buying bread and butter and an occasional 
piece of cake. And they are still buying insurance from the life underwriter who refuses to lose 


his sense of proportion. 


—CmutTvAL J 
LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
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Berger Made Associate 
Editor of ‘Conmutopics 


JOINED CONN. MUTUAL IN 1929 


b 





Is Trinity College Graduate; “Conmu- 
topics” Won First Award at Ad 
Conference Last Year 





Royden C. Berger has been made as- 
sociate editor of the Connecticut Mu- 
tual’s clever house-organ, “Conmutopics,” 
in which capacity he will work in col- 
laboration with Kenilworth H. Mathus, 
editor of publications. 





R. C. BERGER 


ConMuTopics, at the annual conven- 
tion of the Insurance Advertising Con- 
ference at Toronto last fall, received first 
award as the finest insurance company 
house organ among 242 insurance com- 
panies of the United States and Canada. 
Progress of the magazine, in recent 
months, has been due in no small meas- 
ure to Mr. Berger’s ability. 

Mr. Berger came with The Connecticut 
Mutual in 1929 from his former position 
as instructor in English at St. Christ- 
ophers School, Richmond, Va. He is 
a graduate of Trinity College, class of 
1928, and is a member of Sigma Nu fra- 
ternity. 





KIDD—GRUBE 

The marriage of Miss Ursula Claire 
Grube, daughter of Mr. and Mrs. F. W. 
Grube of Moorestown, New Jersey, to 
F. Harry Kidd, son of Mr. and Mrs. F. 
W. Kidd of Rahway, will take place on 
Saturday, July 23, at the home of the 
bride. After a honeymoon to Canada the 
young couple will reside at 125 St. George 
Avenue, Rahway, New Jersey. The 
young bridegroom has been affiliated 
with the Newark agency of the Provi- 
dent Mutual Life, of which Alexander 
F. Gillis is general agent, while the 
bride-to-be is also employed in the office 
of the same agency. At the annual out- 
ing of the agency, which was held at 
Lake Hopatcong, New Jersey, on Satur- 
day, July 9, the young couple were pre- 
sented by the agency and office staff 
with a handsome porcelain coffee perco- 
lator set. 





OUT TO BREAK RECORDS 

Eleven districts of Division A of the 
Colonial Life, all located in New Jersey, 
have banded together and propose to 
smash all previous records made by any 
division of the company, the real reason 
being to suitably help celebrate the 
thirty-fifth anniversary of the company, 
which takes place this year in November. 

L. G. McDOUALL ON VACATION 

Leslie G. McDouall, associate trust of- 
ficer of the Fidelity Union Trust Co., of 
Newark and chairman of the life insur- 
ance committee of the trust division of 
the American Bankers Association, is 
spending July with his family at their 
summer home at Island Heights. 
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METROPOLITAN LIFE 
INSURANCE COMPANY 


ONE MADISON AVE., NEW YORK, N.Y. 





FREDERICK H. ECKER, PRESIDENT 





Plan Fitting Dedication 
Of New Lincoln Statue 


BIG LINCOLN NATIONAL EVENT 





Bronze Will Be Erected in Entrance 
Court of Home Office Building in 
Fort Wayne 





Paul Manship’s bronze statue of “Ab. 
raham Lincoln, the Hoosier Youth,” re- 
cently completed for the Lincoln Na- 
tional Life, will be formally dedicated at 
Fort Wayne in mid-September, accord- 
ing to announcement made this week by 
Franklin B. Mead, executive vice-presi- 
dent. The dedication will be an out- 
standing event in the history of the com- 
pany and celebrities from many fields of 
endeavor are expected to attend. 

For the occasion Mr. Mead is prepar- 
ing a brochure on the bronze statues of 
Lincoln throughout the world. Not only 
is this the first time these have been 
brought together in a single treatise, but 
the work will be a masterpiece of the 
printer’s craft, done by one of the best 
houses in the country. The Lincoln Na- 
tional has, since the founding of the 
company, desired to honor appropriately 
the memory and ideals of the man after 
whom the company is named. The pres- 
ent statue marks the culmination of 
these plans. 

From the time Lincoln was seven years 
old until he reached the age of twenty- 
one, he made his home in a community 
near Rockport, Ind. Therefore, it was 
deemed proper by those company offi- 
cers in charge of the statue to depict 
Lincoln as he appeared during his days 
in Indiana. This bronze, which will be 
erected in the entrance court of the 
home office building in Fort Wayne, 
shows Lincoln at the age of 21, as a 
lithe, clean-limbed young frontiersman. 
He is dressed in a leather shift, breeches 
and boots. A typical hound dog of the 
period is at his feet. An axe, symbol 
of his Indiana occupation of rail-splitter, 
is at his right. 

Much Research Required 

This is the only bit of sculpture in the 
world showing Lincoln at this age and as 
such, has an interesting history behind 
it. No photo, drawing or accurate de- 
scription of Lincoln at this age exists 
and before work on the statue could be 
started, a careful study of Lincoln’s his- 
tory, family surroundings, later photo- 
graphs, etc., was made. 

Sculptor Manship has been busy since 
1928 on this memorial. Before starting 
actual modeling, he spent some time in 
Kentucky and southern Indiana studying 
Lincoln’s surroundings and history. In 
this work he was aided by Dr. Louis A. 
Warren, director of the Lincoln Life’s 
endowed Lincoln Museum. After care- 
ful physiological research, the final fea- 
tures on the statue were molded along 
youthful lines from a life mask made of 
Lincoln during his later years. 

Topping the memorial when erected 
will be the figure of Lincoln twelve and 
one-half feet high. This is in turn 
mounted on a graduated granite pedes- 
tal seven feet high and base four and 
one-half feet high. On this granite pe 
destal will be four bronze medallions, 
typifying the four outstanding Lincoln 
characteristics: fortitude, patriotism, JuS- 
tice and charity. These medallions are 
also the work of Sculptor Manship 





PAYS ON OLD POLICY 

A claim was recently paid by the Aetna 
Life on a policy that had been in force 
fifty-two years. The insured died ™ 
Illinois at the age of 75. The _ policy 
provisions required him to reside in 4 
settled portion of the western hem 
sphere north of the 32nd parallel except 
that between November 1 and July 1 he 
might go south of that parallel in the 
United States, and made similar restric 
tions as to residence in the eastern hemr 
sphere. He could not engage in blast- 
ing, mining or various other occupations 
without special permission, and the por 
icy was void should he be killed im @ 
duel. 
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Group Life Jumps 84% 
In Five Year Period 


AVERAGE COVERAGE ALSO UP 
More Than 6,500,000 Employes Protected 
In 1931—2,000,000 More Than 
In 1926 





The tremendous growth of group life 
insurance is well indicated by a glance 
at the data released this week by the 
Bureau of Labor Statistics, Department 
of Labor. From 1926 to the close of 1931 
the amount in force increased from $5,- 
425,987,000 to about $10,000,000,000, or 
about 84%. The increase in the number 
of employers taking this means of pro- 
tecting their employes in the five year 
period amounted to 171%. The number 
of master policies in effect jumped from 
14,000 to 38,000, approximately. 

The number of employes protected by 
the insurance in 1931 was more than 
6,500,000, an increase of about 2,000,000 
over the number covered five years be- 
fore. The insurance per employe aver- 
aged $1,200 in the earlier year and about 
$1,540 in 1931. This increase in the aver- 
age amount is due to three factors: 

The provision in many plans that the 
amount of insurance per employe shall 
increase with years of service; the in- 
crease in the number of contributory 
plans, which allow larger amounts of in- 
surance than the employer alone was able 
to afford; and an increase in the maxi- 
mum amount allowed any one employe 
by the insurance company. 


Reason for Fine Showing 


The excellent showing of group life in- 
surance during the depression is due in 
part to its popularity and to the reluct- 
ance of both employer and employe to 
give it up. Workmen’s compensation 
premiums, based directly on the size of 
the pay rolls, have shown an estimated 
shrinkage of 25%, however. 

It is said that probably the chief factor 
in the favorable position of group insur- 
ance as compared with workmen’s com- 
pensation is the present system of stag- 
gering employment in order to furnish 
a maximum amount of employment at 
shorter hours instead of laying off large 
numbers and furnishing nearer full-time 
employment to a smaller number. 

Because of the fact that under this sys- 
tem of staggered employment a large 
number are retained on the roll, even at 
reduced wages, it is possible to continue 
the group insurance at the full face 
amount. The insurance is often contin- 
ued under these circumstances in cases 
in which the entire premium is paid by 
the employer or in which there is a tem- 
porary shutdown of the plant. This 
serves to protect the employes and helps 
to keep the organization together during 
the period of the shutdown. 


Mortality 

Decided changes have been noted in 
the mortality and morbidity experience 
Mm group insurance. Reports available 
for leading companies which carry 75% 
of this type of insurance show that the 
ratio of actual to expected deaths in- 
creased from 92% to 96% in the period 
of 1926 to 1930. A much greater increase 
Occurred, however, in the claims for total 
and permanent disability. During the 
Same period the ratio of actual to expect- 
ed total and permanent disability claims 
under group life contracts increased from 
94 to 158%. 





FATHER OF V. P. WHITSITT DIES 
P Rey, W. M. Whitsitt, father of Vincent 
. Whitsitt, assistant manager and gen- 
eral counsel of the Association of Life 
nsurance Presidents, died this week at 
us home in Indianapolis. He was for 
years Prominent in the Met!:odist Epis- 
Copal Church in Indiana. . 





R. H. KEFFER BACK AT DESK 
es H. Keffer, general agent of the 
‘Aetna Life, 100 William Street, who has 
a away from his office for some weeks 
i rage of neuritis in his foot, returned 

is desk on Wednesday of this week. 


KENTUCKY HOME PLANS 





Company’s Formation Making Headway; 
Expect Julius H. Barnes to Be Made 
Missouri State Chairman 

Lieut.-Governor A. B. Chandler, co-re- 
ceiver for the Inter Southern Life, stated 
this week that work was rapidly pro- 
gressing in completion of the Kentucky 
Home Life and the various negotiations 
seeking to complete formation of the 
company. 

Reports from St. Louis indicate that 
Julius H. Barnes, former president of the 
U. S. Chamber of Commerce, is expected 
to become chairman of the board of the 
Missouri State Life and also a member 
of the board of the Kentucky Home 
Life. 


DINNER TO L. E. SIMON 

Lawrence E. Simon, general agent of 
the Massachusetts Mutual at 20 Pine 
Street, New York, who succeeded T. R. 
Fell, was guest of honor at a dinner giv- 
en him at the Hotel St. Regis a few 
nights ago by Paul C. Sanborn, Boston 
agent. A number of prominent New 
York City general agents attended. Mr. 
Sanborn is soon to sail for Europe. 








The Detroit Agency of the Home Life 
of New York, which is headed by A. E. 
Bodycombe, led all the company’s 
agencies in June. 


Devises Method to Fight 
Unfair Death Claims 


AID FOR A. L. C. COMPANIES 





American Service Bureau Designs Forms 
to Make Special Investigations If 
Such Are Desired 





Several special services designed to 
protect life companies from unfair death 
claims have been perfected by the Amer- 
ican Service Bureau which serves life 
insurance companies that are members 
of the American Life Convention. New 
report forms have been designed to cov- 
er the situation and if a company desires 
a special death claim, investigation is 
made. 

This innovation has arisen because of 
the general economic situation which has 
brought increasing selection against life 
companies, resulting in a considerably 
higher death rate during the past few 
years on insured lives while the mortality 
trend of the population as a whole has 
been downward. 

Checks Up on Details 

The bureau is concentrating somewhat 
on claims arising within the contestable 
period, and its new “Death Claim Re- 
port” is designed to disclose any mis- 
representations as to age, occupation, 


health and habits at the time the policy 
was issued. It also provides for informa- 
tion relative to any motives for and pos- 
sibility of suicide. If the death of the 
insured resulted from an accident, com- 
plete details are given with explanation 
of the events leading up to the accident. 

The “Death Confirmation Report” is 
another form the bureau recommends for 
use in every death claim. Through this 
inspection report the identity of the de- 
ceased is completely established, the fact 
of death and the exact age at time of 
death are also carefully checked for the 
information of the company while any 
questionable circumstance surrounding 
the death is also reported through this 
report form. 

According to Lee N. Parker, vice-pres- 
ident and general manager of the Amer- 
ican Service Bureau, the “Special Death 
Claim Investigation” has already proved 
of valuable assistance in the considera- 
tion of early death claims, particularly 
those involving large amounts of insur- 
ance or where there is a suspicion of 
speculation. This form is also very help- 
ful in cases where accident and double 
indemnity insurance are involved. 





FRED STOLP DIES 
Fred Stolp, manager for the National 
Life of Vermont in San Francisco, died 
Wednesday. He spent more than forty 
years with the company. 
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OST of the great casualty and marine 
insurance companies—and the principal 
underwriters— have their offices on or near 
Fulton and William Streets. 
Childs recognized the real need of a restaurant 
to serve this clientele and so opened at 136 
William Street their “Golden Hill” Restaurant. 
Already it has become the accepted place in 
this important district. The lower dining room 
with its round tables so adequate for confer- 


THE NATION’S HOST FROM COAST TO COAST 





OLDEN HIL 


AT FULTON AND WILLIAM STREETS 






Gnsurance District 


ence groups, its semi-private accommodations 
for special occasions, combined with the recog- 
nized excellence of the food and service have 
daily increased the definite value of “Golden 
Hill” to the insurance men of New York. 
Many organizations are availing themselves 
of Golden Hill’s splendid banqueting facilities 
—and naturally as at all Childs restaurants 
the price is as low as is consistent with true 


Childs quality and service. 


he heart 
of the great 
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Retires After 40 Years 


With State of Massachusetts 


Arthur E. Linnell, Chief Deputy of Insurance Department, 
Had Confidence of Insurance Fraternity; Attended 
Many Commissioners’ Conventions 


By H. O. Boone 


\ faithful public servant retired on 
July 11 when Arthur E. Linnell left the 
Massachusetts Department. 

Mr. Linnell came to the Hub from 
down Cape Cod way and was hired by 
a then small but rapidly developing con- 
cern in Roxbury, Mass. That was the 
Dennison Manufacturing Co. Mr. Lin- 
nell’s work included handling the stock 
of this now widely known manufactur- 
ing company and rearranging the goods 
under his care in a system which he de- 
vised and which gave great satisfaction 
to his employers. But his eyes were on 
something beyond the stock room and 
that was the high stool at the book- 
keeper’s desk. When the vacancy oc- 

p ’ : 
curred, however, a director's son was 
given the place and the young man in 
the stock room, realizing there would be 
other directors’ sons coming along, with 
fear and trembling sat through a day’s 
examination under the State Civil Serv- 
ice to qualify him for a state position. 
Mr. Linnell was then 29 years old and 
on July 11, 1932, he observes his sev- 
entieth birthday, retiring on that date 
from over forty years’ continuous serv- 
ice in the Commonwealth. 


An Efficient Official 


To say that Mr. Linnell has looked 
forward to the day when, through the 
operation of the State Retirement Law 
he would be free to put his time into 
other activities which would bring him 
pleasure and satisfaction is not so sur- 
prising after shouldering the continual 
additional duties that his four decades’ 
connection with the Insurance Depart- 
ment has covered. From that day in 
1892 when he was told by Commissioner 
George S. Merrill of his transfer to the 
position of third clerk in his Department 
from the Board of Lunacy and Charity, 
as the State Welfare Department was 
then called, to his last official act this 
year, to make a complete piece of work 
of whatever he was given to do, no mat- 
ter whether it pleased him or not, has 
been his slogan. In that spirit he tackled 
the job, whether it was escorting a State 
charge to the detention bureau, or ask- 
ing the Attorney General to put an in- 
surance company in the receiver’s hands 
or showing the governor of the Com- 
monwealth, while filling the vacancy in 
the commissionership caused by the res- 
ignation of Commissioner Monk, he 
would “stand by his guns” in approving 
rates for compulsory automobile insur- 
ance 


14 Years as Chief Deputy 


As Mr. Linnell was advanced from 
third to second and first clerk, assisting 
frequently in the examinations of com- 
panies, later to the position of examiner 
and chief examiner, a period which in- 
cluded the closing out of a horde of 
mercantile mutuals and assessment life 
associations, greater and harder respon- 
sibilities were placed upon him until he 
is today familiar with every detail of the 
administrative work of the Department. 
During the fourteen years that he has 
been first deputy and, particularly since 
the enactment of the compulsory auto- 
mobile insurance law, he has taken a 
load of work from the commissioner’s 
shoulders. The examination requirement 
for agents and brokers which he has per- 
sonally supervised at Boston and Spring- 
field, has heavily taxed the deputy’s 
time. Possessed of a good amount of 
New England conservatism, he has never 
pushed himself as his friends would have 
pushed for him and through his entire 
official career has kept the warm regard 


of the Massachusetts companies and 
their representatives who have had him 
to smooth their difficulties. As a mem- 
ber of the committee on blanks of the 
National Convention of Insurance Com- 
missioners since he became deputy, and 
chairman of the miscellaneous blank 
committee, Mr. Linnell has looked well 
after the interests of the Massachusetts 
companies. During these years, he has 
never missed an Annual Convention nor 
a Blank Committee meeting. 

Never absent from his post except on 
official business or vacation, he holds the 
honor of serving in the Department for 
a longer term than any other male mem- 
ber, although among the “lady clerks” 
of the 90s, who sometimes assisted the 
likeable new third clerk, were three who 
are now members of the actuarial divi- 





ARTHUR E. LINNELL 


a score composed the entire staff, when 
it was the duty of the third clerk to 
bring the mail from the post office on 


statement blanks, which he carried on 
his back, and when William Simeon 
Smith, deputy commissioner, later ac- 
tuary of the John Hancock, always had 
his mail by 8:40, placed on his desk 
every morning by Mr. Linnell. Irom 
his knowledge of paper stock, he im- 
proved the old letter book, a source of 
annoyance to the commissioners of those 
days because the copies were always 
blurred, through his use of absorbent 
sheets to separate the Japanese tissue 
on which one copy of a letter was se- 
cured from one impression. 


Served 16 Governors 


Including his first appointment as 
chief clerk under Governor Greenhalge 
in 1896 Mr. Linnell has served under the 
administration of five Democratic and 
eleven Republican governors. With the 
blood of Elder Brewster, Thomas Rog- 
ers and Stephen Hopkins of the May- 
flower and of Colonial Governors 
Thomas Prence and Thomas Hinckley in 
his veins, Arthur Linnell is richly en- 
dowed through a long line of de- 
scendants of these illustrious ancestors 
on both his mother’s and father’s side. 
Membership in the Society of the May- 
flower Descendants and the Massachu- 
setts Historical and Genealogical So- 
ciety furnishes him a live interest in 
genealogy which he intends to pursue 
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SDDBDDDEDDLDDDDDDDDLDLD, DIDDDDDDDDIDDDDLDLDILDIDIDDSD' 
> 

5 

| 

What a Father 


MDB. 


WIIIIDILBG. 


Wey 


NONKOKG) 


N 


NONI NONONONG)! 


SYIGGETLS. 


UY 





HOME OFFICE BUILDING 








PSTD 


Did tor His Daughter 


W HEN she was 25 years old he bought for her a single-premium 
life annuity of $1000 a year payable $500 semi-annually. 


That was over 43 years ago. In all she has received $43,500; and 
the New York Life will, of course, continue to send her a check 
for $500 every six months as long as she lives. 


She is almost 69 years old, a widow.—Can you think of any other 
gift her father could have made her that would have been so 
enduring, so helpful to her, so thoroughly significant of his desire 
to make her life financially safe? 


He had protected her whether he lived or not, whether she married 
or not and (if she married) whether her husband should prosper 
or fail or leave her unprovided for in 


event of his death. 








NEW YORK LIFE INSURANCE COMPANY 
51 MADISON AVENUE, NEW YORK, N. Y. 
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F. W. Heron, President 
Income Life, ’Frisco 


30 YRS. WITH FIDELITY MUTUAL 





He Is Also One of Country’s Principal 
Collectors of Shakespeare 
Literature 





About a year ago F. W. Heron, who 
was one of the best writers of income 
insurance on the Pacific Coast, resigned 
from the Fidelity Mutual Life. He had 
given that company nearly three decades 
of continuous service. Since then he has 
been playing with his books and loafing. 

Recently, there has been organized in 
San Francisco by a group of represent- 
ative and responsible men a company 
called the Income Life Insurance Co., 
with an authorized capital of $1,000,000, 
with headquarters in San Francisco. It 
will sell income insurance exclusively. 
Mr. Heron has been elected president of 
the company. 

In a letter to The Eastern Underwriter 
he says: “You know I have earnestly 
advocated income insurance all these 
years and now I am happy to have a 
company put on the market some plans 
of income policies that I know from my 
long experience will meet the approval 
of the insurance public and particularly 
at this time.” 

Collector of Shakespeare 

Mr. Heron has one of the best collec- 
tions of Shakespeare relics and _ title 
pages from the first portfolio brought 
out in 1623 of Shakespeare’s plays. 
Most cherished of his possessions is the 
title page bearing on one side a list of 
the principal actors, Shakespeare’s name 
among them, and on the reverse side a 
list of comedies, tragedies and histories 
of the first folio. His book-collecting 
hobby has taken him all over the world. 
In search of rarities he has passed end- 
less hours in museums, auction rooms 
and book stores. 

Mr. Heron is a member of the board 
of directors of the Book Club of Cali- 
fornia, a member of the Bibliophile So- 
ciety of Boston and member of the John- 
son Society of Litchfield, England. 





PROVIDENT APPOINTMENTS 





Henry Bossert, Jr.. Made Manager of 
Agency Research Dept., and E. M. 
Bechtel, Jr., Agency Assistant 
The Provident Mutual has made two 
appointments in the agency department. 
Henry Bossert, Jr. who has been in 
charge of conservation for the company 
for some time, has been made manager 
of the Agency Research Department. E. 
Milnor Bechtel, Jr., has been appointed 

Agency Assistant. 

Mr. Bossert, in addition to his con- 
servation work, has also been head of 
the company’s Statistical Section, in 
which he has done fine work in research. 
He is an associate of the Actuarial So- 
ciety of America and the American In- 
Stitute of Actuaries. Mr. Bechtel en- 
tered the Provident’s agencv department 
in 1926 from the teaching staff of the 
Economics Department of the University 
of Pennsylvania. He has had consider- 
able experience in the field and in the 
development of the company’s agency 
training program. 





STOCK FORGERY TANGLE 

The Muskegon, Mich., County Circuit 
Pgh 1S now endeavoring to straighten 
Lif a tangle over stock of the Grange 
ite, which was taken over by the Michi- 
e Life of Detroit a few years ago. 
= Ahnefeldt of Muskegon sold thirty 
7 sed of Grange Life stock receiving 

Own payment with more to follow. 
ao received the rest of the pur- 
— Price, because F, Bushman of De- 
Pe who took an active part in the sale 
an Prange Life, bought an assign- 
al a the stock, and payments were 
aun ~ Bushman. Evidently the assign- 
a, ad been forged by a salesman who 
ee Ahnefeldt’s name on another 
temas he court is now forced to de- 
i ne which party is the more inno- 
nt in the forgery. 

















HROUGH aggressive national 
advertising in leading magazines and 
over the Columbia network, The 
Union Central Life delivers a power- 
ful message to millions of readers and 


listeners every month! 


This dramatic campaign reaches one 








This striking advertisement is one of 
the series appearing in The Saturday 
Evening Post and American Magazine. 








out of every three families that need 


and are best able to buy life insurance! 


An entirely new method of presenta- 
tion—as unique as the advertising it- 
self—enables Union Central represen- 
tatives to cash in to the fullest extent 


on this national publicity. 


The Union Central Life 


Insurance Company 


of Cincinnati 


MORE THAN ONE AND ONE-HALF BILLIONS IN FORCE 
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Bureau Plans to Make 
Nov. Meet Outstanding 


CONSERVATION TO BE FEATURED 





Joint Convention With Association of 
Life Agency Officers to Be Held 
in Chicago 





Nationally known leaders in _ fields 
other than life insurance in addition to 
outstanding life insurance executives are 
expected to take part in the program to 
be given at the joint annual meeting of 
the Life Insurance Sales Research Bu- 
reau and the Association of Life Agency 
Officers, to be held at the Edgewater 
Beach Hotel, Chicago, November 1-3. 

The program is being built around 
three main topics: conservation of busi- 
ness, financial management of life com- 
panies, and getting business under pres- 
ent conditions. 

Tuesday morning, November 1, will be 
devoted entirely to conservation. Some 
of the phases of this problem which will 
have particular attention include value of 
reinstated business, conservation through 
contractual provisions, and rewriting 
heavily loaned business. Financial man- 
agement and the importance of agency 
department operations as they relate to 
the financial progress of a company will 
be discussed Wednesday morning, No- 
vember 2. Of vital interest to company 
executives are two of the subjects which 
will be covered on Wednesday. These 
will be discussions of the value of busi- 
ness to a company and budgetary con- 
trol. 

Man-Power Report 


Thursday morning, November 3, will be 
given over to reports of the Man-Power 
committee, Life Insurance Day commit- 
tee, the Bureau management and to the 
present: ition and discussion of a subject 
which has the universal attention of 
agency executives throughout the coun- 
try. “Getting Business Under Present 
Conditions” will be presented by a mem- 
ber of the Bureau staff and discussed 
by a group of agency executives. 

An innovation of last year’s meeting 
which met with the approval of those 
in attendance were the group luncheons 
at which company representation was 
divided, according to size, into four 
groups. This year it is planned to elimi- 
nate the luncheons but to extend the 
time for group discussions by devoting 
the afternoons of Tuesday and Wednes- 
day to group meetings. There will be 
five groups arranged according to size 
of companies represented, and each 
group discussion will be led by a chair- 
man, assisted by a member of the Bu- 
reau staff. 





A. H. WASH DIES 





Former Kentucky Insurance Commis- 
sioner Became Treasurer of Inter 


Southern Life; Had Heart Attack 


A. H. Wash, former insurance com- 
missioner of Kentucky, later treasurer of 
the Inter Southern Life and still later 
with the American Life & Accident as 
head of its claim adjustment department, 
died suddenly last Friday night near 
Shelbyville, Ky. Death was due to a 
heart attack. Mr. Wash was fifty-six 
years of age. He is survived by his 
widow, two daughters, two sons and three 
brothers. 


38 WIN C. L. U. TITLE 

Thirty-eight Canadian candidates suc- 
cessfully completed the third (final) ex- 
aminations and at a recent meeting of 
the Life Underwriters’ Association of 
Canada were granted the right to use the 
title and designation, Chartered Life Un- 
derwriter of Canada. 


ARTICLE ON J. J. BERRY 

John J. Berry, head of Berry Bros., a 
large insurance agency in Newark, and 
also known as a big figure in New Jer- 
sey real estate circles and in the state 
Democratic party, was the subject of an 
article recently published in the Newark 
Sunday Call. 


Insurance Company 
Borrowers from R. F. C. 


IOWA LEADS WITH TEN COS. 
Six in New Vek aa Cues in New Jer- 
sey; Insurance Borrowers in 
Other States 





The report of the Reconstruction 
Finance Corporation as of June 30 shows 
that $63,465,500 was loaned to sixty-three 
insurance companies up to the date of 
The greatest number of in- 
surance company 
there 
The next largest number were in IIlinois 


the report. 
borrowers are located 
in Iowa, being ten in that state. 
with seven. There were six companies 
domiciled in New York State which bor- 
rowed from the corporation and a like 
number in Texas. 

Other states represented by the list of 
insurance company borrowers are as 
follows: Alabama, 1; Arkansas, 2; In- 
3; Kansas, 3; Kentucky, 1; Mary- 
land, 2; Michigan, 3; Missouri, 3; Ne- 
braska, 1; New Jersey, 4; North Caro- 
lina, 4; North Dakota, 1; Ohio, 1; Okla- 
homa, 1; South 1; South Da- 
kota, 1; West Vir- 
ginia 1. 

The law creating the Reconstruction 
Finance Corporation forbids the publi- 
cation of the names of individual bor- 
rowers but provides for a_ report by 
classes of borrowers and by states. 


diana, 


Carolina, 
Tennessee, 1, and 


Linnell Retiring 


(Continued on Page 10) 
further. He is also a 32d Degree Mason 
and a Shriner. . 

With energy inherited from a seafar- 
ing father, and with a brother aged 83 
and a sister &0, still living of the family 











Neither war, 


Benefit protection. 


security 
pany is security. 


LIFE 


Stewardship 


“THE MUTUAL BENEFIT is justly proud of its 

record of stewardship, for funds entrusted to 
its care have been conserved and wisely increased. 
nor plague nor panic has pre- 
vented the performance of its contracts. 
that constancy there is confidence that members of 
the Company will continue to find safety in Mutual 
New policies being issued daily 
| are contractual obligations and will further demon- 
strate the unchanging character of Mutual Benefit 
the first law of a life insurance com 


The MUTUAL BENEFIT 
INSURANCE COMPANY 


Newark, New Jersey 





And in 

















which at Arthur’s birth in Orleans, con- 
sisted of six children, he rightly expects 
many years in which to enjoy his well- 
earned retirement. Since the death of his 
wife in 1919 Mr. Linnell’s daughter Ame- 
lia has presided over her father’s home in 
Wollaston where his daughter Lisbelle 
and two grandchildren also make their 
home. A son, Harry, is specialty sales- 
man for a large paint organization of 
marine paint for ocean- going ships. A 
grandson, Robert, is treasurer of a print- 
ing estz tblishment at Wellesley, Mass. 
With three great grandchildren, Mr. Lin- 
nell feels assured that the old name will 
be carried on for another generation at 
least. 
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be properly organized. 














ery on a result-getting basis. 


Present-day conditions demand that the underwriter 


who desires to maintain production at a satisfactory level, 


The Interview Schedule, Prospect Bureau and Organ- 
ized Sales Presentations provided by the Company have 


helped Guardian producers to organize their sales machin- 


ORGANIZE— 


“to get into working order” 
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THE GUARDIAN LIFE 
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Unemployment Story 


(Continued from Page 1) 


the States themselves, if they should 
lend their credit to it, would be con- 
fronted with very much the same prob- 
lems as would be the Federal Govern- 
ment, though of a lesser degree, if they 
shall at any time hereafter, without more 
experience than is now available, launch 
out upon such an undertaking. The re- 
port continues, “We observe a funda- 
mental difference between unemploy- 
ment reserves compulsorily maintained 
by individual plants in industry and to 
which employes might contribute, and 
any system that might be established by 
the states themselves and to which they 
might be expected to lend their credit. 
In the one instance the plan depends for 
its success upon the solution of prob- 
lems arising in each industrial plant or 
other individual activity. In the other 
it is the sum total of all these which 
aggravates the situation and renders a 
solution so difficult.” 

The committee further considers that 
it might not be beyond the scope of pow- 
ers of the federal government as well 
as the States to contribute in some meas- 
ure to the removal of difficulties which 
exist and which might occur in connec- 
tion with such a system. It is, there- 
fore, recommended that the Federal 
Government contribute to such systems 
of private unemployment reserves to the 
extent of permitting employers who 
maintain them to deduct some portion, 
if not all, of the contributions thereto 
out of their income for tax purposes, 
just as they are now permitted to deduct 
as a part of the cost of doing business, 
all sums paid for insurance against risks 
of workmen’s compensation and other 
forms of insurance coverage. 

It is further suggested that in the 
event of legislation by the States that 
whatever the form of unemployment in- 
surance it be made compulsory and 4 
time limit for the establishment of 4 
system within the industry be set and 
also that it be made possible for the in- 
surance companies to underwrite this 
form of protection. 

Senator Wagner concurs in the main 
report but has certain views of his ow? 
which have been expressed on other 0 
casions. He recommends a deduction ° 

30% of the cost of unemployment Tt 
serves or insurance not from gross iM 
come as recommended in the report but 
from the amount of the tax itself. ¥ 
points out that this is of substantial 
benefit and reduces the cost to employ- 
ers by 30%, and that it would minimize 
the apprehension of an employer wh? 
establishes a system of unemployment 
insurance. 
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Sun Life Employe Activities 


(Continued from Page 3) 


haps to give some of the statistics. Some 
of this information is given below: 


Places of Service _ 
Germany during the British 


OcOMNRGE . oc 5 vesskssasass 
PesiO widaade wis beiavadeses 203 
De Sc wets cack eae. 90 
BON. or clincesea nena eboown 27 
MesOQOtROR. <.<.<+.0<220<n 00000 7 
CHRIS 6 2254905 cases naaa ewes 5 
2 eer een 2 
WM oes ss cee al oer as slee 10 
ASMA occ sicawsawrcane 2 
ora eer rnp ores 12 
De — 2. dae sate uawaua 4 
UN iG ind camara 1 

Branches of Service 
SAME so op aiaa La ancien 143 
CONE ci ccicacsccntaseeaers 9 
Medical Corp@ ..cc060 cesses 12 
fT I Ferre 4& 
Army Service Corps......... 12 
Engineers & Technical...... 20 
NOE Sod a card neroens ees 10 
Oe eee auaesteetecs es 38 
Royal Naval Air Service..... 3 
Royal Flying Corps.......... 7 
Royal Air Force............. 17 
Austrian-Hungarian Field Ar- 

WORE 6 oda eases emens ous 

Decorations 
Wats RN coc ce cer eeecaves 14 
RG hotncie cath ancosdinea meee 4 
Miltary Medal .......06.sse0s 8 
Ce ae eee 1 
ER 8S epee bib ate Peecoee en 1 
Victorth CHOSE cc cccaceweccn 1 
Mentioned in Dispatches.... 5 
Croke Ge GREE co cock cdeeess F 
Mercantile Marine Medal.... 5 
Ranks on Leaving Service 
Military 
het. Det CH ss sew deen 1 
oO Eee 11 
ee ee 41 
Warrant Officers ........... 2 
Reg, Sat Mar... .scsesacues 1 
Comeany (). B.S. ...cccccsccs 4 
CONSIGN tie TEs 5 5 0c.ovovnraeets 3 
Se eee Ree a ate Pe Ee % 
gn CO EAP TIE See oe 17 
ECOG HOUEE is ccie cos eabes cook 10 
WOMDGIENEE -<. vicieue ons oconee 5 
BNO aus caeuneee & 
EELS Se Pe 18 
WHCGIONE CIR ocd as<gisoun vs 2 
PIII re ye ai aes De ae 93 
Naval 
LACE eo is Ree 2 
MW... COMES oo a ditne. os ees 1 
Sen, Radio Officer........... 1 
Ra Pasa ore oes ceerseeees, 4 
SON es ea 4 
Leading Seaman ............ 5 
SOUCCR BOGE on cn oniusves 1 
Merchant Marine 
| ene Rae irs a 1 

Aviation 
Flight Commander .......... 1 
Flight Oe re é 
Ee eon ome 1 
Lieutenants ...........0-ce+s 6 
Flying Officer ............... 1 
Pilot OURECE o. o<saccavvescone 1 
ae ee eee 2 

Non-Clerical Staff 

_ (Included in above figures) 

Number who served......... 101 


Decorations 








Two members of the Cricket Club 


‘mapped at practice. 





























The Sun Life basketball team, former Dominion intermediate champions, is 
now one of the strongest senior teams in the Montreal District. 
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The Sun Life Minstrel Troupe is one of the best-known organizations of its 
kind in Montreal. Fifteen to twenty performances are given each season, mostly 
in aid of charitable institutions. 











A talented dramatic troupe has also been recruited from among members of 
Head Office staff. The above is a photo of the “Pipes of Pan” company. 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 
PROTECTS THE ENTIRE FAMILY 
Policies Are Issued from Birth to Sixty-Five Years Next 
Birthday 


A comparative statement of the Company’s progress during the last ten 
The premium income has increased 
The policy 


years shows a remarkable achievement. 
by 141.9%; the admitted assets have shown a gain of 492.2%. 
reserves for the protection of policyholders have expanded by 545.6%; and the 
insurance in force has increased by 152.6%. 

OVER ONE HUNDRED AND FOUR MILLIONS IN FORCE 


A Policy for Every Purse and Purpose 


INDEPENDENCE SQUARE PHILADELPHIA, PENNA. 








established and growing Age 
large life insurance company, se 
young man as Unit Supervisor, 
latest up-to-the-minute recruiti 


the very highest type of field 
admitted into this Agency. W 


qualified and interested in such 
tion and, to repeat, looking for 
portunity, write: 


Box 1202 


94 Fulton Street - 





OPPORTUNITY 


For a Young Agency Executive 


An old thoroughly well-known, well- 
Western Pennsylvania, representing a 
services of an exceptionally capable 
suing its program of expansion. 
training methods are in use and only 
be glad to consider a man who is look- 
ing for advancement, has a clean-cut 
record, not over age 35, has a good 


background of field experiences and 
ability to recruit and train men. If 
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MEXICANS TO TALK 


Officials of two Mexican cc 
will address the Lamar Life age 
vention in the Geneve Hotel, 
City, in August. 
quena, president of La Latino 


ympanies 
ncy con- 
Mexico 


They are Sr. J. L. Re- 


Ameri- 


cana, and F. A. Williams, manager of 


La Nacional. Williams was 


the first 


consulting actuary of the Lamar Life 
when it began business in Jackson, Miss., 


twenty-six years ago. 


ness sessions will be held abc 


The agency busi- 


vard the 


S. S. “Atenas” between New Orleans and 


Vera Cruz. 


A rail trip is to be made 
from Vera Cruz to Mexico City 














NEW and 


If you want to work 
someone else, this will 
interest you 


BUT 


If you want to reap 


RIGHTS contract. 


Jersey City, N. J. 


William J. Sieger, 


ATTRACTIVE! 


full profits of your own 
efforts, you will be inter- 
ested in our new EQUAL 


Bankers National 
Life Insurance Co. 


Bankers National Life Building 


R. R. Lounsbury, Pres. 


Superintendent of Agencies 


for 
not 


the 
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LIVE HINTS‘FOR BUSINESS 





Laat 


— ao —_ , ee. 
Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Effictency 


It’s not so much 


How what you say but how 
You you say it that 
Say It counts, says the 


Emancipator of the 
Lincoln National. Here are a few pres- 
entations this organ suggests using: 

Daily Cost: 40c frightens few men, but 
$144 frightens most. 

Percentages: 3% sounds a small pre- 
mium to pay for a $1,000 estate, while 
$30 seems like quite a sum in these 
times, 

Working Hour Value: A man earn- 
ing $150 a month earns approximately 
75 cents an hour. Tell him his policy 
will cost him but two-thirds of one 
hour’s pay a day. 

Familiar Products: To men, the cost 
is but three cigars a day. T> farmers, 
just one extra acre planted will pay for 
it; to others, the price of a stenog- 
rapher, the garage rent on a car, etc. 

* * * 


If a man _ thinks 


Keep well enough of a life 
This insurance plan to buy 
in Mind it himself, he usually 


knows of other men 
to whom it would appeal, says Travelers 
Protection. It may be a brother or 
brother-in-law whose death without ade- 
quate insurance would impose a financial 
burden on him. It may be a close friend 
or business associate who hunts, fishes 
or plays golf with him now and who 
would like to have the time and money 
to do more hunting, fishing or playing 
golf after 60 or 65. It may be a busi- 
ness acquaintance, or even his secretary, 
who should be making some definite pro- 
vision for retirement years, but isn’t. 
Even if a man doesn’t buy, he is often 
a good source of names of those who 
might be interested. He doesn’t want to 
put you off too abruptly, if for some 
reason he cant’ afford to buy at this 
time. Start him thinking of some of his 
friends and relatives who might be inter- 
ested, and get their names before you 
pick up your hat to leave. 
Bs * + 


“You come around, 


The Mr. Agent, and see 
First me after I have paid 
Obligation my bills. I want to 


meet my obligations 
first,” said the prospect to General Agent 
Caleb W. Baldwin of the Connecticut 
Mutual in Seattle. 

Mr. Baldwin replied: 

“IT know just how you feel, Mr. Pros- 
pect. I met a fellow the other day who 
felt the same as you. Why, this man 
went so far as to list all the obligations 
he had, and you just should have scen 
the items that he scribbled out on paper. 
Then, Mr. Prospect, this fellow proceed- 
ed to add up all these items, and oh, it 
was just a terrible sum! It made him 
feel downright bad. Then he looked out 
in the open for just a moment, then 
looked back at me, and I knew just what 
he was thinking. 

“Yes, the other fellow had suddenly 
realized that he had failed to record his 
first and one big obligation. He turned 
to me and said, ‘As:-compared to the 








a — 


obligation I owe to my wife and family, 
these items are just a joke. What I owe 
them is so much greater than these items 
seem infinitesimal.’ 

“T said, ‘You are right,’ and then sug- 
gested the same plan to him I have ex- 
plained to you. He bought it, and his 
first and big obligation was met. What 
you really want to do, Mr. Prospect, is 
to take care of your obligations, and 
don’t you think that the thing to do is 
to take care of the first obligation now?” 


* * * 
The time to call 
Best largely depends upon 
Time the size of the town, 
To Call according to the re- 


sults of a survey con- 
ducted by the United States Chamber of 
Commerce. The survey indicates that 
life agents may make better use of their 
time by rearranging their day to con- 
form to the hourly fluctuations of retail 
trade. 

This survey showed that in towns of 
2,500 to 10,000, business is dull between 
the hours of 11 A. M. and 3 P. M. and 
merchants as well as housewives have 
time to talk insurance. In cities of 10,- 
000 to 50,000, the slack time is also be- 
tween 11 A. M. and 3 P. M., but there is 
little trade before 11 o’clock, and the 
entire morning can profitably be spent 
in active selling. 

A decided change in shopping habits is 
observed in cities of 50,000 to 200,000, 
where the volume of trade remains fairly 
constant from 11 A. M. until closing 
time, except for a heavy noon hour rush. 
Before 11 o’clock there is very little busi- 
ness transacted and many prospects are 
accessible. Between 11 A. M. and 5 P. 
M. in cities of 200,000 and more is a bad 
time to call. Almost the entire day’s 
business is done then. Call before or 
after these hours. 

Since the figures given here are a na- 
tion-wide average, certain local situa- 
tions may make the suggested schedules 
ineffective, but short of a complete re- 
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There are no policies better adapted 
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Berkshire Special (Low Cost) 
Return P i Reti 





Preferred Risk 


FRED H. RHODES, President 





REASONS 


WHY BERKSHIRE LIFE AGENTS SUCCEED 
The following list of policies are adapted to meet present day needs: 


Annuity (Ages 50-55-60-65-70) 
Retirement Income (Ages 50-55-60-65-70) 
12% Guaranteed Income (Family Income) 


Whole Life Payable at Age 85. 
Extremely Liberal Policy Contract Features. 
“FUND-O-MENTALS”—Complete New Training Course 


“ASK ANY BERKSHIRE LIFE AGENT” 
BERKSHIRE LIFE INSURANCE COMPANY 


Incorporated 1851 


PITTSFIELD, MASS. 





versal of custom they should serve as a 
valuable guide to allotting the agent’s 
working day to the best advantage. 


i“ 4 

Seventy thousand 

Money people sat in on the 
In Some Schmeling - Sharkey 
Pockets fight and paid half a 


million dollars for 
the privilege, comments Colonial News. 
Let’s beat that into our brains. In these 
tight days, seventy thousand persons dug 
up from $2.30 to $23.00 apiece just to see 
a fight. 

That must prove something or other, 
if one reasons it out. There’s still money 
in people’s pockets; that’s pretty evi- 
dent; and they still spend it for what 
they want. And many will want life in- 
surance, once they get an insight into 
its significance. 





PRUDENTIAL MORTGAGES 





$41,305,503 Lent During First Six Months 
of Year; $28,022,427 on Dwellings 
and Apartments 

The Prudential made real estate mort- 
gage loans of $41,305,503 during the first 
six months of 1932. 

The company has a policy of aiding 
home and apartment owners, and loaned 
$28,022,427 of this sum for such purposes. 
There were 5,015 dwelling loans for $25,- 
209,500, and 183 apartment loans for $2,- 
812,927, affording, in all, living accommo- 
dations for 7,043 families. 

Farm loans totaled 2,428 for $11,266,475 
and the remainder of $41,305,503 loaned 
during the first half of 1932 is represent- 
ed by seventy-six mortgages on city 
properties other than those for residen- 
tial purposes, the total of these being 
$2,016,600. 
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The Lincoln National Life Insurance 


Company fort Wayne, Indiana 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
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TRUST EXPERT ON PROGRAM 





Los Angeles Banker Scheduled to Ad- 
dress National Convention on 
Trust Matters 


A feature of the coming convention of 
the National Association of Life Under- 
writers, to be held in San Francisco 
August 16-19, which is being looked for- 
ward to is the address of Louis H. Rose- 
berry, vice-president and manager of the 
trust department, Security-First National 
Bank of Los Angeles. 

Mr. Roseberry, who will address the 
convention on “The Growing Need of 
Life Insurance in Estate Administra- 
tion,” has taken an active interest in 
life insurance trust matters and is thor- 
oughly equipped to discuss the subject. 
He became trust counsel for the Se- 
curity Trust in 1912 and three years 
later, was appointed vice-president and 
manager of the trust department. He 
was the first chairman of the Trust Com- 
pany Section, California Bankers Asso- 
ciation, and was a member of the execu- 
tive committee of the Trust Company 
Division, American Bankers Association, 
from 1921-1923. 





PACIFIC MUTUAL’S NEW FORM 





Brings Out Retirement Income With 
Insurance Under Two Age Ma- 
turity Plans 


The Pacific Mutual Life has brought 
out a new retirement income with insur- 
ance contract which will be written un- 
der two plans. One will mature at Age 
60 and the other at Age 65. Either will 
be issued on annual dividend or non- 
participating basis. ; 

The unit on each contract will provide 
a death benefit of $1,000 and a maturity 
value of $10 a month payable for 10 
months certain and for the life of the 
insured thereafter. Where the cash sut- 
render value exceeds $1,000 in the later 
policy years such value will become the 
death benefit. 





LANSING ASS’N OFFICERS 

W. E. J. Edwards, Massachusetts Mu- 
tual, has been elected president of the 
Lansing, Mich., Life Underwriters Ass 
ciation. He succeeds Ralph A. Stow, 
Mutual Benefit Life. Other officers 
elected for the coming year are: vice 
rresident, Harold C. Brogan, Great West 
Life; secretary, L. J. Menery, Peora 
Life, and treasurer, S. Belding Simmons 
Massachusetts Mutual, 
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Electricians’ Group 
Insurance Plan Fails 


UNPAID PREMIUMS HALT SYSTEM 





Group of Union Insurgents Brought Ac- 
counting Suit Against Union Officers 
Last April 





The group insurance plan inaugurated 
by the electrical industry in New York 
City two years ago at the request of the 
International Brotherhood of Electrical 
Workers has failed. The reason given 
by the Board of Insurance Trustees for 
abandoning the plan was “lack of 
funds.” Many workers were unable to 
pay their July premiums. 

The continued depression and criticism 
of the fund by a group of union insur- 
gents who brought an accounting suit 
against the union officers are said to 
have been the causes of the decision. 
Members of Local 3 in New York have 
received the option of continuing their 
policies in the Union Cooperative Insur- 
ance Association of Washington, provid- 
ed they take out individual contracts in 
lieu of the group contracts. 

The insurance plan was the project of 
H. H. Broach, president of the Inter- 
national Brotherhood. It was put into 
effect by the formation of the Board of 
Insurance Trustees of the Electrical In- 
dustry, to whom contractors paid twenty 
cents an hour for every man employed. 

Insurance Plan 

Under the plan two policies were is- 
sued by the union insurance association, 
of which Mr. Broach is an officer. One 
policy provided for the payment of an 
annuity of $40 a month for life to each 
union member upon reaching the age of 
65. All members who reached the age 
of 65 on June 30, 1932, will receive the 
annuity, it was announced. Those who 
did not reach the age of 65 by June 30 
will be entitled to convert the group an- 
nuity policy to an individual annuity 
contract at the rate applicable to the at- 
tained age. 

The second policy provided for pay- 
ment of $3,000 life insurance upon the 
death of any member and $30 a month 
for total disability. This policy may be 
converted to an individual life insurance 
contract at the rate applicable to that 
person’s age at time of application. 

Suit Opened in April 

Last April, John Holley Clark Jr., 
counsel for an insurgent group of elec- 
trical union members who brought an 
accounting suit against the union of- 
ficers, charged that the company had no 
right to do business in this city, that it 
had placed upward of $20,000,000 in group 
surance in New York and that the pre- 
miums, paid by the contractors out of 
the 20 cents an hour—later 17% cents— 
added to the wage rate had cost millions 
of dollars, which was passed on to the 
consumer, 

Because of friction in the electrical in- 
Ustry and the reluctance of some em- 
Ployers to make the payments into the 
msurance fund it was rumored in April 
that the plan was likely to be abandoned. 


LOS ANGELES APPOINTMENT 
Frank J. Sommerville has been ap- 
posted general agent for the Continental 
ife at Los Angeles, Calif. Mr. Som- 
Merville has served the St. Louis com- 
pany as special agent for the Accident 
and Health department. In his new po- 
sition he will be in charge of both the 
ife and the Accident and Health busi- 
— in Southern Illinois, although his 
€adquarters will be in Los Angeles. 





Mervin L. Lane Gives 
Anniversary Party 


IN 2ND CONN. MUTUAL YEAR 
Honoring Vice-President Fraser This 
Month; Company’s Summer Inter- 
view Plan Gives Incentive 








When Mervin L. Lane, well-known 
general agent of the Connecticut Mutual 
in New York, opened a brand new agen- 
cy a year ago for that company in the 
mid-town section, having more than a 
dozen years of managerial experience to 
his credit, Mr. Lane not only was con- 
fronted with the usual first year agency 
building problem but he was starting off 
at the worst of a depression period 
when business was in a retrenching rath- 
er than a buying mood. 

How well this new Connecticut Mutual 
agency has fared during the past twelve 
months was indicated one day last week 
when at an anniversary luncheon party 
at the Hotel Breslin Mr. Lane was host 
to twenty full time members of his staff. 
The big announcement of the gathering 
was about the company’s 100,000 summer 
interviews plan. It was greeted with en- 
thusiasm and a sizeable volume of new 
business was individually pledged for 
July by the Lane agents as a tribute 
to Peter M. Fraser, popular home office 
vice-president. 

A Phonographic Surprise 

A surprise feature of the luncheon 
came when the voices of H. M. Holder- 
ness, vice-president; Vincent B. Coffin, 
superintendent of agents, and Fred O. 
Lyter, assistant superintendent of agents 
came out of a concealed phonograph box 
just as clearly as if they were personally 
in the room, each describing a specific 
phase of the summer interviews plan. It 
will be participated in by Connecticut 
Mutual agencies all over the country, 
each producer followine up personal let- 
ters sent by the home office to 100 of 
his prospects, ten each week for ten 
weeks. The objective is to overcome hot 
weather lethargy by an intelligent and 
persistent solicitation of good prospects. 

General Agent Lane gave his staff the 
opportunity to ask plenty of questions 
about the interview plan. Entering into 
the spirit of the occasion the agents in 
turn had some nice things to say about 
their general agent, particularly as to his 
attitude of helpfulness toward them. 
Then Morris A. Kurtzack, agency super- 
visor, explained that a point system plan 
had been prepared under which the 
agents would all have an equal chance 
in competing for production prizes 
which Vice-President Fraser himself 
would present at a dinner early in Au- 
gust. 

One of the new men, James C. Jones, 
spoke very frankly on his attitude to- 
ward life insurance agents before becom- 
ing one himself. Just as he had refused 
to be high-pressured into buying insur- 
ance so now he will not use this method 
in his own selling. Other good talks 
were given by Charles F. Fuerst, the first 
man to join the agency, and James M. 
McCartney, cashier, who took the senti- 
mental side of life insurance as his sub- 
ject. 





CONNELL PRODUCTION INCREASE 

An increase in production over June, 
1931, and also for the first six months 
of the year, was made by the Clancy D. 
Connell Agency of the Provident Mutual 
in New York. June, 1932, was $601,000 
compared with $543,400 in 1931. 


THE FORMULA 
of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
language. The facts can be simply stated. People need to 
be told about life insurance by one who knows life insurance 

and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


THE MUTUAL LIFE OF NEW YORK, with its long history of 
increasing success, offers opportunity. It writes Annuities and 


all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 


to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 


DAVID F. HOUSTON 
President 


FINDS JUNE GOOD MONTH 





Union Central Life Has Best Month in 
Past Fourteen; Increase Over 
May Record 

June was the best production month 
of the last fourteen months for the 
Union Central Life, according to an an- 
nouncement made this week by W. How- 
ard Cox, president. The company staged 
an increase of 5.5% increase in June 
over May, while May had registered a 


22% advance in paid business over the 


preceding month. 

The fine record was contributed to by 
agencjes representing every section of 
the country. Among the agencies lead- 
ing in the making of the record are the 
Chicago unit, under Herman A. Zischke, 
manager, where $1,008,621 of business 
was paid for during the month, and the 
“home office agency, under Joseph P. De- 
vine, where $761,318 of business was 
written. 

Twenty-five Union Central agencies in 
all parts of the nation have closed the 
first six months of the year with an in- 
creased production record over the cor- 
responding period of last year. 


POST OFFICE GROUP CASE 


A group insurance case covering the 
post office employes, letter carriers, rail- 
way mail clerks, etc., of Louisville, Ky., 
has been closed by Judge T. A. Murrell, 
general agent for the Minnesota Mutual 
in the city. The amount of life insur- 
ance totals approximately $300,000. 





New York, N. Y. 
GEORGE K. SARGENT 
Vice-President 


and 
Manager of Agencies 





ACACIA “PICNIC CAMPAIGN” 





Branches Staging Intensive Drive Dur- 
ing July; Using Comic Sales Calendar 
To Dramatize Idea 


A novel “picnic campaign” has been 
launched by the Acacia Mutual this 
month. Each company agency is put- 
ting on an intensive drive and will at 
the close of the month hold a picnic 
for the agents and their wives. The 
amount of money the branch gets to 
spend on the picnic will be based on 
the amount of new business secured dur- 
ing the month, the home office donating 
$5 to the branch manager’s picnic fund 


‘for each $12,500 in business examined. 


Of special interest is the comic sales 
calendar which has been designed to 
dramatize the idea of the sales picnic. 
It is a large cardboard calendar with 
big black numerals for each of the twen- 
ty-five business days during the month 
of July. Every salesman gets one of his 
own, together with a set of fifty comic 
stamps—one set to paste down over the 
numerals on his calendar and another 
to put on the backs of apps. The cal- 
endars of all agents are displayed in the 
branches for their fun and urge-to-work 
effects. A special “mystery prize” will 
be given each agent who tops the $1,500 
mark during July. 


E. L. CLAIR APPOINTED 
E. L. Clair has been appointed man- 
ager of the Detroit North branch office 
of the Western and Southern Life. 
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YOUNG E. ALLISON, SR. 

In the death a few days ago of Young 
E. Allison, Sr., chairman of the board of 
The Insurance Field, Louisville, there 
passed away a newspaper genius who 
performed without the objectionable 
traits which geniuses sometimes have; a 
real writer who made reading a pleasure; 
a wit performing without sting; a pa- 
tient, kindly soul loved by the men he 
trained during a long newspaper career. 

Insurance journalism loses its bright- 
est ornament in the death of this honest, 
sensible, super-intelligent writer. 





NEW INSURANCE FOR NEW RISKS 

Insurance companies generally are rea- 
sonably rapid in sensing new demands 
for protection from the general public 
as situations arise calling for additional 
types of coverage. A present example 
of this is the formation of the Central 
Reinsurance Bureau by sixteen leading 
fire companies to provide large limits on 
securities and money transported by ar- 
mored cars or armed messengers. These 
companies announce their intention to 
issue insurance under open policies to a 
maximum limit of $5,000,000 on securi- 
ttes and $1,000,000 on cash. 

Heretofore such large limits as these 
were not readily available in the Am- 
erican markets, except through regis- 
tered mail insurance, because there was 
no demand for such. On July 1 of this 
year new and higher registered mail 
postage rates went into effect as part of 
the budget balancing tax measure of 
Congress. These increases will mean con- 
siderable extra expenses for financial in- 
stitutions and others accustomed hereto- 
fore to shipping valuable securities and 
money from one part of a city to an- 
other by registered mail. The insurance 
companies, through their agents, are fo- 
cusing the attention of the financial world 
upon the use of armored cars and armed 
messengers as a substitute for the mails 
by offering strong and ample protection 
against loss at low cost. This type of 
service, readily available, tends to ce- 
ment still more firmly the existing close 
insurance, com- 


relationship between 


merce and banking. 





WATCHING ADVERSE SELECTION 

The increasing selection against the 
life insurance companies to which they 
have been exposed since the beginning 
of the economic depression is causing a 
closer scrutiny in the underwriting and 
claims departments of the home offices. 
The importance of this closer scrutiny 
by the companies is emphasized by the 
recent action of the American Service 


Bureau of the American Life Conven- 
tion in offering to its members several 
special services designed to make the 
fullest information available to the home 
offices. 

Big cases were the first to come under 
the close scrutiny of the underwriting 
department but it is reported that wheth- 
er the case is of jumbo size or not, it 
is in the interest of the whole body of 
policyholders of a company that there 
shall not be an unfair selection against 
them and their interest in times like the 
present where there seems to be consid- 
erable business of this character submit- 
ted to the companies. 

The new services of the American 
Service Bureau include such additional 
matters as special death claim investi- 
gations, claims arising within the con- 
testable period where possible motive for 
suicide might be present and also a death 
confirmation report where there exists 
any questionable circumstances in con- 
nection with the death of the insured. 





WISCONSIN PLAN ADOPTED 

Commissioner Mortenson of Wiscon- 
sin has ordered the fire rate classification 
developed by the Insurance Department 
of that state to be adopted effective Jan- 
uary 1, 1933. This plan was offered to 
the National Convention of Insurance 
Commissioners last December but was 
turned down in favor of that proposed 
by the National Board of Fire Under- 
writers. The Wisconsin classification 
contains only twelve general classes as 
compared with twenty-six in the Nation- 
al Board plan. 





W. G. Ayers has resigned as superin- 
tendent of the farm department of the 
National Union Fire at Pittsburgh, ef- 
fective August 1, owing to the discon- 
tinuance of that department. He has 
been with that company for the last four 
years and enjoys an excellent reputation. 
Formerly Mr. Ayres was with the Aetna 
(Fire), Home and Continental. 


The Human Side of Insurance 


JOHN E. DIEFENDORF, JR. 





John E. Diefendorf, Jr.. West Pointer 
son of the chief examiner of miscellane- 
ous companies in the New York Insur- 
ance Department, is spending part of his 
70-day furlough this summer as a special 
representative of the Warren E. Diefen- 
dorf Agency, Mutual Life in Brooklyn. 
He has been visiting around among the 
metropolitan agencies, making a good 
impression as well as new contacts for 
the agency. Young Diefendorf received 
his appointment to West Point in 1930 
from Congressman Fitzpatrick of the 
24th District and is now a second class- 
man. He is active in hockey and boxing 
at the Academy. His father, John E. 
Diefendorf has been with the Depart- 
ment thirty-four years and for more 
than twenty years has been chief ex- 
aminer of miscellaneous companies. The 
relationship between the two Diefendorf 
families is distant. 

* 


Kenneth F. May has been elected sec- 
retary of the Birmingham Fire of Penn- 
sylvania, a member of the National 
Union Fire of Pittsburgh group. For 
several months Mr. May has been with 
the Birmingham as assistant secretary 
in charge of the automobile department. 
He has devoted his entire insurance ca- 
reer to automobile underwriting and be- 
fore joining the National Union organ- 
ization was with the Insurance Co. of 
North America, both in the field and in 
charge of the automobile department at 
Chicago. 


FIREMEN’S DIVIDEND 
The directors of the Firemen’s of New- 
ark have declared a quarterly dividend 
of 15 cents a share or 3%, payable July 
25 to stockholders of record July 14. 








C. P. Butler Takes New Post Monday 


Charles P. Butler, who resigned as sec- 
ond deputy superintendent of the New 
York Insurance Department, effective 
July 15, has joined the Greater New 
York division of the Insurance Co. of 
North America and the Indemnity of 
North America as assistant to Henry 
H. Reed, general manager of those com- 
panies in Greater New York. 

While in the Department Mr. Butler 
demonstrated executive qualities of an 
unusual nature, making not only a fine 
impression with the Department but also 
with the companies and other members 
of the insurance world. When Commis- 
sioner Behan was dying Mr. Butler’s re- 
sponsibilities with the Department, es- 
pecially in running the New York end, 


were unusually heavy, but he acquitted 
himself in superb fashion. He presided 
ably and fairly at many hearings of the 
Department, and he also attracted favor- 
able attention when he acted as chair- 
man of joint conferences of fire, marine 
and casualty companies which had as 
their object straightening out and clari- 
fying the overlapping of cover situation. 

Mr. Butler is a graduate of the Univer- 
sity of Vermont and of the law school 
of Cornell University. He joined a law 
firm after graduation and then began 
private practice in Syracuse. When Al- 
bert Conway was superintendent he 
made Mr. Butler counsel of the Depart- 
ment. Then Mr. Butler was made third 
deputy from which position he was ad- 
vanced to second deputy. 








Frank M. Phipps and Al G. Wallace 
are president and vice-president respec- 
tively of the reorganized Woodward- 
Phipps general agency of San Francisco, 


‘ now known as the Wallace-Phipps Gen- 


eral Agency, Inc. The change has been 
contemplated since Mr. Wallace joined 
the organization in 1929 shortly after the 
death of Walter L. Woodward. Mr, 
Phipps has been in insurance for more 
than twenty years, starting in San Fran- 
cisco in 1911 with the National Union, 
From 1919 to 1929 he was associated with 
Dixwell Davenport and in the latter year 
he formed the general agency with Mr. 
Woodward who,-however, died within a 
few months. Mr. Wallace was with Ed- 
ward Brown & Sons in San Francisco 
from 1913 to 1929 when he joined the 
general agency. For the last year he has 
been’ the firm’s executive officer in 
charge of southern California and Arizo- 
na, with headquarters at Los Angeles. 
. & 2 


Miss Louise Hasenclever, secretary to 
President Jesse S. Phillips of the Great 
American Indemnity, has been receiving 
congratulations and good wishes in the 
past few weeks upon the announcement 
of her engagement to Mr. Herbert 0. 
W. Schuchardt of Waterbury, Conn. The 
good news was given to a group of in- 
timate friends on July 4, Mr. Schw- 
chardt’s birthday, during a reception at 
the bride’s home on Riverside Drive, New 
York. Miss Hasenclever has been with 
the Great American Indemnity ever since 
its inception and her general secretarial 
efficiency is highly regarded by its offi- 
cials, 

. &£ © 

Robert E. Manly of Naga, P. I., Demo- 
cratic national committeeman from the 
Philippine Islands, is in Indianapolis vis- 
iting his brother, Frank P. Manly, presi- 
dent of the Indianapolis Life. He went 
to Indianapolis from Chicago after at- 
tending the national convention and will 
return home in August. He predicts that 
readjustment of agricultural exports and 
peaceful penetration by the Japanese will 
follow independence of the islands. His 
life in the islands dates from the Span- 
ish-American war in which he served. He 
has been a member of the national Dem- 
ocratic committee since 1912 and _ has 
traveled 150,000 miles attending six con- 
ventions. 

Frank P. Manly has been made a trus- 
tee of the Indiana State Sanitarium. 

* * 


William H. Kingsley, vice-president of 
the Penn Mutual who went on a swing 
of the country as far as the Coast, was 
greeted by eighty-six applications for 
$600,000 business arriving at the Will 0. 
Ferguson agency, Los Angeles. The 
office was decorated and strung with 
banners and various signs. While in San 
Francisco he talked to a number of the 
most important financial men there, and 
made an address at a large meeting of 
the Ben F. Shapro agency. In Portland, 
Oregon, he was interviewed at length by 
daily papers; also was guest of honor at 
a dinner attended by mortgage loan 11- 
vestors, bankers and general agents and 
managers of a number of companies. 

* @ 3% 

George P. Shackelford, associate res! 
dent manager in Richmond for the Fi- 
delity & Casualty since 1924 and with 
the company since 1896, has retired from 
this capacity but will continue his con- 
nection with the company. For twenty- 
five years before beginning his manage 
rial duties Mr. Shackelford was a_SP& 
cial agent travelling the states of Virg' 
nia, West Virginia and North Carolina. 
During the Spanish-American war he 
was a captain of volunteers. 


HOME OF N. Y. DIVIDEND 
The Home this week declared a quart 
terly dividend of 25 cents a share on the 
new $5 par shares. This dividend is Pa¥ 
able August 1 to stockholders of recom 
July 11. 








AI 


— er’ 











July 15, 1932 





Page 17 








European Companies Send Represen- 
tatives to U. S. S. R. Insurance 
Conference 


A number of prominent German, Eng- 
lish and Italian insurance people were 
recently invited by the Russian gov- 
ernment’s insurance division—The Goss- 
trach—to visit Moscow. The invitation 
had to do with negotiations not only for 
continuance but extension of existing re- 
insurance facilities. 

One of the managers who went to 
Moscow told me that he had previously 
met the manager of the Gosstrach in 
Berlin. 

This is all particularly interesting to 
American insurance men interested im 
world economic affairs, as it demon- 
strates that insurance companies of sev- 
eral nations have arrangements with the 
U.S. S. R. through treaty channels. 

There is some foggy thinking in the 
United States relative to business rela- 
tions with Russia. There are actually 
somé people who think that we are hav- 
ing no business relations because the 
United States does not officially recog- 
nize the U. S. S. R. As a matter of fact 
the Russians are buying millions of dol- 
lars of American goods, especially from 
Detroit headquarters, and many hun- 
dreds of Americans are being employed 
in the U. S. S. R. 


* * * 


Amortization Calculations 


I hear only favorable comments on the 
action of the National Convention of In- 
Surance Commissioners in Chicago, re- 
cently, favoring the amortization of 
bonds in the valuation of securities held 
by fire and casualty companies. 

Ernest J. Pirman, president of the 
Scientific Amortization Co. of New York, 
also a lecturer on investment accounting 
at New York University, says that this 
action of the Department officials is 
sound and a recognition of the true 
worth of such securities following the 
Same practice as used in connection with 
Savings banks and life insurance compa- 
nies. As investors in this type of se- 
curity the fire and casualty companies 
are not concerned about current market 
Prices of bonds. They do not expect to 
sell these securities except in extraordi- 
nary emergencies and, theoretically at 
least, they can be regarded as investors 
who are holding the securities until ma- 
turity. 

As there are some states requiring 
mid-year statements as of June 30 which 
Statements are required to be filed not 
later than August 15, it puts upon these 
companies the necessity of making these 
amortization calculations, which would be 
quite an undertaking for a company with 
a large bond list. Most companies are 


not equipped to do this work as it is a 
specialized field. 

. While on this subject of amortization 
it is interesting to recall that the man 
who introduced scientific amortization in 
this country was that famous banker and 
accountant, Charles E. Sprague, who was 














president of the Union Dime Savings 
Bank and famous for his work in edu- 
cational matters in the accounting field. 
He was a C. P. A. and internationally 
known as a mathematician. As professor 
of investment accounting at New York 
University he did much to advance the 
science of accounting in this field. 
* cs * 


Sam Milligan’s Adventure With a 
Shark in Florida Waters 

The variety and novelty of tarpon fish- 
ing stories almost surpass belief. Just 
as a returning Florida fisherman comes 
back with one amazing fishing yarn he 
is supplanted by another with a still 
more spectacular story to tell. In the 
annals of the insurance anglers the John 
A. Griffin story was a classic. Mr. Grif- 
fin, vice-president of the Fidelity & De- 
posit, it will be remembered, did not 
have so much as a fishing tale to tell 
about an experience off the Florida coast 
as he did about a slugging match. The 
tarpon he landed was a Jack Dempsey 
of the deep who fought harder in the 
boat than on the line. Several punches 
in Mr. Griffin’s abdomen were landed be- 
fore the fish was clubbed to death. 

Now comes Samuel Milligan, third 
vice-president of the Metropolitan Life, 
and chief underwriter, with a thrilling 
story which involves not only a tarpon 
but a shark. According to the signed 
voucher of the fishing club the Milligan 
tarpon weighed 101 pounds, but it would 
have been heavier than that if a shark 
had not appeared upon the scene just as 
the fish was landed and bit off the tar- 
pon’s tail—“probably a 20-pound mouth- 
ful,’ commented Mr. Milligan. 

As the shark came to the surface the 
excitement on the boat could be-imag- 
ined. The fisherman, pretty well ex- 
hausted by playing with the tarpon, had 
breathed a great sigh of relief as the 
tarpon was finally about to be landed; 
then the shark suddenly poked jaws 
above the water and grabbed the tail. 

“If he had snapped at the head in- 
stead of the tail, a one-armed underwrit- 
er might now be talking to you,” said 
Mr. Milligan thoughtfully. 

The authenticity of this story is 
vouched for by John A. Stevenson, vice- 
president of the Penn Mutual Life, who 
was around those parts; and by Mrs. 
Stevenson. 

The incident was so thrilling and dis- 
turbing that Mr. Milligan will probably 
take his next outing in the mountains 
with a gun. Underwriters need both of 
their hands, nowadays, and everything 
else that they have got in order to pass 
upon risks. i 





or * ok 
Rain Insurance in Sweden 


Rain insurance in Sweden is gaining 
ground and is taken by many man- 
agers of sporting contests who wish to 
insure themselves against loss due to 
unfavorable weather. Domestic compa- 
nies do not write the risk, which goes 
almost entirely to the Eagle, Star & Brit- 
ish Dominions which last year wrote 
ninety-five of such policies against only 
three in 1928. 


Gold Standard, Government Securi- 


ties, Industrial Bonds and Stocks 
in Great Britain 


Recently, I wrote a letter to England, 
asking an insurance manager to discuss 
the departure from the Gold Standard, 
and the following definite question: 

“What is the effect on the Government 
securities owned by British insurance 
companies as contrasted with the effect 
on industrial bonds and stocks.” 

He gave the following answer: 

“T think the fact of the change in our 
monetary policy has had very little ef- 
fect on government and/or industrial se- 
curities. Our government securities 
have, since September last year, appre- 
ciated very heavily in value, and as the 
majority of our investments are in this 
type of security, there has been a sub- 
stantial appreciation to set off losses in 
a few railway and industries prefs. and 
debs., in which—almost without excep- 
tion—there has been a considerable loss. 
Nearly all our industries securities have 
continued to decline, in exactly the same 
way as yours have, except to a smaller 
extent. There are exceptions, such as 
Woolworths, Marks & Spencer, J. Lyons 
& Co. (the caterers). 

“Certainly some of our trades received 
2n impetus through our departure from 
gold standard, but as insurance compa- 
nies do not hold these securities, they 
have not affected our position. It is the 
depreciation in the market value of our 
holdings in German, Austrian, South 
American and Australian stocks, previ- 
ously looked upon as of the highest or- 
der, which has produced a loss. 

“No doubt you have read the reports 
of the annual meetings of all the im- 
portant British insurance companies, and 
have realized that our investment losses 
are negligible and that most of the big 
companies are in such a strong position 
that it has not even been necessary for 
them to convert their Gold Standard 
currencies into the equivalent English 
sterling. They still show their American 
investments at a rate of exchange of 
4.86 to the £, whereas in accordance with 
all the rules of accountancy and com- 
mon honesty they were entitled to con- 
vert them at the rate of exchange ruling 
on December 31.” 

* * * 


Stuck for 50 Carloads of Glue 


Here’s the sad story of a wholesale 
glue dealer who recently was brought to 
the verge of bankruptcy through the 
theft of fifty carloads of glue by his em- 
ployes. This dealer, a field representa- 
tive of the Fidelity & Deposit told the 
home office, had not bonded his em- 
ployes, believing that glue could, or 
would, not be stolen. 

However, like countless other employ- 
ers who felt that they were proof against 
losses of this kind, when the showdown 
came the glue dealer found he had been 
stuck plenty, observes the F. & D. 

se * 


European Suicides in Life and Acci- 
dent Insurance 


From Austria I have received the fol- 
lowing story, which is peculiarly inter- 
esting because there have been stories 
of similar occurrences here: 

Everywhere in the world life insur- 
ance companies are suffering heavy 
losses from the increase in suicides and 
look for ways and means to protect 
themselves. In Austria a very wealthy 
merchant, who carried a large amount 
of life insurance, called at the office 
of his company and declared that 
he was ruined and ready to commit sui- 
cide so that his wife and children might 
collect the amount of his policy. He of- 
fered, however, to desist if the company 
would voluntarily pay him half his pol- 
icy. The company declined. The as- 
sured, however, was as good as his word 
and committed suicide, and the company 
had to pay the full policy to his widow. 

Still more disastrous are the results of 
suicide under an accident policy. The 
premium is very small and the policy 
need be in force only for a very short 


time; yet a skillfully arranged accident 
resulting in death would establish a valid 
claim which it might be very hard to 
defeat. 

* * &* 


Crossing the Flooded Everglades 


An interesting article appeared in a 
New York newspaper awhile ago calling 
attention to the bean crop harvested in 
the Everglades section of Florida along 
Lake Okeechobee and adjacent territory. 
This section of the Everglades was inun- 
dated during the 1928 hurricane when 
the waters of the lake overflowed the 
banks and covered the low lands for 
many miles. This caused not only the 
destruction of property but heavy loss 
of human and animal life. 

“We had several claims at Pahokee 
which was isolated for several weeks,” a 
general agent told me, “but one day we 
received word from one of our claim- 
ants that communication had again been 
opened and that a friend at West Palm 
Beach would drive our adjuster to his 
place. 

“An adjuster was assigned to handle 
the claim and one afternoon they started 
on the thirty mile drive. They had gone 
only a short distance when the adjuster 
observed that the driver had imbibed 
rather freely and had a flask in his hip 
pocket. It started to rain and soon there- 
after they reached the flooded area. The 
road was covered with water from twelve 
to eighteen inches and was washed out 
in some places. 

“It continued to rain, thus increasing 
the tribulations of the journey. As the 
automobile proceeded a mocassin swam 
alongside the running board which was 
under water. Dead animals of many 
kinds drifted past. The road could only 
be guessed at and one false turn would 
have been disastrous.” 

The adjusted just gritted his teeth 
and hoped for the best. Finally he saw 
the water receding and caught occasional 
glimpses of the road. Then higher 
ground was reached where “rescue 
squads” were removing the bodies of ne- 
groes from the mud and burning them 
with gasoline. Reaching Pahokee he 
found the claimant and proceeded to in- 
vestigate the loss. While so doing he 
saw the driver of the car draw a re- 
volver and fire into a tree. Immediately 
a large milk snake dropped to the 
ground. 

Finally, the adjustment completed, the 
return trip was started and the same ex- 
periences over the road encountered. 
When the adjuster reached West Palm 
Beach that night, wet, tired and nerve- 
wrecked he took a solemn vow never to 
cross the flooded Everglades again. 
Today that district is experiencing a mild 
boom because of the bounteous bean 
crops raised. 

es 


Special Safety Curtain for Shakes- 
speare Memorial Theater 


The asbestos safety curtain installed 
at the new Shakespeare Memorial The- 
ater, Stratford-on-Avon, is the last word 
in modernity and fire-resisting technique. 
The curtain consists of one working sec- 
tion, 33 feet wide by 27 feet 6 inches 
high, which includes an overlap of 9 
inches at the top and 18 inches at the 
two sides. The frame is constructed of 
suitable section steel, stayed vertically, 
horizontally and diagonally and adapted 
to receive asbestos sheet. Each sige of 
the frame is covered with wire-woven 
asbestos sheet and asbestos pads are fit- 
ted at the top and bottom of the curtain. 

* * * 


Argentine Rail Troubles 

It will be of concern to shippers that 
Argentine railroads seem to be facing se- 
rious difficulties. The Transandian 
Line has stopped running and others may 
follow. In general Argentine railroads 
are in desperate straits and only gov- 
ernment aid is expected to avert a col- 
lapse. The managements of the various 
lines have applied for permit to reduce 
the service and wages, against which 
steps their employes and laborers protesi 
most vigorously. The income of the 
roads has seriously fallen off, with the 
exception of two lines. 
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FIRE INSURANCE 


Thirty-Nine Members in I. E. A.; 
140 Companies Are Represented 


President Haid Issues Membership List Together With Names 
of Alternates; Companies Write Three-Fourths of 
Stock Fire Premiums 


Thirty-nine members representing 140 
fire insurance companies belong to the 
Insurance Executives’ Association ac- 
cording to the membership list made 
public this week for the first time by 


President Paul L. Haid. These compa- 
nies write more than three-fourths of 
the stock fire insurance premiums re- 
ported to the National Board of Fire 
Underwriters. Each member has an al- 
ternate who in the member’s absence acts 
for him. 

Eligibility in the I. E. A. demands 
membership in the four principal region- 
al organizations, namely the Eastern 
Underwriters’ Association, the Western 
Underwriters’ Association, the Board of 
Fire Underwriters of the Pacific, the 
South-Eastern Underwriters’ Association 
and also the National Automobile Under- 
writers’ Association. The affairs of the 
association are under the guidance of 
President Haid and a board of fifteen 
trustees who shall be especially charged 
with the making of recommendations to 
the association for adoption — such 
changes in methods of conducting the 
insurance business as may in their judg- 
ment benefit companies and render bet- 
ter and more comprehensive service to 
the insuring public. Also they shall en- 
force the rules and principles of the or- 
ganization and/or co-operate in the en- 
forcement of the rules of the several ter- 
ritorial and special organizations of 
which companies represented by mem- 
bers in the association are affiliated. 


Principles of Association 

The principal objects of the associa- 
tion shall be “In every lawful way (a) 
to maintain among its members a spirit 
of loyalty to obligations, to establish the 
practice of fair dealing and the observ- 
ance of ethical principles in competition 
with one another, and to support all ter- 
ritorial and special organizations which 
shall be listed by the board of trustees 
and of which companies represented in 
the organization are or shall become 
members; (b) to bring about improve- 
ments, reforms and economies in the 
methods and practice of conducting the 
business of fire insurance and its allied 
lines so that the methods for making 
rates may be simpler and more econom- 
ical; that rates may be better adapted 
to the needs of various localities, classes 
of business and individual owners; that 
forms of coverage better suited to the 
changing conditions of business and 
manufacture may be devised; and in gen- 
eral that the operations of companies 
may be more efficiently conducted and 
better service rendered to the insuring 
public, and (c) to promote the interests 
of stock insurance companies.” 

Following is the list of members, al- 
ternates and the companies each member 
represents : 

Bailey, C. W.—(alternate, Paul B. Sommers), 
American, Columbia and Dixie Fire. 

Barbour, R, P.—(alternate, J. Victor Lane), 
Northern Assurance and London & Scottish. 

Beresford, Percival—(alternate, T. J. Irvine), 
Phoenix Assurance, Columbia, Imperial Assur- 
ance, United Firemen’s and Union Marine & 
General. 

Bigelow, F. R.—(alternate, C. F. Codere), St. 
Paul Fire & Marine, and Mercury. 

Bissell, R. M.—(alternate, je Wyper), 
Hartford Fire, Citizens of ., Northwestern 
Fire & Marine, Twin City and New York Un- 
derwriters Insurance Co. 

Blodgett, W. A.—(alternate, O. F. Wallin), 
Eagle Star & British Dominions Insurance Co., 
Ltd., Lincoln Fire Insurance Co. of New York. 

Bulkley, G. G.—(alternate, Walter B. Crut- 
tenden), Springfield Fire & Marine, Sentinel 





Fire, Michigan Fire & Marine and New Eng- 
land Fire. 

Clark, R. R.—(alternate, Wm. L. Brown), 
eueeuan, Caledonian American and Nether- 
ands, 


Norwich Union 


Darlington, Hart—(alternate, H. J. Noble), 
Norwich Union Fire and Eagle Fire of New 
York City. 

Forbush, Gayle T.—(alternate, Arthur Wal- 
ler), Royal Exchange, Provident Fire and State 
Assurance. 

Gantert, F. A.—(alternate, J. Tabb Robert- 
son), Fidelity & Guaranty Fire Corporation. 

Hedge, W. R.—(alternate, I. Lloyd Greene), 
Boston, and Old Colony 

Higley, C. W.—(alternate, Montgomery 
Clark), Hanover Fire and Fulton Fire. 

House, G, C.—(alternate, F. B. Luce), Provi- 
dence Washington and Anchor. 

Ives, R. B.—(alternate, W. Ross McCain), 
Aetna (Fire), Piedmont and World Fire & 
Marine. 

Koeckert, F. W.—(alternate, D. E. Monroe), 
Commercial Union Assurance, American Central, 
British General, California, Commercial Union 
Fire and Union Assurance. 

Koop, W. H.—(alternate, A. R. Phillips), 
Great American, American Alliance, American 
National, County Fire, Detroit Fire & Marine, 
Massachusetts Fire & Marine, North Carolina 
Home and Rochester American. 


Home Group 


Kurth, Wilfred—(alternate, H. V. Smith), 
Home, Baltimore American, Carolina, City of N. 
Y., Franklin Fire, Georgia Home, Harmonia 
Fire, Homestead Fire, National Liberty, New 
Brunswick Fire, Southern Fire, Halifax Fire. 

Lane, O. E.—(alternate, James G. Macona- 
chy), Fire Association of Philadelphia, Reliance 
and Victory. 

Layton, F. D.—(alternate, S. T. Maxwell), 
National Fire of Hartford, Franklin National, 
Mechanics & Traders, anc Transcontinental. 

Levison, J. B.—(alternate, E. T. Cairns), 
Fireman’s Fund, Home Fire & Marine, and 
Occidental Insurance Company. 

Martin, F, B.—(alternate, Stewart H. Davey), 
Yorkshire, London & Provincial, and Seaboard 
Fire & Marine. 

Martin, R, R.—(alternate, Richard T. Butler), 
Atlas Assurance, and Albany. 

Milligan, Edward—(alternate, Geo. C. Long, 
Jr.), Phoenix, Connecticut Fire, Equitable Fire 
& Marine, Minneapolis Fire & Marine, Central 
States Fire, Retailers Fire, and Atlantic Fire 
of Raleigh, N. C. 

Nourse, E. W.—(alternate, Christopher D. 
Sheffe), London Assurance, and Manhattan Fire 
& Marine. 

Pieper, E. G.—(alternate, Tunis Johnson), 
Rhode Island, Merchants of Providence, R. L., 
and Union Fire Accident & General Ins. Co., 
Paris, France. 

Roth, Victor—(alternate, Walter D. Williams), 
Security, and East & West. 


Ins. Co. of N. A. Group 


Rush, Benjamin—(alternate, John O. Platt), 
Insurance Company of North America, Alliance, 
Philadelphia Fire & Marine, Lafayette, National 
Security Fire, and Central Fire. 

Sargeant, F. W.—(alternate, W. B. Burpee), 
New Hampshire Fire, and Granite State. 

Shallcross, C. F.—(alternate, Chas. E. Case), 
North British & Mercantile, Commonwealth, 
Homeland, Mercantile, and Pennsylvania Fire. 

Stinson, Alfred—(alternate, Joseph K. Hook- 
er), Automobile, and Standard of Hartford. 

Sturm, Ernest—(alternate, B. Culver), 
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American Eagle, Continental, Fidelity-Phenix, 
First American, Maryland, and Niagara Fire. 

Thomas, John M.—(alternate, H. A. Yates), 
National Union Fire, Birmingham Fire, and At- 
lantic of Florida. 

Vreeland, H.—(alternate, J. H. McCor- 
mick), Scottish Union & National American 
Union of New York, and Central Union of New 
York. 

Waite, H. R.—(alternate, E. J. Dickey), Ag- 
ricultural, and Empire State. 

Warner, Harold—(alternate, H. T. Cartlidge), 
Royal, American & Foreign, Newark Fire, Liv- 
erpool & London & Globe, Federal Union, 
Star of America, Queen of America and Cap- 
ital Fire of California. 

Wennstrom, J. M.—(alternate, M. J. Zaengle), 
Svea Fire & Life, Hudson, and Skandia. 

West, E. W.—(alternate, F. M. Smalley), 
Glens Falls, and Commerce. 

Williams, R. H.—(alternate, Esmond Ewing), 
Travelers Fire. 





SCOTT GOES TO BROOKLYN 

John T. Scott, 3rd, formerly special 
agent for the Home in Philadelphia, has 
been transferred to the Brooklyn office 
to assist Manager Henry C. Blaetz in 
the production end of the business. Mr. 
Scott, who has been with the Home for 
the past five years, was formerly a local 
agent in Philadelphia. He at one time 
lived in Brooklyn and is familiar with 
that borough and thoroughly equipped to 
handle his new work. 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. Kexsey, General Agent 


Georce Z. Day, Ass't General Agent 





U. S.—Statement March 31, 1932 


ASSETS . - P 
PREMIUM RESERVE 
OTHER LIABILITIES 


RESERVE FOR DEPRECIATION IN SECURITIES 
SURPLUS (March 3lIst, 1932 Valuations) . : ‘ 


$13,807,862.18 
1,916,766.13 
648,327.49 
2,551,124.09 
8,691,644.47 


CORRESPONDENCE COURSES 





Insurance Institute to Offer Fire, Cas- 
ualty and Life Courses by Mail 
During 1932-33 Season 

The Insurance Institute of America, 
Inc., will offer five correspondence 
courses during the 1932-33 term accord- 
ing to Secretary Edward R. Hardy. 
These courses are Fire Part I and Part 
III; Casualty Part I and Part II, and 
Life Part I. These will be given only 
if there are at least 100 students in each. 
Registrations may be made at any time 
until the courses are beyond the half- 
way mark. Students registering after the 
courses have started will receive all lec- 
ture notes, texts and other data already 
sent out and will be expected to complete 
the course at the regular time. 

Quiz papers are to be sent one in four 
weeks and one week will be allowed stu- 
dents to send back their answers. The 
fee is $15 for each course. Those suc- 
cessfully passing the examinations will 
be entitled to the final certificate of the 
on and to become associate mem- 

ers. 





RITCHIE PRAISES JACKSON 

Governor Albert C. Ritchie of Mary- 
land, upon his return to Baltimore from 
the Democratic convention in Chicago, 
told a large welcome home audience that 
the anti-prohibition plank of the party 
platform was drafted in the office of 
Mayor H. W. Jackson of Baltimore and 
that Mayor Jackson was one of those 
responsible for getting the resolutions 
committee to adopt this plank after the 
sub-committee had voted to uphold 4 
moderately wet plank. Mayor Jackson 
is president of the Riall Jackson Co. of 
Baltimore, one of the largest insurance 
agencies of that city. 


A GERMAN RUMOR 

It is rumored that the German Gov- 
ernment Supervisory Office (Reichsaul- 
sichtsamt) will ask all insurance com: 
panies reducing their authorized capita 
to guarantee the full payment of the 
part of the capital, which has not as yet 
been paid in. 
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Young E. Allison, Sr. 
Brilliant Editor, ls Dead 


For Years He Exerted Wide Editorial Influence; A Wit 
Who Had Many Versatile Talents; His Career Began 
With Daily Papers As Boy 


Young E. Allison, Sr., chairman of the 
board of the Insurance Field, one of the 
most brilliant and honest characters in- 
surance journalism has ever known, a 
kindly writer, extremely powerful with 
his pen, a man who comprehended in- 
surance in its best sense, died at the age 
of 78 on July 7. Funeral services were 
on July 9 at the family residence. ; 

Mr. Allison was in full vigor until 
June 16 when he was stricken by a heart 
attack, He rallied vigorously and al- 
though he remained at home under the 
care of his physician, his son, Young E. 
Allison, Jr., and other associates at the 
office of the Insurance Field were con- 
fident he would return to his desk, but 
he suffered another attack on July 5. 


33 Years in Insurance Journalism 


Mr. Allison had been in insurance jour- 
nalism for thirty-three years, first with 
the Insurance Herald and then with The 
Insurance Field. He interrupted his 
trade insurance journal activities for 
three years to become editor-in-chief of 
a daily paper, the Louisville Herald, in 
1902, having a financial interest in that 
paper, which is now the Louisville 
Herald-Post. In 1905 he sold his interest 
and returned to The Insurance Field as 
editor of the paper until 1926 when he 
became president and later chairman of 
the board. 

His influence in insurance journalism 
for many years was tremendous, inside 
as well as outside his journalistic office. 
Sitting at his desk in Louisville he main- 
tained an extensive correspondence on 
current insurance topics, sometimes on 
many other topics, with the leaders of 
the business, especially with the late 
Henry Evans, head of the America Fore 
fleet. Saturated with wit and philosophy, 
always with kindly humor were these 
letters. His opinion held weight, con- 
tained authority and never gave offence. 
When editor of the old Insurance Herald 
he conducted a fight which finally re- 
sulted in the release from prison of 
Caleb L. Powers from whose office of 
Secretary of State of Kentucky Gover- 
nor Goebel had been slain by a shot. 
Mountaineer Republicans came to 
Frankfort armed with guns and Powers 
was picked out as a victim for the prose- 


cution. Later Powers was elected to 
Congress, 


An Editor at Age 15 


»M*. Allison was born in Henderson, 
y. in 1853, son of Judge Young E. Alli- 
a for half a century a leading citizen 
‘here. Because of a slight deafness in 
infancy he was unable to continue his 
school education. Before he was 12 
~~ old he was a deputy county clerk 
nd found much practical education in 
oe and recording instruments. At 
= 14 he was in a country newspaper 

ce and before a year his name was 
Up as local editor of the Henderson 
og first daily paper in Hender: 
ol © chronicle, was established by 
with the age of 19 in collaboration 
Chron older brother. When The 
city ae blew up Mr. Allison became 
adi wer of the Evansville Journal at 
Leek 20. Early in 1880 he came to 
aaa to become city editor of the 
sin € Journal. Later he was man- 

& editor of the old Louisville Com- 


mercial. He lost his job because he an- 
tagonized the sporting element of Louis- 
ville with an attack on gambling. Fol- 
lowing a couple of years experience as 
secretary of the Board of Trade Com- 
mittee to boom Louisville, he helped 
found his insurance paper in 1899. 

In describing his early newspaper ca- 
reer and education, Mr. Allison said: 

“You see I lost two years going to 
school—from 8 to 9 years old. I was put 





YOUNG E. ALLISON 


out of all the private schools for incor- 
rigible ‘inattention’—then it was dis- 
covered that I had been partially deaf 
and not guilty—but my schooling ended 
there and I was turned loose on my 
father’s library to get an education by 
main force—got it by reading every- 


thing—had read Rousseau’s ‘Confessions’ | 


at 14—and books replaced folks as com- 
panions. Wanted to get nearer to books 
and so hired myself to the country 
printer and newspaper at 13—great dis- 
appointment to the family, my mother 
having dreams of my becoming a preach- 
er (hell of a preacher I would have 
made).” 
His Stevenson Poem 


Mr. Allison was an inveterate reader, 
became familiar with all the classics and 
the poets. He was a tremendous ad- 
mirer of Robert Louis Stevenson and 
taking a fragment from a sentence from 
a Stevenson work, “Treasure Island,’”— 
“Fifteen men on the dead man’s 
chest—” Mr. Allison wrote the famous 
poem called “Derelict” starting as fol- 
lows: 


Fifteen men on the dead man’s chest— 
Yo-ho-ho and a bottle of rum! 
Drink and the devil had done for the 
rest— 
Yo-ho-ho and a bottle of rum! 
(Cap’n Billy Bones in his song.) 


Fifteen men on the dead man’s chest— 
Yo-ho-ho and a bottle of rum! 
Drink and the devil had done for the 
rest— 


Yo-ho-ho and a bottle of rum! 
The mate was fixed by the bos’n’s pike, 
The bos’n brained with a marlinspike 
And Cookey’s throat was marked belike 
It had been gripped 
By fingers ten; 
And there they lay, 
All good dead men, 
Like break-o’-day in a boozing-ken— 
Yo-ho-ho and a bottle of rum! 


This poem had a wide currency and 
was featured in a reminiscent volume 
about Young E. Allison called “The 
Dead Men’s Song,” written by Cham- 
pion Ingraham Hitchcock, late president 
of The Insurance Field and Mr. Alli- 
son’s intimate associate. 


Wrote Book of Opera 


During the days when the Bostonians 
were the big sensation in light opera in 
America Mr. Allison wrote the book of 
The Ogallallas, music being written by 
Henry Waller. It made its first public 
debut in Chicago in 1893. It was an 
American opera about Indians. Waller 
was a great character. He was the 
adopted son of Mrs. Scott Siddons, the 
English actress and dramatic reader—a 
famous beauty. He had been an infant 
prodigy as a pianist, but was overdriven 
by his father and Mrs. Siddons inter- 
vened and bought his freedom. She sent 
him to Woolwich Academy, the great 
Royal Artillery and Engineering School 
of Great Britain, where, curiously enough 
for a musician, he graduated at the head 
of his class in mathematics. Waller was 
a class-mate and friend of the ill-fated 
Prince Imperial of France, killed by the 
Zulus, and afterwards spent three years 
in Franz Liszt’s house as the master’s 
pupil. 

Mr. Allison also wrote “Brother Fran- 
cescé,” tragic one-act opera produced at 
the Royal Opera House in Berlin, the 
production being ordered by Kaiser 
Wilhelm II. 


An Intimate Picture of Mr. Allison 


In discussing Mr. Allison Mr. Hitch- 
cock said in his book: 

“If I could have one grand wish it 
would be that everybody could know him 
as I do: the man; the bookworm; the 
toastmaster; the public speaker; the 
writer; the sentimentalist; the friend. 
Absolutely natural and approachable at 
all times with never the remotest hint 
of theatricalism (unless the careless toss- 
ing over his shoulder of one flap of the 
cape of a cherished brown overcoat 
might be called theatrical) he is yet so 
many sided and complex that, without 
this self-same naturalness, often would 
be misunderstood. That he never culti- 
vated an exclusiveness or built about 
himself barriers of idiosyncrasy is a dis- 
tinct credit to his common sense. He’s 
chock full of that!” 

Another volume written by Mr. Alli- 
son had to do with the famous Kentucky 
song writer, Stephen Collins Foster, 
composer of the immortal “Old Kentucky 
Home.” 

Mr. Allison married Margaret Y. Alli- 
son to whom he was not related, in 1883. 
His widow survives him as do his two 
sons, Young E. Allison, Jr., president of 
the Insurance Field, and George S. Alli- 
son of New Orleans. 


Edwin M. Wild, Golf 
Champion, Is Dead 

SUCCUMBS TO HEART ATTACK 

Insurance Broker Was One of Leading 


Golf Players in New Jersey; In 
Many Insurance Meets 





Edwin Milton Wild, well-known New 
York insurance broker and golfer, died 
at his home in Cranford, N. J., last Fri- 
day at the age of 42 years. He had par- 
ticipated in many tournaments of the 
New York Fire & Marine Insurance Golf 
Association and won the championship 
On numerous occasions. Mr. Wild was a 
veteran in New Jersey golf circles and 
compiled one of the finest records in the 
history of the state’s amateur champion- 
ship without ever winning that event, He 
qualified for the State Amateur twelve 
times, reaching the semi-finals nine 
times and played in the finals on five 
occasions. 

Since 1922 Mr. Wild had been a mem- 
ber of the Baltusrol Country Club where 
he had held the club championship and 
record for the course. In 1925 he made 
a hole in one with a fifteen-year-old 
mashie-jigger. He was eliminated from 
the tournaments this year because of his 
— trouble. 

Mr. Wild was born in Jersey City an 
went to Cranford about Eran eg 
He was graduated from the Cranford 
High School and entered business with 
the Moon Wire Rope Co. at Garwood. 
Several years ago he established .an in- 
surance brokerage business at 111 John 
Street, New York. Surviving are his 
widow, Mrs. Edith Hillier Wild; two 
daughters, Gail and Patricia, and a son 
Edward N., Jr.; his mother, Mrs, Hester 
C. Wild, and a brother, Willis T. Wild 
all. of Cranford. 





LONDON ASSURANCE CHANGES 


The governor = the London Assur- 
ance announces the impending retire- 
ment of W. F. M. Atkin after , Mn tl 
years service, of which twenty-eight 
years have been spent as branch man- 
ager at the London (West End) office. 
In succession to Mr. Atkin the directors 
have appointed Ernest Elliott, recently 
agency manager at the head office, 
which position is now lapsing. The di- 
rectors also announce the retirement, 
after long service, of F. Marshall Hall, 
district manager at Bristol, who will be 
succeeded by C. T. Hudson Harrison, 
hitherto assistant manager. All these 
changes will take effect as from Septem- 
ber 25 next. 





CANNOT SHARE IN AWARD 


Because the Gulf & Atlantic Insurance 
Co. cancelled in February, 1921, a marine 
reinsurance contract with the South Car- 
olina Insurance Co. and effected a com- 
promise settlement of claims under the 
contract, the receiver of the former com- 
pany is not now entitled to share in the 
latter’s participation in an award of the 
German-American Mixed Claims Com- 
mission for losses to American vessels 
during the World War, according to a 
recent decision of the South Carolina Su- 
preme Court. 


DEATH OF MRS. J. F. GUINNESS 

Mrs. J. F. Guinness, wife of J. F. 
Guinness, former vice-president of the 
National Union Fire and now associated 
with the United States branch of the 
Pearl of England, died recently at the 
Long Island Hospital. She had been in 
poor health for some time. Burial took 
place at Hopewell, N. J., where Mr. 
Guinness owns a farm. 








NORTH RIVER DEP’T MOVES 


The North River of the Crum & Forster 
group has moved its New York City 
metropolitan department from 110 Wil- 
liam Street to 100 East Forty-second 
Street. D. A. Palmer, who has been 
with the company at the downtown lo- 
cation for many years, is in charge of 
the new Office. 
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Examination Reports of New York 
Exchange and Syracuse Division 


Insurance Department Examiners Make Numerous Recom- 
mendations for Changes in Rules and Rates; Erroneous 
Rating Held to be Costing Companies Income 


Examinations of the New York Fire 
Insurance Exchange and the Syracuse 
Division of the New York Fire Insur- 
ance Rating Organization have been 
completed under the direction of Wil- 
liam A. Billingham, chief of the Under- 
writers Associations Bureau of the New 
York Insurance Department, and sub- 
mitted to Superintendent George S. Van 
Schaick. These contain reports on vari- 
ous rating schedules, inspections of risks 
and re-rating and embrace numerous 
recommendations for changes in rating 
practices which shall both remove alleged 
unfair discriminations against many as- 
sureds and also result in greater income 
for the insurance companies. On bal- 
ance it would appear that rate correc- 
tions would lead to additional premium 
income, especially in the Syracuse Divi- 
sion, which embraces all of New York 
State outside of New York City, New 


York City suburban and the Buffalo 
territory. 
The principal function of the New 


York City Division (the New York Fire 
Insurance Exchange) is the determina- 
tion and promulgation of fire insurance 
rates for buildings and their contents. In 
addition to fire and lightning rates the 
Exchange makes rates for the following 
side-lines; commissions and profits, de- 
molition, leasehold interest, legal liabil- 
ity, use and occupancy and rent covers. 

From the statistics available the re- 
port states that, excluding the sprinkler 
schedule, the over-all average percent- 
ages of incorrect schedule ratings dis- 
closed by the examinations of 1925, 1928 
and 1931 were, respectively, 14.1%, 7.3% 
and 11.1%; and that for the sprinkler 
schedule these percentages were 44.1%, 
42.0% and 16.6%. While the ratings un- 
der the sprinkler schedule show marked 
improvement, the over-all average for 
the other schedules is not as good as for 
the present examination as it was for 
the previous one. 


Re-checking Advised 


“In the 1925 Department report of ex- 
amination,” the report states, “the recom- 
mendation was made that schedule rate 
computations be checked for accuracy by 
a rater other than the one who made the 
original computation, and I am informed 
that for some time thereafter this prac- 
tice was quite generally followed, but 
that it has recently been more or less 
discontinued. That the re-checking plan 
was a salutary one seems to be clearly 
indicated by the results while it was in 
vogue as compared with the results prior 
to its adoption and since its discontinu- 
ance. It is therefore recommended that 
the re-checking procedure by re-estab- 
lished and continued. 

“The application of the various rating 
schedules require certain specific infor- 
mation regarding each individual risk. 
This information is supplied by what are 
known as inspection reports. It is of 
prime importance that these inspection 
reports be accurate and complete in or- 
der to enable raters to apply proper 
charges and credits. These inspection 
reports were sometimes found to be in- 
complete, which may in some measure 
account for inaccuracies in the rates. It 
is recommended that greater care by ex- 
ercised in the making of inspections and 
inspection reports.” 

Referring to the church schedule the 
report states that the rating organiza- 
tion in 1930 proceded to re-rate fire-proof 
churches on the fireproof comprehensive 
schedule and while in a few instances 
the effect was a rate increase, the gen- 
eral effect was a rate reduction averag- 
ing about 35% for buildings and 
about 25% for contents. Non-fireproof 
churches continue to be rated on the 


church schedule and organs therein take 
rates 35 cents higher than the general 
contents rates in brick, cement and stone 
buildings, and 40 cents higher than in 
frame buildings. Organs in theatres take 
the general contents rate without addi- 
tional charges. It is recommended that 
the organ charges be removed from the 
church schedule because of discrimina- 
tion for no valid reason. 


Gas Plant Schedule 


Concerning the gas plant schedule the 
report says in part: 

“It will be seen that the rates where 
ownership is other than that of a gas 
plant exceed the rates where ownership 
is that of a gas plant by percentages 
ranging from 32% to 1152% for buildings 
and from 32% to 1355% for contents. It 
would appear that these rates are not 
only inequitable but that they are in vio- 
lation of Section 141 of the Insurance 
Law, prohibiting unfair discrimination in 
rates.” 

On March 23, 1929, the theatre sched- 
ule was amended by reducing the base 
rate for fireproof theatres and fireproof 
motion picture houses from 55 cents to 
35 cents. The average reduction in build- 
ing rates was 32% and in contents rates 
58%, or an average for both of about 
45%. From a tabulation in the report it 
is seen that the loss ratios for fireproof 
theatres ranged from 3.1% for 1925 to 
17.8% for 1929, with a six year average 
of 8.9%. This excellent record warrant- 
ed the rate reductions made. 

For brick construction the loss ratios 
ranged from 6.1% for 1925 to 49.4% for 


1929, with a six year average of 23.3%. 
Although the rating organization has 
never adopted any specific loss ratio as 
a rating basis, it is generally admitted 
that 55% is a reasonable loss ratio for 
fire insurance, the report says. On that 
basis the rates for theatres of brick con- 
struction are held to be too high and 
should have been reduced rather than in- 
creased. 
Sprinklered Risks 

On sprinklered risks the report says: 
“In the last two departmental reports of 
examinations the Rating Organization 
was criticized because of its promulga- 
tions of unlawful rates, i. e., rate com- 
puted in accordance with rules not filed 
with the Insurance Department. Not- 
withstanding this the sprinklered risk 
department of the Rating Organization 
continues to ignore some of its filed rules 
and to substitute so-called ‘office rules’ 
which have not been filed. It is recom- 
mended that the Rating Organization be 
required to change this practice and to 
file with the Insurance Department all 
rules which affect rates, so as to comply 
with the law.” 

In considering the work of the arbi- 
tration committee of the Exchange the 
report says that the files of the arbitra- 
tion committee show that in the course 
of their examination of offices the special 
agents found a considerable number of 
instances where companies and agents 
had paid commissions to persons who 
were not licensed by New York State 
as brokers. The arbitration committee 
invariably requires the companies or 
agents to procure from unlicensed brok- 
ers a refund of such commissions. 

On the matter of re-rating the report 
concludes that section by stating that 
“it seems obvious that it would result in 
much more equitable conditions if the 
rules were further changed so as to pro- 
vide where application is made for re- 
rating for any reason that an inspection 
be made as soon as practicable and the 
resulting rates be given date of receipt 
of application, and it is recommended 
that the rules be changed accordingly.” 

Turning to the question of gas shut- 
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,the same period the premiums 


off valves and quoting considerable cor- 
respondence with some of the compa- 
nies the report concludes with the follow- 
ing: 

“Evidently what the Exchange desires 
is to remove altogether the 1% credit 
for the shut-off valve, as this is indicated 
in the minutes of the rate committee. It 
would appear, however, that the rule is 
an entirely commendable one and should 
be retained. It is recommended, how- 
ever, that the Exchange be directed ta 
amend its rules so as to give a credit 
to buildings without gas connection at 
least equal to that now given to build- 
ings with gas connections but with out- 
side shut-off valve.” 

On corrections in rating the report 
says that it seems obvious when a rule 
is changed so as to reduce rates for any 
class of risks that all risks of such class 
should immediately therefore receive the 
benefit of such rate reductions and it is 
recommended that the rule which pre- 
vents the Exchange from according equi- 
table treatment to assureds be abro- 
gated. 

Citing loss figures for the last five 
years the report shows that the average 
loss ratio was 47% and for the last ten 
years 53.2%. The average rate has de- 
clined from .707 in 1921 to .607 in 1930, 
a drop of about 14%. 

Syracuse Division Report 


Turning now to the Insurance Depart- 
ment report on the activities of the Syra- 
cuse Division one of the important fea- 
tures was the section relating to rates, 
and particularly the application of the 
uniform schedules from April 1, 1922, to 
August 1, 1931. Upon examinations made 
of the rating wotk the Department found 
that the average percentage of erroneous 
ratings for all schedules combined were 
as follows: 1925, examination, 4%; 1928, 
examination, 17%, and 1931, examination, 
11%. While the improvement in sched- 
ule rating is quite pronounced there is 
still need for greater care in the compu- 
tation of such rates the Department says. 

“It will also be noted that Table A 
shows the total number of erroneous 
rates under all schedules as 456,” the re- 
port says, “and that 44% of these were 
too high and 50% too low. It is not 
possible to ascertain what difference this 
makes in premium dollars but it would 
seem that it probably means in the ag- 
gregate a net loss to the companies, es- 
pecially since the schedule under which 
a very large percentage of the business 
is written, the mercantile protected, the 
percentage of rates too low is 67%. It 
may be that in the aggregate the pre- 
mium receipts of all the companies may 
be sufficient to make up the indicated 
deficiencies caused by some rates being 
too low, nevertheless some _ individual 
risks must be paying larger premiums 
and some less premiums than the cor- 
rect application of the schedules would 
procure.” ‘ 

With reference to exposure charges !t 
is again recommended that the Syracuse 
Division alter its method of computing 
these charges so as to conform with the 
provisions of the exposure schedule as 
well as with the practice of the New 
York Suburban and Buffalo Divisions. 

There are about 3,460 risks in the ter- 
ritory of the Syracuse Division that are 
protected by automatic sprinkler systems 
approved by the sprinklered risk depart 
ment of the organization. These risks 
are not rated on any schedule but rated 
according to judgment. 

High Farm Loss Ratios : 

The report contains tables comparing 
the loss ratios on farm property and un- 
protected dwellings. For the five years 
1926-1930 the unprotected farm property 
premiums were $7,409,158, losses $6,800,- 
665 and the loss ratio 92%. For unpro- 
tected brick and frame dwellings age 

a 
$19,611,614, losses $11,555,393, and the loss 
ratio 58.9%. 

“It will be noted,” says the report, 
“from the tables that approximately 73% 
of the premium receipts during the 2V¢ 
year period were in the unprotect’t 
dwelling classification and 27% on t 
unprotected farm classification. The com- 


(Continued on Page 28) 
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Insurers Acquitted of 
Charge of Conversion 

GREW OUT OF SALVAGE WORK 

Plaintiff, Who Served Term at Atlanta in 


Bishop Warehouse Case, Claimed Com- 
panies Took Goods For Own Use 





At the close of the June, 1932, term a 
novel case was tried in the New York 
Supreme Court before Mr. Justice 
Schmuck and a jury by former Senator 
Abraham Kaplan, a member of the firm 
of Powers, Kaplan & Berger, appearing 
for insurance companies resulting in a 
verdict by the jury for the defendant in- 
surance companies. The action against 
the companies was by George A. Spirou, 
importer of furs and tobaccos, against 
the City of New York Insurance Co., 
Globe & Rutgers, Home of N. Y., Mil- 
waukee & Mechanics, American Nation- 
al, and the Manufacturers Trust Co. for 
conversion of certain lamb skins, calf 
skins, marmot plates and tobacco of the 
alleged value of $60,371.68. Originally 
there were nine actions, which by order 


of the Supreme Court were consolidated 
into one with the exclusion of the action 
against the American National Fire and 
the Manufacturers Trust Co., which ac- 
tion has not yet been tried. 

On June 24, 1927, a fire occurred at 
Bishop’s Warehouse, 52-54 Greenwich 
Street, New York City, causing consid- 
erable destruction of the contents. Spi- 
rou had previously stored some merchan- 
dise there consisting of furs and tobacco. 
As soon as conditions permitted the in- 
spection of the warehouse after the fire 
it became apparent that the furs of Spi- 
rou had been considerably damaged by 
the fire, water and consequent collapse 
of the upper floor and that the portion 
of them that could be salvaged was rap- 
idly disintegrating because of the fact 
that they were in a raw state and had 
not been dressed. Under an agreement 
for removal for better protection claimed 
to have been executed by Spirou and a 
representative of the companies a por- 
tion of the furs was removed and part 
of those removed was subsequently 
dressed and stored. 


Conversion Suit Started 


Spirou together with several others 
was indicted by a Federal Grand Jury 
and subsequently Spirou on his plea of 
guilty in the United States District Court 
for the Southern District of New York 
on several counts of the indictment was 
sentenced to a term of six years im- 
prisonment in Atlanta Penitentiary. 
While in prison his attorneys in New 
York instituted an action against the in- 
surance companies in which action it was 
contended that by virtue of the removal, 
the comingling of the furs making it im- 
possible to identify properly his mer- 
chandise, and the improper handling and 
dressing, the companies were guilty of 
having converted his merchandise to 
their own use without his knowledge or 
consent. 

The actions were not instituted upon 
the policies of insurance but upon the 
contention that the companies had com- 
mitted a wrong or tort which placed 
them under obligation to keep the prop- 
erty and pay therefore the alleged sound 
value immediately after the fire. In the 
actions tried Spirou sought damage in 
the sum of $43,556.65. The jury after 
having been duly charged by the court 
as to the acts constituting conversion in 
law returned a verdict for the defendant 
insurance companies. 

Plaintiff George A. Spirou was repre- 
sented by Henry Amerman, an attorney 
of New York City, as well as by Louis 
be Arnold, Jr., who acted as trial coun- 
se 


The defendant insurance companies 


were represented by the firm of Powers, 
Kaplan & Berger, attorneys of New York 
City, former Senator Abraham Kaplan 
acting as trial counsel. 


FRANK A. MURPHY MANAGER 


Heads Inland Marine Dept. of Rhode 

Island Group; Formerly in N. Y. C. 

with Fireman’s Fund 

Frank A. Murphy, well known in the 
New York City marine insurance field 
and formerly with the Atlantic marine 
department of the Fireman’s Fund for 
several years, is now manager of the 
inland marine department of the Rhode 
Island group. He succeeds the former 
incumbent at Providence, who has re- 
signed. The companies in the Rhode 
Island group include the Rhode Island, 
Merchants of Providence and the Union 
of Paris. 








MASS. RATE CHANGES 





Revisions Went into Effect July 1; Some 
Increases on Dwelling Houses and 
Farm Property 

Revised rates for dwellings and farm 
properties in Massachusetts went into 
effect on July 1. The loss experience for 
the last five years has been poor, being 
over 58% for frame protected, nearly 
55% for brick protected and over 90% 
for sub-protected and unprotected. While 
the rates on some classes have been ad- 
vanced, for others no advances have been 
made. 

Under the better grades of protection, 
for single family brick and frame dwell- 
ings having non-combustible roofs, the 
rates applicable are the same as previ- 
ously applied but slight advances on two- 
family dwellings have been made. Rates 
on the larger brick apartment houses are 
only slightly changed, although those on 
apartment houses of frame construction 
are advanced. 





ARSON GAINS IN CHILE 
Incendiarism in Chile and especially in 
the capital of that republic, Santiago, has 
grown of late and is causing much con- 
cern to the fire insurance companies. The 
Chilean Underwriters Association has 
taken special steps to cope with the 
situation and to safeguard the interests 
of the companies. One of them is the 
centralization of all defenses against 
suits arising of doubtful fires and the 
prosecution of arson cases in the hands 
of experienced lawyers, who also will see 
that the proper legislation is enacted. A 
“Bureau of Defense” has been created in 
the capital, with a branch for the south- 

ern part of the republic in Valdivia. 







Franklin W. Fort 


Armored Car Form 
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not exceed $5,000,000 in any one loss or 
casualty. 

The coverage under the new policy is 
described as follows: 

Extent of Protection 

“On shipments by armored motor cars 
and/or messengers within and between 
places in the continental United States 
and/or Canada, excluding Alaska, cover- 
ing continuously from the time of ac- 
ceptance by the carrier or messenger 
whether within or without the premises 
of the sender and to end immediately 


Fire Reinsurance ‘Treaties 


Baltic Insurance Co., Ltd. 
Eagle Fire Insurance Company (New Jersey) 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 





and loss by theft committed by any em- 
ploye of the assured or of the person or 
persons to whom or by whom the prop- 
erty was shipped and except coin and 
paper money shipped by aircraft. 


“This policy covers all shipments as 
above belonging to the assured and/or 
to othérs, either outgoing or incoming, 
which the assured may elect to insure 
hereunder, provided the shipment is de- 
clared or entered in accordance with the 
conditions of this policy prior to loss, 
thereby fixing the amount which the as- 
sured may elect to declare for insur- 
ance.” 


Rates for this coverage are as follows: 





RATES—CENTS PER $1,000 OF INSURANCE 


Armored Messenger 
Armored Cars Cars Under Messenger 
with Armed Owned by Armed without 
Guards Assured Guard Armed Guard 

City a contiguous City Limits .......... 2u%ec 4c 2%c 
Up to Mi cccsetecestasanectewesesese 3%e 6c 3%c | Rates quoted 
Up to 150 Bs 666s Sacesorveksanteeedeensd 4c 8c 4c upon 
ee OP Se ORG Ci ce cevdsusessaanedetsaaene 5c 10¢ 5c application 
Te OO PE Soi o-oe en dstaveseieorsearesce — -- 7¥%ec to 
WI Oh Be A a hic kee xusesacninesseeseses — — 12%e Manager 





upon delivery to the addressee at place 
of address or until returned to the send- 
er in event of non-delivery; 

“On bonds, coupons, stock certificates 
and other securities; postal, express and 
other money orders; certificates of de- 
posit, checks, drafts, notes, bills of lad- 
ing, warehouse receipts, and other com- 
mercial papers, and other documents and 
papers of value; gold, silver and plati- 
num, coin, paper money and bullion. The 
word ‘property’ as hereinafter used shall 
include only the above described classi- 
fications. 

“To cover all risks, except risks of war 


Currency shipments double the above 
rates. For aircraft shipments four times 
security rate—currency excluded. 





LOW AUTO RATES FOR FARMERS 


About 50% of the insurance companies 
operating in Wisconsin have filed special 
low rates for automobile insurance of 
farmers. The new low rates mean that 
farmers can obtain automobile insurance 
this year at about the same rate they 
paid last year and they are not subject 
to the increased rate that went into ef- 
fect generally this year. 
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British Dominions 
Insurance Company Limited 


United States Government Bonds. 


WESTERN DEPARTMENT 
175 West Jackson Blvd. 





of Dondon, England 


Synopsis of Quarterly Statement made as of March 31, 1932 to the Department of Insurance, 


State of New York. 





Other _ Government, Le an Municipal and Railroad Bonds and Stocks..................... 4,330,066.25 
A a ao ia dar te bik oa br SOE oll & ave ptm we Cg rm Wola lRIW bors Wie aR 740,569.72 
IRN a ocace Nik 50 eo. S din’ “e: bce are ena ee aad Wind Reed e bbw tesameds aetmieranotaee $6,068,617.22 
LIABILITIES 
es a NR 5 ae a ae kee Ff EMMA OM Cb Sad HON bod debe aioeee $1,876,667.37 
empemer: Gam Gina Tm mel cetire TAs aang anon ni in ieee e on tic eee aeb on soes 775,992.04 
Reserve for difference between June 30, 1931 Values and Actual Values of Securities March 
DT 302 aches beaceed oebsapneees eeREKays ted bbe hevaneetioss Macdcbhas heaton 1,225,302.50 
NE 8B ocs5 Hiss hgh td 6 ore wie orl enna etek deen GS we Oe Wid ee tabla See an eee ue 2,190,655.31 
Ee ee Ee eT ee ee ee eee ee re Pee ene $6,068,617.22 


TOTAL 
*Surplus on basis of March 31, 1932 Market Value of Securities. 
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his name... 


ALTNA 


Four generations have known it, trusted 
in it. Agents who must answer with increasing fre- 
quency questions about the strength and stability 
of their companies, can emphasize with unreserved 


confidence their Atna Fire Group affiliation. 
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PIEDMONT FIRE INSURANCE COMPANY 
THE WORLD FIRE AND MARINE INSURANCE CO. 
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British Institute 
Holds Annual Meeting 


W. W. OTTER-BARRY PRESIDENT 
C. I. I. Acquires Property on Which it 
Hopes to Erect Soon Fine Per- 
manent Headquarters 








The annual conference of the Char- 
tered Insurance Institute of Great Brit- 
ain was held at the end of June at 
Southampton, and attended by some 200 
members from all over the British Isles. 
President C. H. Falloon, general man- 
ager of the Atlas Assurance, was in the 
chair. Mayor Wolley of Southampton 
welcomed the members. The C. I. I. is 
comparable to the Insurance Institute of 
America, Inc., but has a much larger 
membership and receives wholehearted 
support from the large majoritv of in- 
surance companies of all types in Great 
Britain. 

The president, in moving the adoption 
of the report of the council, said it was 
with considerable satisfaction that, in 
spite of gloomy forebodings, one found 
in their profit and loss account at the 
close of the accounting year one or two 
important and substantial items on the 
credit side. They had acquired a free- 
hold site for their institute premises. 
They hoped shortly to erect thereon a 
home worthy of their British insurance 
industry—something that they could 
show to their clients and friends at home 
and from oversea as the personification 
of their world-wide business. 

New Developments 

President Falloon’s address contained 
reference to a distinct development in 
the activities of the institute in provid- 
ing, in the 1933 syllabus, an associate- 
ship examination in what is commonly 
known as social insurance. The exam- 
ination is to cover, among other matters, 
National Health Insurance, unemploy- 
ment insurance, and to the extent that 
it concerns an official of a friendly so- 
ciety, industrial life. Further, the in- 
stitute is now prepared to examine and 
grant diplomas separately in industrial 
life and ordinary life insurance, whereas 
hitherto it has examined primarily in 
ordinary life. 

President Falloon declared it to be the 
duty of the institute to examine and 
grant diplomas in these modern forms 
of cover, remarking that the only criti- 
cism that could be made was that it had 
been somewhat dilatory in embodying 
these subjects in the syllabus. Hitherto 
the institute has concerned itself directly 
only with commercial insurance, although 
the charter refers to insurance without 
any qualifications, and when drafted it 
could, the president declared, only have 
been intended to mean the forms of in- 
surance then existing and any future de- 
velopment. 

As a consequence there are now two 
bodies in existence in Britain concerned 
with National Health and kindred forms 
of insurance, each of which is stimulat- 
ing the acquisition of knowledge and ex- 
amining candidates and granting diplo- 
mas in these particular spheres of work, 
and President Falloon suggested that the 
whole question might well be explored 
in a frank and friendly way with a view 
to combining in one common effort the 
brains, experience, and energies of all 
concerned with these forms of work. 

He expressed the view that the Char- 
tered Institute, by virtue of its charter 
and the vast insurance interests it rep- 
resents, would necessarily hold in any 
fusion of interests a dominant position, 
but that with good will on each side any 
difficulties could be overcome. He made 
it clear that he was speaking for him- 
self alone, and was in no way inspired. 
However, so outstanding is his position 
in the British insurance industry that the 
ideas advanced are assured of the most 
careful attention by all concerned. 

Otter-Barry President 

W. W. Otter-Barry, general manager 
and secretary, Sun Insurance Office, 
Ltd., London, was elected president. 

The members of the institute were the 
guests at luncheon at the South Western 


Hotel of the directors of the Atlas As- 
surance Co., the chairman of which, F. 
A. Johnston, presided. 

One of the most interesting subjects 
referred to in President Falloon’s ad- 
dress was the purchase of a site for new 
premises of the institute in London. He 
said he did not think they would be able 
to give it at the outset all the embellish- 
ments that such a monument deserved, 
but that these, no doubt, would follow 
in the course of time, after the build- 
ing had been completed some years. The 
president paid a warm tribute to those 
who had spent time, thought and trouble 
in securing the suitable site. 

In the evening a dinner was held, with 
President C. Wellesley Davies of the In- 
surance Institute of Southampton in the 
chair. 

Pascoe Rutter Speaks 

In proposing the toast of “His Majes- 
ty’s Ministers,” F. W. Pascoe Rutter, 
governor of the London & Lancashire, 
said that, taking the ten years from 1919 
to 1929, the expenditure on the roads of 
England, Wales and Scotland was no 
less than £10,000,000. He noticed last 
week that a question was asked in the 
House of Commons as to what the ex- 
penditure on roads in 1931-32 had been. 
Not being content with the answer, the 
inquisitor persevered, and asked whether 
the Minister of Transport was satisfied 
that the expenditure could not be re- 
duced. The reply was “No! I am not 
satisfied that any public expenditure can- 
not be reduced.” 

Mr. Pybus, the Minister of Transport, 
in the course of his reply, said: “The 
Ministry of Transport, as regards Part 
II of the Road Traffic Act, owe much 
to the wholehearted co-operation of the 
insurance companies and their experts. 
This cordial co-operation is all the more 
to be commended, because we knew that 


the insurance companies did not favor 
compulsory insurance, at any rate, in 
principle. Not only during the passing 
of the Act, but since it has been put 
into operation, you have, in many cases, 
made suggestions and concessions which 
have assisted its administration and ame- 
liorated cases of personal hardship. 
“Public opinion, shocked by the grow- 
ing record of injury and fatality on the 
highways, is demanding not only meas- 
ures to ensure a greater degree of safety, 
but also greater certainty of compensa- 
tion to those who suffer, directly or in- 
directly, as a result of an accident on 
the roads. But I am afraid the public 
do not understand the real position re- 
garding third-party claims. We in this 
room know, of course, that if a third 
party is injured as a result of a motor- 
car accident, he is not entitled to re- 
ceive compensation from the insured mo- 
torist under the existing law if the ac- 
cident is due to his own negligence, or, 
on the other hand, if there is no proof 
as to how the accident was caused.” 


AUTO FINANCE FORMS 








Companies Now Considering Amended 
Forms Sent Out by National Auto- 
mobile Underwriters’ Ass’n 
Member companies of the National 
Automobile Underwriters’ Association 
are now considering the proposed amend- 
ed forms governing finance risks, both 
large and small. These suggested forms 
were sent to the companies a few days 
ago and embrace manv of the changes 
and recommendations received by the 
Association within the last few months. 
There may be further amendments sug- 
gested now and, if so, these will be given 
serious consideration. No final action 
on the finance forms will be taken until 
September at least when the directors 

of the Association meet. 
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ply explained in our July 23 advertise- 
ment in The Saturday Evening Post. 
Present conditions make this cover- 
age doubly important to your clients. 
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Brooklyn Council 
Moves Against Arson 


LOSS RATIO IS UP SHARPLY 


Counsel Kaplan of New York Board 
Tells of Successful Steps Taken to 
Convict Those Accused of Arson 








Former State Senator Abraham Kap- 
lan, member of Powers, Kaplan & Berg- 
er, counsel for the loss committee of the 
New York Board of Fire Underwriters, 
spoke last week before a special meeting 
of the General Insurance Council of the 
Brooklyn Chamber of Commerce on the 
subject of combating arson losses. At 
the conclusion of the meeting it was de- 
cided to appoint a subcommittee to in- 
vestigate the effect of the laws govern- 
ing arson and to suggest new legislation 
to enable the Federal and state authori- 
ties to obtain convictions. 


Convictions for the crime of arson are 
now difficult to obtain under present 
laws, it was brought out. The fire loss 
ratio in Brooklyn increased nearly 25% 
in the first quarter of 1932 and that bor- 
ough of New York is faced with the pos- 
sibility of an increase in fire insurance 
rates unless conditions improve. Incen- 
diary losses are held to be a big factor 
in the increase in the fire loss ratio. 


Easier to Establish Fraud Than Arson 


In his talk to the Council Mr. Kaplan 
discussed the present arson law in com- 
parison with model arson laws adopted 
by many states. He said difficulty lay 
in establishing the crime of arson and 
that it was easier to establish fraud in 
connection with arson than arson itself. 

Discussion had shown, it was. said, 
more than fifty schemes were being util- 
ized by insured to present a “fiction of 
the assets covered by insurance.” These 
schemes included padded invoices, the 
replacing of higher grade merchandise 
with cheaper goods and failure to keep 
records of sales. If a law could be adopt- 
ed to establish conspiracy to defraud in- 
surance companies in cases of fires of 
suspicious origin, it was said, arson might 
be more effectively dealt with, and in 
this connection the Federal Government 
could be of assistance. 

The subcommittee will be appointed in 
the near future, according to Benjamin 
W. Blakey, chairman of the council. It 
will review conditions relating to arson 
as a cause of fires and suggest steps to 
reduce losses. Its deliberations will be 
embodied in a resolution for adoptior hy 
the council and submission to the board 
of directors of the Brooklyn chamber. 

Among members of the council who 
attended the meeting were J. W. Rich- 
ardson, B. E. Gendar, John H. Ray, W. 
J. Manning, Herman G. Scharman, Fred- 
erick S. Pendleton, Sylvester P. Eise- 
mann, A. J. Rowland and Arthur S. 
Barker. 





HESSE GOES TO KENTUCKY 


George Hesse, formerly special agent 
in Kentucky for the North British & 
Mercantile fleet, under J. Grover Gallo- 
way, state agent, and later state agent 
for that fleet in Tennessee, after four 
years work in New York in the home 
offices of the Importers & Exporters and 
Corroon & Reynolds, has been returned 
to Kentucky as state agent for the Cor- 
roon & Reynolds fleet in Kentucky, suc- 
ceeding Carr Skinner, who prior to g0- 
ing with that organization was special 
agent for Westchester under State 
Agent Sam Kennedy. Mr. Hesse came 
to Kentucky originally from the New 
York home office of the North British 
fleet in 1926, and went to Tennessee 1" 
the fall of 1927. 





THIRTY YEARS WITH F. I. A. 


F. W. Eames, general agent for the 
Factory Insurance Association for New 
England, has been thirty years with the 
organization. He has been inspector, 
engineer, special agent and_ genera 
agent, the last appointment having been 
made a year ago. 
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LOYALTY GROUP 


JANUARY 1, 1932 STATEMENTS 








NEAL BASSETT, President 


JOHN R. COONEY, Vice Pres, ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. MM. R. M. SMITH, Vice Pres, 


W.E. WOLLAEGER, Vice Pres. HERMAN AMBOS, br ig E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres, 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY supriu x0 
CAPITAL ‘YHOLDERS 
$18,795,380.00 ORGANIZED 1885 $32,306,202.99 


NEAL BASSET’ , Chairman of Board 
HENRY M. GRATZ, President 





>? COONEY, Vice-Pres. ee KEMP, Vice Pres. HERBERT A. — Vice Pres. H. R. M. SMITH, Vice Pres, 


WOLLAEGER, Vice Pres. ERMAN AMBOS, ve , =&¢ POTTER, 2d V.-Pres W. W. POTTER, 2d V. Pres. 
K WALTER J. SCHMIDT, 2d V. Pa LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2dV.-Pres, 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 ORGANIZED 1853 $ 2,034,545.17 


NEAL BASSETT, President 





JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres, H. R. M. SMITH, Vice Pres, 
W. E. WOLLAE HERMAN 


-E. . Vice AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, “2d V.-Pres, T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 ORGANIZED 1854 $ 1,226,248.02 


NEAL BASSETT, President 





JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 


W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres, 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
$ 1,000,000.00 ORGANIZED 1866 $ 1,563,520.84 


NEAL BASSETT, President 





JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A, CLARK, Vice-Pres. ms R. M. SMITH, Vice-Pres. 
Ww 


E. WO EGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E.G.POTTER, 2d V.-Pres. W. POTTER, 2d V. Pres. 
WAL J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 @RGANIZED 1871 $ 1,603,338.23 


NEAL BASSETT, Chairman of Board 





W.E. WOLLAEGER, President JOHN - See. Vice Pres. ARCHIBALD KEMP, Vice Pres, HERBERT A. CLARK, Vice Pres, 


H.R. M. SMITH, Vice Pre RMAN AMBOS, baat ah E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
NALTER J. SCHMIDT, 2d V. _" E TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V:-Pres. 


THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 ORGANIZED 1870 $ 1,751,660.54 


CHARLES L. JACKMAN, President NEAL BASSETT, Vice President 





JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres, 
Ww. 


. E. WOLLAEGER, Vice-Pres, HERMAN AMBOS, "Vics pty E.G. POTTER, 2d V.-Pres, W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres, LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 ORGANIZED 1896 $ 511,958.09 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 


UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
4 100,000.00 ORGANIZED 1905 $ 137,264.60 


NEAL BASSETT, President 





JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Pres, 
Pres. 


W.E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, ay 3 Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. 
WALTER J. SCHMIDT, 2 * V.-Pres. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2dV. -Pres. 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 ORGANIZED 1852 $ 4,967,756.04 


NEAL BASSETT, Chairman of Beard 


J. SCOFIELD ROWE, Vice Chairman 
S. LANDERS, President J. HEYER, Vice President WINANT VAN WINKLE, Vice President JOHN R. COONEY, Vice President 
EG POTTER, 2d Vice Pres. E. R. HUNT, 3rd Vice Pres’t S. K. McCLURE, 3d Vice Pres, T. A. SMITH, Jr., 3rd Vice Pres, F. J. ROAN, 3rd Vice Pres. 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 
$ 1,000,000.00 ORGANIZED 1874 $ 2,009,866.67 


NEAL BASSETT, Chairman of Board 


Hy LANDERS, President WINANT VAN Mma Vice President J. C. HEYER, Vice President JOHN R. COONEY, Vice-President 
E. G. POTTER, 2d Vice Pres. T.A. SMITH, 3rd Vice Pres. FRANK J.ROAN, 3rd Vice Pres. E.R. HUNT, 3rd VieePres. $.K.McCLURE,3rd Vice Pres. 


COMMERCIAL CASUALTY INSURANCE COMPANY 
$ 1,000,000.00 ORGANIZED 1909 $ 1,814,648.30 











WESTERN DEPARTMENT PAC#HIC ,DEPARTMENT 
844 Rush Street, Chicago, Illinois ush Street, 
HERBERT A. CLARK, Vice President San Francisco, California 
EASTERN DEPARTMENT W. W. & E. G. POTTER, 2nd Vice Presidents 


H. R. M. SMITH, Vice President 
F. E. BRISBINE, Res. Vice President 
JAMES SMITH, Secretary 10 Park Place -. = mann 


paw NEWARK, NEW JERSEY SOUTH-WESTERN DEPARTMENT 
CANADIAN DEPARTMENT Did Canummates 0h, Dalen Shame 


461-467 Bay St., Toronto, Canada —— OLIN BROOKS, 2d Vice President 








MASSIE & RENWICK, Ltd.. Managers BEN = BOYNTON, Res. Vice President 
A. C. MEEKER, Secretary 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








In these columns I have spoken about 
the wastefulness and carelessness of the 
American people as a whole, exemplified 
in the large per capita fire loss record, 
almost $500,000,000 in 1931, and mounting 
in 1932. I question whether the fine ef- 
forts of the National Board and the Na- 
tional Fire Protection Association to ed- 
ucate the American people to more care- 
fulness about fire hazards have borne 
real fruit. Personally, I conclude from 
my inspection work that there have been 
meagre results. I find just as many dirty 
cellars, closets, alleys, oily rags, excel- 
sior, etc., around as formerly (period 
spoken of, 1894 to 1932). In some towns 
I have seen fine N. F. P. A. posters in 
store windows, but also, upon investiga- 
tion, dirty conditions in this same store. 
It is easy to hang up a sign—costs less, 
too—but it takes brains, effort and some- 
times money to keep one’s premises 
clean. I am talking from cellar to gar- 
ret, etc., inspections, and not from so- 
called “sidewalk” and “Sanborn map” in- 
spections, more of which are made today 
owing to the “whizzing-by” and “get- 
ting somewhere” tendencies of automo- 
bile travelers than is realized. 


I think the present male and female 
generation is more careless with their 
cigarettes than the older generations 
were and are with their cigars and pipes. 
Although the old-fashioned pipe smoker 
cleaning his glowing pipe by pounding 
the bowl of his pipe against something 
and producing a shower of sparks has 
nothing on the modern careless cigarette 
smoker. I don’t think we will ever be 
educated to thrift and economy until 
after years of hard times and scarcity 
of the materials we so unthinkingly waste 
or destroy nowadays. 


Yesterday I was in the lounge of a 
modern “sleeping-lounge” car on the 
New York Central, and I observed a well 
dressed young man who was writing, and 
when his fountain pen did not flow free- 
ly he deliberately shook it all over the 
fine new carpet, making large ink stains. 
Of course, not being his carpet he didn’t 
care about the damage, and we aren’t 
overcareful as a nation of the property 
rights of others, anyway, as evidenced 
by defacement of public buildings, acts 
of vandalism seen along every highway, 
etc., but he is the kind of man who sets 
fire to buildings, hotels, beautiful forests, 
and commits other acts which in Europe 
would be considered a crime, by throw- 
ing his cigarettes or matches around 
carelessly. 


His act of dirtying the railroad com- 
pany’s carpet is on a par with the habit 
of some gentlemanly roughnecks I have 
seen and know who spit on a fine hotel 
carpet or rug in the lobby or in their 
room, or who use a fine linen towel to 
shine their shoes. Also, I think that it 
is a sign of American wastefulness for 
a hotel to put a fine rug in the lobby. 


Would Use Three-Fourths Value 
Clause 

It may sound anarchistic to some of 
my underwriting friends, but with the 
increase of questionable losses I think a 
reversion to some of our old ideas of try- 
ing to underwrite the moral hazard by 
such clauses as the old 75% Co-Insurance 
and Limitation Clause, would not be a 
bad idea. That clause was used for years 
on paper-mill risks, then a normally haz- 
ardous and losing class. This clause 
compelled an assured to carry 75% in- 
surance to value, but also restricted re- 
covery on any loss to three-quarters of 
the actual damage in any event irrespec- 
tive of insurance. Moreover, if it was 
found that the assured had more than 
75% insurance to value, when a loss oc- 
curred, he was paid a return premium on 
the surplus of amount of insurance over 
75% of the actual cash value at time of 
fire. 

If the idea that any and every assured 
would have to carry one-quarter of any 
loss himself could be made effective that 
would be a powerful check in present 
times on the mounting fire record, in my 
opinion. But it may never be done, be- 
cause the main idea of production man- 
agers is more and more business, which 
means less and less good quality usual- 
ly, especially now, when there is little 
new business, or business of any kind. 
The idea of “forcing” results (on paper, 
at least) by pounding for more agents 
and more business, if unintelligently fol- 
lowed out by field men, will lead to dis- 
aster. 

Instead of bending every effort to get 
an assured to carry more insurance, he 
should be discouraged from carrying 
over-insurance, and moreover, if they 
know they will have to pay 25% of loss 
in any event, that I think would fit into 
the scheme of things: at present. It 
would affect both the moral and physical 
hazard favorably, to an extent not 
dreamed of by many, but whose hunger 
for premiums, which are quite natural, 
of course, blind them to facts. Loading 
up with a lot of liability at present time 
is just like buying goods in a falling 
market in merchandising. 

ss ¢ 
Waste in Business 

We are wasteful in our business rou- 
tine methods, same as in causing fires. 
Recently I saw a letter, in which a per- 
fectly good second sheet was used sim- 
ply to read “Page 2,” “Hoping to hear 
from you, Yours truly,” which could 
have been placed on page one, or omit- 
ted altogether. Such waste multiplied 
by a couple of hundred thousand times 
burdens the expense account unnecessar- 
ily, when you consider that a whole sheet 
is wasted in every such instance. Be- 
sides, our average business letter is too 
repetitious and too long, stating also a 
lot of unnecessary things. If one writes 


an employe a letter about collecting a 
balance, why write an essay about it? 
A listing of these balances conveys just 
as forceful a message to the collector as 
if a whole sheet of paper is wasted, be- 
sides the time wasted in dictating and 


writing a long letter. The old Germania 
used to write to fieldmen as follows: 

“The above balances need your atten- 
tion. Yours truly,” and it meant just as 
much as a two-page letter, expatiating 
and repeating. It almost seems nowadays 
that if there is a simple and inexpensive 
method of doing a thing, the long-wind- 
ed and expensive way is chosen. I am 
not referring to specific insurance com- 
pany or insurance companies, or any spe- 
cific business enterprise, but to American 
business men in general. They do not 
seem to realize that it is in the little 
things, hitherto overlooked by them, in 
prosperous times, that there is a very 
big chance for saving. We have been 
laughing at the Scotch or New England- 
ers. “Waste not, want not” is what was 
taught by earlier American business 
men, and just as good a precept today 
as it ever was in business. What ne- 
cessity, for instance, is there for a lot 
of things today under changed condi- 
tions that clutter up offices? Some of 
our young men are now unable to add 
up a column of figures without an add- 
ing machine. The office furniture and 
fixture people and the advertising frater- 
nity have sold gold bricks to so-called 
big business and made them like it, but 
adding enormously to the expense of 
conducting a business. 


THE BLUE GOOSE GETS ’EM 








Malingering Gosling Finally Brought to 
Initiation Ceremonies Handcuffed 
To Cops 

A field man in one of the Western 
states joined the local pond of the Blue 
Goose, International. It was customary 
to hold frequent meetings at which gos- 
lings were obligated but initiations were 
held only twice a year. It always hap- 
pened that when an initiation was sched- 
uled, this member was out of town, had 
a loss to adjust or some other excuse. 
He also began boasting that they would 
never get him. 

Now this field man had another weak- 
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ness. He constantly violated the auto 
parking limits and received many “tick- 
ets” which he also disregarded. About 
four-thirty o’clock one afternoon and af- 
ter he had told a number of his fellow- 
ganders that he was called out of town 
to adjust a loss and could not attend the 
dinner and initiation ceremonies to be 
held that night, two uniformed police- 
men called at his office and arrested him 
for failing to answer “tickets.” He was 
handcuffed to the officers and led to the 
police station and locked up. Pleas to 
phone his wife or friends were denied. 

At eight o’clock he was taken from a 
cell, again handcuffed to two officers and 
marched to the hotel where the Blue 
Goose dinner was being held. There he 
was turned over to the officers of the 
pond and later received complete instruc- 
tions as to how Blue Geese swim. 
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TABILITY COUNTS 


. . . at all times, but especially 
so during times of stress. Stability— what an 
essential characteristic in any institution having 
financial responsibilities! It breathes sound- 
ness, constancy and solidity. It is the rock 
of security that lives through every storm. » 
The stability of the Home Insurance Com- 
pany of New York is assured because 
of its financial strength, sound underwrit- 
ing methods and reputable business prac- 
tices and these are supplemented by a repu- 
tation based on over seventy-nine years of 


dependable service to agents and policyholders. 
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Expect 2,000 Agents 
At National Convention 


RESERVATIONS ARE POURING IN 





Adding to the Entertainment Features; 
Special Hotel Rates in New York 
and Atlantic City 


Reports presented at a meeting Mon- 
day at the Benjamin Franklin Hotel in 
Philadelphia, of members of the boards 
of the Philadelphia 
Associations, indicate that close to 2,000 
agents will attend the annual convention 
of the National Association of Insurance 
Agents to be held in Philadelphia Sep- 
tember 20-23 and that around an addi- 
tional 1,000 women—either wives or rela- 


Pennsylvania and 


tives—will be among those present. 
These estimated figures were contained 
in at least three separate committee re- 
ports presented at the session, which was 
presided over by Kenneth H. Bair, of 
Greensburg, president of the Pennsylva- 
nia Association. 

It was revealed that there will be at 
least two special trains to Philadelphia 
in September. The Louisiana Associa- 
tion is planning to charter one from New 
Orleans, while the western Pennsylvania 
agents will leave Pittsburgh on a train 
all their own. From Cleveland so far 
have come reservations for fifteen single 
rooms and SIx double rooms. A letter 
was read from the New York State As- 
sociation in which that body asserted 
that it was out to retain the mileage 
cup it won last year. 

Those present at the meeting included 
A. S. Galland, of Wilkes-Barre; Warren 
R. Roberts, Bethlehem; John C. Mc- 
Carthy, Pittsburgh; Russell Bleakley, 
Philadelphia; Joseph W. Barr, Oil City; 
A. U. Crosby, Philadelphia; C. T. Monk, 
Philadelphia; James Lavelle, Scranton; 
John K. Payne, president, Philadelphia 
Association; James Henry, Pittsburgh; 
Kenneth H. Bair, Greensburg; Walter H. 


Chase, chairman, general convention 
committee; Ray S. Brown, Allentown; 
H. H. Kenny, Philadelphia; J. Alden 


Tifft, Philadelphia. 

Mr. Bair revealed that the Pennsyl- 
vania Association, which with the Phila- 
delphia Association will play host to the 
national convention, will issue a special 
number of the organization’s publication, 
The Pennsylvanian, devoted entirely to 
the convention, which will be sent to its 
present and past membership. At the 
same time it will endeavor to register 
its agents for the national convention. 


Mrs. Bair Honorable Chairman 


The meeting unanimously elected Mr. 
3air’s wife as honorable chairman of the 
entertainment committee. Not all of the 
entertainment committee’s report, most 
of which was devoted to the entertain- 
ment of women guests to the convention, 
can be revealed at this time. There are 
several big events which will have to be 
announced later after all arrangements 
have been completed. 

However, this much of the report can 
be given now. The committee has ar- 
ranged with Atlantic City and New York 
hotels for special week-end rates for 
agents either prior or after the conven- 
tion. It has secured the use for the 
agents and their wives of the swimming 
pool of the Penn Athletic Club as well 
as the other facilities of the club. It has 
arranged a card room for women and has 
several bridge tournaments planned. 
There will be automobile and bus trips 
for women to historical points of inter- 
est in Philadelphia and suburbs, includ- 
ing one to historic Valley Forge with 
lunch at Washington’s headquarters. 
Then there will be special rates for the 
Theatre Guild production of The Good 
Earth, featuring Nazimova. 

For the agents themselves the com- 
mittee has arranged for the use of three 
golf courses and is planning several base- 
ball parties. In addition to the banquet, 
which will have as speakers two nation- 
ally known men, there will be a dance 
and buffet dinner at the Downtown Club. 





N. Y. Reports 


(Continued from Page 20) 

bined experience for both classifications 
shows an indicated loss ratio of 67.9%, 
certainly not a very profitable showing 

for the insurance companies.” 

Summary of Repo:t 
“In the three year interval since the 
last departmental examination the Syra- 
cuse Division has completed the re-rat- 
ing of its territory under the uniform 
schedules. All schedule rated risks in 
the territory are now being rated under 
one set of schedules. There has been 
considerable improvement in the degree 


of accuracy of the schedule ratings as a 
whole but there is still need for further 
improvement. A comprehensive system 
of re-checking all schedule rates before 
promulgation, as recommended in the 
two previous departmental reports of ex- 
amination, is of primary importance. 

“A change made in the exposure sched- 
ule by the elimination of item No. 23 re- 
moves the cause for criticism made in 
the last report of examination relating 
to the application of exposure charges 
with the exception of the charge made 
to risks outside of frame rows from 
buildings that are within frame rows; 
this practice remains unchanged. 

“To comply with the recommendation 


made in the last report of examination 
charges are now being made to idle 
plants for only these faults of manage- 
ment that are judged to constitute posi- 
tive fire hazards 

“A decided improvement in inspection 
reports was noted and greater care is 
exercised by raters in the use of such 
reports in computing rates. 

“Changes made in some items of the 
uniform schedules has had a_ tendency 
to reduce insurance rates for some 
classes of risks, also the reduction in the 
key rates in a number of communities 
has resulted in a reduction in rates on 
a considerable number of risks affected 
thereby in those communities.” 
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Lloyd’s Always Confident Egypt 
Gold Would Be Salvaged From Sea 


Plans First Considered by Sir Percy Mackinnon Three Weeks 
After Ship Went Down in May, 1922; First Gold Re- 
covered to Be Used for Repayment of Advances 


The work done by the Italian divers 
on the sunken liner Egypt was so ex- 
cellent that marine underwriters have 
long had complete confidence in its suc- 
cess. As an example of this belief Lon- 
don underwriters were willing last year 
to write insurances covering the risk of 
failure. These policies were granted be- 
cause the salvage enterprise had in- 
volved a heavy expenditure. Further, 
last year, when the salvage concern had 
to abandon the work for the winter, un- 
derwriters were ready to settle a sub- 
stantial amount, subject to the right of 
recovery as soon as the gold was raised. 

In respect of one insurance a sum of 
$150.000 was paid, and the settlement 
emphasizes the international character 
of the work expressed in the telegram 
which was sent by Sir Percy Mackin- 
non, chairman of Lloyd’s, to Signor 
Mussolini. 


Telegrams to Mussolini and Quaglia 


On hearing of the success of the Ar- 
tiglio in salvaging the gold of the sunken 
liner Egypt, Sir Percy Mackinnon, chair- 
man of Lloyd’s, sent the following radio 
message to Commendatore Quaglia on 
the salvage vessel: 

“On behalf of the members of Lloyd’s, 
I send my sincere congratulations to you 
and your brave men upon the success 
which has rewarded your undaunted la- 
bors. Your determination and patience 
have excited world-wide admiration, and 
we at Lloyd’s who have intimate knowl- 
edge of the immense difficulties you have 
overcome, rejoice with you in your 
triumph.” 

Sir Percy also sent the following 
radiogram to Signor Mussolini:—‘“The 
chairman of Lloyd’s, on behalf of the 
corporation of Lloyd’s, sends congratula- 
tions to all Italians upon the magnificent 
success which has been achieved by their 
fellow-countrymen in salving the gold 
from the Egypt. Their success is a prac- 
tical illustration of the advantages of 
international cooperation, and if all na- 
tions would join together in the same 
Spirit to salve the world from the deep 
waters in which it is now submerged suc- 
cess would be speedily attained.” 

It was a happy gesture of Sir Percy 
Mackinnon, as chairman of Lloyd's, to 
wire congratulation to Commendatore 
Quaglia, as the personal interest of Sir 
Percy in the salvage work extends for 
Just over ten years. The Egypt sank 
after a collision off Ushant on May 20, 
1922, and about three weeks later, in the 
evening of June 14, C. Peter Sandberg, 
a neighbor, visited him at his home at 
Crockham Hill, Kent, where in the gar- 
den, after dinner, he outlined a method 
of salvage on entirely new principles 
which centered round a steel chamber. 


History of Salvage Efforts 


When the wreck occurred Mr. Sand- 
berg had held that the possibilities of 
“iving at depths previously considered 
Impossible should be scientifically ex- 
amined. Sir Percy was not then chair- 
man. Charles I. de Rougemont, another 
leading underwriter of Lloyd’s, who was 
also a neighbor, joined in the discussion. 
P € impression created on the minds of 

€ two underwriters by Mr. Sandberg’s 
Project was so favorable that they intro- 
hice him to Sir Joseph Lowrey, the 

eI executive officer of the Salvage As- 
Seciation, which is supported by under- 


writers at Lloyd’s and British insurance 
offices, 


The following year—1923—a contract 
was concluded between the Salvage As- 
sociation, on behalf of its members in- 
terested, and Mr. Sandberg and J. Swin- 
burne, F. R. S., who was also a neighbor 
at Crockham Hill, and was working in 
collaboration with Mr. Sandberg, to dis- 
cover the wreck of the Egypt and re- 
cover her gold. Ever since then the Sal- 
vage Association has dealt with these 
two contractors who, in turn, sub- 
contracted with salvage concerns of dif- 
ferent nationalities. 

The salvage plan, which was later 
vastly improved, thus originated in a 
Kentish village. The attempt was con- 
sidered by high naval and salvage au- 
thorities to be a most difficult task, if 
not an impossible one. It meant sweep- 
ing the bottom of the sea and searching 
for the wreck at about 66 fathoms in an 
area where conditions and currents were 
normally bad and which was about the 
size of Greater London. 


Egypt Located in 1923 


The Gothenburg Towage & Salvage 
Co., in May, 1923, was first to locate the 
Egypt, with the Fritiof and_ several 
trawlers. It decided, however, that in 
view of other business in hand, it could 
not undertake the salvage of the bullion 
in the Egypt, and in June, 1925, the 
Union d’Entreprises Sous-Marins_ en- 
tered into an agreement with Sandberg 
& Swinburne to relocate and salve the 
bullion, using the Kuhnke and Neufeldt 
Deep Sea Diving Apparatus, which, by 
that time, had come to the fore. 

In 1928 the French company suggested 
that it would be desirable for the Italian 
Sorima Co. to undertake the salvage 
work, as the latter had gained vast ex- 
perience in the Mediterranean with the 
use of the German deep sea diving ap- 
paratus, and the use of explosives at 
great depth, and in August of that year 
a new agreement was concluded between 
the interested parties. 

It is generally recognized that the re- 
markable success now achieved by the 
Sorima Co. is largely due to the guiding 
and persevering spirit of Commendatore 
Quaglia and to the scientific and prac- 
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CARGO POLICY CONSTRUCTION 


Michigan Court Holds Transportation 
Policy Is Not Subject to Nar- 
row Interpretation 


Cargo coverage, such as is written by 
fire companies to protect loads of mer- 
chandise transported by truck from point 
to point against all manner of traffic 
hazards, is not subject to narrow inter- 
pretation according to the exact limits of 
the policy terms, the Michigan Supreme 
Court finds in C. & J. Commercial Drive- 
aways, Inc., vs. Fidelity & Guaranty Fire. 

The case in point arose when an au- 
tomobile, being transported with other 
cars aboard a truck and trailer outfit 
leased by the drive-away company, was 
damaged when it came into contact with 
a projecting timber while crossing an 
old-fashioned covered bridge at Bards- 
town, Ky., while en route from Lansing 








tical work which he and his firm has 
carried out. 
Disposition of Salvage 

By the arrangement, which placed 
further funds at the service of the sal- 
vors, the first recoveries of gold from 
the Egypt are to be applied in repay- 
ment of the advances. When these 
claims have been settled 624% of the 
amount recovered will be due to the sal- 
vors. In the ordinary way the amount 
would have been payable to the British 
salvage contractors, Messrs. Sandberg 
and Swinburne, who, in turn, would pay 
the Sorima Company, as sub-contractors, 
their share, which represents by far the 
greater amount. There is reason, how- 
ever, to believe that the British con- 
tractors have arranged that the Salvage 
Association should see that they and the 
Sorima Company receive the respective 
shares agreed. The remaining 374% 
will be distributable among underwriters 
at Lloyd’s and the insurance companies 
interested. It happened that in this par- 
ticular shipment there were few insur- 
ance companies concerned. The rate of 
premium at which the gold was written 
was regarded by some underwriters as 
being unduly low, and they declined the 
risk. A certain amount of reinsurance 
has been effected within recent years at 
high rates of premium. 

The underwriting view supports the 
statement of Sir Akbar Hydari, the 
Finance Member of the Nizam’s Gov- 
ernment, in The Times of June 21, that 
the Hyderabad currency notes recovered 
from the Egypt were of no currency 
value. The consignment was indeed in- 
sured by a leading insurance company as 
a shipment of engraved forms. These 
were not signed. Some of the notes 
which have been recovered from tin- 
lined cases and have been sent to Lon- 
don are in good condition, and the only 
signs of water are on the edges. A total 
loss was settled at the time by under- 
writers for the amount insured, and it 
would indeed have been an extraordinary 
salvage if underwriters had been able to 
gain possession of effective notes, for the 
recovery would represent many times 
the original value. 
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AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,565,762.78 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $13,257,460.31 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,387,252.42 
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to Nashville, Tenn. The company de- 
niedliability on the ground that the pol- 
icy contained no provision for coverage 
in cases of a collision of the cargo with 
any object although providing for insur- 
ance if the cargo were damaged in a col- 
lision involving the truck itself. 

Such hair-splitting, the court held, was 
entirely inappropriate in interpreting so 
broad a contract as that written on car- 
goes. It was cited that the policy terms 
in some instances use “etc.” after list- 
ing various hazards, indicating that a 
comprehensive coverage is intended. It 
was apparent, the court stated, that pro- 
tection against all forms of road hazards 
was intended and that the claim should 
be paid even though this special hazard 
was not specified exactly in the contract. 





FROZEN MEAT CLAUSES 


Effective July 1 the Institute of Lon- 
don Underwriters amended its froz- 
en meat clauses, Section 9 (a) of the 
U. K. A. I 

The former clauses read as follows: 

“That in the event of any claim for 
loss before shipment, or for damage in 
consequence of which the interest is not 
shipped, the same shall be adjusted, ir- 
respective of the actual values at the 
time and place of such loss or damage 
(plus any freight payable whether the 
interest be shipped or not, and charges) 
irrespective of any other value declared 
in the policy.” 

Beginning July 1 this 
amended as follows: 

“That in the event of any claim for 
loss before shipment, or for damage in 
consequence of which the interest is not 
shipped, the same shall be adjusted, ir- 
respective of any other value declared in 
the policy, on the basis of the London 
market price on the date of loss, less 
freight duty and all charges not in- 
curred.” 

The similar clause appearing in the 
other U. K. Clauses will be amended ac- 
cordingly. 


clause was 


LOWER HUDSON BAY RATES 


A twenty percent reduction in the 
special marine insurance rates on vessels 
operating in Hudson Bay and Hudson 
Straits between August 10 and Septem- 
ber 30 has been decided upon in the 
report of the Imperial Shipping Commit- 
tee. The reduction would apply to the 
premiums paid by such vessels over and 
above the ordinary marine insurance and 
will operate during the navigation sea- 
son of 1932. The reductions will not be 
substantial and will apply only to vessels 
of the first class. 





MAY WRECK OLD TONNAGE 

Three Skandinavian countries held re- 
cently in Bremen a Baltic Conference 
at which also English and German un- 
derwriters participated. The freight 
market was discussed and German un- 
derwriters suggested that an agreement 
be reached for the wrecking of old ton- 
nage now being used in the Baltic trade. 
The participating countries promised to 
bring the matter to the attention on their 
return home, and it is expected an un- 
derstanding will be reached tending to- 
wards diminishing the competing ton- 
nage. a 









AVERAGE JURISDICTION 
President Axel Rinman of the Inter- 
national Union of Marine Insurance de- 
clared on the occasion of his recent visit 
to London that the jurisdiction in aver- 
age cases happening in extraterritorial 
waters will be the chief subject for dis- 
cussion at the coming meeting in Baden- 
Baden in September. This matter is of 
special interest for marine underwriters 
as the law and jurisprudence in various 
countries is very different. ‘ 
ATLANTIC MUTUAL DIVIDEND 
The trustees of the Ailantic Mutual 
have declared a div:dend of profits of 
15% on cash participating policies, ex- 
piring according to their original terms 
prior to November 1, 1932. The dividend 
will be payable in cash, immediately fol- 
lowing expiration date of the policy. 
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CASUALTY AND SURETY 





Auto Policy Uniformity 
Looms Up in Canada 


NEW ACT EFFECTIVE SEPT. 1 





Standing Committee on Policy Forms to 
Come Before Supts.’ Conference; 
R. L. Foster Letter to Companies 


When the Association of Superintend- 
ents of Insurance of the Provinces of 
Canada meets in Winnipeg on September 
6 to 8 for its fifteenth annual conference 


one important item on the agenda will 
be a report on automobile insurance leg- 
islation in which there will be suggested 
the desirability of a standing committee 
on automobile policy forms. The need 
for such a committee has arisen in con- 
nection with the enactment of the 1932 
Automobile Insurance Act, calling for 
new forms of policies, which the prov- 
inces are making effective by proclama- 
tion on September 1, 1932. : 

In a communication to all companies 
doing an automobile business in Canada 
R. Leighton Foster, Ontario superintend- 
ent, who is secretary of the Canadian 
superintendents’ association, calls atten- 
tion to a new section of the act requir- 
ing that policies be approved by the su- 
perintendent of the particular province 
before its issuance or delivery to the in- 
sured. Superintendent Foster also makes 
known a report of a committee of un- 
derwriters with reference to forms of 
policy, application and endorsement un- 
der the new act which has had the con- 
sideration of the supervisory officials of 
all the provinces. 


Recommendations Made 


To the end that standardization and 
uniformity in policy forms might become 
possible under the new act the following 
recommendations were made by the com- 
mittee on which was represented the 
American Automobile, Toronto General, 
Pilot Insurance Co., Portage La Prairie 
Mutual, Sun, Western Assurance, Ocean 
Accident & Guarantee and Norwich 
Union Fire. 


1. Effective date of Act. Your committee 
recommends that the Act should be proclaimed 
effective in all provinces which enacted the leg- 
islation or are otherwise empowered to make 
it effective on the same date, viz., September 
1, 1932 

2. Inter-provincial agreement. Your com- 
mittee recommends that the Superintendent of 
Insurance, or other insurance supervising offi- 
cials, in all such provinces should agree to 
approve the same policies and endorsement forms 
thus making possible standardization and uni- 
formity in policy forms. It is respectfully sug- 
gested that pending the next Conference of the 
Association of Superintendents of Insurance of 
the Provinces of Canada the forms recommended 
for your approval by this committee be ap- 
proved by the Superintendent of Insurance, or 
other supervizing official, in all such provinces, 
and that at such next conference a standing 
committee on automobile policy forms be ap- 
pointed with authority to consider and a 
on behalf of all such provinces what forms 
should be authorized from time to time to be 
used pursuant to section 176 of the Ontario 
insurance act and comparable sections in the 
other provincial acts. 

3. Endorsements. Your committee recom- 
mends that the term “policy” be interpreted to 
include “‘endorsements” pursuant to the defini- 
tion of the term “policy” as meaning the in- 
strument evidencing a contract contained in the 
interpretation section of the Act. Your com- 
mittee is of opinion that it would be futile to 
require policy forms to be approved by the 
superintendent of insurance without also re- 


(Continued on Page 34) 


Selfridge Diamonds Are 
Insured For £1,000,000 


THOUSANDS OF STONES ON VIEW 





Jewelry Display in Room of London De- 
partment Store; Lloyd’s Carrying 
This Risk 
The largest collection of diamonds ever 
assembled is now on view at Selfridge’s, 
London. That store is advertising it as 
the “One Million Pounds’ Worth of Dia- 
monds Exhibition.” The collection con- 
tains many thousands of diamonds, in- 
cluding several world-famous stones and 
the famous “Marie Antoinette” necklace, 
which, intended as a gesture of regard 
for the Du Barry, was the object of an 
astounding example of confidence trickery. 
The display is assembled in an en- 
closure which occupies only some 72 
square feet, but which offers a unique 
spectacle to the visitor. The exhibition 
is the outcome of an aspiration of Gor- 
don Selfridge, which he has had for a 
generation but could not earlier be real- 
ized. Patience has been rewarded by the 
remarkable character of the display now 
that the object has been achieved. One 
of the objects of this magnificent assem- 
bly is to help the public to become more 
diamond-conscious, and, by impressing the 
great value of perfect stones, to alleviate 
any uneasiness that diamonds are less 

valuable than in former years. 

“To have in the middle of our store,” 
the firm advertises, “an exhibition of 
£1,000,000 worth of diamonds is not a 
responsibility to be taken lightly. Such a 
vast concentration of wealth in easily 
portable form would be a matter for or- 
ganized vigilance.even if we were to put 
it away in a safe where none of the pub- 
lic could ever come near. It -becomes 
doubly so when the public is able to visit 
the exhibition at any time during the day 
and any visitor who chooses may look at 
the diamonds at a distance of about two 
feet. 

Protection 

“Properly, the exhibition is insured at 
Lloyd’s for £1,000,000, and an insurance 
of that size always carries with it obli- 
gations of protection. The diamonds are 
inside a double chamber of steel and glass. 
The outer chamber is impenetrable to any 
ordinary attack and the glass is not splin- 
tered by the heaviest blow. Inside this 
outer chamber is a second chamber, also 
of armor-plate glass. The second cham- 
ber is entirely enclosed in the first with 
a space of about two feet between. 


Network of Light-Bars 


“Although the public can see nothing 
in the space between the two chambers it 
is in reality protected by a network of 
bars. But these bars are not of steel, 
but of light. The moment any object, 
however small, attempts to cross the space 
between the outer and the inner glass wall 
one of the invisible rays is interrupted 
and a loud alarm is given. The ‘auto- 
matic light control’ rays are so sensitive 
that they would detect even a puff of 
smoke, and the passage of a moth would 
set the alarm ringing. 

“There are other mechanical devices and 
protections the nature of which it is un- 


(Continued on Page 34) 
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Standard S.&C. Expands 
In Upstate New York 


MAKES THREE APPOINTMENTS 





W. J. Farber, Syracuse; W. J. Malley, 
Rochester; Young & Van Woert, 
Schenectady; New Claim Offices 


The Standard Surety & Casualty, in 
keeping with its original plan for a slow, 





conservative agency development in up- 
state New York, has made the following 
general agency appointments: W. J. 
Farber Agency, Inc., has been selected 
in Syracuse; William J. Malley Agency 
in Rochester, and Young & Van Woert, 
Inc., in Schenectady. These newly ap- 
pointed agencies are being serviced by 
the Albany service office of which Roy 
V. Raymond, well known upstate, is the 
manager. Claim offices will be opened 
soon in charge of competent men of 
ability and experience for the conven- 
ience of Rochester and Syracuse agents. 

The W. J. Farber agency has made a 
name for itself in Syracuse by the use 
of effective advertising. Wm. J. “Boo” 
Farber, its president, is the originator 
of the phrase “Don’t say Boo until you 
have seen Farber for insurance.” It is 
this agency which employs “Jimmy,” a 
uniformed messenger boy and_ radio 
singer. President Farber, Syracuse Uni- 
versity graduate, was a three letter man 
in baseball, basketball and football in his 
college days. For many years he was 
the liability and casualty manager of the 
Bowen, Perry & Forbes Co., and since 
leaving that agency he has built a strong 
organization of his own. 

The Malley agency in Rochester dates 
back to the 80’s and has been located in 
the same offices in the Barry building 
since the day it was formed by the late 
James Malley, father of “Web” Malley 
who now runs the business. “Web” 
Malley came into the firm in the early 
part of this century when it was known 
as James Malley & Son. Upon the death 
of his father the agency adopted its pres- 
ent name. Mr. Malley has a wide fol- 
lowing among Rochester business men; 
has represented one fire company for 
over twenty-five years, and his son is 
soon to be brought into the business to 
carry on its traditions and prestige. 

Young & Van Woert, Inc. in Schenec- 
tady has as its president Jacob Van 


J. F. WHELEHAN MADE V..-P. 





Will Be in Charge of Agencies For Con- 
solidated Indemnity; Succeeds G. A. 
Jackson, Resigned; His Career 

The Consolidated Indemnity this week 
appointed John F. Whelehan as _vice- 
president and superintendent of agencies 
to succeed George A. Jackson, resigned. 
Mr. Whelehan in his new capacity will 





Consolidated Indem. Showing 

For the first six months of this year 
the Consolidated Indemnity’s net writ- 
ings were $2,701,311, which was an in- 
crease of $483,885 over the same peri- 
od of last year. This production came 
largely from the Eastern states, where 
the Consolidated is now concentrating 
its effort. 











have an influential voice in determining 
the field policy of the company. 

Coming into the insurance business 
twenty years ago Mr. Whelehan was 
with the Fidelity & Deposit for eight 
years, starting in June, 1912. Then he 
spent nine years with the Royal Indem- 
nity, and in April, 1930, joined the Con- 
solidated Indemnity, operating from the 
home office. In December, 1931, he was 
appointed assistant secretary of the com- 
pany. 

At the inception date of the Albany 
office, supervising the State of New 
York, Mr. Whelehan was selected as its 
manager with the rank of resident vice- 
president. Well and favorably known to 
the casualty-surety fraternity, his diver- 
sified experience is expected to afford 
agents of the Consolidated the home of- 
fice support which they require for 
prompt handling of their business. 





PAPER 65 YEARS OLD 


The Insurance Review of St. Louis is 
65 years old. Tarleton Brown, its editor, 
has been in insurance journalism 35 
years. His father was an insurance edi- 
tor. The Insurance Review will issue an 
anniversary edition in September. 





Woert, a member of a family of carly 
Dutch settlers in that part of the state. 
This agency has a large sub-agency de- 
velopment in Schenectady county. Mr. 
Van Woert has been a leader in the 1n- 
surance fraternity of the city for a num- 
ber of years past. 
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“Quality” Attendance 
At New England Meet 


VETERANS PRESENT MOSTLY 





Cheney Voices Objections of Agents 
To Cancellation of Policies Out- 
side of City of Boston 





By Frank L. Armstrong 

Although the attendance this year was 
smaller than usual, about 200 having reg- 
istered as against four to five hundred 
in normal times, the eleventh annual 
mid-summer convention of the New Eng- 
land Associations of Insurance Agents, 
held at the Mount Washington Hotel, 
Bretton Woods, on July 5, 6 and 7, will 
go down in history as one of the suc- 
cessful meetings. ; 

It was “quality attendance,” reflecting 
the old-time spirit and vigor that gave 
birth to the National Association; that 
stands by in emergency and that is ani- 
mated by the brand of enthusiasm that 
sustains itself. It was a sort of old 
home week gathering of the first fami- 
lies, insurancewise, in New England. In- 
cidentally it was the first convention that 
many recall where a good night’s sleep 
could be had by all. 

Despite the fact that the weather was 
ideal and the lure of the golf links great 
the morning business sessions were well 
attended, the addresses listened to with 
close attention, and the discussions, 
though cramped for time, were spirited 
and interesting. 


Allen Outstanding Speaker 


President Edward M. Allen of the Na- 
tional Surety of New York, and ex- 
president of the National Association, 
was the outstanding speaker of the con- 
vention. Due to the failure of Governor 
Winant of New Hampshire and Senator 
George H. Moses of that state to show 
up at the banquet Wednesday evening, 
Mr. Allen was drafted as a pinch hitter 
and knocked out a home run. He was 
also the feature man on Thursday morn- 
ing’s program and his talk on “Leader- 
ship,” not only was inspirational, but 
reflected some clear thinking as well as 
a broad knowledge of present economic 
causes and conditions on the part of the 
speaker. 

T. C. Cheney Presides 

Thomas C. Cheney of Morrisville, Vt., 
chairman of the New England Advisory 
Board, presided at all sessions and kept 
the program running nearly on schedule. 
His annual report gave a comprehensive 
review of the activities of this board 
during the past year. Membership is off 
but a little hard work on the part of the 
members of the various state associations 
ought to pull it back into line by Au- 
gust. 

A. B. Gile of Hanover, N. H., presi- 
dent of the New Hampshire Association, 
gave a cordial welcome to the delegates 
at the opening session Wednesday morn- 
Ing to which fitting response was made 
by the veteran secretary-treasurer, War- 
ren S. Shaw of Brockton. Mr. Shaw 
touched on some outstanding incidents of 
the early days of the New England con- 
ventions which were highly enjoyed. 

William B. Calhoun Married 

A rousing reception was given Presi- 
dent William B. Calhoun of the Nation- 
al \ssociation when he addressed the 
convention Wednesday morning. Much 
hg — = the delegates he was 
a emain for the banquet. Be- 
Seeneneal naa earners Bee he was 
cial New Enatoal wrk visas § . 
at Norwich rs Oat ap anger preteen 
at the conventio; st cone Of those 
fact President C: i vegeta ape pes 
hie Pb, “i a noun stole a march on 
State mt Woe hae the matrimonial 
tied — earegi K. Shoemaker of 
Caving for th . mg city, just before 
not at Brett Was Mrs. Calhoun was 

Govern Wi Voods. : P 
read - “Tf inant Ss wire of regret 

I could be with you the 


thought I would try to express would be 
the necessity of balancing family as well 
as governmental budgets, of building up 
the home income which should include 
carrying of insurance to safeguard the 
family. Security is the great need in 
American life today.” 

Senator Moses’ telegram read in part: 
“Legislation of this session which affects 
insurance interests would have afforded 
me an opportunity to discuss with you 
an important tendency in congressional 
action which as I view it, indicates a fail- 
ure to understand the principles of sound 
taxation.” 

Messages of sympathy were sent C. F. 
Wilson of Fitchburg, Mass., former na- 
tional treasurer; C. M. Goddard in New 
Jersey, former secretary of the New 
England Insurance Exchange, and to Mr. 
and Mrs. Walter H. Bennett. 

A number of the delegates made a trip 
up the cog railway to the top of Mount 
Washington Wednesday afternoon. 
Tuesday evening the postponed fireworks 
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Consolidated Indemnity 
and Insurance Company 


475 FIFTH AVENUE 
NEW YORK 


IN THE FIRST SIX MONTHS OF 1932 
OUR NET WRITINGS WERE 


$2,/01,311.52 


AN INCREASE OF $483,885.68 OVER THE CORRE- 
| SPONDING PERIOD OF -‘THE PRECEDING YEAR 


from the top of Mt. Washington were 
seen by the delegates from the hotel 
piazza. 


Winners of Prizes 


George E. Ryan, special agent of the 
United States Fidelity & Guaranty, won 
the cash prize for prompt attendance at 
the first business session, and Edwin J. 
Cole at the second session. 

The winners of the golf tournament 
were: Qualifying round, low net, Wil- 
liam C. Jordan, 67; member, class A, low 
gross, William T. Jordan and A. 
Chatterton, tie; low net, F. L. Brigham; 
Class B, low gross, Robert Crowthers; 
net, Archie B. Gile. Non-member, Class 
A low gross, B. A. and M. S. Goodale, 
tied; net, C. R. Royer. Class B, low 
gross, Malcolm G. Wight; net, C. A. 
Crowley. 

Secretary Ralph Sweetland of the New 
England Exchange, spoke briefly Thurs- 
day morning and extended a cordial in- 
vitation to the New England Advisory 
















We again thank our many friends for their loyal 








John F. Gilchrist, 
Chairman of the Board 


support and continued confidence 


Consolidated Indemnity 
and Insurance Company 








A. Bertram Samuels, 
President 


Board to have more frequent conferences 
with the Exchange. 


The winners at the ladies’ bridge 
Wednesday afternoon were Mrs. Fla- 
bian Reed, of St. Johnsbury, Vt., and 
Mrs. Walter North of Bridgeport, Conn. 
The affair was in charge of Miss Gladys 
Cole of Fall River. 


Cancellation of Policies 


Chairman Cheney in his report had 
this to say on cancellation of policies: 

“The New England agents were sur- 
prised and not at all pleased when they 
received notice from the New England 
Insurance Exchange, in March, of the 
new rule concerning the cancellation of 
policies. They felt it was unwise that 
this action should have been taken at 
this time, when the agents of the coun- 
try, under the leadership of James L. 
Case, past president of the National As- 
sociation, were considering a plan for 
the automatic cancellation of policies, 
the premiums of which remained unpaid 
fifteen days after the close of the month 
in which they were written. 

“Protests came to our Board from all 
our states, and the Exchange was noti- 
fied of the same. It replied it had no 
power in the matter, as it was simplv 
carrying out the orders of the E. U. A. 
We asked for a meeting of our confer- 
ence committee with some of the officials 
of the E. U. A., to consider the matter. 
This was readily granted, and, while only 
a few of our conference commitiee could 
be present as the meeting was held the 
week before the Cleveland meeting, E 
J. Cole, Warren S. Shaw, our faithful 
secretary, and Waldo Lovejoy, secretary 
of the Maine Association, met Vice- 
Presidents Hatfield, of the Phoenix, and 
Beardsley, of the Aetna, and were most 
courteously received. 

“Our committee was told that a similar 
rule was in force in Southern Union and 
Western Union territory, and the E. U. 
A. could see no reason for not promul- 
gating the same in this territory. Our 
conference committee said our agents 
protested vigorously, and they felt justi- 
fied in so doing, because this rule did 
not apply to the agents of metropolitan 
Boston. The New England agents want 
to play the game according to the rules, 
but they will always vigorously protest 
when the same rules do not apply to all 
alike.” 

Membership 

Following is a summary of the mem- 

bership of the six New England states 


on June 1, 1932, as compared with June 
1 1931, showing a net loss of 168: 


—June 1,— 

1931 1932 Loss Gain 
Maine ...... 146 152 - 6 
N. Hampsh’e 166 145 21 
Vermont 149 133 16 
ae 403 330 73 


Rhode Island 106 93 13 
Connecticut . 433 


1,403 1,235 174 6 


Objections to the automatic cancella- 
tion of policies for non-payment of pre- 
mium plan voiced by General Agent A. 
J. Murphy of the Security of Boston and 
by President Wilson of the Virginia As- 
sociation of Insurance Agents, previously 
given publicity, were answered by James 
L. Case of the National Association com- 
mittee at the closing session of the elev- 
enth annual convention. 











BRANDLE AG’NCY INCORPORATED 


The Theodore M. Brandle agency of 
Jersey City has been incorporated with 
Mr. Brandle as president and treasurer 
and Vincent P. Cahill as secretary and 
manager. 

The new firm is the outcome of the 
dissolution of the Branleygran Co., in- 
corporated, who have been making a spe- 
cialty of general insurance and bonds, 
and of which Joseph F. Hurley, a former 
assemblyman, was one of the partners in 
the firm. The old firm has been estab- 
lished for about ten years, 
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Hobbs Breaks Tie Vote; 
Fixes 20% Rate Jump 


ACCEPTABLE TO STOCK COS. 
Higher Premiums to be Applicable to 

Outstanding, New and Renewal Com- 

pensation Business Country-wide 

The tie votes which existed in the rates 
committee of the National Council on 
Compensation Insurance last week over 
resolutions seeking a basis for the emer- 
gency rate increase in this line were dis- 
solved on Wednesday by Clarence W. 
Hobbs, commissioners’ special represen- 
tative on the staff of the Council, when 
Mr. Hobbs cast his vote in favor of a 
modification of Resolution No. 1. Stock 
company proponents of this resolution 
have already indicated that in its modi- 
fied form it is acceptable to them. It 
will mean an increase in the rates of 
approximately 20% as compared with the 
25% increase which was sought by stock 
companies at the recent meeting of the 
National Convention of Insurance Com- 
missioners. 

To Use Policy Year 1930 Experience 

The approved resolution originally pro- 
vided that the rate levels for 1932 on 
compensation insurance be based upon 
the emergency program of 1931 (but sub- 
stituting policy year 1930 experience for 
1929) and an additional loading of 15% 
to be applied to all states. In casting 
his vote for it, however, Mr. Hobbs said: 
“On Resolution No. 1, if the proponents 
are content to modify it to the extent of 
reducing the flat increase of 15% by the 
equivalent of the 2% point contingency 

: her! = “eapse, 3 
loading, my vote is in the affirmative.’ 
The effective date of the increase will be 
set just as soon as possible, and the re- 
vised rates will be applied to outstand- 
ing as well as to new and renewal busi- 
ness country-wide. 

Resolutions Voted Down 

In his decision Mr. Hobbs referred as 
follows to the two other resolutions upon 
which he voted in the negative: 

(2) Resolved, That the emergency program 
for 1931 be adopted as the rating procedure for 
1932 (with the substitution of 1930 policy year 
experience for 1929) to be put into effect on all 
outstanding business, producing an average in- 
crease of approximately 9.1% in the premium 
for losses. 

(3) Whereas both the preceding motions have 
resulted in tie votes and desiring to give some 
weight to the divergence of views thereon ex- 
pressed, without, however, retracting from our 
original position as set forth in our original 
motion, be it 

Resolved, That the emergency program of 1931 
be adopted as the rating procedure for 1932 
(with the substitution of 1930 policy year expe- 
rience for 1929) but substituting a 5 point emer- 
vency factor for the 2% point emergency factor: 
the rates to be put into effect on all outstanding 
business, producing an average increase of ap- 
proximately 14% in the premium for losses. 





RECOGNITION FOR SOMMER 





Appointed Secretary-Treasurer of Na- 
tional Assn. of A. & H. Managers; 
Now With Continental Casualty 

Armand Sommer, assistant to Roy 
Tuchbreiter, vice-president of the Conti- 
nental Casualty, is the newly appointed 
secretary-treasurer of the National As- 
sociation of Accident & Health Man- 
agers in the regime of E. H. Mueller, 
new president of the association. Mr. 
Sommer has taken an active part in its 
affairs ever since organization, last year 
being eastern vice-president and in 
charge of the convention program. 3e- 
fore joining the Continental Casualty he 
was with the Home Indemnity as acci- 
dent and health manager. Prior to that 
he held managerial positions with the 
Standard Accident. Among other things 
Mr. Sommer is the author of an accident 
insurance text book and expert on con- 
tract bridge. 


GEORGE A. JACKSON RESIGNS 





Has Been Vice-President and Sup’t of 
Agencies of Consolidated Ind.; For 
Years With Royal Indemnity 
George A. Jackson, sixteen years in 
the casualty business, who has been vice- 
president and superintendent of agencies 
of the Consolidated Indemnity for the 
past few years, has resigned. He is now 
taking a short vacation after which he 

will make plans for a new connection. 

The greater part of Mr. Jackson’s 
career has been spent with the Royal 
Indemnity, which company he joined in 
1916 as secretary to Charles F. Frizzell 
who was then assistant general manager. 
He then served for a time as secretary 
to C. H. Holland when he was president 
of the company, later rounding out his 
knowledge of casualty home office work 
in the underwriting, brokers’ service and 
agency departments of the company. 
When he resigned from the Royal In- 
demnity in May, 1929, he was assistant 
agency superintendent. 

In the Consolidated Mr. Jackson was 
first assistant to Vice-President Brush- 
wood and when the latter left the home 
office to affiliate with the Ohio Surety 
Agency Mr. Jackson took over the post 
of agency vice-president. He has made 
many friends in agency circles which will 
be of value to him when he makes a new 
connection. 





ADULT SAFETY TRAINING 


Would Have Same Good Results as Child 
Education, H. D. Sherwood, Travel- 
ers, Tells Middletown Rotarians 
Just as education has lowered automo- 
bile accidents to children, so it may im- 
prove the situation with adults, Homer 
D. Sherwood of the Travelers told the 
Rotary Club of Middletown, Conn., re- 
cently in urging them on to safety ac- 

tivity. 

He asked the Rotary Club to initiate 
the organization of a group of represen- 
tative leaders in the community so that 
the facts of the automobile accident 
situation in the community and the coun- 
try might be presented at consistent 
intervals to all citizens. 

“Tt has been said that automobile ac- 
cidents can be prevented with ease, and 
the three E’s of automobile accident pre- 
vention are engineering, enforcement, 
and education,” Mr. Sherwood explained. 
“When the public becomes aware of the 
fact that many automobile accidents need 
not happen and knows why they need 
not happen, then we will be willing to 
spend what we should for safer cars and 
safer highways. We will secure neces- 
sary motor vehicle legislation with 
unanimous consent, we will secure ap- 
propriations for the enforcement of the 
acts and the majority of us will observe 
the regulations of our own accord and 
will need no one in a policeman’s uni- 
form to watch us.” 


JOSEPH G. BILL HONORED 

Joseph G. Bill, newly appointed deputy 
superintendent of the New York Insur- 
ance Department, was given a testimo- 
nial dinner last night at the Park Royal, 
New York. It was a delightful affair 
attended by Superintendent George S. 
Van Schaick and Deputy Superintend- 
ents Feller and A. N. Butler; and Mr. 
3ill’s former associates in the liquida- 
tion bureau. 

Mr. Bill, who entered the Department 
as secretary to Albert Conway, now Su- 
preme Court Judge, has been one of the 
chief attorneys in the liquidation bureau 
and has made a fine record. 








U. S. F. & G. CHANGES 

R. L. Savage, Jr., who has been at- 
tached to the branch office claims de- 
partment of the United States F. & G. 
at Richmond, has been transferred to 
the Raleigh, N. C., claims office with su- 
pervision over this office. S. C. Harvey, 
who has been in charge of the Raleigh 
office, has been assigned to special claims 
duty and will work with adjusters in 
the various field zones with his head- 
quarters at Richmond. 
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1932 crop o 
BURGLA 











ARD times mean an in- 
creased number of hard-up 
youths and men. 
This, in turn, means an extra crop 
of burglars, sneak-thieves and 
hold-up workers. 
Personal property of value insuf- 
ficient to attract robbers ordinar- 
ily becomes well worth stealing 
when necessity urges. 
Conditions today prompt the wise 
householder to carry Burglary In- 
surance. But this, like any other 
insurance, must be written in a 
financially strong company in or- 


der to provide real protection. 









































This Company is one of the “ North America 

Companies.” The combined assets of the 

companies comprising the North America 
group are more than $112,000,000. 


Indemnity Insurance Company 


of North America 
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Compensation Experience Rating 


Seen From Producer’s Viewpoint 


By B. H. Fitzpatrick, 
Underwriter, Maryland Casualty, New York Office 


PART I 


From the viewpoint of the producer 
the principal function of the compensa- 
tion experience rating plan is to make 
his product “sellable.” The object of 
this discussion is to examine into how 
well it serves that end. 

Upon the producer falls the burden of 
justifying to the assured the company’s 
rate. What sort of conditions does he 
have to meet and overcome? Let us take 
a glance at the practical situation. 

Compensation and a few other liabil- 
ity lines are peculiar among insurance 
coverages in that, on account of the 
frequent occurrence of loss, and the large 
number of small losses the experience 
of individual risks even of relatively 
small exposure furnishes a guide to their 
inherent hazards. In fact it might well 
be debated, if we were academically 
minded, just how far compensation is in- 
surance in the strict sense, and just how 
far it is a service agreement. Confin- 
ing ourselves to the practical, however, 
we will observe that out of this fact 
arises the necessity for an experience 
rating plan, and out of the same fact 
arises much of the producer’s trouble 
with that rating plan. 


How Assured’s Mind Works 

Consider the assured. He is. not 
grounded in the technical aspects of in- 
surance. He does not know the things 
that insurance men know through expe- 
rience and investigation. He is faced 
with the necessity of buying insurance, 
an intangible thing, and he wants to get 
his money’s worth. His problem is how 
to judge whether or not he is getting 
his money’s worth. His mind focuses 
upon the only two tangibles in sight— 
his premium and his losses. He knows 
that over and above a rate that will pay 
his losses the company is entitled to a 
certain amount for expenses, and if his 
risk be a good one, a certain amount to 
meet large losses elsewhere. 

Where there is non-stock competition 
on a good risk the disparity between loss 
payments and collected premiums is cer- 
tain to be pointed out. This raises in 
the assured’s mind the objection that he 
is paying for more than he is getting. 

Now here is where experience rating 
Steps into the breach by taking up some 
of the slack between incurred losses and 
collected premiums. Just how well it 
fills that breach will depend upon how 
much of the slack it takes up. The as- 
sured, remember, has no knowledge of 
the technique of experience rating; the 
result, not the means by which it is ac- 
complished, is uppermost in his thoughts. 

Delving into the theory of the plan 
will not shake his conviction that the 
pancipal guide in the matter ought to be 
Ms own loss ratio, and technical expla- 
ion behaves like water on a duck’s 
= In short, the first requirement of 
+ Aa tree eg it reproduce, as 

sel} i aes 
d a “8 e the actual loss ratio 
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Mr. Fitzpatrick’s Background 


The author of this article has been 
an underwriter of compensation and 
liability lines in the New York office 
of the Maryland Casualty for the past 
three years. Before that he was with 
the National Bureau of Casualty & 
Surety Underwriters doing rating 
work in its compensation and liability 
department. Mr. Fitzpatrick has thus 
had both the technical and practical 
side of these two major casualty lines, 
giving him a background for an in- 
telligent discussion of experience rat- 
ing from the producer’s viewpoint. He 
is a graduate of Fordham College and 
Fordham Law School. 











as possible to the line of the loss ratio. 

Two further facts are to be noted. The 
first is that a comparison of any pro- 
posed rate with the current rate will be 
made. The second is that the assured 
has the proposed rate in mind, the rate 
which will apply to the contract he is 
making now, not to the rate which will 
apply to the contract a year or two 
hence. 

Let us now examine the plan in the 
light of foregoing observations. Taking 
a few liberties with the actual structure 
of the plan, we may say that it sets up 
a rate based solely on the individual 
risk’s experience, without considering the 
manual rate at all. It then assumes that 
the correct rate lies somewhere between 
that rate and the manual rate and pro- 
ceeds to determine just where, between 
those two rates the correct rate lies. Now 
the guide used to determine the exact 
point is the size of the premium. The 
larger the risk in point of premium the 
nearer the final rate will be to the rate 
developed from the risk’s own experi- 
ence, and the farther it will be from the 
manual rate. Right here is where the 
producers’ trouble starts. 


One Reason Why Risks “Go Mutual” 


Take two risks of equal size in the 
same line of business and assume that 
their size justifies a rate just half-way 
between the manual rate and the risk 
rate. The manual rate is, say, $2. Let 
us also take it that Smith’s risk devel- 
ops a risk rate of $1.50 and Jones’ a risk 
rate of $1. Then the final rate for Smith 
will be $1.75 and that for Jones $1.50. 

You now go to Smith with your re- 
newal policy and say to him, “Mr. 
Smith, your own loss experience calls for 
a rate of $1.50, but it’s not large enough 
to be entirely trustworthy so we added 
twenty-five cents to it, or one-sixth of 
your indicated rate. That, after all is 
what the insurance business is for; that 
extra premjum will cover somebody’s bad 
losses.” “Sold,” says Smith. 

But go to Jones with your rate on his 
excellent risk, which is a 50% increase 
over the rate called for by his experi- 
ence. We need not here recount the sad 
details. 

While we do not as a rule think of it 
in just that way, that is part of the story 
of why risks “go mutual.” If you had 
had a rate on that risk that took into 
account the fact that it was entitled to 
have greater weight placed upon its own 
experience simply and solely because 
that experience varies so much from the 
class experience you would have been in 
a position to justify your rate without 
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bringing in the details of the rating plan 
at all. 


Draws Analogy 


That a risk should be given greater 
credit the more it diverges from the 
average or manual rate indications can 
be shown rather simply. Suppose we 
take fifty thousand small white balls and 
fifty thousand small black balls, mix 
them somewhat and put them indiscrimi- 
nately into a hundred boxes, a thousand 
to a box. We would then expect to find 
in each box about five hundred white and 
an equal number of black balls. Then 
let us sample a box by drawing a hun- 
dred balls at random. We find forty 
white and sixty black balls. You offer 
to bet even money that the next hundred 
drawn from that box will be within five 
of an even split between white balls and 
black balls, and stand by calmly to take 
your acceptances. 

Now we sample another box. This 
box shows ten white and ninety black 
balls. You offer to bet even money that 
the next hundred drawn from that box 
will be within five of an even split be- 
tween black balls and white balls. As 
I squirm from under the mob of ac- 
ceptors I come to the conclusion that 
that was a good offer. 

In the above example the even split 
between white balls and black balls is 
analagous to the average or manual rate. 
The samples drawn from each box rep- 
resent the indicated or individual risk 
rates. The number of balls drawn for 
the samples corresponds to the size of 
premium which, under the experience 
rating plan, determines’ the weight al- 
lowed to the individual risk experience. 
The only difference between the two 
samples lay in the divergence of the 
sample indications from the known av- 
erage for all boxes, which is comparable 
to the difference between the actual loss 
indications of a risk and the manual in- 
dications, 

What Proposed 25% Rate Increase 

Will Mean 

This situation, of course, applies to 
those risks which vary strikingly from 
the manual rate indications in either di- 
rection, credit or debit. The producer 
will nét however find non-stock compe- 
tition as keen on those risks which are 
definitely worse than the average; and 
an amendment to the plan which fitted 
its results to the producer’s requirements 
on the credit side would seem to work 
no great detriment to him on the debit 
side. 

If the proposed country-wide increase 
of 25% in compensation rates is made 
effective, it will provide a most compell- 
ing reason for making some adjustment 
in the plan in the direction of making its 
results fit more closely the risk experi- 
ence. Some change will be made no 
doubt, as is usual when rate levels are 
changed, but the situation would seem 
to require more drastic treatment if the 
proposal is approved. 

Present conditions in the business also 
seem to favor some such modification 
from the companies’ standpoint. It is to 
be assumed that the stock companies 
carry most of the lines upon which the 
experience has been poor for reasons 
which are fairly obvious. The recogni- 
tion of the risk’s loss ration in deter- 
mining the credibility to be accorded it 
would, therefore, work an increase in 
stock company premium income without 
materially affecting volume. 

To Be Concluded Next Week 





The U.S. F. & G. has opened a branch 
in Fort Wayne, Ind. 
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SINCE 1895 THIS COMPANY HAS 
FURNISHED THE BEST IN 


HEALTH 
AND 
ACCIDENT 
INSURANCE 


Never in our history have men given 
so much thought to the great import- 
ance of 


INCOME PROTECTION 
AS IS BEING GIVEN TO-DAY 
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INSURANCE 
SALESMEN 


are taking advantage of this growing 
demand for Loyal Protection 


RENEWALS BUILD RAPIDLY 
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HAS NEW ACCIDENT POLICY 

The Maryland Casualty has issued a 
new accident policy with $25 weekly in- 
demnity and $500 medical reimbursement 
which covers loss of income from acci- 
dent and is considered particularly adapt- 
ed to the vacation period. No accidental 
death benefit is provided for. 

The new contract is called the W. R. 
accident policy and is the same as the 
W. B. accident contract issued by the 
Maryland Casualty except that the pre- 
mium is less by reason of the omission 
of the benefit for accidental death. 





TAMPA AGENCY AHEAD FOR YEAR 
W. Eldridge Smith & Co., Tampa gen- 
eral agents of the Maryland Casualty, 
made a 62% increase in production in 
May over the same month last year. 
This gain enabled the agency to show 
an increase in business for the first five 
months this year. Says the Maryland 
Casualty Budget in commenting upon 
this showing: “The agents in the terri- 
tory who showed an increase said they 
made it by seeing more prospects.” 





CASUALTY LICENSE REVOXED 

Superintendent of Insurance George S. 
Van Schaick has revoked the license of 
Benjamin Davis, 100 West Forty-second 
Street, New York. Davis, who was li- 
censed as an agent of a casualty insur- 
ance company, was charged with con- 
cealing his true name in his application 
for a license. His correct name is Bexja- 
man Sills. 
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OPPOSE GRADED PREMIUMS 





N. Y. Brokers Go on Record Against 
Proposed Change in Compensation; 
Resolution on Late W. D. Owens 

Complete opposition to the proposed 
graduated commission scale on work- 
men’s compensation was registered by 
the Insurance Brokers’ Association of 
New York at a special meeting last week. 

The brokers took a determined stand 
against any change in the scale of com- 
missions for compensation insurance and 
also voiced their opposition to graded 
commissions on any class of business. 

A resolution on the death recently of 
William Douglas Owens, former officer 
of the association, was adopted as fol- 
lows: “We, the members of the Insur- 
ance Brokers’ Association of New York, 
Inc., in meeting assembled, hereby record 
the expression of our sorrow and be- 
reavement at the loss of one who always 
willingly and cheerfully gave of his time 
and best thought to the advancement of 
the interests of our profession, and who 
never spared himself in his efforts to 
help our association during his long term 
of service with us as director, vice- 
president and president. * * * His life 
and example while with us will always 
be cherished as an inspiration to his 
friends and associates who remain to 
carry forward his high ideals.” 





FAKE CLAIMANTS “LEECHES” 


Major W. P. Cavanaugh Tells WOR 
Listeners Juries Must Be of High. 
Standard to Prevent Racketeering 


“A leech-like crew,” is how automobile 
claim racketeers were described by Ma- 
jor William P. Cavanaugh, claims man- 
ager of the National Bureau of Casualty 
& Surety Underwriters, in a radio talk 
over WOR, Newark, recently. Major 
Cavanaugh spoke under the auspices of 
the Bergen County Save-A-Life Cam- 
paign. . 

“It is surprising how many men and 
women in our present day American life 
are assisting this racket, even though in 
certain instances their assistance may be 
given unwittingly, guided by the influ- 
ence of a mind schooled in the methods 
of faked and dishonest claims,” said Ma- 
jor Cavanaugh. 

Describing the extent to which claim 
racketeers have operated, he continued: 
“This leech-like crew, which has fastened 
itself onto our present day life, is pre- 
pared to cheat the insurance companies, 
but is actually cheating you and me with 
its fake accidents, fraudulent claimants, 
dishonest doctors and unscrupulous law- 
yers.” These activities force the com- 
a to make higher liability rates, he 
said. 

Urging the radio audience to assist in 
the stamping out of the claims racket the 
speaker pointed out: “You must do your 
part in seeing that in your community 
the juries are of a standard from which 
you might expect justice, that truth pre- 
vails and that we do not extend further 
this common practice of perjury.” 





SCORES “MEMBERSHIP” SCHEME 





Wisconsin Judge Subjects Auto Protec- 
tive Ass’n to Rules of State Insurance 
Dept.; Holds Secretary to Trial 
_The Wisconsin Auto Protective Asso- 
ciation is subject to the rules of the 
state commissioner of insurance, Superi- 
or Judge S. B. Schein has held in hold- 
ing to trial Mrs. J. A. Egan, Madison, 
former secretary of the association, on a 
charge of violating insurance laws by 

selling policies in the company. 

_The company solicited “memberships,” 

giving automobile liability policies. In 
the event a member was involved in an 
automobile crash, and was obliged to pay 
damages, the other members were to be 
assessed. 
_ Mrs. Egan maintained that the organ- 
ization was a “friendly association.” But 
Judge Schein held it to be doing an in- 
surance business, and therefore .subject 
to the regulation of the commissioner. 


N. J. Fidelity Decision Has No Effect 


On Rate Enforcement, Says VanSchaick 


Superintendent of Insurance George S. 
Van Schaick made clear last week fol- 
lowing the Appellate Division, Third De- 
partment, decision in the matter of New 
Jersey Fidelity & Plate Glass which de- 
nied the Superintendent the right to levy 
a fixed penalty for rate violations, that 
this decision dealt only with a matter of 
procedure. He said it did not affect in 
the slightest degree the New York De- 
partment’s policy in enforcing the pro- 
visions of law relative to rate cutting, 
rebating and other forbidden practices. 
“The next legislature will undoubtedly 
clarify the law and conform the statute 
to the procedure heretofore in effect,” 
Mr. Van Schaick said, explaining such 
procedure as “a practical interpretation 
of the law that the Superintendent should 
assess penalties.” He will appeal the 
decision. 

The Superintendent’s purpose in mak- 
ing this statement was to allay any mis- 
apprehension on the part of companies, 
executives or licensees under the juris- 
diction of the New York Department. 
He emphasized further: “Not one sin- 


gle practice will be tolerated as a result 
of this decision that was not tolerated 
before.” 
Anticipates More Expensive Defenses 
In the Superintendent’s opinion “the 
assessment of penalties is but one meth- 
od of law enforcement.” He feels that 
by having the attorney general bring 
action for penalties after the facts are 
ascertained by the New York Depart- 
ment companies will be simply subjected 
to a longer and more expensive defense, 
a procedure that they will not favor. 
After observing that at one time whole- 
sale violations occurred and that now 
most carriers are making genuine efforts 
to conform to legal and ethical stand- 
ards, Mr. Van Schaick said: “Any com- 
pany not so inclined, whether domestic 
or foreign, is not wanted in this state. 
“Companies which persist in wilfully 
violating the law of the state will not 
be permitted to do business therein. The 
Appellate Division specifically upheld the 
power of the Superintendent to revoke 
the licenses of agents and brokers who 
have violated the rating laws. Such 
power will be exercised.” 





ADDITIONS TO BOARDS 





Lumbermens Mutual Casualty and Amer- 
ican Motorists Add Directors; Sev- 
eral Officials Promoted 

Harry A. Wheeler, former president of 
the Chamber of Commerce of the United 
States, and Harry E. Stone, president of 
the Lumber Mutual Fire of Boston, have 
been elected to the board of the Lumber- 
mens Mutual Casualty of Chicago. H. L. 
Kennicott, assistant secretary, has been 
elected resident secretary. 

Frank J. Heitmann, president of the 
Heitmann Lumber Co. of Chicago; L. G. 
Purmort, secretary of the Central Man- 
ufacturers Mutual, Van Wert, Ohio, and 
Fred H. Ludwig, president of the Mer- 
ritt Lumber Yards, Inc., Reading, Pa., 
were added to the board of directors of 
the American Motorists, an affiliated 
stock company. 

F. A. Barker, field superintendent of 
the company’s central department, was 
elected assistant secretary, and 
McClure, formerly assistant secretary 
and manager of the auditing department, 
was elected assistant treasurer. 





MANCHESTER AGENTS OUTING 
The annual summer outing of the 
Manchester (N.H.) Fire & Casualty As- 
sociation was held recently at Hampton 
Beach. A. F. Bisson, president, was toast- 
master and the speakers included Pre- 
sident Frank W. Sargeant of the New 
Hampshire Fire, Insurance Commissioner 
John E. Sullivan and Commissioner of 
Motor Vehicles John F. Griffin. 


VIRGINIA COMPENSATION CASES 





County Cannot Evade Law by “Electing” 
Employes; Hospital and Doctors 
Denied Payment in Appeals 

Two interesting workmen’s compensa- 
tion cases were decided recently in Vir- 
ginia. The state industrial commission 
ruled that a county cannot evade its re- 
sponsibility under the compensation act 
by “electing” its employes instead of hir- 
ing them. The commission pointed out 
that such a contention would annul the 
compensation act in thousands of cases, 
and that having a board of supervisors of 
the county elect janitors, teamsters and 
others who do work of a laborious char- 
acter would be a clear evasion. 

In the other case the Virginia Su- 
preme Court of Appeals held that physi- 
cians and hospitals treating employes in- 
jured in industry may not collect from 
employers or insurance carriers when 
compensation is subsequently denied the 
injured party. The case was an appeal 
from the industrial commission, which 
granted $735 medical expenses to two 
doctors and a hospital. 

Robert Hutcheson, employe of the An- 
thracite Coal Corp., was injured in a 
mine and given treatment at the hos- 
pital. Subsequently the commission de- 
nied his claim for compensation, but did 
grant the payment of the medical bills 
on the ground that the physicians and 
hospital had acted in good faith. The 
court held that the commission had no 
authority to make such a half-and-half 
award. 
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Canadian Law 
(Continued from Page 30) 


quiring forms of endorsement to be approved 
by him, inasmuch as the latter frequently mod- 
ify or vary the former and both must be read 
together in determining the terms and condi- 
tions of the contract of insurance. 


Standardization 


4. Standardization of forms. Your committee 
is of opinion that the best interests of the 
public will be served if substantial uniformity 
and standardization in automobile policy forms 
and endorsements can be achieved under the 
new act. While it is appreciated that special 
classes of risks such as public vehicles (pass- 
enger hazard only) risks will require special 
and unusual treatment, nevertheless, it is be- 
lieved that the great majority of the automo- 
bile insurance business is written upon forms 
of policy and endorsement which can readily 
and desirably be standardized. 

Automobile policies in the past have exclud- 
ed damage to the property of others used by 
or in charge of the insured under “property 
damage exclusions,” and while your committee 
feels that insurers should not be liable for 
claims arising from this source under the new 
act, this exclusion must be deleted from the 
policy forms by reason of the mandatory pjfo- 
visions of the new act. Your committee recom- 
mends that the act should be amended later to 
provide this additional exclusion from liability. 

Your committee has not attempted to pro- 
vide forms which will cover all cases. It has 
contented itself with reviewing and recommend- 
ing for your approval at this time standard 
forms of owner’s and driver’s policies and a 
number of applications and endorsements which, 
in its opinion, are suitable for use in the ma- 
jority of transactions. 

Your committee recommends that the forms 
of policy and endorsement, as interpreted and 
explained by the ‘general instructions,’ sub- 
mitted with this report, be approved, and that 
no other forms proposed to be used in writing 
similar risks be approved. 

It is further recommended that, where spe- 
cial forms of policy or endorsement are sub- 
mitted for approval for use in special cases, 
approval of such forms be withheld or condi- 
tional or temporary approval only given until 
they can be reviewed by a committee of the 
Superintendents’ Association. 

5. Printing. Your committee recommends 
that insurers should refrain from ordering large 
supplies of the new forms at this time, in view 
of the possibility of changes in the legislation 
or desirable changes in the forms. 





Selfridge Diamonds 
(Continued from Page 30) 


desirable to make public, but we may just 
mention, as a proof of the amount ol 
forethought that has been given to pro- 
tection, that, if by any chance the wires 
should be cut and one set of lights should 
fail, another set would automatically come 
into operation. 

“In addition to the mechanical and 
scientific protection there is a mobiliza- 
tion of men who are skilled guardians of 
valuables. Even the least observant w! 
notice as they enter that there are al 
unusual number of commissioners 0? 
duty, that here and there in the back- 
ground are men who seem to be at Ieis- 
ure, but whose eyes glance keenly here 
and there. Every one of these has beet 
chosen for his special knowledge and ex 
perience, for the special likelihood that he 
would act swiftly and resolutely in a” 
emergency.” 





TIERNON & CO., INC. RESIGNS 





Buffalo General Agency of Maryland 
Casualty Replaced by New Office; 
J. A. Hoen Its Manager 
The Maryland Casualty is today ope? 
iug a branch in Buffalo under the man- 
agement of Joseph A. Hoen, following 
the resignation of Tiernon & Co., Inc 
as general agents of the company fo 
Buffalo and vicinity. Mr. Hoen, the new 
manager, formerly had charge of. the 
claim division in the Buffalo territor) 

and is well and favorably known. 
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The reassurance that Continent -Wide 
Claim Service of The Travelers is available 


to your clients anywhere in the United States 


or Canada, will make their summer trips - 


doubly enjoyable. 
Nothing is so important to your policy- 
holders,-if an emergency arises, as the imme- 


diate and dependable help offered regularly 


THE 


Life . Accident 
Liability . Automobile 


Health . Steam Boiler . Compensation 





e ave you going this summer 7 


by The Travelers. Resident investigators, claim 
adjusters and thousands of agents are so situ- 
ated that they can promptly and willingly 
assist your Automobile policyholders. 

It’s nice to be able to say to a prospect 
or client ‘no matter where you tour this sum- 
mer in the United States or Canada you'll 


find Travelers service nearby.” 


TRAVELERS 


The Travelers Insurance Company 

The Travelers Indemnity Company 

The Travelers Fire Insurance Company 
Hartford, Connecticut 


Fire . Windstorm 
Group . Plate Glass . Aircraft 


Burglary . Machinery. Inland Marine 




















ALLEMANNIA FIRE 


Insurance Company 
Pittsburgh, Pa. 


Incorporated 1868 








WESTCHESTER FIRE 


Insurance Company 
of New York 


Organized 1837 











UNITED STATES FIRE 


Insurance Company 


of New York 


Incorporated 1824 


Statement based on Market Values of 
March 31, 1932 
Capital ...... ....§ 2,000,000 
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4,758,167 
14,323,472 
21,081,639 


Net Surplus . 
Liabilities ...... 
Assets 








CRUM & FOSTER 


MANAGERS 


110 William St. New York City 


DEPARTMENT OFFICES 


Southern Dept. 
ATLANTA, GA. 


Western Dept. 
FREEPORT, ILL. 


Pacific Dept. Carolina Dept. 
SAN FRANCISCO, DURHAM, 
CALIF. N. C. 


Allegheny Dept. 
PITTSBURGH, PA. 





NORTH RIV 





ER 


Insurance Company 


of New York 


Incorporated 1822 


Statement based on Market Values of 


March 31, 1932 
I cs shctesisasectcschinnntagaal $ 2,000,000 
gt re 3,684,396 
I chemicals 9,826,967 
SE a iicnoscticctcnatiapichindbinanananl 15,511,363 











BRITISH AMERICA 


Assurance Company 
Toronto, Canada 


Incorporated 1833 


WESTERN 


Assurance Company 
of Toronto, Canada 


Incorporated 1851 

















RICHMOND 


Insurance Company 
of New York 


Incorporated 1907 








SOUTHERN FIRE 


Insurance Company 
of Durham, N. C. 


Incorporated 1923 
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CUNARD PIER ADJUSTMENT 
IS PROGRESSING RAPIDLY; 
UNUSUAL PROBLEMS SOLVED 


Inshore Section of 170 Feet Raised 
to Proper Level by Use of 
Hydraulic Jacks 


MAJORITY OF PILES SAVED 


Less Cannot Be Ascertained Until 
All Work Is Completed and 
Rental Liability Known 


Restoration work on Pier 54 on the 
North River, New York City, used by 
the Cunard Co. for its largest liners, is 
progressing with satisfactory rapidity. 
This pier was nearly wholly destroyed 
beyond the inshore section of some 170 
feet, by the disastrous fire which swept 
through it on May 6. It is stated that 
the repair work may be so completed 
that docking can be resumed by next 
March. 

The Cunard Steamship Co., as lessee of 
the property, is obligated to restore it in 
case of fire, but receives no abatement 
of rent from New York City for the 
period the property is out of commis- 
sion. Restoration work must be accord- 
ing to plans approved by the Department 
of Docks and Structures of the-city. The 
insurance held by the Cunard Co. on the 
structure covers the liability to restore, 
and the company also carries insurance 
covering the rental liability. 

The New York Board of Fire Under- 
writers, through its committee on losses 
and adjustments, assigned to the loss C. 
W. Tate and L. B. Pitcher of Pitcher & 
Tate, and Prentiss B. Reed of Wagner 
& Glidden and Toplis & Harding, all 
Prominent adjusters. The adjustment 
has called for a number of unusual fea- 
tures which have made this loss of spec- 
ial interest in addition to its magnitude. 

Raising the Inshore , Section 

The critical phase of the work of re- 
construction was the restoration to prop- 
er level of the inshore section of the pier 
shed. The Cunard officers, the engineers, 
and the adjusters realized that if this 
section could be raised and realigned, 
there would be a material saving of ex- 
Pense and time as against the operation 
of dismantling and re-erecting. Plans 
Were therefore made to lift the section 
= hydraulic jacks, set up on the capped 
me rows. The jacking operation was 
Started with some doubts as to its suc- 
cess, but it has been completed in highly 
Satisfactory fashion, and the sixty-day 
eHort to save the standing section of the 
Pier has at least been rewarded with 
Success. 

; cay now on, work should proceed 
ong ly. While many piles will have to 
2 pulled and new ones driven, the ma- 


jority are sound and will permit bench 
Capping. 


an vhen the last contract is let, the 
“mount of the loss under the building 
(Continued on Page 17) 








A GOOD AGENCY COMPANY 


NATIONAL UNION 


Fire Insurance Company 
PITTSBURGH, PA. 
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National Convention 


Because the National Association is a wholly worth- 
while constituent of the institution of life insurance, the 
Annual Convention should have the unusually strong 
support of Home Offices, and of General Agents and 
Managers and their underwriting associates. The pro- 
gram of August’s San Francisco meeting is of high 
quality, comprehensive in topic, and lustrous in speaker 
ability, and will supply guiding light in meeting the 
problems of the present period. And the atmosphere 
of the gathering will reinforce determination to work 
courageously and confidently on, until the day shall 
have come again when unusual fortitude will not be 
needed. 


The National Association deserves effort, and even 
sacrifice, that large attendance may give its aspect of 
success to the Annual Convention. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 


Independence Square PHILADELPHIA 




















N.Y.’ NEW STANDARD ADDS 
“CONVENTION” AND CURRENT 
VALUES; THEN DIVIDES BY 2 


Van Schaick’s Formula For Securi- 
ties Sent to Insurance 
Companies 


AMORTIZATION FOR BONDS 


Assets Data to Be Furnished De- 


partment for Quarter Ending 
June 30, 1932 








Superintendent Van Schaick of New 
York this week sent to all companies 
doing business in this state a blank re- 
quiring each company on or before Au- 
gust 15 to furnish the Department data 
“respecting its operations and affairs and 
changes in its assets” for the quarter 
ending June 30, 1932. After some ex- 
planatory remarks about amortization 
of bonds the Superintendent announces 
a new method of valuing securities not 
subject to amortization. In brief it adds 
to Convention values the current market 
quotations of June 30, 1932, and then di- 
vides the sum by two. The letier of 
the Superintendent in part follows: 

In the valuation of securities for ex- 
amination and collateral purposes, the 
discretion of the Superintendent of In- 
surance of the State of New York has 
been exercised, pursuant to the provi- 
sions and formula of Section 18 of the 


’ Insurance Law so as to permit the amor- 


tization of the following bonds: 


The bonds of the United States Government, 
of states, counties and civil subdivisions there- 
of, the Canadian Government, provinces and 
civil subdivisions thereof or other bonds which 
have any of the ratings hereinafter set forth: 


By Standard By 


Statistics Moody By Fitch By Poor 

A-1 plus AAA AAA A** and up 
A-l AA AA _ 1 
A A A A ‘ 
B-1 plus BAA BBB Pe { 
B-1 BA BB B* j 
The foregoing ruling shall not apply to any 


bond in default as to principal or interest. 

Real estate bonds amply secured and not in 
default as to principal or interest shall also be 
valued on an amortized basis. 


Other Securities 

As to securities not subject to amorti- 
zation and falling within the classifica, 
tion set forth in the resolution of the 
National Convention of Insurance Com- 
missioners of December 11, 1931, this De- 
partment for the present will take as its 
standard of valuation the range of the 
market as recommended by said N-tionai 
Convention resolution brought up to date 
by adding to the Convention value deter- 
mined by said resolution the current 
market quotations of June 30, 1932, and 
dividing the sum by two. 

The application of these standards of 
valuation to individual companies will be 
made by the Department in due course 
after receipt of the information request- 
ed in said blank. 

In reviewing the status of any com- 
pany the Department of Insurance may 


(Continued on Page 8) 
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We are Coming OUT of the DEPRESSION 
With the Aid of— 


NEW IDEAS 
NEW METHODS 
NEW PRODUCERS 
INCREASED ACTIVITY BY VETERAN ASSOCIATES 








Previous production records are being bettered and McMillen 
Associates are entirely confident that 1932 will reward the 


thoroughly competent life underwriter. 








To equip themselves to serve the insurance-buying public better, a 
party of twenty Associates are, at their own expense, travelling 


to Milwaukee to gather at the 
“SOURCE OF NORTHWESTERN MUTUAL IDEALS.” 
They will return with even greater faith and knowledge, splendidly 


equipped to carry on as 


Attractive Reflections of 
Life Underwriting 


CLIFFORD L. McMILLEN 
General Agent 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 
347 Madison Avenue 


New York City 
GRANT L. HILL, C. L. U., 
Production Manager. 
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Chairmen of New York City Life Underwriters 
Association for 1932-33 Named 





JULIAN S. MYRICK 
Law and Legislation 


The roster of committee chairmen of 
the Life Underwriters Association of the 
City of New York for the coming sea- 
son, as appointed this week by President 
Walter E. Barton, vice-president of the 
Charles B. Knight Agency of the Union 
Central, indicates that there will be 
plenty of activity in all departments of 
association work. Those named are all 
known as leaders in life insurance in the 
city and have unselfishly devoted much 
of the ir time in recent years to the up- 
building of the business in addition to 
carrying on their regular business duties. 

The committee appointments made are 
as follows: 

susiness Conduct: Russell Simons, 
Home Life, chairman; William H. Beers, 
New England Mutual, vice-chairman. 

Sales Congress: James Elton Bragg, 


LEON GILBERT SIMON 
Trust Company Co-operation 


director, New York University Life In- 
surance Training Courses, chairman; 
Grant L. Hill, Northwestern Mutual, 
vice-chairman. 

Annual Banquet: Mervin L. Lane, 
Connecticut Mutual, chairman 

Educational: Edward J. Sisley, Trav- 
elers, chairman 

Budget: Harry E. Morrow, Penn Mu- 
tual, chairman 

Law and Legislation: Julian S. Myrick, 
Mutual Life, chairman 

Membership: William J. 
Equitable Society, chairman 

National Convention: Robert L. Jones, 
State Mutual, chairman 

Entertainment: John M. Fraser, Con- 
necticut Mutual, chairman; Albert A. 
Wiederhold, Union Central, vice-chair- 
man 


Dunsmore, 


WILLIAM F. ATKINSON 


Company Relations 


Underwriting Fund: W. R. Collins, 
Travelers, chairman 

Trust Company Co-operation: Leon 
Gilbert Simon, Equitable Society, chair- 
man 

Conservation: Glenn B. Dorr, Equi- 
table Society, chairman 

Reception: Ben Hyde, Penn Mutual, 
chairman 

Company Relations: William F. Atkin- 
son, Northwestern Mutual, chairman 

Complaint: Gustav C. Wuerth, North- 
western Mutual, chairman 

Institutional Advertising: Lloyd Pat- 
terson, Massachusetts Mutual, chairman; 
Frank L. Lane, Home Life, vice-chair- 
man 

Insurance Thrift Day: John C. Mc- 
Namara Jr., Guardian Life, chairman. 

President Barton will continue the 





FRANK J. MULLIGAN 


Executive 


practice of letting the committee chair- 
men select their own committeemen. 
Their names will be announced in the 
near future. Attendance committees for 
the dinner meetings of the association 
will be appointed each month. 





EXECUTIVE COMMITTEE HEAD 


Frank J. Mulligan, of the J. C. 
McNamara Organization of the Guardian 
Life, has been elected chairman of the 
executive committee of the Life Under- 
writers Association of New York City. 
Mr. Mulligan has been active in associa- 
tion work for many years, has been 
editor of the Life Association Bulletin, 
chairman of the membership committee, 
and last year was third vice-president 
of the association. 





J. ELTON BRAGG 
Sales Congress 


JOHN M. FRASER 
Entertainment 


WILLIAM J. DUNSMORE 
Membership 


BEN HYDE 
Reception 
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Forrest F. Dryden Dies 
From Heart Disease 


SON OF PRUDENTIAL’S FOUNDER 








Headed Newark Company Until August, 
1922; Entered Its Employ in 
1882 As Clerk 
Forrest F. Dryden, son of Senator 
John F. Dryden, founder of the Pruden- 
tial, and its president until August, 1922, 
died in Bernardsville, N. J., a few days 
ago. Death was from heart disease. He 
was 67 years old. Burial was in the 


~ 


FORREST F. DRYDEN 


family mausoleum in Mount Pleasant 
Cemetery, Newark. 

Mr. Dryden was born in Bedford, O., 
on December 26, 1864. He was educated 
at Newark Academy and Phillips Acad- 
emy, Andover, Mass. He entered the 
employ of the Prudential of which his 
father was founder and head, as a clerk 
in 1882. In 1889 he was made superin- 
tendent of the branch office at Elizabeth, 
N. J. In 1890 he was made a director 
and assistant secretary. In 1902 his 
father was elected to the United States 
Senate. He was in turn third vice- presi- 
dent, second vice-president and vice- 
president. 


Made President in 1912 


On January 8, 1912, after the death of 
his father, the board of directors elected 
Mr. Dryden president of the company. 
He also was at various times director of 
the Union National Bank of Newark, the 
National Bank of Commerce of New 
York, the South Jersey Gas Company, 
the Electric and Traction Company, the 
United States Casualty, the American 
Insurance, the People’s Gas Improve- 
ment Company of Trenton and the Pub- 
lic Service Corporation of New Jersey. 

Mr. Dryden resigned as president of 
the Prudential on August 1, 1922, giving 
poor health as the reason. 

For many years he was interested in 
state military affairs. In 1891 he became 
a private in the Essex Troop, now part 
of the 102d Cavalry. He was later made 
a captain and in 1906 became a major. 
The following year he was given rank- 
ing as a lieutenant colonel. He retired 
from the National Guard in 1913. 


Member of Many Clubs 


He was a member of many clubs, in- 
cluding the Metropolitan and the Eco- 
nomic of New York, the Lake Placid, 
Essex County Country, Somerset Hills 
Country in New Jersey, Bald Peak 
Country in New Hampshire, Croaton of 
Virginia Beach, Va. and the Chevy 
Chase of Washington. He was also a 
member of Newark Chamber of Com- 
merce, the New Jersey Historical So- 


ciety, the American Academy of Polit- 
ical and Social Science, Civic Forum of 
New York, France-America Commission 





JUNE VOLUME 22% DOWN 





Life Presidents’ Figures Also Show First 
Six Months’ Volume Down 13.9% 
Below Last Year 

June’s volume of new life insurance 
was 22.6% below that of June of last 
year, according to the late figures of the 
Association of Life Presidents. The to- 
tal new paid-for written during the first 
six months of this year was 13.9% less 
than the amount for the corresponding 
period of 1931. This represents the bus- 
iness of forty-four member companies 
having in force 82% of the total insur- 
ance outstanding in all United States le- 
gal reserve companies. 

For the first half of the year the total 
new business of these companies was $5,- 
027,768,000 this year against $5,838,630,000 
last year, a decrease of 13.9%. New Or- 
dinary insurance amounted to $3,308,217,- 
000 against $3,950,437,000, a decrease of 
16.3%. Industrial insurance amounted to 
$1,362,331,000 against $1,391,763,000, a de- 
crease of 2.1%. Group insurance amount- 
ed to $357,220,000 against $496,430,000, a 
decrease of 28%. 

For June the total new business of all 
classes written by the 44 companies was 
$778,080,000 against $1,005,145,000 during 
June of 1931, a decrease of 22.6%. New 
Ordinary insurance amounted to $514,- 
176,000 against $672,840,000, a decrease of 
23.6%. Industrial insurance amounted to 
$213,298,000 against $250,658,000, a de- 
crease of 14.9%. Group insurance was 
$50,606,000 against $81,647,000, a decrease 
of 38%. 





and the Washington Association of New 
York. In 1918 he was president of the 
State Chamber of Commerce. 

In 1890 Mr. Dryden married Miss 
Grace Carleton, daughter of Dr. Isaac N. 
Carleton of Bradford, Mass. Mrs. Dry- 
den and three children, John F. Dryden 


2d of Washington, Mrs. Newcombe Ba- 


ker of Rumson, N. J., and Miss Eliza- 
beth Dryden of Boston, survive. 





building new organization. 


West. Can you qualify? 





BERMUDA IN AUGUST 


A Convention trip to Bermuda this August is the reward 
offered for outstanding production before August first. 
General Agents find our Convention trips of great help in 


We have a few General Agency openings in the Middle 


PHILADELPHIA LirE INSURANCE COMPANY 
111 North Broad Street, Philadelphia, Pa. 














Chairman Riehle Defines Theme 
Of National Association Convention 


Theodore M. Riehle, well known Equ:- 
table Society producer who is chairman 
of this year’s National Convention Pro- 
gram Committee, has issued a statement 
in which he explains the real concept of 
the convention theme: “Life Insurance 
and Annuities—the Golden Gate of Fi- 
nancial Independence for You ‘and 
Yours.” The convention is to be held 
in San Francisco the week of August 
15. Mr. Riehle’s statement follows: 

The economic motive in the history of 
the world has been powerful and domi- 
nant. Most ills have been economic in 
that history. Life insurance and annui- 
ties—the golden gate to peace on earth— 
symbolize a dynamic social theory, a 
practical philosophy, the idea of system- 
atic improvement of man on a truly 
guaranteed basis, and the means to an 
economic democracy. We can mi ake life 
insurance and annuities our “parent” fi- 
nancial stem. 

Financial independence must be won 
by men with family responsibilities. It 





LIVING policyholders of the Sun 
Life were paid in benefits during 
1931 $68,000,000—THREE TIMES 
as much as beneficiaries of de- 
ceased policyholders. 


This was due, partly, to the fact 
that trained Sun Life representa- 
tives, when selling insurance, coun- 
sel their policyholders how to se- 
cure a dual advantage—the maxi- 
mum benefit to THEMSELVES, and 
the greatest protection to their 
DEPENDANTS. 





“The Proof of the 
Pudding”— 


LIFE insurance benefits .... can be 
Proved while you are still ALIVE! 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: MONTREAL 


The insured no longer have to "die 
to win." 


The Sun Life enjoys a remarkable 
record for the persistency of its 
business — largely the result of 
sound advice and expert service to 
its policyholders, by its representa- 
tives. 


Sun Life representatives sold 
$528,000,000 new paid-for insur- 
ance last year, making the Com- 
pany's total business in force over 
Three Billions—an impressive re- 
flection of public confidence. 








is the o!d and simple plan of getting 
and keeping. No man is truly success- 
ful unless financially independent of his 
business. 

Life insurance and annuities—a dream 
to be given effect in the common life of 
the masses resulting in supported and 
contented leisure in old age for living 
people, whether the buyer or beneficiary. 
In either role, they are the recipients of 
an enlightened self- interest, self-man- 
agement and forethought. 

Economic freedom—freedom of choice 
—is not for leisure necessarily, but pos- 
sibly for even wider horizons in business. 
It is in defense of a practical, insistent 
tomorrow but all the while sentiment is 
woven in its fiber. 

America must think in terms of the 
future along a true, safe, secure, guaran- 
teed path, with images and pictures fired 
by the high and lofty passion for finan- 
cial independence. Not only for the pot 
of gold at the end of the rainbow but 
for what that pot of gold means—for the 
freedom of choice to do those things 
which we want to do; for the unfearful 
outlook upon the world as a place in 
which to live longer, and for the fact of 
longer life. Gold alone, as such, is for 
misers. Again, to translate that pot of 
gold into the beautiful things of life, 
not merely food, clothing and _ shelter, 
and yet not castles by the sea, but sim- 
ple rest, peace, contentment, true happi- 
ness, freedom of thought and action. 

“Money is not money, it is liberty,” 

“the glorious privilege of being in- 
dependent,” to make one free for life, 
not for death. If one needs it not, what 
harm has been done? If one need it, 
a boon indeed! All of which must result 
in the American dream—financial inde- 
pendence. Ruthless time defeated by 
time. The tough web of fact unskeined 
through striving. 

Proudly, we march forward, an army 
with banners, delivering exactly what was 
nominated and promised in the contract, 
dollar for dollar, word for word—safety 
and security. 

The tremendous mass of public opinion 
is with us. Only one negative force cat 
defeat us—inertia—the lack of energy 
and enthusiasm. 

Ours is a “passion” and a system. Rev- 
erent hands and tender consciences have 
protected our good name. 

Let us raise our selling technique t? 
great heights comparable to the security 
of the contracts we sell, that have dem- 
onstrated through the years that they 
do deliver what has been promised. 

Two and two still make four: If it is 
instructive to remember—REMEMBER 
'20!_ The past has been fine. The fu 
ture will be glorious. 

Advance, Army of Life Underw riters! 
Not in the dress of pomp, but with 
pride! “It is the dawn, not the dusk: 


PRUDENTIAL DIRECTOR DIES 

James S. Alexander, former chairman 
of the board of the Guaranty Trust Co, 
of New York, who died last Saturday of 
a heart attack, was a director of the 
Prudential. He was widely known in 
banking and financial circles. 
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Julius Barnes Chairman Missouri State 


Former President and Chairman Chamber of Commerce of U. 
S. A.; Decorated by Many Governments; Prominent Grain 
Man; One of Organizers of Insurance Equities, Inc. 


One of the outstanding business men 
of America has been elected chairman 
of the board of directors of the Missouri 
State Life. 

He is Julius H. Barnes, former presi- 
dent and head of the board of directors 
of the Chamber of Commerce of the 
United States. He succeeds as chairman 
of the company Theobald Felss, who re- 
signed voluntarily. Mr. Barnes was elect- 
ed to membership of the board to fill 
the vacancy caused by the voluntary res- 
ignation of former Judge of Missouri Su- 
preme Court Fred L. Williams of St. 
Louis, who withdrew in order that Mr. 
Barnes could be elected a director. 

Mr. Barnes was head of a large wheat 
exporting business in Duluth, Minn., 
when he became leader of the Chamber 
of Commerce of the United States. He 
was president of the chamber from 1922 
to 1924, later becoming chairman. 


Was Chief Food Administrator 


He was born in Little Rock, Ark., in 
1873, but when quite young his family 
moved to Duluth, and he was educated 
in the public schools of that city and 
Washington, D. C., where his family re- 
sided for a time. After completing the 
grade schools he entered the grain busi- 
ness at Duluth.as an exporter, spending 
thirty years in that business. His ability 
in that line was evidenced by his selec- 
tion by Herbert Hoover to act as head 
of the Food Administration Grain Cor- 
poration, and, later, by President Wilson, 
who asked him to serve as Wheat Direc- 
tor, directly under President Wilson, for 
the purpose of making the Congressional 
guarantee of wheat good, extending as 
it did eighteen months after the Armis- 
tice. In recent years the injection of 
governments, both our own and Euro- 
pean governments, into the flow of in- 
ternational grain made the field of in- 
dependent private exporter so unprom- 
ising that Mr. Barnes has been extend- 
ing his energies into other channels. He 
selected the insurance field as the one 
which showed greatest promise. 


Insurance Equities, Inc. 


Mr. Barnes first attracted insurance 
attention when it became known that he 
and his associates were organizing the 
Insurance Equities, Inc., which has ac- 
quired a large interest in the Missouri 
State Life. At the start the Insurance 
Equities, Inc., confined its operations to 
investment trusts, both of the manage- 
ment and unit type. It also acquired 
control of the Insuranshares Corporation 
of Delaware and Insuranshares Manage- 
ment, Inc., all formerly sponsored by the 

nited Founders, Inc. The Insurance 
Equities acquired control of the Consti- 
tution Indemnity and has other insur- 
ance company interests. 

The first official act of Mr. Barnes 
after his election as chairman of the 
board of the Missouri State Life was 
to make clear to a group of newspaper 
men in St. Louis that he and his asso- 
clates had become financially interested 
In the Missouri State Life because he 
Was confident of the present stability 
and future possibilities of the company. 
— said that he was sure general bus- 
ed SS conditions will soon show a decid- 
will perovement and that life insurance 
bend € among the first to experience 

er times. 


Sees Greater Confidence 


w . 

Pn Missouri State Life is a great 

vie Perty and a great instrument of ser- 

min: and protection,” he said. “Its ad- 
nistration is a sobering trust. Its 


8towth is inevitable with the expansion 
western country. 

ally, the present need in the busi- 
world is for more courage and a 
Confidence in the creative growth 


Of this 

‘R 
Ness 
new 


JULIUS H. BARNES 


of a great country and a great people. 
People have become bewildered, timid 
and hesitant. That will pass. The fun- 
damental qualities which advanced this 
country will again come into play. No 
section should feel this more quickly 
nor more surely than the West and 
Southwest of which St. Louis is the nat- 
ural capital. 

“T am glad to become associated with 
the men here who have carried the bur- 








TED RIEHLE’S carp INDEx— 








“Let our minds be bold.” 
—Louis D. Brandeis 











den of new and difficult problems. And 
I can say in all conviction that a new 
day is beginning to dawn both in Europe 
and America.” 

Mr. Barnes intends to spend at least 
part of every month in St. Louis and 
will take an active interest in the affairs 
of the company. His New York office 
is at 42 Broadway. 

The election of Mr. Barnes to the 
chairmanship of the Missouri, State Life 
board was not only enthusiastically re- 
ceived by the Home Office forces and 
agency ranks of the company but also 
in St. Louis business and financial cir- 
cles. He is very well known to St. Louis 
business leaders and it is known that 
they are pleased to have him identified 
actively with the insurance company 
which is one of the city’s biggest busi- 
ness concerns. 

Interested in Kentucky Home Life 

Barnes and his associates at the sug- 
gestion of St. Louis business leaders and 
others interested in the Missouri State 








Settlement Agreements 
Help Maintain Protection 


Policies with settlement agreements for the dis- 
tribution of proceeds have a better than average 


record for permanence. 


For some years the Connecticut General has 
been actively encouraging this method of selling 


life insurance. 


Its simplified methods of handling such business 
and the facilities placed in the hands of agents 
have resulted in a steady increase in the use of 


such agreements. 


All concerned are gainers. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 





RIEHLE AGENCY —EQUITABLE LIFE 
225 WEST 341TH STREET — LACKAWANNA 4-4300 





Life have taken an active part in the 
organization of the Kentucky Home Life 
Insurance Co., which is taking over the 
Inter-Southern Life of Louisville. The 
latter company held 148,050 shares of 
Missouri State Life stock or approxi- 
mately 29% of the outstanding stock. 
Arrangements are being made to place 
this block of stock and other large hold- 
ings in the Missouri State Life in a vot- 
ing trust agreement that will run for at 
least five years. This trust, which will 
be administered by three selected trus- 
tees, is expected to place the company 
completely outside the field of financial 
speculation and assure a permanency of 
administration that is certain to aid ma- 
terially in permitting the company to 
gain the position that its size and ha- 
tion-wide scope entitles it to. 





AETNA LIFE GROUP INCREASE 





Covers Boeing Airplane Co. Employes 
with Supplementary Contract on 
Contributory Basis 

The Aetna Life has underwritten a con- 
tributory plan of group life insurance for 
the Boeing Airplane Co. of Seattle, 
Wash., to supplement the non-contribu- 
tory contract which has been in force on 
the company’s employes since December 
25, 1921. The new contract covers ap- 
proximately 1,000 employes for $1,100,000. 

The amount of insurance to which the 
employes are entitled is determined by 
a schedule classifying them according to 
their annual salary. More than 95% of 
the eligible employes took advantage of 
the offer and have subscribed to the plan. 





ATLANTIC AGENTS MAKE PLEDGE 





Will Try to Produce More Business in 
Summer Campaign Than They Did 
Last Summer 


In connection with a two months’ cam- 
paign, which the Atlantic Life has 
launched during July and August, every 
agent of the company has pledged him- 
self to produce more business in this 
period than he produced during the cor- 
responding months of last year. 

The campaign was launched recently 
with luncheon meetings held in the vari- 
ous sections where the company oper- 
ates. President Angus Swink addressed 
meetings in Richmond and Petersburg, 
while other home office executives and 
general agents of the company spoke at 
other gatherings. 





JAPANESE EXECUTIVES HERE 


Two Japanese home office executives 
representing the Meiji Life and Nippon 
Life of Japan, both associate members 
of the Life Insurance Research Bureau, 
are attending the present Agency Build- 
ing school which the Bureau is conduct- 
ing at Babson Institute, Babson Park, 
Mass. There is an increase in enroll- 
ment over last year. A similar school 
will be held at the Edgewater Beach 
Hotel in Chicago, August 22-September 
2, inclusive. 
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Nollen Sees Agents’ 
Influence Important 


CAN HELP RESTORE CONFIDENCE 








Urges Company’s Agents to Avoid Any 
Malicious Practices Which Will 


Hurt Business 





The great opportunity which life un- 
derwriters have in helping to restore 
public confidence in the financial struc- 
ture of the country and the good influ- 
ence which they can exert if they ab- 
stain from any malicious practices is 
commented on by Henry S. Nollen, presi- 





HENRY S. NOLLEN 


dent of the Equitable of Iowa, in a mes- 
sage which he has given the company’s 
field organization. Mr. Nollen’s state- 
ment follows: 

Undoubtedly many Equitable agents 
have received warnings from state in- 
surance officials of their respective states 
against making derogatory statements 
about competitors or casting reflections 
upon the financial condition of other 
companies. Such procedure is quite gen- 
erally regarded as an endeavor to “twist” 
life insurance, and its prevalence seems 
to be a result of the stress of economic 
conditions and therefore the difficulty 
certain types of men have in procuring 
new insurance. 

In these times even the best compa- 
nies have not escaped this type of de- 
structive competition. Such practices do 
not win in the long run for the agent 
who indulges in them, but result in great 
evil, destroying public confidence which 
has already been shaken to the limit of 
its endurance. 


Ethical Practices Essential 


We have been requested to advise our 
field organization as to the company’s 
attitude on this subject, and naturally we 
feel that we can do so without reflecting 
upon the general practices of our agents. 
It has been the established policy of our 
company during its entire history to op- 
pose any attempts at twisting the busi- 
ness of other companies or reflecting 
upon their stability and character. We 
believe in clean, ethical practices and the 
application of the Golden Rule to our 
competitors. 

No greater opportunity has ever been 
offered the representatives of life insur- 
ance companies to aid in an economic re- 
constructive movement by putting forth 
every bit of their energy and influence 
toward renewing public confidence in the 
entire financial structure of our country. 
Confidence is the basis of our business 
activity and prosperity. Relief from un- 
toward economic tendencies can only be 
had in a re-establishment of confidence 
of the public in its varied institutions 
through which this country has enjoyed, 
in the past, its great prosperity. 


Ernest D. Finch Made 
Manager at Cleveland 


SON SUCCEEDS HIM AT NEWARK 





Missouri State Transfers Well-Known 
Manager to Fill Vacancy Caused by 
H. C. Blakeslee’s Resignation 





Ernest Douglas Finch, who headed the 
Life Underwriters Association of North- 
ern New Jersey the past year, has been 
appointed manager for the Missouri 
State Life in Cleveland, Ohio, to succeed 
H. C. Blakeslee, resigned. Mr. Finch 
has been manager for the Missouri 
State in New Jersey, with headquarters 
in Newark, since June 15, 1922. His ap- 
pointment is effective immediately. 

Mr. Finch goes to Cleveland backed 
by an experience of more than twenty- 
nine years in life insurance, including ex- 
perience both in home office and personal 
production field. He has made a fine 
record at Newark as an agency organ- 
izer. Prior to joining the Missouri State 
in 1922 Mr. Finch was with the Mutual 
Life of New York. 

The vacancy at Newark, caused by the 
transfer, will be filled by Mr. Finch’s 
son, Ernest D. Finch, Jr., who has served 
as assistant manager of the branch there 
since early in 1926. Finch, Jr., has been 
with the Missouri State since 1923. He 
is thirty-two years old and prominent 
in Masonic circles of New Jersey, head- 
ing the local Shrine. 





OFFERS “FIVE STAR ANNUITY” 

The “Five Star Annuity” is the name 
of a new income contract which the 
Lincoln National Life has launched. Low 
preferred risk premium rates and flexible 
maturity dates are among the five prin- 
cipal features for which the policy is 
noteworthy. The plan was devised af- 
ter the company had made a thorough 
study of the various retirement income 
and endowment annuity plans of other 
companies. 
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GEOFFREY MARKS TO RETIRE 
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General Manager of Mutual Life of 
Great Britain Has Been Half a 
Century in the Business 
On July 27, when he completes exactly 
fifty years of business life in London 
Geoffrey Marks, C.B.E., F.1.A., is to re- 
tire from the general managership of the 
National Mutual Life Assurance Society. 
The directors of the society have regret- 
fully accepted Mr. Mark’s decision to 
retire after his long and distinguished 
tenure as chief officer of the society, 
but they have been successful in secur- 

ing his retention as a director. 

Mr. Marks entered the service of the 
Mutual Life Assurance Society in 1885 
and became actuary and manager in 
1893. On the amalgamation of the Mu- 
tual with the National in 1896 he became 
actuary and manager of the new society 
thus formed. He has therefore spent 
more than forty-seven years in the serv- 
ice of the same office and has been its 
chief officer for upwards of thirty-nine 
years, 


J. R. SYKES ANNIVERSARY 
J. Russell Sykes, vice-president and 
comptroller of the Fidelity Mutual, has 
completed forty years of service with the 
company. He began his Fidelity service 
as an office boy for the company. 
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WHEN YOU SELL LIFE INSURANCE, 


sep HAPPINESS.~ 


“Don’t be afraid to spend money,” is 
bad advice for most people. But fam- 
ilies with adequate life insurance can 
afford to spend money. 
have to worry about the future! 


When you sell life insurance, don’t sell 
want and poverty. 
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P. I. EXECUTIVES ORGANIZE 





Six Companies Participate in New As 
sociation; Dr. E. L. Hall, Sun 
Life, Chairman 
Dr. E. L. Hall, manager of the Philip- 
pine Islands Branch of the Sun Life of 

Canada, has been elected first chairman 
| of the new Life Insurance Executives’ 
Association of the Philippine Islands or 
ganized recently in Manila. 

The principal life companies 
Islands are participating in the new OF 
ganization, the six charter members be- 
ing the following: Asia Life, Filipinas 
Life, Insular Life, Manufacturers Life, 
Sun Life of Canada, and West Coast 
Life. Monthly meetings are being held 
in rotation at the offices of the various 
member companies. 

The organizers of the association feel 
that through it they will be able to deal 


of the 


They don’t 


Sell happiness! 


; effectively with rebating and other evils 
Provident “Mutual See ah ccs oats ove iol 
Life Insurance Company of Philadelphia 


den under the Philippine Insurance Act, 
the law can only penalize for an offense 
already committed, whereas a firm att 
tude on the part of the insurance © 
ecutives collectively can accomplish 4 
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great deal in a preventive way. 
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Dividend Held Applicable 
For Policy Extension 


PREMIUM HAD NOT BEEN PAID 





Cincinnati Court Holds Dividend Due 
Upon Next Premium Available 
Under Non-Forfeiture 





The United States Circuit Court of 
Appeals in Cincinnati has held that a 
dividend at the end of a policy year 
should be applied toward the purchase of 
extended insurance upon failure of the 
insured to pay the next premium even 
though the life policy involved in the 
case specifically provided that annual 
dividends would be payable “upon pay- 
ment of the second and each succeeding 
premium.” _—- 

The case was that of Atlantic Life v. 
Pharr. On June 16, 1926, when the con- 
tract had been in force six full years the 
company had loaned the insured $1,740, 
the cash surrender value at the end of 
the next policy year. This sum was ap- 
plied to the payment of the current pre- 
mium, of a previous loan and of interest 
charges, and the balance of $11.80 was 
paid to the insured in cash. 


Dividend Held Allotted 


The premium due June 16, 1927, was 
not paid, but with the premium notice 
the insured received a statement that 
surplus earnings of $115.20 “will be due 
upon payment of the 1927 premium.” 

The lower court held that this dividend 
was available under the automatic non- 
forfeiture clause for the purchase of ex- 
tended term insurance, thereby continu- 
ing the policy in force at the time of the 
insured’s death on October 12, 1927. The 
appellant contended, however, that the 
dividend was available only if the pre- 
mium for the then current year was 
paid. 

The Court of Appeals said that “the 
last premium notice advised the insured 
that surplus earnings of $115.20 would be 
due upon payment of the 1927 premium 
and that this sum might be applied to- 
ward the payment of such premium” and 
this “was in itself an allotment of the 
dividend.” 


Policy Forfeiture Denied 


Because the cash value was to be avail- 
able for the purchase of extended term 
imsurance and provision was made for 
post-mortem dividends upon the death 
of the insured, the court said these lat- 
ter provisions must be read in connec- 
tion with the others and “when so read, 
they strongly evidence to us an agree- 
ment that the insured shall annually 
share in surplus earnings, that the policy 
shall not be forfeited if the company has 
funds which the insured is entitled to 
apply to the payment of premiums, that 
in such event the company will make the 
necessary application of funds to keep 
the policy in force for another year, if 
that is possible, but if the funds are in- 
sufficient for this purpose, then the com- 


pany will continue the contract as ex- 
tended term insurance for such term as 
the amount available will purchase.” 





PHILA. AGENCY TO MOVE 


The Life Department of Johnson and 
liggins in Philadelphia, which is repre- 
sented by Curtin and Brockie and W. J. 
Gilmartin, manager, is moving to No. 
1616 Walnut Street on August 1. The 
move is necessitated by the big growth 
in business shown by the organization— 
the business in 1931 amounted to more 
pe $6,000,000 Ordinary and over $2,- 
000 in Group. The quarters will be 
double that which the agency has occu- 


Builain tt Fidelity-Philadelphia Trust 





F. A. SHERMAN TRANSFERRED 
Be A. Sherman, assistant superin- 
p i of the Hornell (N. Y.) district 
= _ Prudential, has been transferred 
A at company’s office in Elmira, N. Y. 
a Allen, who has been a senior as- 
riage at Hornell, is expected to fill 
Mir. Sherman’s place in Hornell. 


GERMAN SUICIDES 





German Companies Permitted to Provide 
Against Paying For Wilful Self- 
Destruction by the Sane 

The Nordstern Life and the Magde- 
burger Life, two of Germany’s big life 
companies, have succeeded in convincing 
the Federal Supervisory Office (Reich- 
saufsichtsamt) of the necessity of meet- 
ing the suicide situation, which is threat- 
ening the companies with ever-increas- 
ing losses. Sometime ago these compa- 
nies, together with others, applied to 
the Federal Office to change their poli- 
cies so that in future insured sums will 
in case of suicide only be paid out if 
the suicide was at the time he committed 
the action “in a diseased mental condi- 
tion, which precludes free will.” The of- 
fice had first declined to act in the mat- 
ter but it is now reported that its ob- 
jections have been withdrawn. The un- 
favorable action was taken only a year 
ago. 





PILOT LIFE APPOINTS 

The Pilot Life of Greensboro, N. C., 
recently made the following new general 
agency appointments: F. A. Cribbs, 
Conway, S. C.; J. T. Cullen, Roanoke, 
Va.; Claude M. Hunter, Chattaroy, W. 
Va.; John W. MacDowell, Gaffney, S. C.; 
C. G. Padgett, Walterboro, S. C.; 
Goodwyn Rhett, Jr., Charleston, S. C. 


Aetna To Open Agency 
In Poughkeepsie, N. Y. 


LESLIE D. BRIANT WILL HEAD IT 
With 100 William Street Agency of 
Company Since 1923; Formerly 

Large Personal Producer 





Vice-President K. A. Luther of the 
Aetna Life announces the establishment 
of a new general agency at Poughkeep- 
sie, N. Y., and the appointment of Les- 
lie D. Briant as general agent there. 


Mr. Briant has been connected with 
the 100 William Street agency in New 
York City since 1923. Until 1927 he was 
engaged in personal production, his an- 
nual writing averaging in excess of a 
half-million. In 1927 he was made agen- 
cy supervisor, and in 1929 was appoint- 
ed assistant general agent to Mr. Keffer. 

Mr. Briant’s years with the Aetna 
Life’s biggest agency have given him 
broad and valuable experience in the 
development of agents and in sales su- 
pervision. He assumes his new duties 
at Poughkeepsie with a background 
which fits him to carry out the organi- 
zation and development activities de- 
manded in the establishment of a new 
agency. 

Mr. Briant’s appointment to Pough- 


ALBANY APPOINTMENT 





George C. Porter Named Manager for 
Fidelity Mutual; Formerly with Phoenix 
Mutual and Equitable of Iowa 


The Fidelity Mutual has appointed 
George C. Porter, well known insurance 
man of Albany, N. Y., manager in the 
Albany territory. His offices are located 
at 1011-13 National Savings Bank Build- 
ing. 

Mr. Porter is a graduate of Cornell 
University. For some years following 
graduation he ran a large dairy farm and 
then became organizer of cooperative as- 
sociations with the New York State De- 
partment of Farms and Markets. His 


life insurance career began in 1928 when 
he became associated with the Phoenix 
Mutual at Albany, making a fine record 
in the field. Last year he became agency 
manager for the Equitable Life of Iowa, 
which position he has resigned to accept 
the new post. 





keepsie is effective as of August 1. His 
territory will include the following coun- 
ties: Sullivan, Ulster, Dutchess, Orange, 
Putnam, Rockland, Westchester. The 
general agency offices will be located at 
11 Market Street, Poughkeepsie, N. Y. 


























NEW RETIREMENT 
INCOME ANNUITY 


A real sales builder 


The Missouri State Life new Retirement Income Annuity, just 
announced, makes instant appeal to prospects because of its out- 
standing values and plainly stated contract provisions. 


Monthly income for life or lump sum settlement—optional. 
Guaranteed death benefit. 


Optional retirement age—between 50 and 70. 
Refund annuity option at maturity. 
Cash settlement at end of any contract year. 
Other interesting details on request. 
This contract is just one of many real business getters offered by 


Missouri State Life. 


A Good Company to Represent 


Missouri State Life 


Insurance Company 


Home Office, St. Louis 
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Fine Program Built for Managers’ 


Meetings at National Convention 


The latest ideas on life agency organ- 
ization and development will be analyzed 
by leading managers and general agents 
of the country who are scheduled to ad- 
dress the managers’ meetings, which will 
be held Tuesday, August 16, in San Fran- 
cisco, in connection with the 1932 con- 
vention of the National Association of 
Life Underwriters. The Managers’ Ses- 





Blank & Sto'ler 
WEBB 
Among Scheduled Speakers 


WALTER E. 


sion was inaugurated last year at the 
National Convention and was such a suc- 
cess that it will likely be a regular con- 
vention feature from now on. 

The committee which has arranged 
this year’s managers’ program is headed 
by Chester O. Fischer, general agent for 
the Massachusetts Mutual in St. Louis, 
who will act as general chairman of the 
meetings. The other members of this 
committee are: Arthur S. Holman, Trav- 
elers manager of San Francisco, second 
vice-president of the National Associa- 
tion; Frank M. See, Union Central man- 
ager of St. Louis; George A. Kederich, 
New York Life manager in Brooklyn, 
and ex-officio, John Marshall Holcombe 
Jr., Life Insurance Sales Research Bu- 
reau. 

General Session Speakers 

There will be a general session in the 
morning and group sessions in the after- 
noon to be followed by a reconvening of 
the general session. The speakers at the 
morning meeting will be: F. H. Haviland, 
Connecticut General manager, Chicago, 
who will discuss “Permanent Agency 
Building ;” W. M. Hammond, Aetna Life 
general agent of Los Angeles, whose 
subject is “Methods of Doing Business 
in 1932, and Frederick J. Koster, presi- 
dent, California Barrel Co., who will de- 
velop the topic, “Successful Sales Ex- 
ecutives of 1932.” 

Two subjects will be taken up at the 
three group sessions in the afternoon— 
“New Training for Old Agents,” and 
“Recruiting and Training New Men.” 
The Group 1 meeting will be for mana- 
gers operating in rural territories and 
in towns of less than 100,000 population ; 
Group 2, for those operating in cities 
from 100,000 to 750,000 population, and 
Group 3, for those in metropolitan 
centres. 

The speakers at these sessions will be: 
Group 1—Fred J. Joyce, Mutual Life 
manager, Phoenix, Ariz., and Lester O. 
Schriver, Aetna Life general agent, 
Peoria, secretary of the Nationa] Asso- 
ciation; Group 2—Lara P. Good, Pruden- 
tial manager, San Diego, and Rene 
Banks, Penn Mutual general agent, Den- 
ver; Group 3—Ralph G. Engelsman, 
Penn Mutual general agent, New York 


City. Carroll Day, Pacific Mutual gen- 
eral agent of Oklahoma City, will pre- 
side as chairman at the Group 1 session, 
and Clarence W. Peterson, Phoenix Mu- 
tual general agent, San Francisco, at the 
Group 3 session. Other speakers and the 
chairman of the Group 2 session will be 
announced later. 


Walter E. Webb, executive vice- 





F. H. HAVILAND 


president of the National Life, U. S. A., 
of Chicago, will address the general ses- 
sion which will follow the group meet- 
ings, on the subject “Your Job.” 
GRAHAM AGENCY OUTING 

_The full time producers of the J. P. 
Graham Agency of the Aetna Life in 
New York were the guests of the general 
agents a fortnight ago at an all-day out- 
ing at the Crescent Athletic Club, Hunt- 
ington, L. I., which affair climaxed the 
big June anniversary drive in the Graham 
agency. The day’s program included ten- 
nis, golf and swimming, followed by a 
dinner in the evening. In the tennis 
matches the winners were James Archer 
and Loomis Wood, agency cashier, while 
in golf and at driving the general agent 
excelled. 





St. Louis Firm Launches 
Stamp Insurance Plan 


CIRCULATED BY MERCHANTS 





Trading Stamp Books Issued Containing 
Application for Insurance in Com- 
monwealth Life 





A trading stamp plan of purchasing 
life insurance in small amounts has been 
introduced in St. Louis, with the estab- 
lishment of the Red Bird Stamp Store, 
2925 North Grand Boulevard. The con- 
cern has been advocating this method of 
paying for insurance policies by means 
of radio and other advertising mediums 
and has reported that a number of inde- 
pendent grocers, butchers and other 
small business enterprises have adopted 
this means of stimulating business. 

The insurance written through the 
stamp plan is being placed with the Com- 
monwealth Life of Springfield, III. 

The plan works in this manner: Each 
person desiring to obtain the insurance 
is furnished a book in which to paste the 
Red Bird Stamps obtained from their 
merchants. Each book contains a set of 
complimentary stamps to stimulate the 
saving. The stamp concern states that 
merchants in all lines give the Red Bird 
Stamps, including groceries, dry goods, 
drugs, hardware, gasoline, oil, builders’ 
supplies, baker goods, flowers, jewelry, 
ete. For each dime purchase a stamp is 
given. The book states that in states 
having laws prohibiting discounts other 
than cash, the book will be redeemed for 
cash only. 

Gets Paid-Up Policy 

The trading stamp book contains two 
application blanks for those seeking the 
insurance protection. The applicant will 
be entitled to a paid-up one year life 
insurance policy on which no premium 
payments need ever be made other than 
that provided for by the Red Bird 
Stamps sent in. The application must be 
completed in duplicate and is made di- 
rect to the Commonwealth Life. The 
policy to be issued is styled a Savings 
Thrift Policy and it is understood and 
agreed under the terms of the applica- 
tion that the insurance is to take effect 
in the city of Springfield, Ill., and at the 
instant of official acceptance by the com- 
pany. 

The number of Red Bird Stamps that 
must be saved to obtain policies for white 
persons are listed in the book as fol- 
lows: 


Age Next 
Birthday $100 Policy $200 Policy 
5 to 24 years 625 stamps 1,000 stamps 
25 to 39 years 750 stamps 1,500 stamps 


40 to 50 years ....1,000 stamps 2,000 stamps 
For 1,000 trading stamps negroes may 


NO DEPRESSION FOR THIS MAN 


He sells something that everybody needs—the 
protection afforded by United Life policies which 
contain ALL IN ONE CONTRACT: 


LIFE INSURANCE WITH DOUBLE AND 
TRIPLE INDEMNITY FOR’ ACCI- 
DENTAL DEATH 


NON-CANCELLABLE, 


NON-PRORATA- 


BLE WEEKLY ACCIDENT INDEMNITY 


WAIVER OF PREMIUMS FOR TOTAL 
AND PERMANENT DISABILITY 


In addition to attractive policy contracts in the 
form of ordinary life, limited payment life, en- 
dowments, monthly income, educational endow- 
ments, and juvenile insurance he offers 


THE INCOME INDEMNITY CONTRACT 
—THE NEVER FAILING SUBSTITUTE 
FOR THE SALARY CHECK 


His advice to ambitious agents is this: Get in 
touch immediately with 


UNITED LIFE AND ACCIDENT INSURANCE COMPANY 
Home Office: UNITED LIFE BUILDING 


Concord, New Hampshire 








LIVE LEADS— 


Fidelity lead service pro- 
vides a steady stream of live 
leads. The average policy writ- 
ten from these leads and the 
premium values are large. Re- 
turns from circularization on 
the Income for Life Plan, 
originated by Fidelity, are ex- 
ceptionally high. 


Fipe.tity AGENTs Prorir 


With an effective lead ser. 
vice and a complete kit of sales 
tools, Fidelity agents are prof- 
iting. Low Rate Life, Family 
Income, Disability, Accidental 
Death Benefits and a full line 
of annuity forms are included. 
They are backed by more than 
half a century of fair dealing. 


Send for booklet 


“The Company Back of the 
Contract” 


INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT President 


| IDELITY MUTUAL LIFE 











obtain insurance as follows: 5 to 24 
years, $135 policy; 25 to 39 years, $100 
policy, and 40 to 50 years, $67 policy. A 
book of 1,000 stamps may also be re- 
deemed for $2 cash or in merchandise. 





RECHT & KUTCHER PARTY 


Recht & Kutcher, general agents for 
the Northwestern Mutual in New York 
City, are sending a sizeable representa- 
tion to the company’s annual conven- 
tion of the Association of Agents, to 
be held at the home office in Milwau- 
kee next week. An unusually fine pro- 
gram has been prepared as the company 
is observing its seventy-fifth anniversary 
this year. 





MR. MACLEAN’S BOOK 

In the review last week in The Eastern 
Underwriter of the new edition of Joseph 
B. Maclean’s book, “Life Insurance,” the 
concluding paragraph should have been 
run under the caption, “Double Indem- 
nity Summary.” The caption used was 
“Disability Summary.” 


N. Y. Valuations 


(Continued from Page 1) 





call for its stock and bond portfolio for 
the purpose of having the same analyze 
by the Statistical Bureau of the Depart 
ment. 

Attention is called to Section 48 of the 
Insurance Law. All companies desiring 
to use statements for publicity purpos® 
representing their financial condition 
whole or in part, shall publish such state 
ments as are filed by them with this De- 
partment in duplicate at the New York 
City office in conformity with the prov" 
sions of such section. No statement sha 
be regarded as filed unless and until A 
knowledged by this Department. uc 
statement may set up a contingency re 
serve which shall be simply stated 4 
such. 








1932 


ser- 
ales 
rof- 
nily 
ntal 
line 
led. 
han 
ing. 


he 





ts for 
York 
senta- 
nven- 
ts, to 
ilwau- 
» pro- 
npany 
orsary 


astern 
oseph 
.” the 

been 
1dem- 
1 was 


we 


io for 
lyzed 
>part- 


of the 


siring 





July 22, 1932 





La ARTE TAI, ERI OE 









ae 


THE EASTERN 
UNDERWRITE 







Page 9 











Connecticut 1931 Report 
Shows Industrial Gains 


BIG DECREASE IN GROUP LINES 





Total Life Insurance Amounted to $323,- 
753,500 as Compared with 
$350,589,057 in 1930 





The annual life insurance report of the 
Connecticut insurance department, issued 
this week by Commissioner Howard P. 
Dunham, shows that the forty-five com- 
panies licensed to operate in the state 
showed an increase of 6% in new In- 
dustrial business and a decrease of 3% 
and 41% respectively in Ordinary and 
Group last year. 

Life insurance of all kinds written in 
Connecticut in 1931 amounted to $323,- 
753,500, compared with a total of $350,- 
589,057 written in 1930. New Ordinary 
life insurance issued to Connecticut resi- 
dents in 1931 totaled $188,134,913, a de- 
crease of $6,324,972 from the total for 
1930. While the volume of new ordinary 
life insurance declined, the number of 
policies issued increased over 1930, show- 
ing that more persons bought such pro- 
tection for lesser amounts than during 
the previous year. Seventy-seven thou- 
sand seven hundred and sixty-three or- 
dinary life insurance policies were issued 
to Connecticut residents in 1931 for an 
average amount of $2,419, as compared 
with 70,020 policies issued for an aver- 


age amount of $2,777 in 1930. 
Total in Force—$1,321,730,126 


The total amount of Ordinary life in- 
surance in force in Connecticut at the 
end of 1931 stood at $1,321,730,126, an 
increase of $40,925,498 over 1930. Of this 
amount, $355,349,422 was held by the five 
Connecticut companies. 

Industrial life insurance written in 
Connecticut in 1931 totaled $98,913,361, 
as compared with $93,161,193 for 1930. 
Industrial life insurance in force in Con- 
necticut increased from $464,965,736 in 
1930 to $470,675,308 in 1931. No Con- 
necticut company writes this class of 
insurance. 

There was a decrease of $26,262,753 in 
the amount of new group insurance writ- 
ten in Connecticut in 1931, the total of 
new business being $36,705,226 as against 
$62,907,979 for 1930. The Connecticut 
companies wrote more than half of the 
new group insurance issued in Connecti- 
cut in 1931, the total being $18,861,709. 
The total amount of group insurance in 
force in this state in all companies de- 
clined from $210,888,537 to $209,034,377, a 
decrease of $1,854,160. The Connecticut 
companies at the end of 1931 had a total 
of $148,005,535 in force in Connecticut. 





HOME STATE LIFE BIRTHDAY 





Oklahoma Company to Celebrate Third 
Anniversary Next Week; Has Had 
Successful Record 
the Home State Life of Oklahoma 
sity will celebrate its third birthday July 
29, with a barbecue for directors, officers 
and the home office force at the home 

of President Morse on Lake Alums. 

In its three years of activity the com- 
pany has written an average of $1,600,000 
Of insurance a month. The company 
writes only industrial and ordinary life 
surance policies. The first six months 
ot 1932 reveal a premium income more 
than $15,000 in excess of the same pe- 
riod of 1931. 





COLO. ASSOCIATION ADVERTISES 

"he Colorado Association of Life Un- 
derwriters has bought one-fourth of a 
Page space in a Denver newspaper to list 
its members and state the purposes of 
the association. There are 261 members 
in the Denver Association alone. 





UNCLE OF G. E. LACKEY DIES 
ucts L. Elgin, district manager in 
*ulsa, Okla., for the George E. Lackey 
agency of the Massachusetts Mutual, 
died suddenly last Saturday morning. He 
wae sixty-five years of age and was an 
uncie of General Agent Lackey. 


Dr.Albright Again Leads 
Northwestern Mutual 


TO BE HONORED AT MILWAUKEE 





Company Preparing to Put Over Gala 
Convention Next Week; Merle 
Thorpe on Program 





At the convention of the Northwestern 
Mutual in Milwaukee July 25-28, special 
awards will be given to those with out- 
standing records during the year. Dr. 
Charles E. Albright, as usual, is leader, 
his paid with Northwestern Mutual for 
the company’s club year being $2,038,500. 
For the third consecutive year he will 
be president of the Marathon Club, or- 
ganization of agents writing hundred or 
more lives during the year. Emmet Co- 
well, Red Bluff, Ill, wrote the most 
number of lives. Herman Duval, New 
York; C. A. Phelps, New Berlin, N. Y.; 
E. M. Lillis and C. W. Suesser, Erie, Pa; 
H L. Burnett, New York; J. Warner 
Heinekamp, Atlantic City; J. W. Good- 
win, Minneapolis, and M. H. Wallenstein, 
New York, are some of the agents who 
have won honors. 

Diamond Jubilee 

Among the unusual features in celebra- 
toin of the Diamond Jubilee will be a 
series of dramatic episodes, depicting 
outstanding events in the history of the 
company, which will be presented by a 
trained cast and interspersed throughout 
the three day meeting. Talks on Life 
Insurance as an investment, and other 
timely subjects will form the business 
program. : 

Nationally known authorities who will 
address the agents are Merle Thorpe, 
editor of Nation’s Business; Dr. Gus W. 
Dyer of Vanderbilt University, and Prof. 
S. N. Stevens of Northwestern Univer- 
sity. Company officials on the program 
include M. J. Cleary, vice-president; Sam 
T. Swansen, general counsel, and Charles 
H. Parsons, superintendent of agencies. 

Organized in 1857, the Northwestern 
Mutual had, at the end of the first twen- 
ty-five years, $83,355,424 of insurance in 
force, with assets of $19,794,672. A quar- 
ter of a century later the figures had 
increased to $881,563,592 of insurance, 
with assets of $232,819,246. The last an- 
nual statement, as of December 31, 1931, 
showed 1,053,502 policies for $4,096,140,160 
of insurance, and $977,265,829 in assets, 
reflecting the growth and development 
of the company during the seventy-five 
years of its existence. 


Holds Note Does Not 
Make Policy Effective 


COURT SAYS IT IS NOT CASH 





Testimony Indicated Agent Had Told 
Applicant First Premium in Cash 
Was Unnecessary 





The payment of a note to the order 
of a life agent and given to the agent 
at the time of applying for the policy is 
not payment “in cash” to make the pol- 
icy effective from the time of applica- 
tion, according to the decision of the 
United States Circuit Court of Appeals 
for the sixth circuit in Ohio. 

This was the case of Newsom, admr., 
v. the New York Life. The note given 
by the applicant to the agent was pay- 
able “20 days after date upon the ten- 
der of the policy of insurance on my life 
for $10,000.” The insured died six days 
after making application for the policy 
and the day after his death the company 
had approved the application, the effect 
of which would have been to make the 
insurance effective from the date of ap- 
plication if the requirement of payment 
“in cash” of the first annual premium 
had been fully met. 

The court said the words “in cash” in- 
dicates “an intent to require the payment 
to be made within the restrictions that 
are ordinarily imported by the term.” 
Furthermore, the court pointed out, the 
note was not a demand note but a prom- 
ise to pay twenty days after date upon 
tender of the policy. 


lowa Law Cited 


There was testimony indicating that 
that the applicant had been willing to 
pay the first premium in cash at the 
time of the application but the agent 
had said this would be unnecessary as 


the note would be the same as cash. It¢ 


was contended, therefore, that the agent 
had waived the conditions of the appli- 
cation in accordance with his authority 
under the Iowa law. The court held that 
the agent had no authority to waive the 
conditions, this right being reserved ex- 
pressly to officers of the insurance com- 
pany. 

Section 9004 of the Iowa code, pro- 
viding that the agent shall be held to 
be the agent of the company “with au- 
thority to transact all business within 
the scope of his employment, anything 
in the application, policy, contract, by- 
laws or articles of incorporation of such 
company to the contrary notwithstand- 
ing,’ was held inapplicable because it 
does not specify what the scope of such 
employment shall be. For this reason, 
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the court held, the statute cannot be 
given the effect of extending the agent’s 
authority to “matters of contract with 
respect to the policy, including consent 
to the alteration of its terms.” 





KENTUCKY HOME LIFE 


Articles of incorporation of the Ken- 
tucky Home Life, to take over the busi- 
ness of the Inter-Southern Life were 
filed this week. The capital stock was 
fixed at $500,000, to be issued in 50,000 
shares to be sold for double the par 
value of $10. The company proposes 
to begin business as soon as the charter 
and securities are approved by State 
Auditor J. Dan Talbott. The limit of 
indebtedness was placed at $5,000,000. 

PRE-DEDICATION CAMPAIGN 

Prior to the dedication of the new 
bronze memorial, “Abraham Lincoln—the 
Hoosier Youth,” the Lincoln National is 
conducting a unique summer contest. 
The company’s field force is competing 
for places in the “Honor Scroll,” which 
when completed, will be placed in the 
vault under the statue at the time of 
dedication. The three leading producers 
of the company will be invited as special 
guests to attend the dedication ceremo- 
nies. 





COMMENCEMENT SPEAKER 
Claris Adams, executive vice-president 
of the American Life of Detroit, was 
commencement speaker at the exercises 
held recently at Grosse Pointe High 
School, where his daughter was one of 
the graduates. 


BINFORD IN MISSISSIPPI 

A stirring talk was given by Lloyd 
T. Binford, president of the Columbian 
National, at a recent meeting of the 
Mississippi Association of Life Under- 
writers. Carleton E. Stevens, secretary 
of the association, announced that the 
1932 membership exceeded that of 1931. 
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Explains Stand on Group 
Disability Elimination 
EQUITABLE SOCIETY STATEMENT 


Company Announces Changes Which 
Are Effective in Fall; Disability 
Experience Unfavorable 


Elimination of total and 
disability from group life coverage in the 
Fall has been announced by the Equit- 
able Society. As pointed out in a recent 
issue of The Eastern Underwriter the 
group writing companies have been pre- 
paring for submission to state insurance 
departments new clauses for group con- 
tracts which have the effect of removing 
the disability clause. General provisions 
have been adopted by the Group Asso- 
ciation but the company members will 
draft their own clauses based on these 
provisions. 

The Equitable’s statement explaining 
its changes follows: 

Effective September 1, 1932, in the 
case of applications dated on or after 
that date, and effective October 1, 1932, 
in any event, regardless of the date of 
application, group life insurance policies 
will not contain any provision 

(a) For any payment during the life- 
time of any employe, or 

(b) For waiver of premiums on a dis- 
abled employe for a period longer than 
the period the employe has been insured, 
or for a longer period than one year in 
any event, or 

(c) For any payment if death occurs 
after the lapse of the policy. 

Limited Waiver Feature 

The new group life policy form will 
provide a limited waiver of premium fea- 
ture, in that a death claim may be rec- 
ognized if proof is submitted to the So- 
ciety that an employe was totally dis- 
abled at the time of cessation of pre- 
mium payments, that he remained totally 
disabled to the date of death, and that 
death occurred while the policy was in 
force and within a period after the ces- 
sation of premium payments not longer 
than the time the employe’s insurance 
had been continuously in force, but no 
longer in any event than twelve months. 

While it is true that the disability pro- 
vision under Group life policies, unlike 
the provision in individual policies, is a 
substitute benefit rather than an added 
benefit, since payments made on account 
of disability are deducted from the 
amount payable at death, it has been 
found that the unfavorable experience 
even under this limited benefit adversely 
affects the general claim experience. 
Therefore, in common with other com- 
panies writing group life insurance, the 
Equitable has decided to modify the dis- 
ability clause as indicated. 


permanent 





AMERICAN BRAKE SHOE GROUP 





Equitable Society Writes Large Group 
Contract Covering 3,000 Employes 
On Contributory Plan 
A large group life insurance contract 
has been underwritten by the Equitable 
Life Assurance Society covering 3,000 
employes of the American Brake Shoe 
and Foundry Co., and twelve subsidiaries 
and affiliates. The insurance totals $,- 
500,000. Employes in fifty-five plants and 
offices throughout the country are cov- 
ered, amounts for individuals ranging 
from $1,000 to $10,000 in accordance with 
annual earnings. The company and in- 
sured will share the expense of the pro- 

tection. 

The subsidiaries and affiliates whose 
employes are protected by the insurance 
are the American Brake Materials Corp., 
American Brake Shoe and Foundry Co. 
of California, American Forge Co., Am- 
erican Malleables Co., American Manga- 
nese Steel Co., Canadian Ramapo Iron 
Works, Ltd., Dominion Brake Shoe Co., 
Ltd., Magnetic Signal Co. National 
Bearing Metals Corp., Racor Pacific 
Frog and Switch Co. Ramapo Ajex 
Corp., and Southern Wheel Co. 


ADAMS AGENCY 10% AHEAD 





June Production in Honor of Mutual 

Life Manager Nearly Twice That of 

Year Ago; Has 116 Full Time Agents 

Quietly moving ahead in paid-for vol- 
ume this year, the Frank W. Adams 
Agency of the Mutual Life in New York 
is now 10% ahead of last year’s produc- 
tion for the year to date. During June 
the 116 full time producers of this agency 
staged an Adams Month drive in honor 
of their manager who is this year ob- 
serving his fortieth anniversary with the 
Mutual Life. This drive resulted in near- 
ly double the amount of paid-for busi- 
ness turned in for the same month a year 
ago, an outstanding record in view of 
general business conditions. 

Established many years ago the Adams 
Agency has grown from a small begin- 
ning until it now ranks among the lead- 
ing agencies of the Mutual Life country- 
wide. 


LAWYER JOINS AETNA 

Harry W. Reynolds, who has been a 
member of the law firm of Day, Berry 
& Reynolds in Hartford, has become as- 
sociated with the Aetna Life at its home 
office. Mr. Reynolds was long associat- 
ed with Lewis Sperry, who was counsel 
for the Aetna Life, and became a mem- 
ber of Day, Berry & Reynolds, when 
they succeeded Mr. Sperry as counsel. 








Great-West Director 


>. L. CORK 


S. L. Cork, supervisor of the Royal 


Bank of 


Winnipeg, has been elected a 


shareholders’ director of the Great-West 
Life to succeed the late F. L. Patton. Mr. 
Cork has had a long and successful ca- 
reer in banking. He was inspector of 
Ontario branches for the Royal Bank 
for some time, later becoming assistant 
supervisor at Winnipeg. In 1921 he was 
promoted to supervisor. He has been 
chairman of the Western. sub-division of 
the Canadian Bankers’ Association and 
treasurer and vice-president of the Win- 
nipeg Board of Trade. 





NEW YORK LIFE RENEWS NOTES 

The State of South Carolina received 
bids last week for its entire issue of 
$5,000,000 of 6% highway notes, due on 
Feb. 15, 1933, proceeds of which were re- 
quired to pay off a like amount of 3%% 
highway notes which matured July 15, 
1932. The New York Life which held 
$2,874,000 of the maturing 3!4’s greatly 
simplified the problem of the state in this 
refinancing by bidding par for that 
amount of the new notes. 





JOINS MONARCH LIFE 
Leon W. Cole has been appointed spe- 
cial agent for the Monarch Life in Hor- 
nell, N. Y. 
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z W HEN she was 25 years old he bought for her a single-premium ie 
3 life annuity of $1000 a year payable $500 semi-annually. : 
>) S 
. That was over 43 years ago. In all she has received $43,500; and : 
s the New York Life will, of course, continue to send her a check c 
5 for $500 every six months as long as she lives. 2 
©, Ss 
Ss She is almost 69 years old, a widow.—Can you think of any other : 
Iz. gift her father could have made her that would have been so | 
s enduring, so helpful to her, so thoroughly significant of his desire q 
2 to make her life financially safe? 
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What a Father 
id for His Daughter 


He had protected her whether he lived or not, whether she married 
or not and (if she married) whether her husband should prosper 
or fail or leave her unprovided for in 


event of his death. 
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Sustaining Power of Insurance 


Well Defined in Prize Essay 


The true and far-reaching significance 
of life insurance has been put into fine 
expression by Thomas Hughes, Equitable 
of Iowa general agent in Erie, Pa., who 
has written a prize-winning essay en- 
titled “Life Insurance—the Sustainer.” 
It is reprinted here from “Equiowa,” his 
company’s house-organ. 


The sustaining power of life insurance 
has been brought into high light in the 
present financial upheaval, particularly 
by reason of the failure of other kinds 
of property to function in the emergency. 
As one writer has observed, there are 
only two sources of money: men at 
work, and dollars at work. When per- 
sonal earnings are cut off, men look to 
their investments for income, and may 
properly expect in such emergencies to 
draw upon their investments to sustain 
them through such a crisis. 

Events of the past few months have 
clearly demonstrated that all securities 
based on property values, as well as real 
estate itself, have been unable, generally 
speaking, to satisfy the need of the na- 
tion in this respect. Many stocks have 
discontinued dividends after having paid 
them throughout a long lifetime; many 
bonds and mortgages, ordinarily thought 
of as high-grade, are disappointing their 
holders by defaulting in interest; and 
much real estate, usually rented, is now 
vacant and practically unsalable. But, 
through all this, life insurance stands 
firm. Life insurance companies are ful- 
filling their contracts, and even exceed- 
ing their contractual necessity by paying 
non-guaranteed dividends. Thus we find 
that life insurance is the only institution 
in the field of investment which has a 
consistent and guaranteed sustaining 
power through emergencies. 

In 1931 American policyholders and 
their beneficiaries received from the life 
insurance companies nearly two and 
three-quarter billions of dollars, a figure 
in excess of the 1930 distribution by 
something like three hundred and fifty 
millions. The increase in this figure is 
significant as indicating the urgent need 
of the recipients for these funds. Even 
under more normal economic conditions, 
the annual distribution of life insurance 
funds does much to sustain the nation, 
for these payments are almost always 
made in emergencies. 

_Upon the death of the family provider, 
life insurance payments to the widow 
and children enable them to keep the 
family together, with at least a sem- 
blance of normal living conditions. The 
maturity of an endowment policy is fre- 
quently the means of placing a family 
on a substantial basis of home ownership 
or enabling them to meet oppressive ob- 
ligations. 


Economic Importance 


Heretofore, the sustaining power of 
life insurance in circumstances other 
than the death of the insured, has been 
regarded largely as an emergency or sec- 
Ondary value. But, during recent 
months, the uses of life insurance in 
Preserving family bonds, maintaining 
health, and literally sustaining life, have 
€come a living reality of such tremen- 
dous social and economic significance, as 
to make them appear, if not the primary 
function of life insurance, certainly the 
€qual in importance of any other. While 
some have viewed with alarm the in- 
creasing use of the loan privilege, never- 


theless all underwriters have witnessed 
the wonderful service of the policy loan 
to worthy individuals and families caught 
in the storm of economic upheaval 
through which we are now passing. The 
value of life insurance in this crisis has 
been far beyond any cost it may have 
entailed. It has met the emergency in 
truly magnificent fashion. 

There is a spiritual value in life insur- 
ance in such a crisis as this, for the man 
who has exhausted all other resources 
will find in his life insurance a means of 
sustaining his courage and hope, and 
keeping alive that morale which is es- 
sential to life. The values in his life 
insurance policies will provide the means 
for him to carry on, and the knowledge 
that his family is protected against the 
hazard of his death, will be a satisfac- 
tion and comfort obtainable in no other 
way. 

Underwriters have frequently urged 
business men to carry life insurance for 
the benefit of their business enterprises, 
pointing out as an incidental advantage 
the cash and loan values for use in emer- 
gencies. But, it has taken the. experi- 
ence of the past year to impress this use 
of life insurance indelibly on the con- 
sciousness of underwriters and business 
men alike. During recent months many 
policy loans have been executed for cor- 
porations which have drawn on their life 
insurance equities, not only to meet ma- 
turing obligations, but even to defray 
their running expenses and meet cur- 
rent bills. Without their life insurance, 
many such corporations would have been 
in receivership or bankruptcy. It is en- 
abling them to weather the storm in 
which their life insurance looms as a 
welcome haven of security. 

Aid to Shrunken Estates 

Life insurance is an invaluable aid in 
maintaining the intended value of an 
estate which has shrunken due to the 
decrease in the sale price of the prop- 
erty items in the estate. When market 
quotations of stocks and bonds have de- 
clined nearly to the vanishing point, 
when real estate suffers from greatly de- 
pressed prices in a stagnant market, and 
when mortgages, through many defaults 
in interest, are salable only at usurious 
discounts, then in such circumstances the 
estate made up of such property items 
can be maintained at par only through 
the balancing effect of life insurance. On 
this account, many persons of substan- 
tial means have recently increased their 
life insurance holdings. 

Life insurance is used for three gen- 
eral purposes: to provide an estate if one 
dies prematurely, to provide a guaranteed 
estate for the years after retirement, to 
set up reserve equities useful in emer- 
gencies. In the accomplishment of these 
ends, life insurance stands today pre- 
eminent in the field of investment. It 
has magnificently stood the test of the 
recent trying experiences which have up- 
set our normal economic life. Thus, in 
saving individuals and families, and busi- 
ness enterprises throughout good sea- 
sons and in adversity, it proves itself to 
be the greatest sustainer of all. The 
man who has it owns an asset of great 
value which will never be found wanting. 


NEW LANSING GENERAL AGENT 

R. H. MacKinnon has been appointed 
general agent for the Continental Life of 
St. Louis at Lansing, Mich. 
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Edwards Agency Dined 
By Gilbert V. Austin 


VICTORS IN 9-WEEKS’ DRIVE 





K. A. Luther and J. E. Bragg Guests of 
Honor at Hotel Bossert Dinner; 
Winners Get Silver Cup 





Gilbert V. Austin, general agent of the 
Aetna Life in Brooklyn, played host to 
producers of the Rockwood S. Edwards 
agency, 110 East 42nd Street, New York, 
representing the same company, at a 
dinner party Tuesday night at the Hotel 
Bossert, Brooklyn. These two agencies 
had been engaged from May 2 to July 2 
in a nip and tuck competitive race for 
production honors. It was a friendly 


_campaign for business known as the East 


River Bombardment in which daily rec- 
ords were kept by both sides. The Ed- 
wards agency won with a total paid-for 
volume of $1,465,841 as compared with 
the Austin agency’s score of $1,265,943. 
In keeping with the rules of the cam- 
paign General Agent Austin and his staff 
graciously “played Santa Claus.” ; 
The campaign had been watched with 
close interest by the Aetna Life home 
office and K. A. Luther, vice-president, 
and C. V. Pickering, advertising mana- 
ger, were the special guests at the affair 
along with James Elton Bragg, head of 
the life insurance department at New 
York University. Mr. Bragg was at his 


THE FORMULA 
of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
The facts can be simply stated. People need to 

be told about life insurance by one who knows life insurance 
and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


THE MUTUAL LIFE OF NEW YORK, with its long history of 
increasing success, offers opportunity. 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 


It writes Annuities and 


. 


Those contemplating engaging in life insurance field work as 
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Vice-President 
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best in an address on “The Underwriter 
of Today.” He was followed by Vice- 
President Luther who talked impressive- 
ly about the stability of life insurance in 
the present depression period, telling 
about similar periods in the past which 
the business had weathered successfully. 

Then came the awarding of a silver 
cup by General Agent Austin to the vic- 
torious Edwards agency which was ac- 
cepted by “Rock” Edwards. The four 
leaders of his office were H. C. Hunt, 
$230,000 paid-for; A. D. Stein, $157,000; 
Bernard Feingarten, $109,000, and Oscar 
Barrett, Jr., $90,000. 

C. B. O’Connell led the Austin agency 
with $261,109 paid-for, followed by B. L. 
Barnett, $172,832; Clinton H. Hord, $144,- 
529, and J. M. T. Billson, $93,000. Mr. 
Hord was the toastmaster and E. R. Har- 
rison, assistant general agent in the 
Austin office, had charge of dinner ar- 
rangements. About thirty-two men at- 
tended. 





EXCEEDS ALLOTMENT 
New Ordinary business paid for in the 
Eastern Department of the Equitable 
Society in June totaled $18,887,444, an 
excess of more than $4,000,000 over the 
allotment for the month. 





W. D. LOVE IN ST. LOUIS 
William DeLoss Love, who resigned 
recently as general agent for the Con- 
necticut Mutual in Richmond, Va., has 
joined the Stratford L. Morton agency 
of the company at St. Louis. 
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Practical Suggestions tof 





The current report 
of the Savings Bank 
Association of the state 
of New York would 
indicate that a consid- 
erable number of persons have money 
which might well be used for insurance 
premiums. The mutual savings banks of 
the state gained 52,697 depositors and 
more than $23,300,000 in deposits, includ- 
ing accrued dividends, during the first 
six months of this year. Total deposits 
in New York State savings banks on 
June 30 were $5,254,659,303. 


Savings Bank 
Deposits 
Increase 


* * * 

We dare not allow 
Not ourselves to think of 
a life insurance as if it 


were a luxury; the 
moment we do we 
have lost the battle. Few are buying 
luxuries in the year 1932. It is distinctly 
a year when folks have made up their 
minds not to spend a single dollar which 
doesn’t have to be spent. So says an 
item in Provident Notes, which adds: 

First, we must think of life insurance 
as a necessity, must think of it as being 
as necessary as mashed potatoes, and 
bread and butter and school books and 
loads of coal. Then we must bring the 
prospect to think of it in the same way. 

And life insurance is a necessity. The 
mortality doesn’t declare a moratorium 
until times get better. Death continues 
to stalk and land, taking his prey here 
and there. And families continue to be 
left penniless, facing a world that is so 
busy trying to take care of itself that it 
has little time for the penniless widow 
and her children. 

Men don’t quit buying groceries. They 
don’t quit paying rent. They don’t quit 
sending children to school. Why? Be- 
cause these things are necessities. If it 
is important that life go on for the fam- 
ily today, depression or no depression, 
then it is equally important that the fu- 
ture be protected. 

A necessity—not a luxury—when we 
can bring ourselves to think of life in- 
surance in that way, we have gone far 


Luxury 


toward solving today’s biggest sales 
problem. 
e = *# 
There are a number 
Those of useful tips to be 
Vanishing gotten from these 
Estates items printed in the 


Emancipator of the 
Lincoln National: 

The estate of Abraham Lincoln Er- 
langer, famed theatrical producer and at 
one time one of the biggest men in the 
business, shrunk almost 100% _ before 
final settlement. Before his death Mr. 
Erlanger was estimated to be worth from 
four to seven millions. After his death 
his worth to his heirs, aside from debts 
uncollected or uncollectible, was but 
$124.20!! Estates which are other than 
insurance estates are these days apt to 
be of the vanishing type. Are your 


wealthy prospects secure? 

It is estimated that there are more 
than 57,700 drug stores in the country 
today and that their annual sales vol- 
ume is 


approximately $1,683,834,000. 


| eip the Man With the Rate 
Book Increase His Income and General Effictency 


That’s a lot of money and it’s all in cir- 
culation. Get your share. Sell your 
neighborhood druggist. 


Interesting is the fact brought out by 
the American Bankers’ Association that 
the greatest loss of money to the Amer- 
ican public through crime in 1930 was 
through fraudulent stock schemes. $1,- 
750,000 was the amount. That would 
have purchased a sizeable amount of: in- 
surance, safe from loss through the de- 
signs of scheming promoters. 

* * * 


The importance of 

Watch the hand-shake in 

Your selling is emphasized 

Shake by W. H. Colclough 

of the London Life, 

writing in the Life Underwriters News. 
He says: 

Is your hand-shake an asset? Few 
hand-shakes are. Most of them are lia- 
bilities. If it is a wishy-washy, flabby 
affair, lacking zip and intensity, it will 
do you very little good. On the other 
hand, it will not do you very much harm. 
But, if you crack the bone-in your 
client’s finger, he will be civil to you only 
because it is the custom. Practise your 
muscle on the pump handle or take it 
out on the furnace shaker. These have 
no feelings but do not spoil your chances 
of a sale by a Herculean hand-shake. 
Strong-arm handshakes have been a 
stop signal against many an otherwise 
successful salesman. 

“Of course, I didn’t sign up. That 
cave man agent cracked my fingers so 
badly I couldn’t hold a pen,” said one 
man, rather facetiously, as he talked 
about the liability hand shaker. Watch 
your shake! 

“T never buy from a stranger who 
shakes hands at all,” another busy busi- 
ness man reports. “When he offers his 
hand, I know he’s after something I pos- 
sess. Otherwise, why should he be so 
friendly ?” 

Remember some people do not like it, 
particularly strangers. On the other 








There are no policies better adapted 


NONE BETTER 


INDUSTRIAL — OR — ORDINARY 


to the public need than those issued by 


The Colonial Life Insurance Company 
OF AMERICA 
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REASONS 


WHY BERKSHIRE LIFE AGENTS SUCCEED 
The following list of policies are adapted 
Berkshire Special (] Low Cost) 


to meet present day needs: 


Annuity (Ages 50-55-60-65-70) 
Retirement Income (Ages 50-55-60-65-70) 
12% Guaranteed Income (Family Income) 


Whole Life Payable at Age 85. 
Extremely Liberal Policy Contract Features. 
“FUND-O-MENTALS”—Complete New Training Course 


“ASK ANY BERKSHIRE LIFE AGENT” 
BERKSHIRE LIFE INSURANCE COMPANY 


Incorporated 1851 


PITTSFIELD, MASS. 





hand, you know a lot of people for whom 
you may believe you have the right to 
be the entire reception committee. But, 
if you do, is your hand-shake an asset or 
is it a liability? 


ROLPH EXTENDS WELCOME 








California Governor Writes Open Letter 
Addressed to Entire Life Insur- 


ance Fraternity 


Governor James Rolph Jr. of Califor- 
nia has written a letter addressed to the 
entire life insurance fraternity welcom- 
ing its members to the state this sum- 
mer. He says: 

On behalf of the people of California it is my 
privilege to extend to you a most warm and 
cordial invitation to visit our State during the 
coming summer. 

“Your own great organization, the National 
Association of Life Underwriters is preparing 
for you a rare feast of vocational education 
and inspiration in the convention which it is 
planning for you in the City of San Francisco 
during the week of August 15. San Francisco 
and her sister communities throughout the State 
stand ready to greet you and to welcome you to 
that convention. Their welcome extends to those 
outstanding leaders of your profession who have 
attained the privilege of a place at your famous 
Million Dollar Round Table. The same welcome 
extends right down the line to your newest 
recruit. That is California’s way! ae 

During the first two weeks of August it is the 
especial privilege of our great southern metrop- 
olis, the City of Los Angeles, to invite you to 
enjoy with her the rare spectacle of the Tenth 
Olympic Games, to view, in action, the elite 
of the world’s athletic prowess. 

Unique as they are, these two great events 
are but a part of the bounteous harvest of re- 
laxation, happiness and health which California 
is eager to share with you during your summer 
vacation in this year of 1932. Again then, I 
say, “California invites you!” 


OPENS INDIANAPOLIS OFFICE 

The United Mutual Life has opened 
a special Indianapolis agency in Circle 
Tower. The office is in charge of R. S. 
Crowl, general agent. 











r 7 
LNL MEN ARE THERE WITH THE GOODS--- 


The Lincoln National Life Insurance 
Company. Fort Wayne. Indiana. 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 





Omaha 

















HONORED FOR WAR DUTY 





C. Glenn Roberts Awarded “Order of 
Purple Heart”; Honor Was Won 
by J. W. Hanberry 


C. Glenn Roberts, of the Lincoln Na- 
tional home office underwriting depart- 
ment, has been awarded the “Order of 
the Purple Heart” for bravery and per- 
sonal sacrifice in action during an en- 
gagement on March 18, 1918, near Ba- 
donville, France. Mr. Roberts is the sec- 
ond of the insurance fraternity to be 
awarded this honor, the first being 
James W. Hanberry, Penn Mutual agent 
at Long Beach, Cal. 

The “Order of the Purple Heart” was 
originated by George Washington in his 
first term as President for the purpose 
of honoring meritorious military action. 
The citation was revived this year when 
its existence was discovered during the 
Washington Bicentennial preparations. 

Mr. Roberts was awarded this distinc- 
tion for his efforts in keeping open tele- 
phone communication during the prog- 
ress of a raid. This action lasted from 
6-8 hours, in which time Mr. Roberts and 
his men were exposed to gas, shell, and 
low airplane fire. Roberts was wounded 
and gassed during the engagement. 





300 AT GUARDIAN MEET 





Prospecting is Theme of Annual Leaders 
Convention Being Held 
in Quebec 

A crowd of approximately 300 is at- 
tending the Guardian Life’s annual con- 
vention being held at the Chateau Fron- 
tenac, Quebec, this week, including a large 
delegation from the company’s home of- 
fice. “Prospecting” is this year’s conven- 
tion theme. ; 

Preceding the convention proper, which 
opened yesterday, Guardian leaders who 
qualified for membership: in the com- 
pany’s higher honor club, took a two-day 
cruise up the Saguenay River, returning 
to Quebec in time for the main meeting. 





HEALY ON NATIONAL LIFE BOARD 


Robert E. Healy, eminent lawyer of 
Bennington, Vt., has been elected a di- 
rector of the National Life of Vermont 
to fill the vacancy left by the death o! 
Henry Russell Platt of Chicago. Mr. 
Healy is general counsel for the Federal 
Trade Commission, in which post he has 
acquired considerable prominence throug? 
the investigation of public utilities. He 
was for a time Associate Justice of the 
Supreme Court of Vermont. 
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Gerstenberg Sees Long 
Period of Taxation 


EXPLAINS EFFECT OF NEW LAWS 


Tells How Decreased National Income 
and Constantly Increasing Expendi- 
tures Make Heavy Taxation Necessary 


The effect of the Federal Revenue Act 
of 1932 upon the capital and income of 
estates and trusts was discussed in some 
detail by Dr. Charles W. Gerstenberg, 
chairman of the board of Prentice-Hall, 
Inc., and an authority on taxation and 
constitutional law, in an address given 
last week in the auditorium of the Chase 
National Bank, New York City. The 
meeting, sponsored by the trust depart- 
ment of the bank, drew an attendance of 
several hundred, including lawyers, ac- 
countants and life insurance people. Mr. 
Gerstenberg was introduced by Vincent 
L. Banker, second vice-president of the 
Chase Bank. 

In introductory remarks Dr. Gersten- 
berg stressed the fact that it is not an 
evasion for a man to try to figure out 
how he can best arrange his affairs with 
a minimum of taxation to himself. The 
Government, he said, has the privilege of 
changing the taxation laws at any time 
if it is not satisfied with the results be- 
ing attained, and there is no real reason 
why a man shouldn’t have the privilege 
of regulating his affairs to his own ad- 
vantage. Therefore, lawyers and life un- 
derwriters who are teaching the people 
how to combat taxation, are not doing 
anything out of order or for which they 
can justly receive any blame. 


Long Period of Taxation 


That this country is in for a long per- 
iod of heavy taxation was prophesied by 
the speaker, who told of the decreased 
national income and the constantly in- 
creasing expenditures. Speaking in this 
regard he said: 

“In the year 1928, the American na- 
tional income was about 8&2 billion; in 
1929, 85 billion; in 1930 about 71 billion, 
and in 1931 about 53 billion. Probably 
the income will drop considerably lower 
for 1932. It may not be wide of the 
mark to hazard the estimate that na- 
tional income in 1932 will be one-half of 
national income for 1929. Taxable net 
income will probably drop more than 
30% during the same period. The effect 
of this drop on the revenues of the gov- 
ernment from income taxes can be imag- 
ined. The federal government’s revenue 
from the income tax dropped from the 
fiscal year closing June 30, 1931, to the 
fiscal year closing June 30, 1932, about 
43% from 1,860 millions to 1,057 millions. 

“From 1929 to 1932 the average value 
of stocks listed on the New York Stock 
Exchange has been reduced to just about 
one-tenth of their September, 1929, value. 
Other values have dropped proportion- 
ately. What is happening to a tax that 
rests largely on securities and real es- 
tate values, as the Federal Estate Tax 
does, is not hard to imagine. 


Expenditures Increasing 


“But while the measures of taxation 
ave been shrinking, the expenditures 
to which the taxes are applied have not 
shrunken ; on the contrary, in some di- 
rections they have expanded tremendous- 
ly. Mr. George Wickersham in a talk 
over the radio less than ten days ago 
said that in 1913 the total tax collec- 
ions of the government—federal, state 
and local—were about 614% of the total 
national income; today, it is probably 
Tunning from 5 to 30% of the national 
mcome. If we go back only so far as 
1929, we find the tax bill only slightly 


More than one-ninth of the national in- 
come, 


A Income Tax Changes 

The amount of the income tax has 
en increased from 80% to several hun- 
red per cent for most individuals. To 
Put it another way, a married person 
$1 °se income shrank from $26,000 to 
916000 between 1931 and 1932 will pay 
PProximately the same amount of tax 








Unusual Table Shows Value of 
Insurance to 55 As Investment 


An unique argument for insurance to 
age 55 as an investment has been worked 
out by J. M. Arnstine, a representative 
of the Reliance Life. He took a number 
of famous men born in 1809, assumed 
that each had bought at age 35 a $10,000 
insurance to age 55 with life inceme pol- 
icy. He then computed the results, mak- 
ing a table which is printed in the cur- 
rent Reliance Bulletin. - 

The men in this table were born in 
1809. Their names were selecte:l for this 
reason from a_ chronological literary 
chart. Their dates of death are given 
immediately following their names, after 
which their age at death. The table shows 
(1) the total of premiums paid in; (2) 
the cash, or total income, paid to the 
beneficiary at death; (3) the total re- 
ceived by the insured ir the form of life 
income; and (4) the surplus of proceeds 
over premiums. 


Paid in 
(1) 
Alfred Tennyson ..1892 83 | $11,808 


Men Born 1809 Dead Age 


Edw. Fitzgerald ...1883 74 11,808 
Alex. Kinglake....1891 8&2 11,808 
Wm. Gladstone ..1898 8&9 11,808 
Charles Darwin....1882 73 11,808 
Edgar Allan Poe ..1849 40 2,952 
Oliver W. Holmes.1894 = 85 11,808 
Abraham Lincoln..1865 56 11,808 
Robt. C. Winthrop.1894 85 11,808 
Frances A. Kemble 1893 8&4 11,808 
Pierce J. Proudhon 1865 56 11,808 
Giuseppe Giusti....1850 41 3,542 
F. Palludan-Muller 1876 67 11,808 
Nikolai V. Gogol...1852 43 4,723 


(Average age 68.42 years—Average 
From the table several facts might 


These figures indicate that this is a 
policy of investment rather than of in- 
surance, since only $51,600 was paid to 
beneficiaries while the insureds them- 
selves received $274,800 besides excess in- 
terest. In not one case did the company 
pay out less than had been paid in. 

Eliminating the three who died prior 
to the maturity of their policies as an- 
nuities, the remaining eleven men paid in 
a total of $129,888. They received in 
monthly payments $274,800 besides in- 
terest, and payments to beneficiaries (in 
two cases) totalled $21,600. A total re- 
turn on an investment of $129,888 of 
$296,400—well over 100% profit. 

The average (of these eleven annui- 
tants) paid in $11,808, then lived an av- 
erage of 20.8 years (to 75.8) and drew 
in monthly payments an average of $2+4,- 
980, or made an average profit of $13,- 
172, without a loss. 


At As 

Death Income Ex. Income /Proceeds 
(2) (3) (4) 

or $33,600 $21,792 plus Ex. Int. 
erases 22,800 10,992 yess 
aeons 32,400 20,592 ee vi 
cae 40,800 28,992 i ie 
re 21,600 9,792 os ot ae 
Ur} | | 7,048 ee ecu 
aaa 36,000 24,192 2 = © 
10,800 1,200 192 a ae 
Pane 36,000 24,192 oe een 
okies 34,800 22,992 Pa oe 
10,800 1,200 192 Ml ae Oe 
10,000... 6,458 a Oe oe 
MARS 14,400 2,592 adi as 
10,000 Siw... 5,277 ce Oc: 


Expectancy 66.78 years) 
be collected: 


Total premteins RAID. 6650 o5 cicdcaccrccecnsssee $141,105 
Paid to beneficiaries of insured................ 51,600 
Paid to insured in monthly income........... 274,800 plus Ex. Int. 
TOtal SRIONE ORIG CME nic kc vociccccacvesecdeces 326,400 “ ss r 





as before. A married person with an 
income of $10,000 will pay over three and 
one-half times more or over four and 
a half times as much on his 1932 income 
as on his 1931 income. 

“The present rates of the federal es- 
tate tax are so high that we search pre- 
vious acts in vain to find anything like 
them except for the Revenue Act of 
1924, when the highest rate was 40%, as 
compared with the present high of 45%. 
But we retroactively repealed the 1924 
rates in 1926. Thus, if we leave out of 
consideration those 1924 rates that réally 
never were effective, the present rates, 
running to 45%, as compared with a high 
of 25% under the acts effective for 1917 
to 1926 and with a high of 20% under 
the acts effective from 1926 to 1932, are 
80% higher than they ever were before.” 





CHARGE AGENT WITH MURDER 


Alexander Kasprzak, 39, life insurance 
salesman of Niagara Falls, N. Y., is held 
by police of that city pending the plac- 
ing of a first degree murder charge, ac- 
cording to the authorities. 

Kasprzak is charged with having taken 
out a $3,000 life policy on his uncle, John 
Kasprzak, payable to his nephew, with 
double indemnity in case of violent or 
accidental death. The police claim the 
younger Kasprzak admitted hiring two 
men to shoot his uncle to death. The 
latter was murdered several days after 
the policy was issued. A second man 
is under arrest pending investigation. 





HONOR T. E. HARTMANN 


A testimonial luncheon was tendered 
last week to Thomas E. Hartmann, gen- 
eral agent in Newark for the New Eng- 
land Mutual, in honor of his fiftieth 
birthday. Members of his agency and 
office staff as well as a large number 
of personal friends attended the affair. 
His staff presented him with a handsome 
smoking set. 


STAGES 45% ANNUITY GAIN 


Dr. John M. Thomas Says Gain Com- 
pensates for Loss Shown in Na- 
tional Life Insurance Income 


Substantial increases being shown by 
annuities compensates somewhat for the 
loss of premium income in life insur- 
ance in the National Life of Vermont, 
according to the recent report of Dr. 
John M. Thomas, vice-president. First 
premiums, on insurance contracts, in- 
cluding dividend additions and reinsur- 
ance, were reported for the six months’ 
period, January to July, as follows: 1932, 
$869,038.89; 1931, $901,834.19, which is a 
loss of $32,795 or 3.7%. 

. On the other hand, the increase in the 

sale of annuities reported for the first 
three months of the year has continued 
for the six months’ period. The total 
considerations for the first six months 
of 1932 were $671,780, or a gain of ap- 
proximately 45% over the total of $459,- 
377 during the corresponding period of 
1931. 

“When we consider the situation which 
has faced the salesman of insurance, it is 
believed that the fact which should be 
placed in the forefront,’ said Dr. 
Thomas, “is not that we have done less 
business than in former years, but that 
the company has a sales organization 
which under unprecedented conditions 
has placed new business and annuity 
contracts for which over a million and 
a half dollars has been paid into our 
treasury.” 








LONG WITH MUTUAL BENEFIT 


Six home office employes of the Mu- 
tual Benefit are celebrating long term 
anniversaries of continuous service with 
the company. They are: Howard W. 
Hall, twenty-five years; George A. Pill- 
man, fifteen years; Jane H. Stewart, 
John H. Tevenson, Raymond Davison 
and William Dittrich, each ten years. 





OPPORTUNITY 


For a Young Agency Executive 


An old thoroughly well-known, well- 
established and growing Agency in 
Western Pennsylvania, representing a 
large life insurance company, seeks the 
services of an exceptionally capable 
young man as Unit Supervisor, in pur- 
suing its program of expansion. The 
latest up-to-the-minute recruiting and 
training methods are in use and only 
the very highest type of field man is 
admitted into this Agency. We shall 
be glad to consider a man who is look- 
ing for advancement, has a clean-cut 
record, not over age 35, has a good 
background of field experiences and 
ability to recruit and train men. If 
qualified and interested in such a posi- 
tion and, to repeat, looking for an op- 
portunity, write: 

Box 1202 


Tue EASTERN UNDERWRITER 
94 Fulton Street - New York City 











N. J. ASSOCIATION COMMITTEES 





President C. E. Hooper Names Those 
Who Will Function During Coming 
Year 

President Charles E. Hooper of the 
Life Underwriters’ Association of North- 
ern New Jersey, has appointed the fol- 
lowing committees to serve for the year 
1932-33: 

Speakers—Charles E. Hooper, Massa- 
chusetts Mutual, chairman; Ernest 
Douglas Finch, Missouri State Life, and 
Fred Lieberich, Jr., Jefferson Standard 
Life. Education—Louis G. Rude, Mutual 
Benefit, chairman; Howard C. Lawrence, 
Lincoln National; Ernest C. Hoy, Sun 
Life of Canada, and William A. Noltie, 
Aetna Life. Advertising— Charles J. 
Zimmerman, Connecticut Mutual, chair- 
man; W. Reginald Baker, Mutual Life 
of New York and Charles J. Schmitz, 
Provident Mutual. 

Ethics—Howard C. Lawrence, Lincoln 
National, chairman; Alexander F. Gillis, 
Provident Mutual Life, and Ernest 
Douglas Finch, Missouri State Life. 
Membership—Albert W. Olson, Massa- 
chusetts Mutual, chairman; Charles J. 
Schmitz, Provident Mutual and Seward 
Scharff, Travelers. Legislative — W. 
Reginald Baker, Mutual Life, chairman; 
Louis G. Rude, Mutual Benefit, and 
Theodore F. Keer, Prudential. Luncheon 
and entertainment—William H. Kee, 
Mutual Life; John Binns, Northwestern 
Mutual, and Albert W. Olson, Massa- 
chusetts Mutual. 

Mr. Finch has since been appointed 
Cleveland general agent, but his succes- 
sor on the committees has not yet been 
named. 





PLAN WELCOME IN LOS ANGELES 


A hospitality committee, to arrange for 
the entertainment of life underwriters 
who are planning to stop at Los Angeles 
on the way to the National Association 
Convention in San Francisco in August, 
has been appointed by the new admin- 
istration of the Los Angeles Association. 
James P. Harker, Metropolitan Life, 
president of the Managers’ Club, will be 
in charge of automobile transportation ; 
Harold G. Saul, John Hancock, in charge 
of Hollywood trip; Cecil Frankel, Equita- 
ble Society, in charge of beach party at 
famous Uplifters’ Club, and John R. 
Mage, Northwestern Mutual, will have 
charge of Olympic Games information. 





NEW RELIANCE LIFE MANAGER 

Frank C. Hand, who has made a good 
record as a special agent of the Powell 
Agency of the Equitable Society in Louis- 
ville, has been appointed manager for 
the Reliance Life. 
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JULIUS H. BARNES 

The election of Julius H. Barnes as 
chairman of the board of the Missouri 
State Life is one of the most gratifying 
news items of the year. It brings into the 
insurance business a business man of 
great ability, wide experience and nation- 
wide fame. He has handled large pro- 
jects in a most satisfactory way; his 
contacts have been with the country’s 
leaders; and he aided American indus- 
try and business considerably by his fine 
administration of the Chamber of Com- 
merce of the United States. 





U. S. GOVERNMENT LIFE 
INSURANCE FUND 

The question is asked frequently now- 
adays as to what has happened to the 
insurance written as the result of the 
establishment by the Government of the 
Bureau of War Risk Insurance. The 
situation is described by Joseph B. Mac- 
lean in the revised edition of his book, 
Life Insurance, recently published by 
McGraw-Hill Book Co. Mr. Maclean 
Says in part: 


The original insurance was on the 
yearly renewal term plan and had to be 
converted to a permanent plan within 
five years from the termination of the 
war. The last date of conversion was 
March 3, 1926, but extensions of time 
have been allowed and strenuous efforts 
have been made by the Bureau to obtain 
the reinstatement and conversion of as 
much of the original insurance as pos- 
sible. Only converted insurance is now 
in force and this is administered by the 
Bureau as the United States Government 
Life Insurance Fund. At the present 
time over three billion dollars of con- 
verted insurance is in force. Against 
this liability the Government has assets 
of some $300,000,000 invested mostly in 
bonds, and, of course, receives the re- 
newal Premiums on the converted plans. 

The fund is in fact a life insurance 
company operated as a government de- 
partment. New business is issued to of- 
ficers and enlisted men at West Point. 
The advisability of continuing to operate 
a Government life insurance Bureau is 
something regarding which there is 
bound to be difference of opinion. The 
Government has, however, committed it- 
self to this course and the future will 
show its wisdom or otherwise. 


PARKED CAR HAZARD AT CONEY 
ISLAND FIRE 

The Coney Island fire of a few days 
ago, which foots up a $1,000,000 confla- 
gration, was a surprisingly large loss in 
view of the fact that the fire started at 
3 o'clock in the afternoon in the vicinity 
of the board walk. With so many people 
at the resort and its proximity to engine 
houses it is surprising that flames could 


make enough headway to burn so many 
blocks. 

It develops that one of the reasons for 
the fire getting out of hand was the fact 
that the only streets through which the 
fire department apparatus could travel 
were thickly parked with automobiles. 
Another handicap to the fire department 
was the failure of the high pressure sys- 
tem to maintain a high degree of po- 
tency after the first half hour. 

The constant presence of a large num- 
ber of automobiles at all popular summer 
resorts is a hazard which is alarming be- 
cause the police seem unable to prevent 
it, or are indifferent. 





OTTAWA CONFERENCE 

The British Empire’s Imperial Eco- 
nomic Conference which opened in Ot- 
tawa yesterday is being closely followed 
by American financiers and _ business 
men. One reason for this is that the 
total American investments under the 
British flag in all parts of the world 
today exceed five billions of dollars 
whereas they were $750,000,000 in 1913. 

Julius Klein, Assistant Secretary of 
Commerce of the United States, discuss- 
ing the significance to Americans of the 
conference, said: 


The ownership of these securities is 
scattered throughout this country so that 
there is a very direct interest among our 
people in the prospect for revival of 
prosperity in the Empire. Anything that 
is accomplished at Ottawa towards the 
rehabilitation of the enormous and wide- 
ly varied economic structure of this im- 
perial organization will be felt by thou- 
sands of our investors, cotton farmers, 
tobacco growers, fruit raisers, automo- 
bile mechanics, petroleum well operators 
and many others throughout the United 
States. 

Representatives of British insurance 
companies will also follow the confer- 


ence with interest. 





Herman C. Reiche has completed forty- 
five years in the service of the Hartford 
Fire. He joined the printing department 
of the company on July 14, 1887, and has 
since remained with that department. 
Forty-five years ago there were only 
eight employes in the printing depart- 
ment compared with more than 100 now. 
Mr. Reiche has charge of the vast 
amount of printing done for the Hartford 
Fire and the Hartford Accident Indem- 
nity. He was born in Germany but was 
brought to this country when three years 
old. After graduating from the Brown 
School in Hartford he started his career 
as a printer with the Plimpton Manu- 
facturing Co. A couple of years after- 
wards he joined the Hartford. 

. © 


Herbert Lewis, general manager of the 
Commercial Union, has been visiting the 
United States branch. 





JOSEPH G. BILL 


Joseph G. Bill of the New York Insur- 
ance Department was the central figure 
at one of the largest social turnouts in 
the history of the New York Insurance 
Department at the Park Royal Hotel a 
few nights ago when he was guest of 
honor at a dinner tendered him as a ges- 
ture of good will following his appoint- 
ment as deputy superintendent of insur- 
ance. Richard A. Brennan, special dep- 
uty in charge of the Liquidation Bureau, 
was toastmaster and the speakers in- 
cluded Superintendent Van _  Schaick, 
First Deputy Samuel Feller, John M. 
Downes, one of the attorneys in the Liq- 
uidation Bureau, and Alfred C. Bennett, 
now in charge of the Equitable Casualty 
& Surety for the Liquidation Bureau. 
Mr. Bill was presented with a wrist 
watch. Mr. Van Schaick highly praised 
Mr. Bill’s work and his popularity in the 
Department. Following the dinner and 
speaking there was dancing. Mr. Bill 
was secretary to Superintendent Albert 
Conway when the latter was Superin- 
tendent, and then, after some work in 
connection with hearings, he was as- 
signed to the Liquidation Bureau and 
was temporarily in charge of it in the 
interim between the resignation of Dep- 
uty Clarence C. Fowler and the appoint- 
ment of Richard A. Brennan. The dinner 
committee consisted of Messrs. Sullivan 
and Horan and Mrs. Behan of the Bu- 
reau. 

* * * 


Fred A. Hubbard, former vice-presi- 
dent of the Hanover Fire, and now liv- 
ing in Fort Meyers, Fla. was a New 
York visitor this week. He said that 
Florida was one of the first of the states 
to look the depression in the face, rec- 
ognize the necessity of a readjustment 
of values and to put its house in order. 
Towns and counties are co-operating 


with security holding committees in 
economy, reconstruction and _ salvage 
matters. 

* * * 


Frederick H. Ecker, president of the 
Metropolitan Life, Edward D. Duffield, 
president of the Prudential, and Darwin 
P. Kingsley, chairman of the board of 
the New York Life, are members of a 
committee headed by J. P. Morgan which 
is acting to aid noteholders of the In- 
terborough Rapid Transit Company of 
New York. 


* * * 


Edward B. Raub, vice-president of the 
Indianapolis Life, has been named a 
member of the finance committee of the 
Indianapolis Board of Trade for the 
coming year. 





T. T. Morris has been made accident 
(casualty) manager of the head office in 
Liverpool of the Liverpool & London & 
Globe, succeeding John Mackinnon who 
retires after a quarter of a century as 
accident manager. Mr. Morris has been 
assistant accident manager. Before com- 
ing to Liverpool Mr. Morris served the 
office in London. G. Noble of the head 
office staff has been appointed assistant 
general manager of accident. He has 
been with that department of the com- 
pany twenty-five years. Oates has 
been appointed accident claims manager. 

ce 2 


Walter S. Schram, genial and popular 
fire editor of the Weekly Underwriter, is 
making his annual pilgrimage to Ocean 
County, N. J., and is located at the Pine 
Bluff Inn at Point Pleasant, which is on 
the Manasquan River. It is here that 
the scribe steps out of character and be- 
comes Barnacle Walt, the envy of the 
natives and summer visitors alike as he 
manipulates his trim sailboat along the 
beautiful river bordered with pine trees. 
Skillfully he avoids sand bars and mud 
banks and many wonder how he is able 
to remember the winding channel. After 
dinner, clad in immaculate flannels Mr. 
Schram can be found on the boardwalk 
and again in demand by the summer girls 
as a dancing partner. A sad day comes 
to Point Pleasant when Mr. Schram 
must leave to resume his rounds on the 
hot pavements of William Street, New 
York City. 

x <¢£ * 


W. T. Gouert of the Buffalo office, 
Aetna (Fire) presented a bronze plaque 
to Dr. Delevan F. Bentley, vice-president 
of the Niagara Falls Fire Office, Inc., 
who is beginning his twenty-ninth year 
of service as an agent of the Aetna in 
Niagara Falls. The members of the staff 
of the Niagara Falls agency gathered 
to honor Mr. Gouert at the time of the 
presentation, made on the anniversary 
which occurred at the beginning of this 
month. 

a 


Charles W. Gold, president of the Pilot 
Life of Greensboro, N. C., has been elect- 
ed one of three members to the executive 
committee of the newly combined state 
controlled institutions of higher learning 
which form the University of North Car- 
olina. For many years Mr. Gold has 
been a trustee of the Agriculture and 
Engineering College at Raleigh, of which 
he is a graduate, and which is in the 
group. 

+ € «6 

W. J. Whiteside, assistant secretary i 
the agency division of the Commercial 
Casualty, and Mrs. Whiteside returned 
July 17 from a month’s vacation trip 
abroad. They visited Paris, London, 
toured the picturesque lake country of 
England and completed their journey 
with relatives in Belfast, North Ireland. 


* * * 


Albert N. Butler, popular deputy su- 
perintendent of the New York Insurance 
Department, is now a member of the 
hole-in-one golf club. He sank his tee 
shot on the fifth hole while playing the 
other evening with Deputy Superintend- 
ent Thomas C. Cullen on the course at 
Mechanicsville, N. Y. 

’& 2s « 


George Hugh Recknell, former actuary 
and secretary, has been made managet 
and actuary of the National Mutual Life, 
London, succeeding Geoffrey Marks. 


* * * 


Walter A. Schaefer, head of a Newark, 
N. J., agency bearing his name and who 
is president of the Casualty Underwriters 
Association of New Jersey, will be one 
of the speakers at the twenty-first an 
nual safety congress in Washington, 
C., October 3 to 7. 
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Interest in $32,000,000 Bridge 


Insurance men are interested in the 


bridge between Philadelphia and Cam- 
den which is the property of Pennsyl- 
vania, New Jersey and Philadelphia. This 
bridge, which cost approximately $32,- 
000,000 and which has been earning an- 
nually a net income of $2,900,000, was 
built by sums advanced by the two states 
and the city of Philadelphia. Money 
advanced for bridge construction can be 
used for other purposes by those who 
advanced it. There may be a sale of a 
$42,000,000 bond issue by the Delaware 
River Joint Commission, the agency 
which operates the bridge. Heretofore, 
the bridge has not carried insurance. The 
interest of insurance men is whether the 
bond issue will result in insurance being 
carried on the property. 

* * * 


One Man For Whom the Metropolis 
Had No Appeal 


Insurance men frequently wondered 
why the late Young E. Allison, Sr., the 
insurance editor whose recent death re- 
moved a scintillating figure from the 
world of journalism, continued to spend 
his life on a business newspaper when 
he could have built a larger reputation 
in the field of literature. 

During the earlier days of his career 
Mr. Allison frequently turned down 
propositions to come to New York, one 
such attractive offer coming from Charles 
A. Dana, a monumental and glamorous 
figure in journalism; for years editor of 
the New York Sun, and probablv the 
most brilliant editor in the history of 
New York City newspaperdom. He also 
had offers to come here to write books 
and works for the theatre. 

The principal reason why Mr. Allison 
remained in Louisville was because he 
hated the noise, crowds, artificialities and 
life of a metropolis, and he loved Louis- 
ville where he had an independent ex- 
istence, an assured position which time 


could not topple over and a routine which 
enabled him to read as much as he liked, 
to loaf when he so desired, to chum 


around and swap stories and jokes with 
lifelong cronies. 

Mr. Allison presented the unique spec- 
tacle of a man satisfied with his lot— 
happy in his companionship, his environ- 
ment, his books and his correspondence. 
Removed from the world he was at the 
same time in closest touch with it, ac- 
quainted with its writers, its problems, 
its dreams, and removed from many of 
its harassments and irritations. 

For years he was deaf, an affliction 
which grew, but it never bothered him. 
“If there is anything that I should hear 
it is brought to me,” he would chuckle. 
“Most of the worthless and trivial con- 
Versation never reaches me. Just think 
of the boredoms I escape by being deaf.” 
_4n recent years Mr. Allison did very 
little public speaking. When he did ad- 
ress an audience it was a pleasant oc- 
Casion for all. There was one exception, 
a veritable nightmare. That was when 
the National Association of Insurance 
Agents held a session in an immense 
open air auditorium in Chautauqua, N. Y. 














Allison faced vast spaces which were 
soon the scene of a moving panorama 
of people, including young men and 
women arriving in sport clothes and ten- 
nis rackets, gazing at him for a moment, 
and then continuing their private conver- 
sation as they moved around restlessly. 
It was impossible for any of the few 
hundred agents present to hear a single 
word he said. He kept at his task good 
humoredly, however, but barred future 
acceptances of Chautauqua dates. 
* s *£ 


Small Fire Losses Grow 


A fire insurance trend in the current 
economic situation is the growing num- 
ber of small losses. In flush times peo- 
ple would not think of putting in a claim 
for a dollar or two; but nowadays no 
sum of money is too small for some 
people to ignore. This is especially true 
of hotels which are turning in a surpris- 
ingly large number of claims, especially 
for cigarette losses. In consequence, 
where there are a number of companies 
on a risk there have been cases where 
companies have paid less than a dollar 
apiece on a small loss. 

All of this adds to the expense of 
the business as whether a loss is large 
or small it has to go through the mill, 
handled by several persons. 

* * * 


Bread and Butter Losses 

A phrase frequently heard in the loss 

offices of the fire insurance companies is 

“bread and butter losses.” This has to 

do with small fires where there is a sus- 

picion that they were touched off in or- 

der to provide means for paying the 
butcher and grocer bill. 
¢$* 


John A. Stevenson Goes to the Bat 
In Interests of Samuel Milligan’s 
Great-Great Grandchildren 


I have been asked by sceptics for cor- 
roboration of the fishing story this page 
printed last week of the thrilling angling 
experience off the Florida coast when a 
shark bit off the tail of a tarpon as it 
was being landed by Samuel Milligan, 
third vice-president of the Metropolitan 
Life in charge of underwriting. As the 
story had been vouched for by John A. 
Stevenson, vice-president of the Penn 
Mutual, I asked that executive for fur- 
ther details. He writes me as follows: 

“It was in the early morning hours. 
You did Mr. Milligan that injustice which 
all anglers feel when their prowess has 
been underestimated. You say he caught 
a 101-pound tarpon. What was left after 
the shark had his bite was in reality 
101 pounds. I hope you will make the 
necessary correction so that Mr. Milli- 
gan’s great-great-grandchildren may have 
printed word about the authenticity of 
the incident. 

“It is probable that the tarpon would 
have weighed between 108 and 112 
pounds. 

“But Big Bill told only part of the 
story. Sam Milligan landed that tar- 
pon with the lightest tackle that any of 
the seasoned fishermen use for tarpon 


‘was leaving the water. 


fishing. There is no question but that 
the catching of this large fish practically 
intact on that tackle would have entitled 
him to the prize for the largest tarpon 
caught during the season on light 
tackle, as the largest up to that time 
was about a 70-pounder. 

“Among the fishermen there this was 
“onsidered quite a noteworthy feat— 
landing such an immense fish on the 
lightest tackle ever used, the second tar- 
pon Sam ever caught. It showed his 
innate skill as a fisherman. 

“T spent a half day on my way north 
trying to sell one of the Club authorities 
the idea that the shark undoubtedly took 
a bite out of the tarpon’s tail as it 
But I was in- 
formed that, just as in ‘underwriting’ 
situations, rules are rules, and that to 
give Sam an award for a catch including 
the weight of a tail bitten off by a shark 
would set up a precedent under whose 
shelter fantastic, unauthenticated catches 
might hereafter bring demands for prize- 
winning recognition. Uncaught sharks 
never linger around long enough for 
photographers to pose them. 

“Tt was a thrilling episode, and the 
story which you reported on July 15 was 
true in every respect, except that it 
lacked the statement that the record- 
breaking catch was made with the light- 
est tackle the applauding sportsmen had 
ever seen successfully used in such a 
piscatorial adventure. 

“Now for another part of the story. 
On the first day out Sam Milligan was 
not on the same boat with me. We had 
a wager for the first tarpon caught on 
each boat, and for the largest tarpon 
caught on each boat. I happened to be 
successful in getting the first strike, and 
undoubtedly my tarpon got hooked so 
thoroughly that it was impossible for him 
to get off, because it certainly wasn’t my 
skill that kept him on. But ‘believe 
it or not’—it was a large tarpon. It 
weighed 70 pounds. 

“T had him hooked, and had been 
working for about thirty minutes trying 
to get him in, when right adjacent to 
us Sam Milligan hooked a smaller tar- 
pon. Then it was a race to see who 
would get the first fish in. I had already 
a thirty-minute start, yet I was almost 
beaten. And the only satisfaction I got 
was that his tarpon was approximately 
only a 50-pounder.” 


* * * 


The Four McCooeyes 


John H. McCooey, Democratic boss of 
Brooklyn, has taken over his new duties 
as New York State chairman of the 
National Democratic Committee. He has 
three sons—John, Herbert and Everett. 
All four of them are sometimes seen at 
insurance social affairs. Herbert is in 
the insurance business, being a large 
producer for the Fidelity & Deposit. 
John is Supreme Court judge, having 
been elected at the same time as was 


-Albert Conway, former Superintendent 


of Insurance. Everett, a lawyer, is also 
a singer, and has entertained many in- 
surance banquets, his last appearance be- 
ing at the dinner last week given to Jo- 
sept Bill, new Deputy Superintendent. 
Everett McCooey has an operatic voice: 
i. e., good enough for opera. 


* * * 


The Fourteenth Amendment and 
Rate Regulation 


From the standpoint of business men 
the most important amendment in the 
Constitution is the Fourteenth because, 
growing out of that Amendment, is the 
great array of rulings relative to rate 
regulation. Just to read Section 1 of the 
Amendment it is not possible to visual- 
ize what has been its network of de- 
velopment in the world of industry. That 
Section reads as follows: 

“All persons born or naturalized in the 
United States, and subject to the juris- 
diction thereof, are citizens of the United 
States and of the State wherein they 
reside. No state shall make or enforce 
any law which shall abridge the privi- 
leges or immunities of citizens of the 
United States; nor shall any State de- 
prive any person of life, liberty, or prop- 





erty without due process of law; nor 
deny to any person within its jurisdic- 
tion the equal protection of the laws.” 
The history of the Fourteenth Amend- 
ment furnishes the text of a most inter- 


esting article in the June issue of 
Fortune. 
Originally intended to protect the 


negro it first came under the realm of 
business in 1873 in a famous group of 
controversies known as the Slaughter 
house cases. Butchers of New Orleans 
had attacked a Louisiana statute which 
set up a slaughter house corporation and 
gave it a monopoly of butchering in that 
city. 

Fortune says it was the contention of 
the butchers that the law “abridged their 
privileges and immunities” under Sec- 
tion 1. The issue was thus raised 
whether the amendment had had the ef- 
fect of transferring all civil rights to the 
protection of Congress. At the time the 
Supreme Court said No. 


In the ’80’s the railroads age was in 
full swing. Modern industry had erected 
the first of its great centralized units. 
Trusts of great power appeared. In 1885 
the Railroad Commission cases made 
their appearance. The Supreme Court 
had before it a Mississippi statute set- 
ting up a railroad commission to prevent 
the roads from charging “unreasonable 
and discriminatory” rates. The statute, 
it held, was unconstitutional under the 
Amendment. One ruling at the time 
was “This power to regulate is not the 
power to destroy, and limitation is not 
the equivalent of confiscation.” Then 
came other decisions. “What followed” 
Says Fortune, “was a series of marches 
and sieges and maneuvers which extend- 
ed the power of the Court over the whole 
field of state control.” 


In Smyth vs. Ames the court ruled 
that a “constitutional rate” is a rate 
which allows a utility a “fair return on 
the fair value” of the property invested. 
And thus opened the doors of the Su- 
preme Court to every kind of factual 
evidence as to reproduction cost, valua- 
tion, working capital, going concern 
value, rate of return, depreciation value, 
and other problems of industrial man- 
agement of huge utilities of such size 
and complexity that not even expert ac- 
countants are competent ably to discuss 
them. 


Fortune concludes its article by say- 
ing: “The whole centralization of power 
which the Fourteenth Amendment, as 
the Court interprets it, sets up, is now 
an accepted orientation of our economy. 
There are, indeed, those who believe it 
to be the essential orientation. And who 
argue that if the Supreme Court had not 
established such centralization by its 
reading of the Fourteenth Amendment, 
other means would have been found 
from mere necessity. Whether or not 
they are right, it is certain that a radical 
change in the interpretation of the 
Amendment at this time would mean an 
economic revolution. For the Amend- 
ment has become the charter of the ex- 
isting order in American industry.” 

* * * 


Amusing Institute Exam Answers 

There were a number of answers to 
the examination questions in the Insy- 
ance Institute course this year which 
gave reviewers of the papers a good deal 
of amusement. One question read: “In 
what respect does casualty insurance ac- 
counting differ from accounting in other 
lines of business? What is the reason 
for this difference?” This question, of 
course, involved the necessity for insur- 
ance companies to set up reserves to 
take care of estimated unknown future 
costs. But here’s the way in which one 
student answered: 

“In insurance a large portion of the 
accounting deals with losses whereas in 
other businesses it deals practically en- 
tirely with profits.” 

Another answer to the same question. 


_ was: “Insurance accounting differs from 


that of any other business because of 
the agent sending in check and some- 
times big losses.” 
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FIRE INSURANCE 





Insurance Men Study 
Dorman’s Suggestions 


REACTIONS TO PLANS VARY 
N. Y. Commissioner Would Have Levies 
on Losses Involving Violations 


and Carelessness 


Fire insurance men read with interest 
and mixed reactions the suggestions 
made last Friday by Fire Commissioner 
John J. Dorman of New York City for 
levying charges for services rendered to 
private enterprises by members of the 
Fire Department and otherwise increas- 
ing the department’s revenue by nearly 
$2,000,000 a year. The contention of Com- 
missioner Dorman is that the Fire De- 
partment budget cannot be lowered with- 
out cutting the high standard of service 
now rendered. 

Two of the commissioner’s suggestions 
to Mayor Walker pertain directly to fire 
insurance. One is that a levy of 5% be 
placed on insurance collected as a result 
of fires in premises where there is a Fire 
Department violation. Another is that a 
levy of 2% on insurance would be col- 
lected on fires where, although there is 
no violation, the blaze was due to care- 
lessness. The commissioner pointed out 
that legislation in the municipal assem- 
bly would be necessary to give him the 
power to make these charges. The de- 
partment is already collecting a 2% levy 
on non-New York fire insurance com- 
panies writing business in this city. This 
revenue goes to the pension fund. 

With respect to these two proposals 
for taxes on insurance proceeds fire in- 
surance men state that the levies would 
be made on assureds and not insurance 
companies. Some doubt whether the 2% 
levy for carelessness could ever be col- 
lected because of the difficulty of deter- 
mining whether there was carelessness 
in each particular case. As a matter of 
fact from the strictly technical point of 
view most fires which are not incendiary 
are the result of carelessness to some 
degree. As to the 5% for violations some 
insurance men are opposed to the idea 
on the ground that the fire insurance 
rate is often loaded with penalties for 
such hazards and the assured would be 
paying double penalty under Commis- 
sioner Dorman’s plan. Others believe 
that such a levy would tend to improve 
fire hazards and be of ultimate benefit 
to insurance companies. 


Favorable Reaction in Brooklyn 


Chairman L. S. Stiles of the fire pre- 
vention committee of the Brooklyn 
Chamber of Commerce believes that 
Dorman’s plans are an excellent means 
of shifting the burden of fire costs to 
those who receive the greatest benefits 
from fire protection service. 

Others of Commissioner Dorman’s pro- 
posals are as follows: 

Charges for the services of firemen 
who are stationed in theaters would be 
levied on a basis of the hours worked 
in these places and based on the $3,000 
rate of pay of firemen employed in this 
manner. Firemen are detailed to 218 
theaters in the city, six days a week, the 
commissioner said. This revenue would 
go into the department relief fund, thus 
lowering the burden on the city. 


$10 for Movie Inspection 


An assessment of $10 for each monthly 
inspection in motion picture theaters is 
also recommended by Commissioner Dor- 
man. Revenue from firemen stationed 
in theaters would be about $500,000 a 
year, the commissioner estimates, while 
the motion picture insyection charge 
would net another $100,000. 

“Where a foreign steamer is tied up 
at dock here in New York City, and we 
respond to a fire on same, a bill should 
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Companies Solidifying 
Their Agency Forces 


LARGER COMPANIES’ GAINERS 








Financial Strength of Insurers Vital 
Factor in Formation of Local 
Agency Connections 





Underwriting executives of strong 
fleets of fire companies find the present 
business situation not altogether disad- 
vantageous to them. Although on balance 
there is little to enthuse about in a con- 
tinuance of the depression, 
certain compensating influences are at 
work. One of these is the solidification 
and strengthening of local agency forces. 

As the constant shift of agency con- 
nections goes on, as it always has, the 
larger companies find they are attracting 
to themselves a greater number of worth- 
while agents whereas some independent 
companies and the smaller companies in 
strong groups also are tending to lose 
agency connections on the whole. One 
reason for this gradual change is the de- 
sire on the part of local agents to be 
certain with reference to the financial 
strength of the companies with which 
they place their clients’ insurance. An- 
other governing factor is the decline in 
premium income which makes it increas- 
ingly difficult for many local agents to 
feed all companies in their offices. As 
they consider their own individual sit- 
uations and move to reduce the number 
of companies in their offices it is natural 
that the smaller and less well-known in- 
surers should be the sacrificial victims. 

Sometimes these latter companies suc- 
ceed in replacing their agency represen- 
tations in the same towns with other 
agencies but more often they do not. 
Officers of some leading companies say 
they are now getting applications for 
connections from local agents who three 
and four years ago showed no interest 
at all in these same companies. At that 
time the elements of commissions, ac- 
commodation lines and other matters re- 
lating to agents’ advantages were deter- 
mining factors. The problem of finan- 
cial security was scarcely considered. 
Practically all fire companies were deemed 
to be solvent and on the road to greater 
financial strength, 

Today that picture has changed so that 
the companies which are surviving the 
present storm can comfortably reorgan- 
ize and build up strong local agency 
forces. Organized agents themselves have 
repeatedly declared in favor of organ- 
ized companies and those which reveal 
evidences of lasting strength so that the 
process of closer and more harmonious 
co-operation between companies and 
agents is not handicapped now with dif- 
ficult obstacles. 

With the turn of the tide and business 


nevertheless 
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Majestic Fire Control Is 
Sold to Rockefeller Kin 


Control of the Majestic Fire of New 
York has been bought by David M. 
Milton and associates. Mr. Milton is 
a son-in-law of John D. Rockefeller, 
Jr. The Majestic has reinsured its re- 
maining outstanding liability with the 
Monarch Fire of Cleveland, about 40% 
of its business having previously been 
cancelled. 

The Majestic was formed in 1928 by 
interests affliated with Frank H. 
Ross., Jr., active head of the F. H. 
Ross Agency of New York City. Mr. 
Ross has been president of the com- 
pany up to the present. Original cap- 
ital of $500,000 was later reduced to 
$250,000. The Majestic has done only 
a comparatively small amount of busi- 
ness. 











Cc. B. P. CARVALHO IN NEW YORK 





Son of Rossia Vice-President Returning 
From Orient With A. I. U.; Mar- 


ried in San Francisco 


C. B. P. Carvalho, recently in Saigon, 
Indo-China, with the American Asiatic 
Underwriters, has been transferred to 
the American International Underwriters 
in New York City. He is expected here 
shortly, having sailed from Shanghai on 
June 6. He stopped off in San Fran- 
cisco to get married. Mr. Carvalho is 
the son of B. N. Carvalho, vice-president 
of the Rossia of Hartford, and joined the 
A. A. U. in 1930. He has been in Shang- 
hai, Batavia, Saigon and other places in 
Indo-China while in the Orient. 





on the up-grade again the companies 
which now are hastening by a process of 
selection to solidify agency connections 
and relations will be that much better 
prepared to take full advantage of im- 
proved opportunities. While it is true 
that some of the smaller units in big 
fleets will not have then the agency 
forces they desire the parent companies 
will be prepared and the subsidiaries will 
expand again as insurance conditions de- 
mand increasing facilities. 


STANDARD 


INSURANCE COMPANY 


of NEW YORK 


Head Office: 


J. A. Kewsey, President 


80 John Street, New York 
G. Z. Day, Vice-President 


C. L. Henry, Secretary 


Statement March 31, 1932 


CAPITAL ° ° ° 
PREMIUM RESERVE ° 
OTHER LIABILITIES ° 
NET SURPLUS ° . 
TOTAL ASSETS . . 


$1,000,000.00 
1,191,087.03 
187,800.00 

° . -  1,105,835.88 
- 3,484,722.91 


Securities are Valued at Stadins March 31, 1932 





LIFE 
CASUALTY MARINE 


164 W. JACKSON BOULEVARD, CHICAGO 


BOND 
AUTOMOBILE 





Branch Office Problem 
Feature of Convention 


AGENTS OPPOSED TO GROWTH 





National Ass’n at Philadelphia Meeting 
Will Consider Forms of Compe- 
tition Inimical to Agents 





Probably the most important question 
that may come up at the annual conven- 
tion of the National Association of In- 
surance Agents, to be held at the Ben- 
jamin Franklin Hotel, Philadelphia, Sep- 
tember 20-23, will be that of branch 
offices and over-the-counter business. 
The general convention committee had 
refrained from giving the matter pub- 
licity but the intimation of what might 
happen given at the convention of the 
New England associations removes any 


necessity for silence in the matter now. 

The Philadelphia association has been 
a leader in the fight in this matter with 
the companies. It has been negotiating 
with the E. U. A. territorial committee 
for several years. Peaceful negotiations 
are still under way. The plan adopted 
more than a year ago was to secure the 
aims of the agents by that method. 
Thre is a possibility that the matter will 
be amicably settled before the National 
Convention meets. That is the hope at 
present of agents and companies alike. 

But if the matter should not be set- 
tled, then it will come on the floor for 
final settlement. Complaints of agents 
on the branch office and over-the-coun- 
ter business practices of some of the 
companies are not confined to Philadel- 
phia alone. New York City at this time 
seems to be rather up in arms over it 
and complaints have come from else- 
where. Some months back the execu- 
tive committee of the National Associa- 
tion decided that it was time for the 
question to be definitely decided once 
and for all. 


Premium for Own Protection 


A number of agents in various parts 
of the country are advocating attendance 
at the annual convention of the National 
Association as a “premium agents should 
pay for protection of their business at 
this time in view of the pertinent sub- 
jects, of vital importance to the perpet- 
uation of the American Agency System, 
which will come up at the convention. 

The point raised by these agents is 
that they pay premiums for insurance 
on their lives, homes, automobiles, etc. 
and that it is just as important for them 
to pay premiums for the insurance of 
their business. Also that a large enough 
attendance should be present so_ that 
action taken will bear weight. 

They are spreading this argument 
everywhere and it is increasing the al- 
ready considerable interest evinced in 
the forthcoming session and it undoubt- 
edly will play an important part in hav- 
ing the attendance go over the 2,000 
mark, which now appears likely. 
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Open Form Certificate 
Held Valued Contract 


ASSURED OVER-VALUED CARGO 





However, as Mistake Was Honest ard 
No Fraud Was Apparent Insurer Could 
Not Recover Over-Payment 





The St. Paul Fire & Marine and the 
United States Merchants & Shippers 
brought actions in the federal district 
court for southern New York against the 
Pure Oil Co., owners of an insured cargo 
of oil, part of which was lost as the result 
of a collision at sea on December 14, 1921. 
The plaintiffs, joint insurers of the car- 
go, had paid the oil company in due 
course the amount claimed by it to rep- 
resent the loss. They then brought ac- 
tions to recover part of the sums so paid 
as money paid under mistake of fact. 
They claimed that the oil was over- 
valued by the insured. 

The court, however, held that the cer- 
tificates of insurance issued under the 
conditions of the defendant’s open cargo 
policies constituted with the open poli- 
cies valued insurance contracts and, there 
being no claim of fraud in the over-val- 
uation, no recovery could be had on ac- 
count of the innocent mistake. 

The facts brought out at the trial were 
briefly these: The defendant had taken 
out an open policy of insurance with each 
plaintiff to cover a one-half interest in 
its future bulk shipments of oil. As to 
value of the property to be insured, the 
policies read: “Valued, premium includ- 
ed, at sales price at port of destination 
on date of sailing.” The insured was to 
report to the insurers each shipment to 
be covered. At the time of the ship- 
ment in question, such report was made 
to the insurers. In due course they is- 
sued certificates of insurance covering 
this shipment from Sinco, Tex., to Mar- 
cus Hook or Philadelphia. Under the 
certificate of the St. Paul, the Pure Oil 
Co. was insured “under and subject to 
the conditions of open policy No. 24817 
in the sum of $107,729 on one-half in- 
terest on 78,346.36 bbls. Mexia crude oil, 
valued at $215,458 ($2.75 per bbl.).” The 
certificate issued by the other company 
was to the same effect. 


Dispute Over Value of Oil 


After the collision the insured report- 
ed the loss of 13,933 barrels of oil and 
made claim for $38,481 at the rate of $2.75 
a barrel. The insurers called for details. 
They were told that there was no in- 
voice covering the oil, as it was intended, 
not tor sale, but for refining at Marcus 
Hook; that the figure of $2.75 had been 
arrived at by taking a value of $1.60 at 
the oil field and adding freight and in- 
surance. This satisfied the insurers, and 
payment was made to the insured in the 
sum demanded, $38,481, each insurer pay- 
ing one-half, 

Some years later, in the course of liti- 
gation over the collision, the insurers, 
€niorcing the insured’s rights by subro- 
gation, found that they could not estab- 
lish a higher value for the oil than $2.19 
a barrel. The greater part of the dif- 
erence arose from a figure of $1 as the 
market value at the field, as contrasted 
with the figure of $1.60. Thereafter the 
two suits were brought for $7,280, rep- 
resenting the difference between $2.75 
and $2.19 a barrel for the oil lost. It 
Was not claimed that the insured was 
guilty of any fraud or conscious exag- 
Seration of the value of the cargo. It 
was said, however, that the money was 
paid under a mistake of fact. There 
Was evidence sufficient to show that the 
market value of the oil at the field was 
no premier than $1 a barrel. 

, atterson, District Judge, said that the 
right of the plaintiffs te noes depend- 
ed upon whether the insurance upon this 
— was open or valued. In an open 
po icy the value of the property insured 
S not definitely agreed upon in advance. 


Insuring Stained Glass Windows 


Another View of “Overlapping Situation,” and This One 
Given By a Casualty Executive; Breadth of Policies 


In its report of the insurance commis- 
sioners convention in Chicago, on re- 
viewing the committee hearing on over- 
lapping of coverage, a subject which the 
commissioners are officially considering 
for the first time as a body, The Eastern 
Underwriter in quoting the inland ma- 
rine viewpoint said: 

“Some underwriters contend that the 
facilities in the casualty field are insuffi- 
cient to take care of the many stained 
glass windows in this country, and, in 
addition, the casualty policies are not 
sufficiently broad to grant the scope of 
coverage desired by the insured.” 

From a prominent casualty insurance 
executive The Eastern Underwriter has 
received the following letter: 

“While the statement quoted is sub- 
stantially correct, I think it is very mis- 
leading because the standard Plate Glass 
insurance policy issued by the casualty 
companies covers the glass against every 
possible kind of damage except that 
caused by fire. Paragraph I of the stand- 
ard Plate Glass policy reads as follows: 

To indemnify the Assured for ALL 

DAMAGE tto such glass, lettering 

and ornamentation, caused by the 


accidental breakage of such glass, 

except damage by fire in the As- 

sured’s premises or elsewhere. 

Where Statement Is Misleading 

“Inasmuch as all churches are insured 
against fire anyway and as such insur- 
ance usually includes stained glass win- 
dows, the standard Plate Glass insurance 
policy covers all damage of all kinds 
that could possibly occur which is not 
covered by the Fire policy. Therefore, 
the statement by certain representatives 
of Inland Marine companies that ‘the 
stained glass windows in this country and 
in addition the casualty policies are not 
sufficiently broad to grant the scope of 
coverage desired’ is not only extremely 
misleading but in actual fact untrue pro- 
vided the church is insured against fire. 

“The point at issue, however, in con- 
nection with insurance on stained glass 
windows in churches is in connection 
with the claim of Inland Marine under- 
writers that they have a legal right to 
grant such insurance under their license 
to write Inland Marine or Transporta- 
tion insurance notwithstanding the fact 
that. neither the church nor the stained 
glass windows therein are moved even a 
fraction of an inch during the term of 
the policy.” 





Only a measure is laid down, such as 
market value. If a mutual mistake as to 
value is afterwards made in adjusting 
and paying the loss, neither party is fore- 
closed from complaining of the mistake 
later on. Relief can be had as in any 
other case of mutual mistake of fact. 

In a valued policy, however, the value 
of the subject matter is agreed upon be- 
forehand at a specified sum. Dispute on 
that subject is then foreclosed for all 
time thereafter, except in case of fraud 
or wager. It is possible therefore for 
the insured to recover under a valued 
policy more than the actual value of the 
subject of the insurance. At first sight 
this result may appear out of touch with 
the general principle that a contract of 
insurance is one of indemnity. It is sup- 
ported, however, by the view that the 
parties may agree in advance in estimat- 
ing the value of the matter insured by 
way of liquidated damages. 

The original policies here were open 
and unvalued. No definite value was laid 
down in them; being blanket policies, 
they could not in the nature of things 
set forth values in specific sums. But 
the certificates were valued. They pro- 
vided in plain words that one-half inter- 
est in the particular cargo was insured 


for $107,729, the total shipment being” 


“valued” at $215,458 or $2.75 per barrel. 
The mere insertion of the amount of in- 
surance, $107,729, did not render the in- 
surance valued, but the addition of the 
valuation clause, setting forth both a val- 
ue on the entire shipment and a value 
on each barrel, did have that effect. Pol- 
icy and certificate combined make up the 
contract of insurance. 





HEADS N. Y. SOCIETY COMMITTEE 


William A. Riordan, manager of the 
New York metropolitan department of 
the Automobile of Hartford, is chairman 
of the general educational committee of 
the Insurance Society of New York. 
Other members are Hale Anderson, vice- 
president of the Fidelity & Casualty; 
Floyd R. DuBois, of Frank & DuBois; 
H. Ernst Feer, vice-president of the Am- 
erican Equitable; Edward W. Murray, 
manager of the loss department of Ap- 
pleton & Cox., Inc.; R. C. Neuendorffer, 
secretary of the Guardian Life, and L. F. 
Tillinghast, agency assistant of the Great 
American Indemnity. The society will 
give nine courses in insurance this com- 
ing season. 


Cunard Pier Fire 


(Continued from Page 1) 


policies can be ascertained, and when the 
work has been finished, the time period 
under the rental liability policies will 
have been fixed. 

The pier was built some twenty-five 
years ago and since its erection has been 
continuously used by the Cunard Co., 
its length permitting the docking of their 
largest liners. During the World War 
its construction and design were thor- 
oughly tested by the severe demands 
made on it for safe and prompt handling 
of heavy cargoes. 

The three Cunard piers, 53, 54 and 56, 
were the last word in pier construction 
at the time of their completion. Above 
the piles and the timbers supporting the 
lower deck the structures were practi- 
cally incombustible. Parallel to the street 
ran a bulkhead, with a deck at street 
level, and a second deck some fifteen 
feet above, each deck joining the cor- 
responding deck of the three piers and 
affording means of transferring passen- 


gers, baggage, and freight from one pier 
to another. 
Extent of the Fire 

On the lower deck, between piers 4 
and 56, was located the boiler and en- 
gine room in which was also housed the 
incinerator. Underneath this room the 
fire started. A south wind was blowing, 
but the fire worked southward, then 
westward, under the entire length of pier 
54, and by burning away the column sup- 
ports caused the pier shed to settle on 
the burned piles and break into some 
five sections, leaving only the inshore 
170 feet standing. The fire also worked 
north under the bulkhead, but did not 
pass the under deck fire wall which is 
located on the boundary line marking 
the north end of the bulkhead belong- 
ing to pier 54. Timbers to the south of 
the under deck fire wall were burned 
so badly that in some cases they afford- 
ed no support for the steel superstruc- 
ture, but north of the wall no damage 
occurred. 

When the fire was finally extinguished 
the only section of the pier shed left 
standing was the 170 foot inshore sec- 
tion, and this section showed at its out- 
shore end a settlement of some four 
feet. Level readings from day to day 
indicated that settlement was progress- 
ing, and might be expected to end by 
the collapse of the section and the pull- 
ing into the water of the street wall and 
possibly parts of the adjacent sections 
of the bulkhead. 

When the adjustment committee was 
appointed the adjusters and the officers 
of the Cunard Company promptly found 
that ordinary adjustment procedure 
would not fit the case in hand. 


Preliminary Loss Estimates Only 
Guesswork 


The injury to the structure was severe 
and extensive. A large part of the steel 
work had been dropped into the water 
when the column supports burned away, 
and it was questionable whether an ap- 
preciable quantity of steel, fit for use in 
rebuilding operations, could be recov- 
ered. Any attempt to estimate or ap- 
praise the damage would have been 
largely guesswork, as it was then im- 
possible to gain access to many sections 
of the wreck. Tidal conditions, wind and 
weather, sunshine or lack of it would all 
play important parts in the work of res- 
toration. It was therefore decided to 
start the work at once, evolve a logical 
plan of operation as fast as information 
accumulated, and ascertain the loss by 
having the Cunard organization keep 
complete records of all costs properly 
admissible to the claim. 

The immediate need was to prevent 
further damage from settling. The pile 
clusters supporting the steel columns of 

(Continued on Page 18) 








View of Cunard Pier After Fire 











This Photograph Shows How Several Sections of the Pier Settled Into the North 
River After the Piles Underneath Had Burned Away; To the Right May be 
Seen the 170 Foot Inshore Section which Was Restored to its Proper Position 


by Hydraulic Jacks. 
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Coney Island Losses 
Not Over $1,000,000 


MAY BE AS LOW AS_ $700,000 


Question Whether Saltair and Oceana 
Apartments Can Be Salvaged; Nearly 
$600,000 on This Property 


Following nearly a week of examina- 
tion of that section of Coney Island 
swept by the conflagration last Thursday 
fire insurance adjusters believe that the 
insurance losses will not be less than 
$700,000 nor probably more than $1,000,- 
000, depending upon the condition of 
some of the partly burned buildings. The 
total losses to property owners and busi- 
ness men arising out of the fire will be 
considerably more than $1,000,000. 

The National Board of Fire Under- 
writers offered its facilities and those of 
the Fire Companies’ Adjustment Bureau 
in the adjustment of the Coney Island 
fire, but they were not required as this 
loss is not of as great magnitude as was 
first feared. The loss committee of the 
New York Board of Fire Underwriters 
has appointed a dozen adjusters who have 
been actively at work all this week. The 
committee is now securing as complete 
a record as possible of insurance com- 
mitments in the burned area so that the 
companies will soon know their maximum 
liability. The insurance is widely scat- 
tered among a large number of compa- 
nies with net lines rather small on ac- 
count of the natural conflagration hazard 
associated with nearly all amusement 
centers. As many of the bungalows and 
small houses were burned to the ground 
the adjusters are asking assureds to pro- 
duce deeds and other evidences of in- 
sured value. 


Saltair Apartment Loss 

One of the biggest claims will be in 
connection with the Saltair and Oceana 
apartment houses, modern _ six-story 
buildings. These carry about $600,000 of 
insurance and the question is whether 
the buildings will have to be razed en- 
tirely or whether the present remains 
are safe and can be utilized in the re- 
construction work. At present there is 
considerable difference of opinion among 
adjusters with respect to this problem. 
Another large loss was sustained on the 
former fashionable Scoville’s Village, 
Inc., the insurance on this property run- 
ning to about $134,000, and the estimated 
salvage being not more than $10,000. The 
“village” consists of a bathhouse and nu- 
merous bungalows. On other blocks in 
the burned area there is expected to be 
considerable salvage. The entire loss 
would have been much greater had there 
not been a fortunate shift in the wind 
which prevented the fire from crossing 
Surf Avenue on the north and sweeping 
through other parts of Coney Island. 

Some complaints have been made by 
company adjusters that public adjusters 
for the assured have flooded stores on the 
north side of Surf Avenue opposite 
where the fire was with their signs and 
have been carrying on a persistent and 
open campaign for business. 

Three years ago the National Board is- 
sued a report on the conflagration haz- 
ards of Coney Island and had this to say 
in part: “The major portion of Coney 
Island lying between Ocean Parkway 
and Thirty-seventh Street possesses a 
conflagration hazard of pronounced de- 
gree. During the summer season the 
congestion of people and automobiles, oc- 
curring particularly over week-ends, in- 
troduces a most serious state of conges- 
tion and would greatly obstruct fire de- 
partment operation; in addition the auto- 
mobiles would tend to spread the fire.” 
There were about 100 parked cars burned 
last week and they did obstruct the fire 
apparatus. 

hire insurance rates on Coney Island 
property have been high and consequent- 
ly there is considerable uninsured prop- 
erty there. The rate on the Saltair apart- 
ment house was 60 cents and recently the 
Coney Island Chamber of Commerce 
asked the New York Fire Insurance Ex- 
change for a reduction on the ground 


that the building was not exposed to any 


conflagration hazard. Last week’s fire 
proved the contrary to be true and the 
fire underwriters’ judgment on rates cor- 
rect. It is not expected that many com- 
panies will have to pay more than about 
$30,000 individually on the Coney Island 
losses as the net lines were kept so low. 





POSTAGE ALLOWANCE 

The Suburban Division of the New 
York Fire Insurance Rating Organiza- 
tion has announced to agents that the 
governing committee has unanimously 
declined to authorize any increased al- 
lowance for postage. Agents of the Sub- 
urban Division territory are permitted to 
charge the actual amount paid for post- 
age, but in no case to exceed six cents 
per policy. Because of the increased 
rate of postage effective July 6 many re- 
quests were received for an increased 
postage allowance. In considering the 
requests of the agents the opinion pre- 
vailed among members of the governing 
committee that, in support of the Gov- 
ernment, it is incumbent on all using 
postal facilities to share the increased 
rate in proportion to the services util- 
ized. 





DIVIDEND IS DEFERRED 


Directors of the City of New York of 
the Home group last week deferred ac- 
tion on the dividend until the October 
meeting. The company has paid $8 a 
share on its $100 par shares so far this 
year. While earnings for the last quar- 
ter would have permitted declaration of 
the regular dividend the directors con- 
cluded to conserve the earnings in view 
of the depreciation of the value of se- 
curities. 





WINDLE IN MEXICO CITY 
J. J. Windle, president of Windle, 
Dargan & Co., Inc., prominent fire in- 
surance adjusters of New York City, left 
last Saturday for Mexico City where he 
will be met by Ernest Korber. Mr. 
Windle will look over the ground and 
make final arrangements for the opening 
of an office in that city. 





F D. Layton, President 





VOLUNTARY 
DEPRECIATION 


CHANGE BLUE GOOSE MEETING 





Grand Nest Gathering in Chicago Sept. 
7 to 8; Jacksonville Meeting Off 
for Sake of Economy 

For reasons of economy the Grand 
Nest meeting of the Honorable Order 
of the Blue Goose, International, sched- 
uled to be held in Jacksonville, Fla., in 
October, has been postponed indefinitely 
and instead there will be a two-day 
emergency business meeting at the Hotel 
La Salle in Chicago on Wednesday and 
Thursday, September 7 and 8. The an- 
nouncement was made by William F. C. 
Fellers of Jacksonville, most loyal grand 
gander of the organization. 

The grand nest officers and delegates 
and the chairman of the committees on 
jurisprudence, life insurance, constitu- 
tion and by-laws and memorial are asked 
to attend, and ponds are requested to 
send only one delegate, with power to 
cast two votes, instead of the two dele- 
gates to which each pond is entitled. 
There will be no social features except 
the goodfellowship dinner on Thursday 
evening, where each delegate will pay his 
own way. 

In his announcement Most Loyal 
Grand Gander Fellers calls attention to 
the fact that the utmost economy is im- 
perative at this time; fields are being 
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of view changes. 


has any money.” 


concern with facts. 


is still proud to call his home. 


“Nobody has any money.” 


cake. 





The Professional Mourner 
vs. A Sense of Proportion 


Rx up a sensational newspaper, 
serving a curiosity about the less admirable exhibitions of our common 
humanity, and the quick and natural conclusion is, “Nobody has any morals.” 

But look up from that page and regard sanely your own neighborhood of 
decent, responsible persons, doing the day’s work, raising families on a 
foundation of self-respect and community responsibility; and your point 


The careless phrase, “Nobody has any morals” dies on the fresh, clean 
wind of fact, as will the thoughtless chant now coming into vogue, “Nobody 


The professional pessimist, enjoying his brief place in the sun, has no 
To his distorted vision the world is hurtling merrily to 
the bow-wows. He sees the man who has no job and forgets the twenty who 
still rise to “Big Ben’s” call in the morning. He moans as he hears the 
shutters close on a once pretentious mansion and closes his ears to the sound 
of the hammer and the saw as his neighbor builds a new porch on what he 


It does not require any great perspective or sense of humor to appreciate 
the absurdity of the professional mourner’s position, as he chants his dirge, 


Somebody has money to buy everything which can be sold. Somebody 
has money to invest in life insurance at a time when as never before, it 
looms as a “great rock in a weary land.” 

Forget the exhibitionist few who make the front page and remember the 
great quiet army of those who are not “news”; those who have not given 
up, but are working toward something better for themselves and their 
children. They are still buying bread and butter and an occasional piece of 
And they are still buying insurance from the life underwriter who 
refuses to lose his sense of proportion. 
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extended and the number of field men 
reduced; field men are exceedingly busy 
in meeting the inroads of increasing ir- 
regularities, in making inspections and 


in drastically reviewing business and 
eliminating the undesirable, and it did 
not appear fitting either that men should 
spend their time or go to the expense of 
attending the grand nest festivities, 
which have been customary in normal 
times. The plan adopted provides mere- 
ly for attending to the necessary busi- 
ness of the order at the minimum of 


expense. 
Cunard Loss 


(Continued from Page 17) 





the pier and bulkhead sheds were badly 
burned above the water level, and in 
many cases the column footings had 
sunk deeply into the charred wood. It 
was therefore decided to saw off the 
charred tops of adjacent piles, cap these 
with heavy 12x12 inch timbers laid trans- 
versely, and build up crib supports to 
take the column loads. This work was 
done under contract let by the Cunard 
company and was completed promptly 
and without accident. 


Clearing Outshore Wreckage 


The next problem was to clear the 
wreckage of the outshore section, and 
to find out what was the condition of 
the piles underneath so that a feasible 
plan of rebuilding could be decided on. 
The question of cost and time had to be 
given consideration, as it was essential 
that any plan of rebuilding should not 
be more costly than an exact duplication 
of the destroyed structure, and should 
not require excessive time. 

A contract to remove the outshore 
wreckage was made and while the work 
proceeded other contracts were also made 
to clear the standing portion of the pier 
and the bulkhead of all heavy debris, in- 
cluding the boilers and generators, which 
had to be lifted out through an opening 
cut in the roof and upper deck. The 
floaing derrick Colossus was called into 
service to do the lifting. 

The removal of the outshore wreckage 
went rather slowly for the first few days 
as it had to be handled entirely by float- 
ing equiment. The roof had to be re- 
moved, the boards stacked on scows, and 
the concrete second deck broken up with 
sledge hammers and the fragments al- 
lowed to drop into the water. Torch 
gangs then attacked the steel work, cut- 
ting with oxy-acetylene torches the 
struts, girders, columns, and other struc- 
tural members, which were first gripped 
by derrick slings, so that after being cut 
free they might be lifted and swung to 
scows, where they were assembled ac- 
cording to their condition into lots to be 
saved and lots to be cut up for scrap. 
After getting into their stride the torch 
and derrick gangs made rapid headway, 
and as they cleared away they were fol- 
lowed by the dredge bucket derricks that 
picked up from the bottom the debris 
that had fallen between the piles. 

The iron and steel in the superstruc: 
ture of the pier, which was twisted an 
bent out of shape by the heat of the big 
blaze, after being taken out was sent 
in a barge to Staten Island, where !t !S 
being made over. The greater part can 
be used again in the rebuilding of the 
pier, officials say. 
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N. F. P. A. Reports 
On Cities in East 


CUTTING DOWN FIRE HAZARDS 





New England, New Jersey, Pennsylvania 
and Virginia Covered by Late 
Reports of Inspectors 





Each month the field engineers of the 
National Fire Protection Association visit 


about twenty cities on an average to in- 
spect fire hazards, fire fighting facilities 
and to give suggestions relative to the 
improvement of conditions which may 
lead to fire losses. These visits are sum- 
marized in the monthly news letter of 
the N. F. P. A. and reports on several 
cities are given herewith: 

Everett, Mass. This city’s fire losses 
continue at a high level. Our engineers, 
conferring with city officials and repre- 
sentatives of the board of trade last 
month, urged that a fire department sal- 
vage Squad be organized as one step for 
the reduction of these losses. 


Hartford, Conn. As a result of the ef- 
forts of the fire prevention committee of 
the Hartford Chamber of Commerce an 
arson squad composed of three police de- 
tectives, one from each of the eight-hour 
shifts, has been assigned to answer all 
fire alarms. They are working with the 
fire marshal in investigation of all fires 
and preparation of evidence in incendiary 
cases. 

Irvington, N. J. Our first visit to this 
city was made last month for the purpose 
of assisting those interested locally in a 
campaign to secure the elimination of the 
present very excessive annual charges for 
private fire protection imposed by the 
water company. 

The Oranges and Maplewood, N. J. 
The Chamber of Commerce and Civics 
of the Oranges and Maplewood has ap- 
pointed a fire prevention committee, the 
second meeting of which our engineers 
attended last month. The committee is 
to sponsor and co-ordinate the fire pre- 
vention work done in the suburban cities 
of East Orange, Orange, West Orange, 
South Orange and Maplewood, N. J. 


Cutting Paterson Losses 


Paterson, N. J. Our engineers visiting 
Paterson last month report that since a 
previous visit the fire commissioners have 
organized a system of continuous inspec- 
tion of buildings by firemen. Arrange- 
ments are also being made for proper 
inspection report records and for a fire 
department training school. These im- 
provements should operate to reduce the 
excessive fire losses in Paterson, but a 
fire prevention bureau with trained men 
is needed. 

Lynchburg, Va. Our engineers visited 
this city last month and report that dur- 
ing the past year the water system has 
been strengthened by the erection of a 
standpipe in the southern end of the city. 
The dam of the impounding reservoir has 
been raised so as to approximately double 
the storage capacity. The charge of 6 
cents per sprinkler head per year for 
water supplies to private fire protection 
has been reduced 3 cents as a step to- 
ward encouraging private protection. 

Norfolk, Va. Our engineers attended a 
meeting of the fire prevention committee 
and conferred with the city manager and 
other city officials last month in an ef- 
fort to secure action on the proposed 
building code. Bad structural conditions 
made possible the conflagration in the 
waterfront district last summer. 

New London, Conn. The Chamber of 
Commerce is responding to the sugges- 
tions made by our engineers during pre- 
vious visits, by organizing committees 
with the following objectives: Clean-up 
campaign, a new central fire station, a 
drill tower, safe housing of fire alarm 
apparatus, and a modern building code. 
The outstanding need of the city is to 
replace the large volunteer fire depart- 
ment by a full-paid organization; no ac- 
tion on this is likely in the near future. 


Lynn, Mass. The annual clean-up 
campaign jointly sponsored by the fire 


prevention committee of the Chamber of 
Commerce and the fire department, was 
carried out last month. The fire depart- 
ment made a special inspection of all 
dwelling houses which resulted in large 
increases in rubbish disposal as reported 
by the city rubbish collection depart- 
ment. A special campaign is being di- 
rected by the Chamber of Commerce to- 
ward removal of dilapidated buildings. 


Salem, Mass. Our engineers report 
that inspection records as kept by the 
fire department include diagrams of 
buildings showing details of construction, 
arrangement and protection. These are 
proving very valuable in fire fighting op- 
erations. 

Worcester, Mass., Inspections 


Worcester, Mass. The fire department 
last month conducted its second semi- 
annual inspection of dwelling houses. 
Our engineers met with the fire preven- 
tion committee of the Worcester Safety 
Council. The possibility of additional in- 
spection work by full-time inspectors was 
discussed. Our engineers also attended 
two meetings of the Worcester Board of 
Fire Underwriters, assisting in the crea- 
tion of a fire prevention committee to 
organize fire prevention work among lo- 
cal insurance men. 

Camden, N. J. Our first visit to this 
city indicates that city officials are anx- 
ious to improve local fire conditions. A 
building code commission of local archi- 
tects and builders has been appointed to 
draft a new building code. Fire losses 
have apparently been much larger than 
the figures reported by the fire depart- 
ment, which has not kept complete rec- 
ords. Better investigation of fires is 
needed. Other needs are a fire preven- 
tion bureau, fire prevention code, a drill 
school and drill tower. A reduction in 
the present large number of grass fires 
is important. 

Harrisburg, Pa. The Chamber of Com- 
merce is inaugurating a year-round fire 
prevention program, assisting the already 
established program of the Harrisburg 
Fire Department. 

Scranton, Pa. The building code, on 
which a local committee has been work- 
ing for several years, is completed. The 
committee plans to put it into effect 
through adoption as a state code for 
Class 2B cities. The Chamber of Com- 
merce has not yet formed a fire preven- 
tion committee. 

Allentown, Pa. An appropriation was 
made last month to provide for a new 
fire-resistive fire alarm central station, 
new central station apparatus and other 
equipment which will provide a modern 
fire alarm system. Recent large fires, in- 
cluding one $400,000 loss, may provide 
the necessary stimulus for a year-round 
fire prevention effort on the part of the 
local Chamber of Commerce fire preven- 
tion committee. 





PITCHER RECUPERATING 
Charles R. Pitcher, president of the In- 
surance Institute of America, Inc., and 
former deputy manager of the Royal, is 
now recuperating at his summer home 
at Mast Hope, Pa., from a recent illness. 


Chicago Fair in 1933 Will Be 
Well Protected Against Fire 


A complete fire prevention and control 
system that will protect the various build- 
ings of A Century of Progress Exposi- 
tion at Chicago in 1933 before and dur- 


ing the Fair is being developed. Fire 
protection measures which will be under- 
taken will include the erection of prob- 
ably three completely equipped fire sta- 
tions with a fire-fighting force on the 
grounds; the installation of an automat- 
ic A. D. T. alarm system in the build- 
ings and around the grounds; compul- 
sory watchman service; fire extinguish- 
ers, stand-pipes and hose connections in 
the various buildings and a complete 
pumping system in connection with the 
exposition’s water service. In addition, 
A Century of Progress will have the 
co-operation of the facilities and organi- 
zation of the Chicago Fire Department. 

As the construction of the various 
buildings progresses, suction pipes are 


connected with the lagoon which separ- 
ates the mainland and Northerly Island, 
or with Lake Michigan, so that fire 
pumpers can draw sufficient water. Fire 
ramps running down to the water side 
are likewise provided to permit pumpers 
to place suction lines directly into the 
water. Chemical engines are also used. 

On the completion of the exposition 
buildings they are equipped with Amer- 
ican District Telegraph fire alarm sys- 
tems which automatically register the 
location on an alarm board in the head- 
quarters. There will be a compulsory 
watchman system maintained at all times 
which will show automatically any lo- 
cations in the buildings or grounds that 
a watchman fails to contact on his 
rounds. 

At present a completely equipped fire 
patrol truck maintains contact with all 
the Fair structures at regular intervals 
during the night. 





PER CAPITA FIRE LOSSES 





Survey Shows Smaller Cities Have 
Greater Number of Fires Than 
Do Larger Ones 


The smaller cities of the nation have 
a greater number of fires per thousand 
residents than do the larger municipali- 
ties, according to civic records made un- 
der the direction of Ernest Sturm, chair- 
man of the boards of the Continental 
and Fidelity-Phenix. The data covers 
the 1931 fire records of the hundreds of 
cities of the United States having popu- 
lations of 20,000 or more, and while there 
are some exceptions to the rule, it is nev- 
ertheless constant enough to indicate that 
the people of the lesser cities are more 
careless with fire hazards than are the 
residents of the more important centers. 

Newark ranks well in fire prevention 
as compared with other cities of similar 
size. This city, with a population listed 
at 444,000, had 6.35 fires per thousand 
residents, as compared with 9.42 in Min- 
neapolis, which has 474,000 inhabitants, 
and 9.25 in Kansas City, which has 409,- 
000. New Orleans, with 471,000 people, 
had only a little over half as many fires 
as Newark, however, its percentage be- 
ing 3.95. 

The smaller towns in New Jersey fol- 
lowed the general trend with a rate of 
11.76 in Nutley, with its 21,000 residents; 
11.69 in Plainfield, which has 35,000, and 
11.63 in Linden, which has 22,000. 





FIRE ASSOCIATION OUTING 


The Fire Association of Philadelphia 
group of companies held its annual out- 
ing recently at the Bankers’ Country 
Club. It was attended by the entire of- 
ficial staff and all employes except a 
skeleton force to maintain the local de- 
partment. 
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FIRE LOSSES UP AGAIN 


Total for June Were $34,338,670, Gain of 
Nearly 3% Over June, 1931; 
Year’s Losses Up, Too 

Fire losses for the United States for 
June totaled $34,338,670, which is $4,931,- 
854 less than the May loss, but is con- 
siderably in excess of the losses for the 
corresponding months of 1931 and 1930. 
For June of last year the losses totaled 
$33,368,378 and in June, 1930, they were 
$31,818,266. The total fire losses for the 
first half of this year as reported to the 
National Board of Fire Underwriters 
amounted to $245,669,956, compared with 
$242,568,277 for the corresponding period 
of 1931 and $242,299,771 for the first half 
of 1930. 

The small increase in fire losses for 
this year when taken into consideration 
with the decided drop in premium in- 
come will unquestionably mean another 
increase in the fire loss ratio which has 
already reached the point where it can- 
not be increased further without com- 
pensating increases in fire insurance 
rates. The question of rate increases 
becomes more serious as the fire losses 
continue to creep upwards. 








Dorman’s Plan 
(Continued from Page 16) 


be sent to the owners of said steamer 
for services rendered,” Mr. Dorman said. 
“If a bill was sent to the owners of the 
S. S. Muenchen, which took fire a couple 
of years ago in the North River, at which 
one of our firemen was killed, it would 
have amounted to a considerable sum 
and this is reimbursement to which | be- 
lieve the city is entitled.” 
Other Sources of Revenue 

Other means of increasing revenue on 
which Commissioner Dorman is working 
include: : 

A charge of one dollar for each search 
for violation on buildings, to net about 
$500 a year. 

A $1 fee for the issuance of 5,000 cer- 
tificates of qualification for operators 0 


standpipes, sprinklers, fire alarm brigade 
leaders and fire guardians, to net about 
$5,000. 


Surveys for owners of buildings who 
want to apply for reduced insurance 
rates, at $5 each, to net about $2,500. 

Five thousand annual inspections of 
fire alarm systems in buildings at $10 
each, to net $50,000. 

Permit fees of $25 a year for the open 
air parking spaces in the city, to net 
at least $5,000. 

Extension of the regular charges for 
garage permits to those built in outly- 
ing sections, outside the fire limits, t® 


net about $250,000. 


General upward revision of fees orl 
vided in the code of ordinances, by sma 
amounts, $100,000. 
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To Visit Europe About 
Russian Liquidation 


JOHN M. DOWNES SAILS JULY 28 





Trip Has To Do With Liquidation of 
United States B-anches of Three 
Insurance Companies 


John M. Downes, who knows more 
about Russian insurance companies, their 
claimants, their directors, than any other 
person connected with a State Insurance 
Department, will sail for London and 
Paris on July 28. 

The object of the trip is to expedite 
the disposition of foreign claims filed 
with the Superintendent of Insurance of 
the State of New York, as liquidator, 
pursuant to the decision of the Court of 
Appeals directing the disposition of sur- 
plus assets remaining after completion 
of the liquidations of the United States 
Branches of First Russian Insurance Co., 
established in 1827, Russian Reinsurance 
Co., and Moscow Fire Insurance Co., and 
to the end that the liquidations of the 
companies named may be closed at an 
early date, John M. Downes, attorney for 
the Superintendent of Insurance, as 
liquidator, accompanied by an account- 
ant, is being sent to London and Paris. 


Merits of Claims 


In London and Paris examinations will 
be made into the merits of the claims 
filed by the various foreign claimants, 
with a view to definitely ascertaining the 
correctness of the amounts claimed or 
what amounts, if any, may be justly due. 
Conferences will also be held with the 
directors and officers of the Russian in- 
surance companies in liquidation here, 
to the end that all possible information 
and records relating to the foreign 
claims may be procured, if possible, and 
that such necessary steps may be taken 
as may expedite the closing of the liqui- 
dations in New York. 

The United States branches of these 
Russian insurance companies possessed 
no records or information concerning 
business transacted by the corporations 
outside of the United States, and books 
and records which might facilitate the 
liquidation of the foreign claims filed 
with the Superintendent of Insurance 
have been hitherto inaccessible to the 
liquidator. Claims based upon such for- 
eign business, exclusive of claims based 
upon life policies, amounting to over one 
and a half million dollars, have been filed 
with the Superintendent of Insurance for 
liquidation, as permitted by the decisions 
of the Court of Appeals. A large pro- 
portion of these foreign claims was filed 
on behalf of British insurance companies 
based upon reinsurance treaties between 
them and the Russian companies. Simi- 
lar claims for large amounts were filed 
on behalf of companies or individuals 
resident in other European countries, 
who will be given an opportunity to 
complete their proofs before the liqui- 
dator’s representative in Paris. 

It is anticipated that with the co-op- 
eration of the interested parties, whose 
representatives here have been notifid, 
the work of the Liquidation Bureau’s 
representatives in London and Paris will 
be expedited and facilitated so that they 
may'return to New York not later than 
the first week in September next. 





LIQUIDATION LAWYERS 


Richard A. Brennan, special deputy 
superintendent in charge of the New 
York Insurance Department’s Liquida- 
tion Bureau, has appointed Edward Mc- 
Loughlin to succeed Joseph G. Bill as 
liquidator of domestic proceedings, 
handled by Mr. Bill before his appoint- 
ment as deputy superintendent. John 
M. Downes will be attorney for the liq- 
uidator of all in all foreign insurance 
proceedings. Mr. McLoughlin went to 
Holy Cross and Fordham; practised law 
in Brooklyn; joined the Liquidation Bu- 
reau in 1930. Mr. Downes went to Ford- 
ham and joined the Bureau in 1925. 
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Printing History 
Of British America 


ARTICLES IN CANADA PAPER 





Insurance Company Began In Reign of 
King William IV; 52 Incorporators 
Were Prominent 





An interesting series of articles about 
the British America is being printed by 
Canadian Insurance. It is the oldest ex- 
isting Provincial financial institution jn 
Ontario. When the company started To- 
ronto was known as York, “the city of 
homes.” It was in the reign of King 
William IV. The charter was obtained 
in February, 1833, and that original char- 
ter gave the right to write life as well 
as fire insurance although the company 
never wrote life insurance. 

The incorporators were the outstand- 
ing men of their day in Ontario. There 
were fifty-two of them, including judges, 
eclesiasts, politicians, educators, social 
leaders and business men. 

Sir John A. Macdonald 


One of the outstanding patrons of the 
company was Sir John A. Macdonald, 
noted speaker and public man. When 
the British America opened its new of- 
fices on Front Street, Toronto, in 1877, 
he made the principal speech, declaring 
that “he had insured everything he had 
in the world in the British America, and, 
therefore, I hope that the company will 
not go to blazes before I do.” It didn’t, 
but progressed until it became one of 
the leading institutions. Speaking more 
seriously he said: “The success of this 
company to date has been the result of 
careful, straightforward operation and 
management.” 

In 1837 the company presented Toron- 
to (York) with its first fire hand en- 
gine. It was known as British America 
No. 3. It had a crew of a dozen men. 
In different parts of Canada in the last 
few months fire departments have been 
called upon to break up mobs of Com- 
munists, by the simple but effective 
method of turning on a full head of 
water. In this respect history repeats 
itself, for during the stirring days ol 
1837 and 1838, the British America com- 
pany of fire fighters with their machine 
took a leading part in putting down up- 
risings. 


GRAHAM WITH NORTH AMERICA 








New York Dep’t Manager of Fire Asso- 
ciation to Be Chief Underwriter 
Here After August 16 

Bernard W. Graham, for the last two 
years manager of the New York City 
metropolitan department of the Fire As- 
sociation fleet of Philadelphia, has re- 
signed as of August 16 to become chief 
underwriter in the New York metropoli- 
tan department of the Insurance Co. ol 
North America. ; 

Mr. Graham has a wide acquaintance 
among fire insurance men and has been 
in the business in New York for many 
years. Prior to joining the Fire Ass0- 
ciation he was local secretary of the 
Northern Assurance and before that was 
in charge of the local counter of the 
Charles E. Wickham agency. Mr. Gra- 
ham began his insurance career with the 
New York office of the Hartford Fire 
which he left to go with the Wickham 
agency. 


VA. AUTO FIRE-THEFT REPORTS 

Action of the governing committee o 
the Virginia Insurance Rating [ureau 
in recently requiring member companies 
writing automobile fire and theft to file 
daily reports through the bureau 10F 
proper checking has been approved by 
the State Corporation Commission. 1H 
act of 1928 which created the bureau 
gave it jurisdiction over automob’le fire 
and theft rates as well as other lines 
written by fire companies that were 
members of the bureau. The governing 





committee decided to require companies 
writing automobile fire and theft to sen 
their daily reports through the 
when it was advised that they were 
being required to do so. 
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JANUARY 1, 1932 STATEMENTS 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres, HERBERT A. CLARK, Vice Pres. MM. R. M. SMITH, Vice Pres, 
W. E. WOLLAEGER, Vice Pres. ERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice Pres. 
WALTER J. SCHMIDT, 2d V. Pri, T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres, 
FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY .,.91us +0 
CAPITAL POLICYHOLDERS | 
$18,795,380.00 ORGANIZED 1856 $32,306,202.99 
NEAL BASSET , Chairman of Board 
HENRY M. GRATZ, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP. Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vie Pres. 
W. E. WOLLAEGER, Vice Pres. ERMAN AMBOS, bo Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V. ee T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2dV.-Pres. 
THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 ORGANIZED 1853 $ 2,034,545.17 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres, ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT. 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres’. 
THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 ORGANIZED 1854 $ 1,226,248.02 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. RCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOL as, ERMAN AMBOS, Vice Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
"WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. | 
$ 1,000,000.00 ORGANIZED 1866 $ 1,563,520.84 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. i 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 ORGANIZED 1871 $ 1,603,338.23 
NEAL BASSETT, Chairman of Board 
W.E. WOLLAEGER, President JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. age yg A. CLARK, Vice Pres, 
H. R. M. SMITH, Vice Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. DLIN BROOKS, 2d V.-Pres. 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 ORGANIZED 1870 $ 1,751,660.54 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres, H. R. M. SMITH, Vice Pres, 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres, W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 ORGANIZED 1806 $ 511,958.09 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. | 
$ 100,000.00. ORGANIZED 1905 $ 137,264.60 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres, 
W.E. WO! LLAEGER, Vice-Pres. HERMAN AMBOS, cu Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. | 
WALTER J. SCHMIDT, 2 * V.-Pres, T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres. 
MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 ORGANIZED 1852 $ 4,967,756.04 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








The apt use of some words by some 
up-staters has always impressed and 
amused me. When I was at Utica re- 
cently and called on my friend and for- 
mer agent, Turnbull, and asked him 
whether his and his brother’s families 
had as yet “emigrated” to their summer 
home near Utica, N. Y. (a delightful spot 
on the foothills of the Adirondacks, 
about three miles out of Uticz i 
old homestead of the Turnbull family, re- 
lated to the famous Revolutionary War 
Governor Turnbull, friend of Washing- 
ton) he told me that the family “were 
filtering in,” which aptly expresses the 
act of one member of the family after 
another, gradually “trickling” into the 
homestead. 





 * 2 


Modern Entertainment 

An evening call by a traveling man on 
many well-meaning people now amounts 
to sitting with them and listening to 
Amos ’n’ Andy, or other things you 
don’t want to hear. A helluva come- 
down from an old fashioned comfy con- 
versation and interchange of ideas. And 
often your host insists on your listening 
and applauding some fool crooner or af- 
fected radio announcer. This kind of 
entertaining will, I suppose, eventually 
lead to our having a bag tied around 
our necks and eating from it instead of 
sitting down at table and enjoying a good 
home cooked dinner with entertaining 
conversation. 

ee 
Embarrassing Moments 

A prominent fieldman, and one of the 
old-timers, told me he had left one of 
his night shirts at a hotel and wrote 
them to return same, addressed to his 
home. The hotel people returned a night 
shirt which looked like a female chemise, 
and he had some embarrassment in ex- 
plaining the matter of the mixup, espe- 
cially as it happened that this female- 
looking wearing apparel was found in 
the same room. This is an easy matter 
to explain from a fieldman’s point of 
view, of course, as the lady may well 
have occupied the room later and alone, 
but some women always think the worst. 
I am glad to say that my good wife has 
always given me the benefit of the doubt 
in such matters—at least, so it seemed 
to me. 

* * * 
Mohawk River and Barge Canal 
Possibilities 

Recently on a trip in the Mohawk Val- 
ley, visiting at Palatine Bridge, Canajo- 
harie, Randall and other towns, I was 
surprised to notice how few of the na- 
tives of this beautiful section have taken 
up motor boating or aquatic sports on 
the Mohawk River, now canalized and 
forming the Barge Canal from Albany to 
Rome, a stretch of nearly 125 miles of 
smooth, deep waterway. It is ideal for 
motor or small sailboating, and with its 
connections make it possible for a motor 
boat, large or small, to travel the entire 
breadth of the state on a_ sheltered 


waterway, from Albany to Buffalo, about 
300 miles, and north by way of Cham- 
plain Canal, 150 miles, and also into Lake 
Ontario at Oswego. 

The beautiful Finger Lakes form part 
of the Barge Canal system also. It goes 
to show how deeply ingrained into a 
population are the thoughts and habits 
brought about by geographical environ- 
ment. For ages the inhabitants of the 
Mohawk Valley have had only land 
travel and land sports, and until the 
Barge Canal was completed had no op- 
portunity to know and enjoy aquatic 
sports. Now that they have this won- 
derful waterway to play on, they do not 
seem to realize its possibilities from a 
travel, sport and recreational point of 
view. But they will come to it, and I 
predict that twenty-five years from now 
the river will be crowded with pleasure 
and sport craft of every kind. 


One does now see quite frequently 
large cruising motor boats on the Mo- 
hawk, but these belong to outsiders, not 
the natives. An insurance fieldman who 
had to visit only the cities on the route 
of the New York State Canal system 
could cover his field very effectively and 
economically with a cruising motor boat 
equipped with a real cabin. What a lot 
of hotel bills and garage bills he could 
save, and what a lot of oily, crowded, 
smelly, slippery and dangerous land 
“highways” he would avoid, by choosing 
this magnificent “waterway”! The peo- 
ple along this water route have not yet 
become water-travel conscious, but they 
will. 

Also do I predict that someone will 
see that there is a great future for tour- 
ist travel through the state by the water- 
way in boats specially constructed for 
that kind of travel with sleeping accom- 
modations on board. Some day I ex- 
pect passenger packets will be run along 
this river, just as they were in the old 
mule or horse-drawn Erie Canal pas- 
senger “packets,” when the cry of “low 
bridge” echoed all along the line when- 
ever the passengers on deck had to duck 
low going under a canal bridge. Satir- 
ically it has been said that as recently 
as fifty years ago, if you entered a par- 
lor or reception room or banquet hall oc- 
cupied by classy old New York fami- 
lies and cried aloud “Low Bridge,” most 
of the people would duck, a habit ac- 
quired from the days when passenger 
canal boating was the sole and quickest 
medium of travel in central New York, 
even for some time after the coming of 
the railroads. 

Also this story is supposed to be a sly 
hint at the fact that many afterwards 
socially prominent families came up the 
state in canal boats as immigrants too 
poor to travel by stage coach or railroad, 
whatever there may be to that. I had 
a picture in my library of the old canal 
packet and the attitude and bearing of 
the passengers do not bear out the myth 
that they were poverty stricken if they 


traveled by canal, although the immi- 
grant boats may have presented a dif- 
ferent story. 
* * 
A Letter From “Tom” Gallagher 


I recently received the following letter 
from Thomas E. Gallagher, former gen- 
eral agent of the Aetna (Fire) and father 
of Vincent L. Gallagher of the America 
Fore companies: 

“My Dear Ed: 

“You seem to have enjoyed some of 
my Irish stories, but I think I never told 
you one about a German, so here it goes: 
A German was going to confession to an 
Irish priest, and wanting to let him 
know that he could not speak English 
very well he said, ‘Father, I am a Cher- 
man.’ There was no reply, so he repeat- 
ed it. The priest then said, ‘My good 
man, that’s no sin; that’s merely a mis- 
fortune. Go on and tell the sins you 
committed.’ ” 

Tom also wrote about his father in re- 
ply to mention I had made about the 
recent passing of my father at 91 years 
of age. He said this: 

“To have had him with you for so 
many years was a great blessing and I 
can appreciate it from my own experi- 
ence as my father died a little more than 
twenty years ago, having lived for 94 
years, 8 months and 2 days. He was 
confined to his bed only two days. The 
doctor said the machinery was worn out. 

“T don’t think I ever congratulated you 
upon your record as a swimmer. It took 
a strong body and constitution to do 
that but you were blessed with having it 
and have always taken good care of it. 
Here’s hoping you may live as long as 
your father or mine did, and then some, 
and always have the good health the 
Lord has given you so far.” 


NOT SO CRAZY AFTER ALL 


While inspecting an insane asylum, a 
fire special agent observed a crew of 
inmates carting brick in wheelbarrows 
from the railroad siding to a new build- 
ing in course of erection and noticed that 
one of them had his wheelbarrow upside 
down. Approaching him the special said: 

“Why don’t you turn your wheelbar- 
row the other way?” 

“Say,” was the response, “I am not as 
‘nutty’ as they think I am. If I turn it 





the other way, they will put bricks in it.” 











Wuo WANTs A PrivaTE OFFice— 
RENT FREE? 


There’s a general insurance man somewhere in 
New York City who is progressive and forward 
looking enough to appreciate the advantage of a 
quiet private office and all the conveniences of a 
life insurance agency located in a mid-town sky. 
scraper building. 

Here’s your chance to save on overhead! 


If you are unattached at present and have some 
life insurance business which could be cleared 
through our agency we would like to “‘talk turkey” 
with you. Please address: 

Box 1199 
The Eastern Underwriter, 94 Fulton St., N. Y. 
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NOT MENTIONED YEARS AGO 


An insurance man observed his daugh- 
ter and a young man in _ earnest con- 
versation one evening. The following 
day he remarked casually: 

“Jane, what were you and Jimmie talk- 
ing about last night?” 

“Oh, things young people of your gen- 
eration never mentioned.” 

“Please explain,” said the father. 

“Oh, we were just talking about 
radios, automobiles, airplanes and such 
things.” 





INLAND MARINE MANAGERS 


Herman A. Klein and Lee D. French 
have been appointed joint managers of 
the new inland marine department of the 
Baldwin & Morris, Inc., agency of New 
York. 





222ND YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 


Pacific Department 
N. W. Cor. Sansome and Sacramento Sts. 
Francisco, Cal. 














ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 
THE STATE ASSURANCE CO., LTD. 


PROVIDENT FIRE INSURANCE CoO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


95 Maiden Lane, New York 










Oo. J. PRIOR. PRESIDENT 





INCORPORATED 1868 


The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 











—— 





GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
COrtland 7-8300 





MANAGERS 


INSURANCE CO. ascencs 








Home Office, 50 Union Square, New York City 


—— 





Uptown 





122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 72-2627 


—— 
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Steamship Line 
Liable to Insurer 


LOSES IN SUBROGATION SUIT 





Federal Court Holds Ship Must Pay For 
Damage When No Unusually Severe 
Weather Is Encountered 





The Franklin Fire, having paid a ship- 
per, sued the carrier, the Royal Mail 
Steam Packet Co., upon a bill of lading 
for damages to a parcel of coffee on a 
winter voyage from Haitian ports to 
Antwerp. The weather on the voyage 
had not been worse than usual at that 
season (January) on the Atlantic. Ona 
survey seven rivets were found to have 
started in a horizontal stiffener on the 
bulkhead separating the hold where the 
coffee was stowed from the forepeak; 
and four more had dropped out complete- 
ly. The water had apparently come 
through the latter. The ship had been 
surveyed at the beginning of her west- 
ward voyage at Rotterdam, where re- 
pairs were made to her forepeak tank, 
but she had had continuous heavy weath- 
er for ten days before reaching Ameri- 
ca. The bill of lading contained excep- 
tions against “perils of the seas,” and 
against “unseaworthiness of the ship 
(provided all reasonable means have 
been taken by the shipowners or their 
agents to provide against such unsea- 
worthiness).” The second exception did 
not include the phrase, “at the com- 
mencement of the voyage,” or its equiva- 
lent. 

The Second Federal Circuit Court of 
Appeals, reversing a decree of the dis- 
trict court for southern New York dis- 
missing the libel, remanded the case with 
directions to enter a decree for the in- 
surance company, for the following rea- 
sons: 

The loss did not arise from “perils of 
the sea,” so that the first exception was 
not available to the respondent (the 
ship). 

The second exception, as to unseawor- 
thiness, did not cover the breach of the 
implied covenant of seaworthiness at the 
commencement of the voyage, and if the 
ship was in fact unseaworthy when she 
lifted the coffee, she was liable. 

Taking literally the definition of un- 
seaworthiness generally adopted, the 
ship was not reasonably fit for her voy- 
age, because the voyage was of exactly 
the kind that she should have expected. 
She suggested nothing unusual after she 
broke ground which could account for 
the failure of the rivets, and she had the 
burden of proving performance of the 
covenant. 

The court distinguished the case of 
The Landlord (in the same court, 92 F. 
663), where the ship had encountered 
weather of the extremest severity, such 
as some of the crew had never known 
before. 





MONTGOMERY HARE DIES 

Montgomery Hare, well-known corpo- 
ration lawyer in New York, for -several 
years a partner of former Supreme 
Court Justice Clarence J. Shearn in the 
firm of Shearn and Hare and the son of 
the late J. Montgomery Hare, former 
United States manager of the Norwich 
Union Fire, died recently from pneu- 
monia at his home at St. James, Long 
Island. He was 61 years of age. His 
brother, William Hare, was United 
States manager of the State Assurance 
of Liverpool until 1928, 





DEATH OF C. E. MACOMBER 
Charles E. Macomber, for the last 
thirteen years an engineer in the im- 
proved risk department of the New Eng- 
and Insurance Exchange, died recently 
- ong trouble at his home in Natick, 
a He was 55 years of age. Mr. 
PO ance was early in his career spe- 
‘al agent for the Fire Association and 


ate P ; 
pry ce with the Underwriters’ Bureau 


‘ew England as an engineer. In 1919 
he joined the Exchange = ‘ 





Lloyd’s Licensed in Quebec 
Without Putting Up Deposit 
Lloyd’s of London has received a 
non-marine license for the transac- 
tion of all lines of insurance other 
than life and marine in the Province 
of Quebec, Canada. This license has 
been issued without the usual formal- 
ity of a deposit for the protection of 
policyholders. Many complaints have 
been made by insurance men who 
contend that Lloyd’s should be sub- 
jected to the same requirements as 
American and British insurance com- 
panies. 











CAMDEN FIRE DIVIDEND 
The Camden Fire has declared the 
usual quarterly dividend of 25 cents a 
share, payable August 1 to stockholders 
of record July 15. This is an annual rate 
of 20% on the $5 par value shares. 


MASS. F. & M. BOSTON AGENTS 

James T. Phelps & Co. of Boston have 
been appointed agents for the metropoli- 
tan district there the Massachusetts Fire 
& Marine of the Great American group. 
The company was formerly with John C. 
Paige & Co. James T. Phelps & Co. are 
also general agents of the National Life 
of Vermont. 


ADVERTISING CONSULTANT 

A. E. Luccy has resigned as manager 
of the advertising department of the 
American Asiatic Underwriters and af- 
filiated companies in Shanghai and has 
established himself there as an advertis- 
ing consultant, with offices in the Yoko- 
hama Specie Bank. 





GETS STATE OF PA. 

The W. F. Stanz Agency, 136 Mon- 
tague Street, Brooklyn, has been ap- 
pointed Brooklyn agent for the Insur- 
ance Co. of the State of Pennsylvania. 


HIGH PRESSURE BALKED 


New Salesman in Village Finds Reci- 
procity Idea Brings More Business 
Than Fine Talk 

A progressive village in one of the 
Eastern cities was recently honored by 
an addition to its population in the form 
of an aggressive individual from a “big 
city,” who promptly informed the natives 
that they had never had a real insurance 
man to properly protect their interests 
and that he would supply such service. 
One day he approached the local auto- 
mobile dealer saying: 

“Fine car you sell. Had a ride in one 
and like it very much. Now, how about 
letting me handle your insurance ?” 

“Thanks,” was the reply. “Glad you 
liked the demonstration. Sorry I can’t 
give you any of my insurance; it goes to 
the two old agents here, both of whom 
buy cars from me.” 








STRENGTH 


Fireman’s Fund 





Home Fire & Marine . . 
Occidental Insurance . . 
Fireman’s Fund Indemnity 


Occidental Indemnity . . 


PERMANENCE 


Financial Statement 
Based on Market Values May 1, 1932 


Assets 


e ° 


1,982,157 


Stocks and Bonds owned by Fireman's Fund Group based on market 


values May 1st, 1932, exclusive of ownership in affiliated companies. 


Bonds 83% Stocks 17% 


Fire + Automobile + Marine + Casualty + Fidelity + Surety 


IREMAN’S FUND GROUD 


Fireman's “Fund Insurance Company 


ome ‘ire arine Insurance Company 
Occidental Insurance Company 
ireman's “Jund Indemnity Company 
Occidental Indemnity’ Company a 
NewYork - Chicago - SAN FRANCISCO . Boston - Atlanta 


- STABILITY 


Liabilities 


- $28,504,982 $16,496,305 $12,008,677 


4,725,271 2,904,852 1,820,419 
2,982,590 959,416 2,023,174 
4,372,595 1,886,585 2,486,010 


1,006,882 


Surplus to 
Policyholders 


975,275 
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Edison’s Forethought Would Have 
Created Good U. & O. Risk in 1882 


By James A. Neilan, 


Examiner, Norwich Union Fire 


The first central station for the com- 
mercial distribution of electricity was put 
in operation on September 4, 1882, by 
Thomas Edison himself, at 257 Pearl 
Street, New York City. Newspapers the 
following day had much to say. Wonder 
was expressed over the “blazing horse- 
shoe glow within a pear shaped globe”; 
another told of the “dim flicker of gas 
supplanted by a steady glare, bright and 
mellow”; a third observed, “as soon as 
it is dark enough to need artificial light 
you turn the thumb-screw and the light 
is there, no nauseous smell, no flicker, no 
glare.” vf 

Among the five or. six buildings 
equipped with the new lighting system 
were the Herald offices and the Drexel 
Building, at the time one of New York 
City’s show places. The illumination of 
the latter was held to be a truly great 
achievement owing to its great size; the 
equipment reached a grand total of 106 
lamps. In comparison it is interesting 
to mention the lighting of the new mu- 
nicipal building, numbering about 20,000 
lamps. 

The primitive Pearl Street Station was 
a converted warehouse of brick con- 
struction, four stories high, and Mr. Edi- 
son even then realizing the effectiveness 
of fire stops had the building separated 
into two sections by a fire wall. One of 
them was used for the storage of under- 
ground supplies while the other was oc- 
cupied by the generating machinery, for 
the support of which a special foundation 
of steel and concrete was provided. The 
steam boilers were located in the base- 
ment while the second floor was occu- 
pied by six generators, 12 h. p. each, 
nicknamed “Jumbos.” 

The old Pearl Street Station operated 
until January 8, 1890, when a serious 
fire occurred causing a business inter- 
ruption for about three hours. The rec- 
ord in this case in such an early period 
would appear astounding as no loss or 
handicap occurred other than the burn- 
ing down of the building itself. The 
situation was saved, however, by Mr. 
Edison’s forethought by the presence of 
an auxiliary plant that had already been 
opened on Liberty Street, held in re- 
serve for such an emergency. 

Thus it can be seen that the first elec- 
tric light plant erected in 1882, long be- 
fore use and occupancy insurance was 
thought of, was a desirable risk from a 
U. and O. insurance viewpoint, Mr. Edi- 
son’s cunning mind having provided an 
auxiliary plant to be put in operation im- 





ADJUSTMENT BUREAU MOVES 

The Eastern branch of the Fire Com- 
panies’ Adjustment Bureau, Inc., this 
week moved from its former headquar- 
ters at 84 William Street to the thirty- 
third and thirty-fourth floors at 116 John 
Street. The Eastern branch was form- 
erly the General Adjustment Bureau. 
Manager George W. Lilly and Assistant 
Manager W. E. Hill of the F. C. A. B 
are now located at these headquarters. 
President Paul L. Haid, who is also 
president of the Insurance Executives 
Association, has his offices on the thirty- 
fifth floor of the same building. 





FRANKLIN FIRE DIVIDEND 

The directors of the Franklin Fire last 
week declared a quarterly dividend of 25 
cents a share, payable August 1 to stock- 
holders of record July 20. Previously the 
company has been paying 40 cents a 
share quarterly. 

NOLAN WITH FELDMAN & CO. 

John B. Nolan has joined M. C. Feld 
man & Co., 110 William Street, as man- 
ager of the placing department. Mr. 
Nolan has been in insurance for thirty- 
five years and has lately been with Steb- 
bins, Leterman & Gates, Inc. 


mediately in the event of any accident 
causing the shutdown of the main plant, 
thereby reducing the loss of U. & O. 
The original power station having been 
destroyed, a new four-story structure 
was erected some years ago on the site. 


VALUATIONS SUBCOMMITTEE 

Supt. George S. Van Schaick of New 
York has appointed a subcommittee on 
valuations of securities of the Commis- 
sioners’ Convention. The members are 
Commissioners Dunham of Connecticut, 
Hanson of Illinois, Gough of New Jersey 
and Brown of Massachusetts. The com- 
mittee will meet next Wednesday in New 
York. 





NEWARK PYRENE EXHIBITION 

More than 300 insurance executives, 
underwriters, representatives of railroads 
and oil companies from all parts of New 
Jersey, Philadelphia, Boston and Balti- 
more, attended the annual demonstra- 


tion of fire protection devices of the 
Pyrene Manufacturing Co., which was 
held in Newark last week. The exhibi- 
tion included demonstrations of the 
smallest to the largest fire extinguishers 
of the company which could be used 
with safety in oil and industrial plants 
in the general marine fields. 





BURTON D. SENIA DEAD 
Burton D. Senia, assistant manager of 
Fred D. Schnebbe Co., Inc., New York 
insurance brokers, died Wednesday af- 
ternoon in Mount Vernon Hospital from 
lockjaw. He was ill only a few days. 
Mr. Senia was 35 years of age. 





E. K. SCHULTZ & CO. 


GENERAL AGENTS 


PENNSYLVANIA «+ NEW YORK « NEW JERSEY 
MARYLAND ¢ MASSACHUSETTS *« CONNECTICUT 
RHODE ISLAND °° 


DELAWARE 





NEW ENGLAND 


Box 3322 
Boston 


NEW JERSEY 


Manhattan Bldg. 
Philadelphia 


FIRE AND 


A. I. RICHARDSON 


SPECIAL AGENTS 


W. PENNA. — MARYLAND 
HARRY W. BERBERICH 
Columbia Bank Bldg. 
Pittsburgh 


E. PENNA. — MARYLAND 
W. RAYMOND McVAUGH 


PROTECTION 


o&- 
« 





SINCE 1848 


W. M. WAKEMAN, JR. 


AUTOMOBILE 


NEW YORK 


Box 1174 
Syracuse 


DELAWARE 
JAMES L. YOUMANS 
Manhattan Bldg. 
Philadelphia 








OHIO 





FARMERS 


INSURANCE CO.-» LEROY, O. 
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Nearly 600 


Local Agents Report “To Busy 


E. K. Schultz & Co. Office 


Maintaining Philadelphia Headquarters This 





| Head of the Agency 








E. K. SCHULTZ 


General agencies for fire insurance 
companies particularly are comparative- 
ly rare in the Eastern part of the United 
States today. The true general agency, 
one which is not so-called merely as an 
excuse for paying extra commissions on 
local agency operations, performs prac- 
tically all the underwriting operations of 
a home office or branch office. Because 
such a large majority of the fire compa- 
nies, American and foreign admitted, have 
their home offices in the New England 
and Middle Atlantic states there is not 
the same necessity for appointment of 
general agency offices as exists in other 
parts of the United States now and as 
existed in the East a few decades ago. 

The American Association of Insur- 
ance General Agents held its annual 
convention in Hartford last month, prin- 
cipally so that personal contact by the 
members could be made with home office 
executives in New York, Hartford, Phil- 
adelphia and other large Eastern cen- 
ters. Only three members of the Asso- 
Cation are located in Connecticut com- 
pared with nearly twenty in San Fran- 
cisco alone, nine in Denver, twelve in 
New Orleans, five in Jacksonville, Fla., 
and sixteen in various parts of Texas. 


This proves that the principle of the 
general agency is still vital to fire in- 
=e and also that the majority of 
ich agencies are situated in large pre- 
mum producing centers far from the 
‘ome office territories. 


General Agent a Vital Figure 
' Although they do not hold official titles 
fom the companies they represent many 
general agents are fully equipped by ex- 
ane knoweldge of fire _insurance 
ne underwriting and executive ability 
— with the leading company of- 
am, A true general agent has a large 
cial ory to supervise. He appoints spe- 
cece Ge who in turn build up local 
general Orces which report direct to the 
atter . gent and for whose actions the 
the Be held responsible. He handles 
premin es of risks, collection of 
responsibil nen of losses and_ other 
point ities of a home office. His ap- 

ment results from the fact or the 


General Agency Supervises Eight States and 
Now Produces Nearly $2,000,000 in 


Premiums 


Annually; 


Represents Ohio 


Farmers and Millers National 


By Edwin N. Eager 


belief that he knows and can handle his 
territory better than the home offices of 
his companies located hundreds of miles 
away. 

Some companies refer regional 
branch or service offices to general 
agencies but that is a matter of choice 
rather than because of any fundamental 
advantages of one system or the other. 
Most smaller companies patronize the 
general agency system because of the 
expense involved in setting up regional 
offices. Among the large companies some 
have their own offices while others oper- 
ate through successful general agencies. 

In Philadelphia there is located today 
and has been for about thirty-five years 
one of the most outstanding general agen- 
cies east of the Mississippi River. That is 
the office of E. K. Schultz & Co., which 
represents the Ohio Farmers of LeRoy, 
Ohio, and the Millers National of Chi- 
cago. Both of these companies, mutuals 
in form but operating the same as stock 
companies so far as agency representa- 
tion, membership in rating organizations, 
premium rates and other practices gen- 
erally followed by stock companies are 
concerned, have their home offices West 
of the Atlantic seaboard so that general 
agency representation for them in this 
part of the country is logical and suc- 
cessful. 

Millers National and Ohio Farmers 


The Millers National has been operat- 





Secretary of Agency 














LLOYD H. SCHULTZ 


ing since 1869 and enjoys an excellent 
reputation. Its financial statement of 
December 31, 1931, shows assets of $4,- 
987,743 and cash surplus to policyholders 
of $2,424,878. Its investment holdings, 
consisting of $4,107,448 in bonds and only 
$300 in stocks, were valued on a market 
value basis as of December 31 last. Jo- 
seph Le Compte is president of the 
company and the other officers are: vice- 
president, Samuel Plant; secretary, F. S. 
Danforth; treasurer, A. I. Bushnell, and 
assistant secretary, A. A. Kreuger. 


The Ohio Farmers of Le Roy, Ohio, 
has been in business since 1848, issues 
only non-assessable policies for a cash 
premium, and writes at regular stock 
rates. This company, too, has an ex- 
cellent standing and on December 31 last 
had assets of $4,312,678 and net cash sur- 
plus of $1,005,209 based upon market 
values at the close of 1931. F. H. Haw- 
ley is president of this company and the 
other officers are: vice-president and 
secretary, D. W. Crane; assistant secre- 
taries, G. S. Valentine, D. S. Reynolds 
and J. C. Hiestand. 


Elmer K. Schultz, who has been in the 
fire insurance game since the early 
nineties, has achieved his present en- 
viable position not principally because 
his general agency is producing an an- 
nual premium income today of about 
$1,750,600 but because of his fair deal- 
ings, his constructive enterprise, fine 
character and strict adherence to the 
best principles of the fire insurance busi- 
ness. He has been ably assisted for 
twenty years by Thomas W. Anderson, 
vice-president and agency superintend- 
ent of the company and for more than 
a decade by his son, Lloyd H. Schultz, 
who holds the position of secretary. 

These three executive officers have 
serving under them a home office staff 
of nearly forty employes at the general 
agency headquarters in the Manhattan 
Building at the corner of Fourth and 
Walnut Streets, Philadelphia, five spe- 
cial agents in the field and close to 600 
local agents in eight states and the Dis- 
trict of Columbia. The general agency’s 
splendid development has been during a 
period when general agencies in the East 
have been gradually retiring from fire 
insurance. However, there are no fears 
entertained with respect to E. K. Schultz 
& Co. because it is today at approxi- 
mately the highest point in its history, 
the premium income of 1931 having been 
exceeded only in 1928 and 1929, the so- 
called banner years of prosperity for all 
lines of business endeavor. 

The territory supervised by E. K. 
Schultz & Co. consists of Pennsylvania, 
Maryland, Delaware, New Jersey, New 
York outside of the New York City met- 
ropolitan and suburban areas, Con- 
necticut, Rhode Island and Massachu- 
setts. The Millers National is repre- 





Second in Command | 











T. W. ANDERSON 


sented in New York City by the Central 
Fire Office and the Ohio Farmers by 
W. L. Perrin & Son. These two local 
agencies report directly to the compa- 
nies’ home offices. 

Started as Local Agent 

Thirty-six years ago E. K. Schultz 
was appointed local agent of the Millers 
National in Philadelphia. Previous to 
that he had had several years’ experi- 
ence as an insurance accountant and as 
an insurance broker. But he believed 
that the field for the best advancement 
was in connection with company affilia- 
tions and so he secured the local agency 
representation of the Millers National. 
It was not until 1901, or five years after- 
wards, that the general agency was 
formed, 

“E. K.,” as he is called affectionate- 
ly by his associates, was born on 
a farm near Boyertown, Pa., in the ex- 
treme upper end of Montgomery Coun- 
ty. He came of sturdy German ances- 
tors. As a boy he attended the Perkio- 
men School at Pennsburg and later was 
graduated from Princeton University 
Today Mr. Schultz is a member of 
the Manufacturers Club in Philadelphia, 
the Penn Athletic Club, Lu Lu Temple, 
Exile Society and the Old York Road 
Country Club. . 

A sincere lover of flowers, trees and 
horticulture in general Mr. Schultz has 
made the growing of fine specimens of 
plants his hobby and in connection with 
these efforts is a member of the Amer- 
ican Peony Society, the American Rose 
Society, the American Iris Society and 
the Pennsylvania Horticultural Society. 
With insurance organizations, too, he 
has affiliated himself and been active in 
their work. He belongs to the Insur- 
ance Federation, the Pennsylvania Asso- 
ciation of Insurance Agents, the Amer- 
ican Association of Insurance General 
Agents, the Honorable Order of the Blue 
Goose International and others. 

Field Constantly Expands 

For five years after he became the 
representative for eastern Pennsylvania 
in Philadelphia of the Millers National 
Mr. Schultz, as already st-ted, acted in 
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the capacity of a local agent. Then the 
general agency was formed because the 
company desired to expand its opera- 
tions under Mr. Schultz whose results 
had convinced the officers of the Millers 
National that their agent was a man of 
real executive ability. A few years later 
the State of New Jersey was added to 
his territory and in 1912 he was ap- 
pointed general agent of the Ohio Farm- 
ers. 

With the underwriting facilities of two 
companies in his office Mr. Schultz was 
in a position to develop a larger field 
and this he did steadily. In 1913 he took 
over the large New York State terri- 
tory and a year afterwards incorporated 
_ general agency. In the same year 

. K. Schultz expanded Southward tak- 
a jurisdiction over Maryland and Dek \- 
ware. During 1915 the general agency’s 
Pennsylvania field was enlarged from 
just the eastern half to include the en- 
tire state. By 1920 the business written 
for the Millers National and the Ohio 
Farmers had been built up so well that 
three New England states were added, 
namely Connecticut, Massachusetts and 
Khode Island. 

This territory embraces several of the 
largest cities in the country and from 
the standpoint of industrial operations 
and density of population and wealth 
one of the richest insurance fields ob- 
tainable. Throughout these eight states 
E. K. Schultz & Co. has maintained 
around 600 local agents who supply the 
two companies with a fine grade of 
business. 

Thomas W. Anderson 

When the Ohio Farmers entered the 
Schultz general agency in 1912 Thomas 
W. Anderson joined the organization and 
was appointed special agent for New 
York State. He planted the Ohio Farm- 
ers throughout that field and made new 
agency connections for the Millers Na- 
tional. In 1919 he was transferred to 
the Philadelphia headquarters as agency 
superintendent and on January 1, 1927, 
was admitted to the company as an of- 
ficer with the title of vice- president. Mr. 
Anderson is a large and impressive look- 
ing man, makes friends easily, has a 
thorough knowledge of the field and of 
home office underwriting problems and 
has been a strong factor in the general 
agency’s progress. 

Mr. Anderson was born at Kaukauna, 
Wis., in 1882 and started his insurance 
career as an office boy with the Mil- 
waukee Mechanics. He was later made 
an examiner. Further promotions came 
to him as time passed and in 1905 he 
was appointed special agent for West 
Virginia and Ohio. A year later the 
Milwaukee Mechanics transferred him to 
the territory comprising New York State 
and Pennsylvania and this field he cov- 
ered until joining E. K. Schultz & Co. 

The third officer of the general 
agency, Lloyd H. Schultz, now secretary, 
was born in Allentown, Pa., in 1893. He 
was educated at the Northeast High 
School of Philadelphia and the Perkio- 
men School. Following this he attended 
Penn State College for four years and 
after graduation joined the Navy on the 
entrance of the United States into the 
World War. He was associated with the 
Naval Aviation Corps. Upon leaving 
the service he went with E. K. Schultz 
& Co. and in the last thirteen years has 
widely extended his responsibilities. 

Lidie C. Armbruster is also affiliated 
with the general agency and has been 
identified with the agency for more than 
fifteen years. 

Total Income of $20,000,000 


In the years that Mr. Schultz has op- 
erated his general agency more than 
$20,000,000 in premium income has come 
into the office and in every year except 
one substantial underwriting profits have 
been forwarded to Chicago and Le Roy. 
From an annual income of practically 
nothing in 1896 the premiums rose year 
by year steadily until a highwater mark 
of close to $2,000,000 was reached in 
1929. Even with the depression and the 
widespread shrinkage of insurable values 
the income now is running along at an 
annual rate of nearly $1,750,000. 

One vital reason for the maintenance 





of the premium income, derived from the 
general run of fire insurance lines with 
no great emphasis placed upon any “4 
cial side-lines, is the insistence of E. 

Schultz & Co. upon prompt payment of 
agency balances. As a general agency 
Mr. Schultz and his associates are re- 
quired to pay their companies monthly 
for liab‘lity underwritten no matter 


HARRY W. BERBERICH 

Harry W. Berberich, special agent in 
charge of western Pennsylvania and 
western Maryland with headquarters at 
Pittsburgh. He has been with E. K. 
Schultz & Co. for about eight years and 
prior to that was with the National 
Union in Pittsburgh. He also traveled 
at one time in the Ohio field. 


Not only does E. K. Schultz & Co. em- 
phasize the matter of collections upon 
its special agents but the desired results 
are obtained. As a consequence only a 
few agencies have been lost. To offset 
this the general agency has- recently 
male a number of excellent connections 
in offices where other companies have 
withdrawn by virtue of quitting the fire 





W. RAYMOND McVAUGH 


W. Raymond McVaugh, special agent 
for New Jersey with headquarters with 
the general agency at Philadelphia. He 
has been with E. K. Schultz & Co. about 
four years. He got his early training 
with the Corroon & Reynolds companies 
and for awhile was a fieldman in the 
Philadelphia suburban territory. 





whether they in turn have received the 
premium income involved or not. The 
general agency receives an overriding 
commission and in return therefor as- 
sumes full responsibility for premium 
collections, adjustment of losses, appoint- 
ment of special and local agents and 
other duties associated with the terri- 
tory handled. 
Premiums Are Collected 

Thus it is evident that were it not for 
general insistence upon reasonably 
prompt premium settlements the general 
agency could not long maintain itself. 





A. I. RICHARDSON 


A. I. Richardson, special agent for the 
New England States of Massachusetts, 
Connecticut and Rhode Island, with 
headquarters at Boston. He joined the 


general agency in 1923. Formerly he 
was with the Rosencrans office in Bos- 
ton and prior to that was with a local 
agency in Salem, Mass. 


field through mergers. The Ohio Farm- 
ers and the Millers National while not 
members of the Eastern Underwriters 
Association have carefully refrained 
from paying excessively high commis- 
sions and thus are in a strong agency 
position today. All agency applications 
are carefully checked by the field force 
and no appointments made until the 
general agency is satisfied fully as to 
financial set-up, classes of clients, etc. 

E. K. Schultz & Co. do not subscribe 
to the idea of making a big bid for vol- 
ume. The general agency has never had 


JAMES L. YOUMANS 


James L. Youmans, special agent for 
eastern Pennsylvania, eastern Maryland 
and Delaware with headquarters in Phil- 
adelphia. He obtained his basic fire in- 
surance experience with the E. K. 
Schultz & Co. as an examiner at the 
home office. Mr. Youmans was ap- 
pointed to his present post on January 
1, 1928. 





W. M. WAKEMAN, JR. 


W. M. Wakeman, Jr., special agent 
fo- New York State outside of the New 
York City metropolitan and suburban 
areas, with headquarters at Syracuse. 
He is one of the veterans of the Schultz 
organization. Mr. Wakeman was born 
in Hartford and got his early training 
with the Scottish Union & National in 
Hartford. Later he was special agent at 
one time and another for the Conti- 
nental, Peoples National, Milwaukee 
Mechanics and the Providence-Wash- 
ington. He joined the Schultz office 
about fifteen years ago and for awhile 
handled both New England and New 
York State. With the more intense de- 
velopment of these territories it was con- 
sidered necessary to divide responsibili- 
ties so that Mr. Wakeman was given 
New York State and Mr. Richardson 
took charge of New England. 





more than two companies and has not 
believed that a large fleet of companies 
was essential to successful underwriting. 
A conservative but solid development of 
premium income has been a_ guiding 
principle of the organization. 

In the field the supervision of various 
territories is entrusted to the following: 

W. M. Wakeman, Jr., Syracuse, N. Y 
who covers that state; Albert I. Richard- 
son, Boston, handling the New England 
territory; W. Raymond McVaugh, Phil- 
adelphia, handling all of New Jersey; 
Harry W. Berberich, Pittsburgh, in 
charge of western Pennsylvania and 
western Maryland, and James L. You- 
mans, Philadelphia, in charge of eastern 
Pennsylvania, eastern Maryland and 
Delaware. 


PA. EXAMINATION SCHEDULE 
Armstrong, insurance com- 
missioner of Pennsylvania, has an- 
nounced that the following schedule will 
be observed in connection with all ex- 
aminations held by the department for 
applicants for licenses as agent or brok- 
er, all time indicated being Eastern 
Standard Time: 9 to 10:30 a. m—Fire; 
10:45 a. m. to 12:15 p. m—Casualty oF 
Accident & Health; 1 to 2:30 p. m— 
Life. These changes become effective on 
Saturday, September 3. All applicants 
will be notified by the department to ap- 
pear within the times indicated. 


Charles F. 





N. J. SCHOOL INSURANCE 
The State Board of Education of New 
Jersey has objected strenuously to hav- 
ing the responsibility of passing upon the 
stability of insurance companies placing 
fire coverage on institutions coming U™ 
der the supervision of the Board, 2% 
for the present the committees in charge 
of the various schools throughout i 
state will pass upon the matter. It wi 

again be taken up in the early fall. 
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MARINE & AUTOMOBILE 


Conditional Buyer 
Upheld on Insurance 


SELLER OF AUTO LOSES SUIT 


Indiana Appellate Court Holds Condi- 
tional Seller‘Cannot Demand Buyer’s 
Insurance For Own Benefit 








The conditional seller and buyer of an 
automobile occupy the same position as 
a mortgagor and mortgagee, and are gov- 
erned by the same rules so far as ques- 
tions of insurance are concerned. But 
the conditional seller, as such, has no 
interest, either in law or in equity, in 
an insurance policy effected by the buy- 
er upon the automobile for his own ben- 
efit, independent of any covenant or con- 
tract requiring the buyer to insure for 
the benefit of the seller. 


By the terms of a contract of condi- 
tional sale of an automobile the seller 
was given authority to insure the car 
against fire and theft, and, if he exer- 
cised this authority, the purchaser agreed 
to pay the premium, and the seller, upon 
receipt of any proceeds from such in- 
surance, could apply them at his option 
either to the replacement of the prop- 
erty or to the reduction of the debt. 


Under this agreement there was no 
duty or obligation resting on the buyer 
to insure the car against loss by fire. 


The automobile in this case was in- 
sured by the conditional buyer and de- 
stroyed by fire while $500 of the purchase 
price notes were unpaid. The insurance 
company paid the buyer $516 on his 
claim, $466 of which he applied on a 
promissory note to the bank. The con- 
ditional seller, Charles Haverstock, sued 
to recover this $466 from the buyer, Eu- 
gene Darrow, and his sureties on the 
note to the bank, contending that the 
agreement in the conditional sales con- 
tract that all insurance money collected 
should be applied on the debt, or to re- 
Store the property, made this fund a 
trust fund for the benefit of the condi- 
tional seller to the extent of the unpaid 
balance of the debt, and that equity 
would establish a lien on the fund paid 
to the bank. 


The Indiana Appellate Court held that 
the seller was not entitled to the insur- 
ance money collected by the buyer. As 
vendor and holder of the legal title as 
security for the purchase money he also 
had an insurable interest in the auto- 
mobile, which he might have protected 
by taking out insurance in his own name 
and requiring the purchaser to pay the 
Premium, or by requiring the purchaser 
to ae the car for his, the vendor’s, 
enent. 


Or, after the debt became due, he could 
have protected himself by repossessing 
the automobile, which he had a clear 
right, under the conditional sales con- 
tract, to do. He did not see fit to pro- 
tect himself in any of the above ways. 
The fact that the debt was due and the 
Purchaser was entitled, at his option, to 
repossess the automobile did not change 
the tule of law, because the contract re- 
mained in force and the purchaser's in- 
surable interest was not cut off until the 
seller had exercised such option and re- 
Possessed the automobile. 





AIR SERVICE 


The Italian government invited avia- 
tors of practical experience to a Con- 
gress of Transatlantic Fliers, which took 
fiace late in May in Rome. The possi- 
_ of a regular line service formed 
— chief theme for discussion. Two 
ena inittees, one for the South-Atlantic 
‘ one for the North-Atlantic, were 

€cted and asked to study the matter 
and report. 





CANADIAN AUTO ACT 


To Be Effective This Year in Four 
Provinces; Three Others Expected 
To Act Shortly 

The Canadian Uniform Automobile In- 
surance Act has been made effective in 
Manitoba as of September 1. This law is 
now effective or will be shortly in British 
Columbia, Manitoba, Ontario, and Nova 
Scotia. Saskatchewan, Alberta and New 
Brunswick are expected to act shortly. 
The Province of Quebec and Prince Ed- 
ward Island did not pass the act and 
therefore cannot make it effective until 
after the next sessions of their respec- 
tive legislatures. 

In British Columbia sections 41-58 of 
the motor vehicle act were enacted by 
legislature, embodying the financial _re- 
sponsibility law, to become effective Sep- 
tember 1, 1932. Financial responsibility 
laws are now in force in the provinces 
of New Brunswick, Prince Edward 
Island, Ontario and Manitoba, and will 
come into force on September.1 in Nova 
Scotia by statute. 








LLOYD’S LOSES TEST CASE 


British House of Lords Holds Under- 
writers Must Pay for Loss of 
Business Documents 


A reserved judgment has just been de- 
livered in the British House of Lords, 
Britain’s legal appellate body, in a test 
case concerning the extent of the insur- 
ance against loss upon business docu- 
ments, promissory notes, bills of ex- 
change, etc., provided for in Lloyd’s un- 
derwriters’ in-and-out insurance policy. 

The underwriters in the action said 
they insured only against actual loss by 
fraud of the documents. Lords Atkin, 
Warrington, Tomlin, Thankerton and 
Macmillan found that the wording of the 
policy rendered the underwriters liable 
for loss by fraudulent dealing with the 
documents in the course of business by 
outside persons or firms. 

The action was brought by Lazard 
Bros., merchant bankers, London and 
Brussels, who insured for $550,000 against 
loss of securities between their houses. 
Bills of exchange were obtained from 
them, negotiated to bona fide holders, 
and paid by Lazards on maturity. Laz- 
ards were induced to accept the bills 
by the false representation of a Zurich 
merchant that a genuine sale existed. 
The underwriters declined to make good 
Lazards’ losses. 

Lord Warrington, giving judgment, 
said it was impossible to argue from 
the small premium that the insurance 





was not intended to be as wide as the 


merchants claimed. The wording was 
open to that construction and the broad 
legal principles must be followed of giv- 






































Ocean — 


MARINE INSURANCE 


Yacht 





protection of property. 


Marine insurance. 


policies are non-assessable. 


Inland Marine Mutual Policies 


Inland Marine policies have become an important factor in providing complete 


These policies are now available in the Atlantic Mutual, the largest Company 
in the United States writing exclusively Ocean Marine, Yacht and Inland 


Although Atlantic Mutual policies are written on a cash participating basis, the 


Latest Dividend 15% 
Losses Paid in Excess of $185,000,000 
Dividends of Profit to Policyholders Over $115,000,000 


Inquiries invited direct or through agents or brokers 


Atlantic Mutual Insurance Company 
Chartered 1842 


Home Office: Atlantic Bldg., 49-51 Wall St., New York 
BRANCH OFFICES: 
BOSTON—CLEVELAND—CHICAGO—PHILADELPHIA 














AVIATION INTERESTS COMBINE 





Lloyd’s Register and British Corporation 
Register of Shipping Air Committees 
Now Act Jointly 

The Committee of Lloyd’s Register of 
Shipping and the British Corporation 
Register of Shipping announce that an 
amalgamation of their aviation interests 
has taken place, and that from July 1 
the Aviation Committees of the two so- 
cieties will act jointly. During the past 
three years the inspection of certain 
classes of aircraft for renewal of certifi- 
cates of airworthiness has been delegated 
by the Air Ministry to these bodies, and 
it was recently stated by the Director of 
Aeronautical Inspection that much of the 
work connected with the renewal of cer- 
tificates of airworthiness for civil aircraft 
has been transferred to the classification 
societies. 

The new body is to be established at 
Lloyd’s Register of Shipping, 71 Fen- 
church Street, London. 

The Joint Aviation Advisory Commit- 
tee of Lloyd’s Register and the British 
Corporation Register will consist of Sir 
George Higgins, chairman, Lloyd’s Reg- 
ister of Shipping (ex officio), and Rob- 
ert-Clark, chairman, British Corporation 
Register of Shipping (ex officio) ; Arthur 





APPLETON & COX, Inc. 


8 South William Street, New York 


ing the words in the policy their natural 
meaning. The Appeal Court’s judgment 
in favor of the underwriters was there- 
fore reversed and Justice Wright’s judg- 
ment for the merchants restored with 
costs in all three courts. 







































AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,565,762.78 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $13,257,460.31 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,387,252.42 
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L. Sturge, chairman, and Maurice E. 
Denny, deputy chairman, and thirty-two 
men well known in the aviation, ship- 
ping and insurance worlds. Among the 
latter are Captain A. G. Lamplugh, un- 
derwriter of the British Aviation Insur- 
ance Co., and Sir Arthur Worley, chair- 
man of the British Aviation Insurance 
Co. Major R. H. Mayo will be the con- 
sultant, and L. J. Hill will be principal 
surveyor, with four assistants. The com- 
mittee has Malcolm K. Scott and T. R. 
Thomas as joint secretaries. 





SHIP FIRE COMMITTEE 

In order to inquire fully into the pre- 
cautions taken to prevent fires on pass- 
enger liners, and to consider the fire 
prevention regulations now in force, a 
special committee of owners and builders 
has been set up in England to confer 
with the Board of Trade. 

The suggested members of the ship- 
owners’ panel of the Joint Sub-Commit- 
tee of Shipowners and Shipbuilders on 
Fires in Passenger Liners are as follows: 

R. I. Dodsworth (Furness, Withy and 
Co., Ltd.), A. I. Anderson or T. F. Tal- 
lents (Orient Line), Captain P. J. Noal 
(Shaw, Savill and Albion Co.), R. W. 
Rugg (P. and O. Line), S. G. West 
(Union-Castle Steamship Co.), and/or 
Captain Spriddell (Royal Mail Steam 
Packet Co.), Captain J. Gillies (Canadian 
Pacific Steamships, Ltd.), a representa- 
tive of the Liverpool Steam Ship Own- 
ers’ Association, Mr. Roxburgh or Mr. 
Braidwood (Coast Lines), Captain J. 
Harris (L. M. S. Railway Co.). 





SOME FRENCH RISKS DROPPED 

An important result of the heavy fi- 
nancial loss caused by the destruction 
by fire of the large French liner Georges 
Philippar at the entrance to the Gulf of 
Aden last May is that, effective July 4, 
some of the largest liners in the Mes- 
sageries Maritimes fleet are no longer 
insured in the market. The total in- 
surance on the Georges Philippar is be- 
lieved to have amounted to some $6,250,- 
000 and the greater part of the loss is 
known to have fallen on the London 
market. Some shipping casualties create 
no great surprise but the unfortunate 
loss for the company by the destruc- 
tion of this great ship by fire on her 
maiden voyage undoubtedly shocked pub- 
lic imagination. 


SHANGHAI RATES LOWERED 

The special committee of the American 
Institute of Marine Underwriters has 
recommended that a further reduction 
of 2%4 cents be made in rates on ship- 
ments of general merchandise to and 
from Shanghai. 
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CASUALTY AND SURETY 





New Basis for Stocks 
Set by U.S. Treasury 


FOR ALL ACCEPTABLE SURETIES 


Amortization Principle for Bonds Amply 
Secured and Not in Default Allowed 
in Filing June 30 Reports 


More than the usual interest has been 
taken by company chief executives in 
the security valuation requirements pre- 
scribed by the Treasury Department for 
us¢ in preparing June 30 financial state- 
ments to be filed by companies author- 
ized to act as acceptable sureties on 
bonds in favor of the United States. Per- 
mitting the use of the amortization prin- 
ciple for bonds amply secured and not 
in default was generally expected, fol- 
lowing the recent approval of this pro- 
cedure by the National Convention of 
Insurance Commissioners. It was in con- 
nection with the basis to be used in 
evaluating common stocks that the keen- 
est interest was shown, particularly since 
it may be expected to have some bearing 
on action to be taken by the commis- 
sioners’ convention later in the year. 

Briefly, the Treasury Department re- 
quires that the market value of stocks 
be based upon the average rates arrived 
at by adding the quotations promulgated 
for use as of December 31, 1931, by the 
commissioners and the market quotations 
as of June 30, 1932, and dividing the sum 
by two. Stocks purchased since June 30, 
1931, however, should not be valued at 
more than their purchase price. Fur- 
thermore, stocks of corporations in re- 
ceivership since June 30, 1931, should be 
valued on the basis of market quota- 
tions as of June 30, 1932. 


Bond Amortization Requirement 


In connection with application of the 
bond amortization principle James H. 
Douglas, Assistant Secretary of the 
Treasury, makes the following stipula- 
tions: 

“(a) The market value of all amply 
secured bonds, if not in default as to 
the payment of principle or interest, 
should be based upon the principle of 
amortization. The amortized value, if 
the bonds were purchased at par, should 
represent the par value; if the bonds 
were purchased above or below par, the 
amortized value should represent the 
purchase price adjusted so as to bring 
the value to par at maturity and so as 
to yield in the meantime the effective 
rate of interest at which the purchase 
was made. 

“(b) The market value of bonds which 
are not amply secured or on which there 
has been a default in the payment of 
principle or interest, should be based 
upon market quotations as of June 30, 
1932.” 


Supplemental Schedules 


Assistant Secretary Douglas goes on 
to explain that the next issue of Treasury 
Form No. 356, based upon June 30 finan- 
cial statements of reporting companies, 
will show in all cases the surplus of each 
company on the basis of its securities 
carried in accordance with the foregoing 
requirements. In order to obtain this 
uniformity he requests those companies 


Control of General Ind. 
Passes to Hansen’s Co. 


INTERNATIONAL RE. TIEUP 


Forgery Insurance Carrier to Continue 
Rochester Home Office and Individual 
Entity; Pioneer in This Field 


The General Indemnity of Rochester, 
organized in 1914 by interests closely 
affiliated with the Todd Companies, man- 
ufacturers of check writing machines and 
safety devices, is now under the control 
of the International Reinsurance of Los 
Angeles, headed by Carl M. Hansen. The 
negotiations were consummated a short 
time ago. 

It is not Mr. Hansen’s plan to absorb 
the General Indemnity. It will remain 
in the business as a separate entity, con- 
tinuing to operate in the field of forgery 
insurance, which, as pioneer, it has suc- 
cessfully developed. 

Walter L. Todd, who has been the 
directing head of the General Indemnity 
since its organization, under the new 
arrangement becomes a director of In- 
ternational Re-Insurance, as well as re- 
maining an official and director of the 
General Indemnity. Several other di- 
rectors of the company also go on the 
board. The home offices of the General 
Indemnity and the direction of its af- 
fairs will remain in Rochester as here- 
tofore. 

Financial Position Strengthened 


The financial statement of the General 
Indemnity as of May 31, 1932, on con- 
vention value basis, shows gross assets 
of $2,801,000 with a capital of $750,000 
and a surplus of $297,000 or a surplus to 
policyholders of $1,047,000. These assets 
are backed by the resources of the Inter- 
national Re-Insurance, the gross assets 
of which are approximately $14,000,000, 
aggregate assets of both companies of 
in excess of $18,000,000, and show a com- 
bined capital and surplus of more than 


$5,000,000. 





using actual market quotations as of 
June 30, 1932, or some other basis than 
that prescribed, to submit with their re- 
ports, supplemental schedules of bonds 
and stocks owned as of June 30, 1932, 
valued in accordance with the foregoing 
requirements. It is explained that the 
Treasury Department will make the nec- 
essary adjustment in such companies’ re- 
ported surpluses to reflect for rating 
purposes their securities on the pre- 
scribed basis. 

In conclusion Mr. Douglas says: 

“All companies using the amortized 
values for bonds and the average rates 
for stocks in the valuation of their se- 
curities in the reports filed with the 
Treasury as of June 30, 1932, must sub- 
mit for the information of the Treasury 
supplemental schedules of bonds and 
stocks owned as of June 30, 1932, valued 
on the basis of market quotations as of 
June 30, 1932, as listed in the Bank and 
Quotation Record, issued as of that date. 

“The mean between bid and asked 
prices should be used when no sales are 
reported, and where quotations are not 
available, the securities should be valued 
in accordance with the best information 
obtainable.” 
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Surety Angles to Huge St. Lawrence 
Waterway Project Hold Interest 


The signing of the St. Lawrence wa- 
terway treaty on Monday by United 
States and Canada which will bring 
ocean commerce to the mid-west was 


viewed with considerable interest by 
surety men this week. The fact that this 
project was hailed by President Hoover 
as the “greatest’ internal improvement 
yet undertaken on the North American 
continent”; that the major construction 
will be two dams, one at Barnhart Island 
and one at Crysler Island; that the total 
cost of the project will run to more than 
half a billion dollars, provided plenty of 
incentive for contract bond underwriters 
to start figuring on the extent of the 
bond coverage which the dam construc- 
tion will require. “It looms up far more 
impressively than the Hoover Dam pro- 


ject upon which there is a $5,000,000 
bond,” said one underwriter. 

It is estimated that seven to ten years 
will be required to complete the work. 
Subject to ratification of the treaty by 
the United States Senate and the Ca- 
nadian Parliament, thousands of men 
will be put to work for most or all of 
this time “to give 90% of the world’s 
ships direct access to Chicago, Mil- 
waukee, Duluth, Detroit, Bay City, To- 
ledo, Cleveland, Buffalo and other lake 
cities.” 

Bids are not expected to be called for 
until some time in 1933 after the treaty 
has been officially ratified. Qualifying 
powers of surety companies at that time 
on government business will naturally 
play an important part in determining 
what sureties will share in the coverage. 





NEW SURETY RATES IN VA. 





Towner Filing Approved for Temporary 
Application from July 15 to Jan., 
1933; Separate Filing, Too 

Proposed new fidelity, forgery and 
surety bond rates, involving increases for 
the most part, filed by the Towner Rat- 
ing Bureau with the Virginia state cor- 
poration comission November 25, 1931, 
have been approved by the commission 
for temporary application in that state, 
effective July 15. The rates will con- 
tinue in effect until January 1, 1933. 

At the same time another schedule of 
rates filed separately by four companies, 
St. Paul-Mercury Indemnity, United 
States Guarantee, Virginia Surety, and 
Guarantee Company of North America, 
were likewise approved for temporary 
application until the first of next year. 
These show variations from the other 
filings and are slightly lower. 

In deciding to approve the rates for 
temporary application, the commission 
stated that there was insufficient infor- 
mation and data upon which to deter- 
mine what rates are proper in Virginia 
as permanent rates for the lines in ques- 
tion. “But,” it added, “there is ample 
information and data before the com- 
mission to indicate that the rates in 
force are inadequate and insufficient due 


DECLARES USUAL DIVIDEND 

The usual quarterly dividend of fifty 
cents a share has been declared by the 
New Amsterdam Casualty, payable Aug- 
ust 1 to stockholders of record July 26. 
In the future action on dividends, the 
company’s directors decided, will be at 
semi-annual periods, January and July, 
instead of quarterly. 





SET DATE FOR RATE ARGUMENT 

The Supreme Court of Oklahoma has 
set the date of September 13 for oral 
argument in the pending compensation 
insurance rate increase of 47.5% ap- 
proved some months ago by the state 
insurance board but which increase the 
Associated Industries of Oklahoma ap- 
pealed to the Supreme Court. 





DE WITT H. STERN CO. MOVE 

De Witt H. Stern Co., formerly of 13 
Astor Place, New York, have moved to 
915 Broadway. 





to unusual and extraordinary ratio 
losses.” In its opinion, more or less of 
an emergency exists, and it was only 
fair to permit the proposed new rates to 
go into effect temporarily pending a final 
determination of the question as Just 
what are proper rates. 
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On the Production “Firing Line” 








Compensation Experience Rating 


Seen From Producer’s Viewpoint 


By B. H. Fitzpatrick, 
Underwriter, Maryland Casualty, New York Office 


PART Il 

One need not have more than a passing 
acquaintance with the experience rating 
plan to know that its present structure 
not only does not make for a close repro- 
duction of the actual loss ratio, but de- 
signedly operates to cause large fluctua- 
tions in the rates from year to year and, 
particularly in the case of good risks, 
makes the comparison of the current rate 
with the proposed rate odious. The mech- 
anism which gives rise to these large 
fluctuations is the “weighting” which 
gives to the latest available year’s expe- 
rience the greatest weight in determin- 
ing the final rate. Progressively it gives 
less weight to the prior year’s data. In 
New York, for instance, where the first 
four of the last five years is used in the 
experience rating, the earliest year is en- 
tered at 25% of full value, the next suc- 
ceeding at 50%, the year following that 
at 75%, and the last year is given full 
weight. 


When Weight Comes Into Play 

Let us, for a moment, revert to that 
concept of the plan previously set forth, 
namely, that the plan establishes a risk 
rate independent of the manual rate and 
strikes a balance between the two. It is 
in establishing the risk rate that the 
weight comes into play. Suppose that a 
New York risk develops a risk rate of $3 
in each of the first two years of the 
rating period considered separately, and 
a rate of $4 in each of the last two years 
considered separately. 

If we applied no weights we would 
have a risk rate over the whole period 
of $3.50 to set up for comparison with 
the manual rate. But if we apply the 
weights given above we will have a rate 
of $3.70 to use in striking our balance 
with the manual rate. The net result is 
in this case a higher rate. Of course, 
had the earlier years rather than the 
later years been the bad ones, the oppo- 
site would have obtained, and the risk 
would have got a lower rate. 

Now it is obvious what confronts the 
producer when he tries to justify his rate. 
If he has an otherwise good risk with a 
bad last year (not infrequently the re- 
sult of one large loss) hé has an uphill 
fight against the assured’s conviction that 
the normal run of his experience ought 
to have determined his rate. If he has 
an otherwise bad risk with a good last 
year, where there is a strong probability 
that he will be able to justify an un- 
Weighted rate the assured smilingly takes 
= policy and promptly forgets about the 

e. 


While it is not strictly within the scope 
of this discussion we may pause to re- 
mark that the writer’s experience (and 
€ has had opportunity for a good deal 
of observation) does not tend to con- 
Tm the proposition on which the 
Weighted plan is based; that is, that there 
'S a trend toward or away from improve- 
ment in the experience of risks, and, fur- 
ther, no a priori reason occurs to him 
why it should be so. Neither have his 
talks with safety engineers convinced 
im that the weighting of the plan has 
ad any effect on the attitude of as- 
Sureds toward safety work, which is one 


of the results for which the weights were 
designed. In fact, the engineer’s an- 
swers to questions concerning the 
weighted plan were almost uniformly 
“What is this weighting that you’re talk- 
ing about?” 


Full Credit Expected For Good 


Experience 


The argument used to justify the in- 
troduction of the weights into the plan 
from the producer’s angle was that it 
gave him an answer to the assured’s 
question “Why are you keeping that 
large claim that happened four or five 
years ago in my experience at this late 
date when all my other experience has 
been good?” From what the writer has 
been able to observe that question has 
been converted to “Why aren’t you giv- 
ing me full credit for all my good ex- 
perience when there is only one large 
claim in the last year, and I’ve had no 
serious losses since ?” 


The old question could be answered 
with the fairly simple assertion that it 
was necessary to include all the experi- 
ence over a certain period and that the 
claim would be entirely removed in the 
next rating. But the assertion that the 
experience will be considered at 75% of 
its value in the next rating sounds im- 
posingly weak. Add to this the fact that 
the new plan seeks to collect from the 
assured in one year what would have 
been taken from him over a long period, 
under the old method. Add to this the 
further fact that the “trend” idea is in- 
tangible and probably is regarded by the 


majority of assureds as “insurance talk,’ 


and you have a well primed prospect for 
the mutual solicitor. 

The assured’s mind is centered about 
the contract before him, not the contract 
of a year or two hence. That is vague, 
indefinite, and the producer cannot make 
it definite. He remembers the mutual 
dividend is more substantial the higher 
the rate is, and he weighs it against 
stock company service and security. In 
a great number of cases he comes to the 
conclusion that, while the stock com- 


pany’s advantages are worth what he . 


pays for them, they more and more seem 
like a luxury, like the meringue on a pie, 
something that while desirable can be 
foregone. 


Simplicity in Rate Explanation Desirable 


We might say, referring back: to our 
remarks upon the assured’s attitude, that 
ease of explanation is desirable in a rat- 
ing plan. The chance of convincing the 
assured that the plan works “according 
to Hoyle” varies directly with the close 
fit of the plan to the actual loss condi- 
tions of the risk, and inversely with the 
number and complexity of the ideas you 
have to “sell” him. If the assured can 
be presented with a rate that is fairly 
close to what his untutored judgment 
tells him his rate ought to be, then you 
can tell him simply that that most 
equitable rate was produced by our most 
equitable experience rating plan. But if 
the rate does not coincide with his idea 
of what it should be, you have to go into 
the details of the plan if you expect to 
hold him. Then as you unfold idea after 
idea, the assured first looks bewildered, 
then gives up following your trail. He 
comes to the conclusion that the experi- 
ence rating plan is a well thought out 
method of drawing red herrings across 


Art Grose’s Believe-It-Or-Not Plate 
Glass Story Attracts Ripley’s Attention 


Not so many months ago Arthur D. 
Grose, superintendent, publicity depart- 
ment of the Employers’ Group, printed 
a story in the monthly Pioneer about a 
Jacksonville, Fla., man who walked 
through several yards of a display plate 
glass window in a Ford car agency and 
wasn’t even injured. It made such a 
good story that when “Believe-it-or-not 
Ripley” was in Boston a short time la- 
ter for a platform appearance “Art 
Grose gave him the complete details of 
the incident. Ripley seemed quite anxi- 
ous to include it among his syndicated 
material to the newspapers. 

Here’s the story the way in which it 
was told to “Art” Grose and as it ap- 
peared in the Pioneer: 

“The Tom Wright Motor Co. of Jack- 
sonville, Fla., had one of the most com- 
ical, although it could have been seri- 
ous, accidents that has ever happened in 
the plate glass business. 

“This is a Ford dealer, and has a very 


nice office front which consists of sev- 
eral large plates of glass. These plates 
extend to the floor, and make a very 
light, airy room. 

The Employers’ Paid the Bill 

“A satisfied customer was joyfully pay- 
ing his bill at the cashier’s desk when 
he saw a friend driving slowly by the 
place, to whom he yelled. The friend, 
not hearing the above mentioned custom- 
er, continued slowly on his way, whereat 
this customer, hastily taking his change 
(and receipted bill) rushed out to catch 
his friend. In his haste he was not 
aware that he had seen his friend 
through a plate glass window; so he pro- 
ceeded to lope through several yards of 
glass. 

“Very fortunately for this gentleman, 
he was not injured and since the Em- 
ployers’ adjuster in Jacksonville is very 
prompt, the glass was replaced in time 
to accommodate any other playful cus- 
tomer Mr. Wright might have.” 





said trail in order to conceal the fact that 
he is being overcharged. 


Practical Application 


What is the practical application of the 
foregoing? Very slight, perhaps. If, to 
procure results that jibe with the lay- 
man’s ideas, we must have a complicated 
plan, then by all means let us have a 
complicated plan. 

There is in the business today a great 
tendency toward simplicity in rate struc- 
ture. This is commendable, provided it 
be not lost sight of that someone has to 
sell our protection at “simplified” rates, 
and that it is the good risks whose rates 
have been “simplified” that drift mutual- 
ward. 


The point made above, however, does 
warn us that the adding of gadgets to 
the plan ought to be done sparingly and 
with an eye on the producer’s difficulties 
in explaining them. Perhaps we might 
consider that the weights in the plan are 
gadgets added without a full calculation 
of the effects on the producer. If so, 


‘ this furnishes an additional reason for 


eliminating them. 


The recent proposal to rate risks retro- 
spectively if approved would help to re- 
move the principal argument for the 
weighted plan since it offers to an as- 
sured a much more immediate and po- 
tent reason for engaging in accident pre- 
vention activities. The same plan would 
probably relieve some of the pressure on 
the producer and keep business on the 
books of the company in which it was 
originally written because the assured 
will feel that his return premium for 
gcod exnerience will come to him “ma- 
nana” if the line is replaced. 





J. S. HEYER’S SUGGESTIONS 





Loyalty Group Vice-President Recom- 

mends Ten Commandments to Im- 

prove Conditions in Casualty Field 

Concerned over the mounting losses in 
the casualty field last year as shown in 
the Casualty Experience Exhibit, J. S. 
Heyer, vice-president, Loyalty group, 
has recommended the following ten in- 
surance commandments which, if consci- 
entiously adhered to, will “bring the 
business back to a healthy condition and 
keep it in the ‘pink’ of condition.’” They 
are: 

1. Obtain adequate rates. 2. Collect 
every premium dollar. 3. Select repre- 
sentation carefully. 4. Produce profit- 
able miscellaneous classes in every 
agency. 5. Careful and prompt adjust-- 
ment of claims. 6. Stress quality instead 
of volume. 7. Refrain from question- 
able risks. 8. Avoid undesirable terri- 


tory. 9. Underwrite each risk with 
care. 10. Drive for Profit above all 
else. 

Mr. Heyer’s’ recommendations ap- 


FEDERAL TAX ON CHECKS 


Viewed as Talking Point for Payroll 
Robbery Insurance by Marylaind Casual- 
ty; How Employers Can Save Money 


In view of the new Federal tax law 
requiring that each and every check is- 
sued be taxed two cents, the timely sug- 
gestion is made in the Maryland Casual- 
ty Budget to agents of the company that 


they lose no time in pointing out to 
assureds with large payrolls how much 
better and cheaper it will be for them 
to take care of these payrolls in cash, 
protected by messenger and payroll rob- 
bery insurance. Says the Budget: 

“Taxes, in whatever form they come, 
are always unpopular. Nobody likes to 
pay taxes, yet sometimes certain taxes 
do offer opportunities which did not ex- 
ist before. 

“The new Federal tax law requires a 
tax on each and every check issued. Dur- 
ing the past few years, many large con- 
cerns have been paying their employes 
by payroll checks. Where there are a 
large number of checks issued, the tax 
will amount to hundreds, and perhaps 
thousands, of dollars. 

“We suggest that you canvass your 
large employers, find out the amount of 
their payrolls and show them how they 
can save money by paying in cash and 
having the payroll protected by messen- 
ger and payroll robbery insurance. 

“Let’s get busy on this at once. Busi- 
ness is hard to get these days, and every 
company and every agent is going to be 
interested. If you are first in your par- 
ticular field, you will reap the largest 
benefits.” 


M. T. STITH DEAD 


Maurice T. Stith, prominent in fire and 
casualty agency circles in Louisville, died 
recently in a tubercular sanatorium after 
a long illness. He had been a partner 
in several agencies during his career, be- 
ing the founder of the Stith & Schuster 
agency and later of Stith & Harris. For 
the past ten years he had been associat- 
ed with Edward J. Miller & Co. 





P. G. LOSS RATIO IN OKLA. 


The loss ratio in plate glass insurance 
in Oklahoma for 1931 was 40.95% above 
the amount for permissable claims, the 
annual report of Commissioner Jesse G. 
Read reveals. During this period there 
were fifty-three stock companies and two 
mutual associations collecting premiums 
of $147,097, and paying claims amounting 
to $60,220. This was an improvement 
over experience of the preceding year. 





peared in the current Loyalty Group A. 
& H. Fieldman in connection with an 
analysis he made of the Experience Ex- 
hibit headed “Sad, but true!” 
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C. W. Hobbs Justifies 
19.8% Rate Increase 


FEATURES “WAGE CUT” EFFECT 





Nat’! Council Special Representative 
Submits Policy Year Exhibits; Rising 
Medical Loss Ratios Cited 





Clarence W. Hobbs, special represent- 
ative of the insurance commissioners on 
the staff of the National Council on 
Compensation Insurance, has followed up 
his compensation rate increase decision 
of last week by an analytical justification 
of his reasons for setting it at 19.8%. It 
was contained in a 14-page memoran- 
dum which W. F. Roeber, general man- 
ager of the Council, sent out on Tuesday 
to all company members of the organ- 
ization. 

With his usual thoroughness Mr. 
Hobbs presents an exhibit showing 
country-wide loss ratios for stock and 
non-stock companies during the policy 
years from 1925 to 1930, noting that the 
experience of all carriers pointed to a 
mounting loss ratio. He observes, how- 
ever, that the non-stock carriers had a 
better experience in 1930 than in 1929 
while the stock carriers had a worse ex- 
perience. “For the first time since 1925,” 
he says, “there appears a wide differ- 
ence in indemnity loss ratio,” and for 
the first time the stock medical loss ra- 
tio is measurably worse than that of the 
non-stock carriers. 


Profound Influence of Wage Cuts 

In this connection Mr. Hobbs points 
out how profoundly wage changes exer- 
cise an influence on loss ratios, making 
the computation of rates in times of eco- 
nomic unstability a very precarious mat- 
ter.’ By means of another exhibit of 
country-wide wage change factors he 
shows the required increases to be ap- 
plied to partial rates to offset the re- 
duction in premium due to changes in 
average weekly wages. 

After analyzing the arguments in fa- 





Debate Expense Loading Plans 
Both regional and rates committees 
of the National Council on Compen- 
sation Insurance were in session yes- 
terday, giving consideration to rate 
levels, expense loadings and effective 
dates for the 19.8% increase in com- 
pensation rates which was decided 
upon by Mr. Hobbs a week ago in 
breaking a deadlock which had ex- 
isted. In advance of these meetings 
another tie vote was expected on ex- 
pense loading inasmuch as the pro- 
posal of the stock companies produces 
a rate reduction on the lines having 
premiums of $1,000 and over, and this 
would result in a serious competitive 
factor to the non-stock carriers. 

The stock companies have recom- 
mended a 40% expense loading in the 
rates on premiums up to $1,000 and a 
loading of 31.5% on premiums over 
$1,000 which is considered possible be- 
cause of the graded commission plan 
they have proposed. The non-stock 
carriers, on the other hand, are urg- 
ing an acquisition cost plan which 
will preserve the same amount of 
commission dollars in the new rates 
as in the old. 











vor of the rate increase proposals as 
presented by their respective propo- 
nents Mr. Hobbs concludes as follows: 

“The National Convention of Insur- 
ance Commissioners has, in its resolu- 
tion, emphasized adequacy. In view of 
the large underwriting losses of the 
stock carriers during the past three 
years, culminating with a loss during the 
past year stated at $24,000,000 and the 
precarious situation with regard to the 
general condition of companies, it is fair- 
ly evident that a failure to make rates 
adequate may be attended by serious re- 
sults. At the same time it is necessary 
to preserve a basis of fact and reason in 
the interest of justice. 

“While the evidence is not as complete 
as is desirable, it seems sufficient to war- 
rant a conclusion that there has been a 


general reduction in wage of at least 
15%. The greater part of this is of re- 
cent development: and the known oc- 
currence of large wage reductions in the 
last few months affecting great numbers 
of employes; and the known rapid down- 
ward trend of average weekly earnings 
during the last few months renders a 
further general wage reduction practi- 
cally certain. The amount of that wage 
reduction will probably ultimately reach 
the level of reduction in commodity 
wholesale prices, which at the end of 
1931 was 26%. Projection of trends of 
wage reduction would indicate a reduc- 
tion in the period for which the rates are 
being calculated of 20 to 22%. If this 
conclusion is sound, the rates should con- 
tain an element recognizing a wage de- 
crease somewhere in this vicinity. 
Calculation of Rate Increase 


“T feel, however, that a portion of this 
may properly be left to be covered by 
the contingency factor. However prob- 
able, it is still a contingency. I there- 
fore think the rates should be predicated 
on an assumed decrease in wage beneath 
the levels prevailing in 1929 of 18%. 2% 
of this may be regarded as reflected in 
the experience of 1930. This leaves 16% 
to be brought into the rates. The con- 
tingency factor will take up a further 
decrease in wage levels up to practically 
22%; and this I think should be done, 
partly because the companies are not in 
a position to take a further heavy loss; 
partly because, even if the expectations 
are not justified, these past losses render 
a moderate profit not unreasonable. 

“This will result in a calculation of the 
rate increase substantially as follows: 

1. Allowance for increased indem- 
nity loss cost, 1930 over 1929. 1.0% 
2. Allowance for increased medical 
cost, 1930 projected to 1932-33. 3.8 


3. Allowance for contingency...... 4.3 
4. Allowance for wage change..... 10.7 
19.8 


“My decision has been previously re- 
corded in a memorandum filed with the 
General Manager of the National Coun- 


NEW AUTO ACCIDENT POLICY 





Continental Casualty Innovation; Avail- 
able to Men and Women at $15 Year- 
ly Premium; Its Salient Features 
The Continental Casualty has put on 
the market a special automobile acci- 
dent policy, available to men and women 
regardless of occupation, for which the 
charge is $15 yearly or $8 semi-annually. 
It is a combination coverage contract 
paying for medical, surgical, hospital, 
nurse and X-ray expenses up to $500 in 
addition to the other indemnities speci- 

fied in the policy. 

For total loss of time the insured is to 
be paid $100 monthly if injured while 
riding in, driving or cranking a pleasure 
type automobile, or as a passenger in a 
public passenger carrying automobile; or 
being struck by an automobile of any 
type. This indemnity will be paid for 
six consecutive months. If the insured 
is injured while riding in, driving or 
cranking a commercial car, or driving or 
cranking a public passenger carrying au- 
tomobile $50 a month will also be paid 
for six months. 

In the case of partial loss of time two- 
fifths of the indemnity specified for total 
loss of time will be paid but not to ex- 
ceed one month. For the loss of life, 
limb and sight the policy provides pay- 
ments from $500 to $2,000. 

The Continental Casualty feels that 
this contract strikes a new note in acci- 
dent insurance coverage. 





AIR SAFETY CONGRESS 
The first British air safety congress 
was held at Croydon Airport recently, 
being opened by the Duke of_ York. 
Captain Frederick E. Guest, an English 
aviator, presided at the conference. 





cil, both parties having agreed that the 
decision might be recorded in advance 
of the filing of this memorandum setting 
forth the reasons therefor.” 





Agents 
and Brokers— 


Casualty Insurances 








Home Office Buildings 


E believe that we have a clear conception 


our obligations to the public and you, backed 


by over 34 years of experience. 


We are conscious of our ability to render you 
outstanding Service. 


We consider every risk from you “important.” 


MARYLAND CASUALTY COMPANY 


BALTIMORE 


of 


Bonding Lines 
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Lively Fight Over New 
Virginia Rate Bureau 


STOCK VS. NON-STOCK CARRIERS 





Beha and Counsel at Hearing Contend 
Governing Committee Representation 
Should Be Based on Premium Vol- 
ume; Opposing Arguments 





The Virginia state corporation com- 
mission heard argument on Monday as 
to whether or not mutuals and other 
non-stock carriers are entitled to equal 
representation with the stock companies 
on the governing committee of the re- 
cently organized bureau for the admin- 
istration of automobile liabilitv and prop- 
erty damage rates and rules which will 
be under the supervision of the commis- 
sion. At the conclusion of the argu- 
ment the matter was taken under ad- 
visement by the commission. 

New Ruling Fails to Satisfy 


The non-stock representatives still ob- 
jected later in the week when by ruling 
of the corporation commission the bu- 
reau’s constitution was amended by pro- 
viding that five of the seven members 
of the governing committee be stock 
company men; that the minority would 
be entitled to at least two members on 
this committee. 

All the companies are now preparing 
to file their rates and rules before 
the commission for review. After this 
has been done and if the schedules are 
not approved in thirty days, the Virginia 
law permits thirty more days in which 
preparations for rate defense hearings 
may be made. As July 20 was the legal 
deadline for filing of the rates, the hear- 
ing proper may begin in September. 

Beha and Mead at Hearing 


The non-stock carriers had appealed 
from the action of George A. Bowles, 
insurance commissioner of the state, in 
approving the setup of the new bureau 
which provided for a governing commit- 
tee of six stock companies and one non- 
stock. Figures compiled by the state in- 
surance bureau were produced showing 
that of the total 1931 net premiums of 
$2,442,638 on automobile liability and 
$988,775 on property damage written by 
all companies in Virginia, approximately 
1% had been produced by stock com- 
panies, 

These companies, represented by 
James A. Beha, general manager, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, claimed that representation 
on the governing committee should be in 
direct proportion to the business pro- 
duced; that the non-stock representation 
Was fair enough in view of the fact that 
they had written less than 10% of the 
business. Mr. Beha, who had made the 
special trip from New York to attend 
the hearing, accompanied by R. C. Mead 
of the Bureau automobile department, 
told the commission that in his opinion 
this was the proper way to regard the 
Matter. 

Thomas O. Moss, Richmond attorney, 
who acted as special counsel for the 
stock companies, made the principal ar- 
gument in their behalf. In the course 
of his discourse he stressed the fact that 
at the organization meeting representa- 
tives of the non-stocks had walked out 
mM protest when Commissioner Bowles 
tued in favor of the stock companies. 
Mr. Moss thought it ill became them to 
do this after they had been outvoted. 

Non-Stock Arguments 

Holmes Hall and Samuel L. Kelley, 

Ichmond attorneys, representing the 
on-stock companies, argued that these 
‘ompanies were entitled to equal repre- 
‘entation. A new constitution was sub- 
mitted, adopted by the non-stocks, call- 
ng for a governing committee of six, 
Composed of three stock companies and 
‘iree non-stock carriers. It was pointed 
out that when a similar bureau was set 
"P Some years ago the latter companies 
Were given equal representation on the 
Bverning committee. Consequently they 
ould not see why they should be denied 
Pe same representation on the new bu- 

uS governing committee. 


Poster Idea to Build 
Good Will for Agents 


POSTAL TELEGRAPH HELPING 





Arranges with Nat’l Assn. to Display 
“Famous Insurers” Poster Nation- 
wide in August; Planned by 
Hollis L. Brownell 





To further the cause of accident pre- 
vention and to stimulate public interest 
in the growing importance of the insur- 
ance agent the National Association of 
Insurance Agents has arranged with the 
Postal Telegraph for display of an at- 
tractive poster which will be shown in 
2,000 telegraph office windows during 
August and which, it is estimated, will 
be seen by millions of people nation- 





Goodwin Favors Sliding 


Commissions on Big Risks 


Percy H. Goodwin, past president 
of the National Association of Insur- 
ance Agents, went on record yester- 
day as favoring a sliding scale of com- 
missions to agents on large bonding 
contracts. Speaking before the an- 
nual meeting of the Insurance Agents 
League of Washington at Seattle Mr. 
Goodwin said that on some large con- 
tracts no local agent can earn the 
present supposed rate of commission 
on a bond of $5,000,000 to $10,000,000. 
The present commission develops a 
condition which brings into the busi- 
ness politicians, one-case agents and 
brokers, and contracting companies. 

“I, for one,” said Mr. Goodwin, 
“would like to see the National As- 
sociation enter into an agreement 
with the companies as- to a sliding 
scale of commissions, let us say at the 
present rate for the first $1,000,000 of 
the bond, 10% less on the second 
million, and a maximum of 10% on 
all over $2,000,000. Then the compa- 
nies should agree to stop promulgat- 
ing rates providing for 5 or 10% com- 
mission. For many years I was stren- 
uously opposed to any sliding scale 
of commissions based on the size of 
the premium. Past events and pres- 
ent conditions have caused me to 
change my opinion.” 











wide. The poster idea was designed and 
produced by Famous Advertising, Inc. of 
which Hollis L. Brownell, prominent 
Watertown, N. Y. local agent is the 
president. 


Dramatizes Stephen Decatur’s Iron Men 


Under the heading “Famous Insurers 
of History” and with a colorful action 
picture of Stephen Decatur with his 
“Iron Men in Wooden Ships,” the text 
of the poster reads as follows: 

“When the dark pirates of North Af- 
rica threatened the struggling commerce 
of our young nation, Stephen Decatur 
with his ‘Iron Men in Wooden Ships’ 
smashed Tripoli and drove the pirates 
from the seas. 

“By this victory Decatur made possible 
the building of our merchant marine, and 
insured the development of the nation’s 
commerce. 

“And today, the insurance agent plays 
an important part in the commerce of 
the country. He it is, who arranges pro- 
tection of vital importance and insures 
the stability of credit through sound in- 
surance guarantees. 

“Realizing the huge economic loss of 
two billions of dollars caused by auto- 
mobile accidents, he has joined the 
nation-wide campaign to teach safety on 
streets and highways.” 

“Carelessness Causes Accidents 
Be Careful! 
Be Efficient! Be Secure!” 

Agents or local boards, desiring to be 
identified with this nation-wide safety 
movement, may procure additional copies 
of the poster with or without Postal 
Telegraph name plate. 
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CONCENTRATED POWER 


Small in area, the old adage, “good things come in small packages” can 
find no truer application than the City of Newark. 


In the shadows of the great skyscrapers of New York, Newark has grown 
until today her busy manufacturing plants and manifold industrial activity reflect 
the growth, the wealth and concentrated power of this city. 


Within an area of but twenty-three and one-half square miles, a population 
of 442,337 people live in comfort and health. The growth of Newark may best 
be explained by the fact that Newark offers to industry the three most important 
essentials of successful production: Labor, Market and Shipping Facilities. 


In the early days of the Republic, Alexander Hamilton, brilliant statesman, 
predicted that a great city would arise on the west side of the Hudson River. 
Newark has done much toward the fulfillment of this prophecy. The extent of 
transportation and labor facilities has brought 1,705 factories, employing 65,057 
workers to Newark. Overnight the New Jersey manufacturer can reach com- 
munities with a combined population of more than 20,000,000 people—18% of 
the wholesale and 20% of the retail outlets of this country. Its high rank 
among the larger cities of the United States is never questioned because of the 
volume and diversity of its industrial production, its rare transportation advan- 
tages, its internationally known insurance companies, its vigorous retail trade and 
its excellent residential and recreational facilities. 


Five trunk lines serve it. The Port of Newark, a municipal development, 
is constantly growing more prominent among the leading Atlantic Ports. Newark 
is also the point of meeting of all important trunk highways in the vicinity, 
including the Lincoln Highway,—the great Atlantic and Pacific thoroughfare, 
the William Penn Highway, and others serving near and far territories. 


Though Newark by reputation is industrial, it is also widely known as an 
insurance and banking center. Over 12,000 persons have employment in its 
home offices of 22 large Life, Fidelity, Fire and Casualty companies which have 
aggregate assets of over three billions of dollars. 22 Newark banks have 
resources of $503,393,789 and deposits of $418,757,497. 


Although the Eastern Department of Union Indemnity Company with 
headquarters at 100 Maiden Lane, New York City, is but thirty minutes from 
Newark, Union Indemnity Company has maintained an office in this Key City 
as an additional service to its agents and assureds throughout this prosperous 
section. The city of Newark is indeed an important link in that great chain of 
Union Indemnity offices which cover the United States. 


Union Invemniry Company 


A DIVISION OF INSURANCE SECURITIES COMPANY, INC. 


Detroit Life Insurance Company 
La Salle Fire Insurance Company 
Union Title Guarantee Company, Inc. 





EXECUTIVE OFFICES: UNION INDEMNITY BUILDING, NEW ORLEANS 7 od 7 100 MAIDEN LANE, NEW YORK 
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G. V. Fuller Analyzes 
High Accident Costs 


SUPERVISION LAX RECENTLY 





Factors Such as Let-Down in Industrial 
Plant Safety Inspections and Mech- 
anization Contributing Causes 





Definite reasons for the rise in indus- 
trial accident costs have been tabulated 
by G. V. Fuller, assistant secretary of 
the National Council on Compensation 
Insurance, who was one of the speakers 
at the recent Eastern Safety Congress 
at Newark, N. J. 

Employers would be more interested 
in accident prevention work if it could 
be proved, rather than just casually 
stated, that accident costs are increas- 
ing, Mr. Fuller said. 

Nine causes of long standing were 
given in the survey; five more linked up 
with the business depression; and three 
that Mr. Fuller thought could easily be 
remedied. 

The three preventable causes were 
given as: 

1. A material let-down in supervision 
in the plant appears to have taken place 
during the past two years. The impor- 
tance of continuous. supervision has 
been under-rated, even where only the 
more efficient workers are involved. The 
endeavor to cut overhead by having fore- 
men actually do workers’ jobs instead of 
supervising exclusively is a questionable 
practice trom an accident prevention 
standpoint, and this system has already 
given evidence of increased accident fre- 
quency. 


Dropping Safety Work 


2. There has also been a let-down in 
safety inspection and maintenance work 
in order to cut plant overhead. Such a 
procedure almost invariably causes an 
increase in accident frequency and se- 
verity during the best of times. A safe 
plant is one where these two functions 
are recognized as important, and a safe 
plant reduces accident cost. 

3. A let-up of real safety activities at 
a time when most needed can only result 
in a greater accident frequency. In an 
endeavor to cut expenses many employ- 
ers are allowing their safety committees 
to die or drag along ineffectively. Safe- 
ty men are laid off as non- essential or 
put to work at more visually productive 
jobs. Expenditures for badly needed 
safeguards are cut, and the general at- 
titude seems to be that genuine accident 
prevention work can wait for better 
days. 


Long Standing Causes 


The long standing causes cited were: 
1. Mechanization of industry is one 
of the principal causes in many indus- 
tries. the machine has increased the 
severity of accidents and reduced the 
payroll on which rates are based. 

2. Substitution of piece-work pay- 
ments for time rates has contributed 
materially to increasing accident costs. 
lhe picce-work system forces individual 
effort beyond normal, and unless its in- 
troduction is accompanied by extensive 
training of employes along the line of 
systematized movements, developed by 
time motion studies, and unless improved 
tools are introduced to assist the oper- 
ator in such movements, there is bound 
to be an increase in accident frequency. 

3. Medical treatment given injured 
employes has improved greatly. Those 
injured have been given the finest of 
treatment, but that increases the medical 
bills 


Increasing Field of Awards 
+. Awarding boards are becoming in- 
creasingly lenient in stipulating pay- 
ments 
5. Continued amendments are being 
made in the state compensation acts, and 
new court interpretations being made, 


almost always extending the coverage. 
6. More and more are occupational 
diseases being included in compensable 
claims. 
7. Laborer’s jobs have become more 
complex, difficult for the men to under- 
stand. 


Motor Car Hazard 


8. The increased use of the motor 
vehicle in industry has become so uni- 
versal that it is now the dominant haz- 
ard in many industries. Laundries, 
creameries, bakeries, fuel and material 
dealers, and like industries, otherwise 
comparatively non-hazardous, now have 
a considerable percentage of their work- 
ing forces subjected to the severe haz- 
ards attending the use and maintenance 
of motor vehicles. 

Probably one of the most clear-cut 
cases of increased cost may be found in 
connection with salesmen. 

9. The perfection of high-speed cut- 
ting tool steel has made dangerous ma- 
chines out of the lathe, milling machine, 
drill press, and similar machines. The 
chips are hotter and fly faster and 
farther. 





WOULD FORM CREDIT MUTUAL 





Meggle Plan Brought Up at Inter- 
national Chamber of Commerce Meet- 
ing; Would Have Information 
Exchange 
An international mutual credit insur- 
ance company, members of which would 
all be importers and exporters needing 
such coverage, was proposed at the re- 
cent executive meeting of the Inter- 
national Chamber of Commerce. This 
proposed company would create an in- 
ternational credit information bureau, 
controlled by the members, which would 
would issue a monthly list of members 
whose credits would be guaranteed. A 
number of branches in the various 
countries would handle the actual un- 
derwriting and credits up to 80% of the 


Constructive Annual Meeting Promised 
By International Claim Association 


Harlan S. Don Carlos, Travelers asso- 
ciate chief adjuster, who is president of 
the International Claim Association, to- 
gether with the committee chairmen in 
charge of the association’s twenty-third 
annual convention to be held at White 
Sulphur Springs, September 12-14, are 
working energetically to make this meet- 
ing an outstanding one from the point 
of view of constructive value to the busi- 
ness. Upon his return recently from 
White Sulphur Springs President Don 
Carlos was enthusiastic over the pros- 
pects of a successful meeting having been 
assured by the management of the 
Greenbrier Hotel that every courtesy and 
facility will be extended to make those 
attending comfortable. There are close 
to 200 members among life, accident and 
casualty claim men in the International 
Claim Association and it is hoped that 
the majority of them will be able to at- 
tend the convention. 


Influence of the Association 


The association has more than proven 
its value to the claim men and their com- 


panies over a period of years. Its meet- 
ings in the past have been successful, 
many papers having been read and dis- 
cussed which were timely and construc- 
tive. The practice of general discussion 
at these meetings, too, has proven of 
considerable benefit to those in the re- 
sponsible positions of handling claims. 
This year an interesting program of 
speakers and topics is promised, an- 
nouncement of which will be given at a 
later date. 

The press committee is in charge of 
Harry P. Gallaher, superintendent, bu- 
reau of investigation, of the Mutual Life, 
who comments as follows upon the value 
of this year’s convention: 

“In these depression times claims have 
been more numerous and frequently dif- 
ficult to settle, although the companies 
are all endeavoring to maintain their 
high standards of efficiency and service 
by rendering prompt and fair settle- 
ments. The officers of the association 
therefore feel that with the opportunity 
to exchange experiences this should be 
a most beneficial meeting.” 





value would be insured. The plan is 
known as the Meggle plan. 

The present system of credit insur- 
ance is believed to be inadequate, part- 
ly because the companies writing the 
line have no organization for interna- 
tional information, the risk not being 
sufficiently spread out internationally. 
There are in England, France, Germany, 
Switzerland and a few other countries 
a number of companies, either private 
or supported by the state, writing inter- 
national credit insurance, but their ten- 
dency is toward restriction rather than 
expansion. 








SAFETY 





SIDELIGHTS 


improving home safety conditions 


One of the functions that women’s associations might per- 
form for the elimination of dangerous conditions and the 
promotion of home safety is a periodical home inspection cam- 
paign, the campaign to be so conducted that each housewife is 


made the inspector for her own home. 


The advantage is that 


such inspections would be based on an organized plan, copies 
of which would be printed and made available to any member 


of the community interested. 


Material for the basis of such a campaign may be obtained 
from several national organizations interested in safety pro- 
motion, the names of which we shall gladly furnish to anyone 
interested. 





INTERNATIONAL RE. SHOWING 


Net Assets Increased in First Six Months 
to $15,238,412; Reserves Up to $11,148,- 
743; Losses and Expenses Normal 

Showing a normal continued growth 
the International Reinsurance of Los 
Angeles for the first six months of 1932 
reports gross net income from all sources 
of $6,488,315 and total disbursements of 
$3,558,315, resulting in an excess of in- 
come over disbursements of $2,930,000. 
Losses and expenses have continued nor- 
mal. Net assets increased from $12,308- 
412 on December 31, 1931, to $15,238,412 
on June 30, 1932. During the same per- 
iod reserves increased from $8,021,208 to 
$11,148,743. 

The regular quarterly dividend of fifty 
cents a share was paid by the Interna- 
tional on January 1 and April 1. After 
providing $75,000 for the dividend re- 
quirement on July 1 the surplus of the 
company stands at $2,589,669. 

A comparison of the December 3lst 
and June 30th statements shows an in- 
crease in equity in the company’s home 
office building of $1,079,050. This is ac- 
counted for by the fact that during this 
period the corporation acquired the re- 
maining three-quarters undivided inter- 
est in this building which is located at 
621 South Hope Street, Los Angeles. 
Commenting upon the showing President 
Carl M. Hanson says: 

“The officers and directors of the cor- 
poration are gratified with the results 
obtained during the first six months of 
1932 and look with confidence to the 
future.” 





INDUSTRIAL DEATHS 


The total number of industrial deaths 
reported to the New York State [Lureau 
of Workmen’s Compensation |epatt- 
ment of Labor during June was 150 
which is the same as the May death toll 
and 39 less than the June average for 
1927-1931. Manufacturing, trade, public 
utilities and the service industries had 
fewer deaths than in May but construc- 
tion, transportation and public eimploy- 
ment showed a slight increase. 





FlVce YEARS OLD 
The Accident and Health Ficldman, 
published monthly by the accident and 
health division of Commercial Casualty 
and Metropolitan Casualty, is five years 
old. Its editor now is Willard L. Wes- 
ner. 


LICENSED IN VIRGINIA 
The Ohio Casualty of Hamilton, 0» 
has been licensed in Virginia - write 
general casualty lines. F. W. and 
Jones of Suffolk will be state agents. 
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INTERNATIONAL RE-INSURANCE CORPORATION 


CASUALTY 


Balance Sheet, June 30, 1932 


ASSETS 
ES A ea eS fen ee Oe Tae ee Ee $ 568,800.78 
EEE ELE TUPELO ELT FE Ome ET ee ee 3,575,527.53 
pe ES EET AY RO eS TAT eR Sey, ORR TREE ee 86,253.50 
Salvage Recoverable and other Accounts Receivable....................-..00 00000 ees 359,485.90 
Securities: 
i i cs oy Radia hay Dee OUND $ 994,556.95 
a os ia aca ph RES COKE Re AOA 405,630.19 
ES ec et ye SEP EE ot 5 PN Boe See 1,525,575.08 
ie ons Sar cking spears yarn eA RRO 1,101,309.78 
Corporate Bonds and Stocks..... ite (cht Sidacte eihata cathe eae 3,781,455.74 
$7,808,527.74 
SE 3 a 5 5:0 5acs aly RE et aw cen A dels eee 676,949.03 
Tu I cc 2 ae ded A det ET Gn ©. Se Ae ce 7,131,578.71 
Loans: 
oe Re nn a yn Coe + Ae eS Ke ee $1,290,754.64 
Secured by Mortgage on Real Estate.......................... 894,000.00 
i ner ne amet Renee me man tee, cite me) ee 2,184,754.64 
Real Estate: 
it oo 510 5 0: ich wienmmiaewiere skal nial ee 1,332,011.75 
$15,238,412.81 
LIABILITIES 
Accrued Commissions, Taxes and Other Liabilities...........................0..0... $3,070,992.86 
oy Nhs oa sa oh RAE aap een Um SOR GAD Ba ee Ra ae Re ees 75,000.00 
Reserves: 
I SI 2 00S Se 70s ee ot es oe $2,566, 158.98 
I 2, = 5) 2! MO. 2b go pe Lae 5,436,591.82 
ao esis ix cg Die arm o mcg RGraLS eh blce aie ee 6a ee ee 8,002,750.80 
Capital Stock and Surplus: 
eins Ss ak beak ne Mklgcnins + oR Os aan ps Bae $1,500,000.00 
SE 3, Fon cace we ks Paws Tae e se cone ls hate chica it Penner 2,589,669.15 
Se ee I os os obo Gl i coed ege nee aes cas 4,089,669.15 
$15,238,412.81 


INTERNATIONAL RE-INSURANCE CORPORATION , 


CARL M. HANSEN, President 


HOME OFFICES 


84 William Street Pacific Finance Building 76 King William Street 
New York, N. Y. Los Angeles, California London, England 
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EFFECTIVE RESELLING 


Life underwriters today are facing a serious problem—keeping in force the 
life insurance which their clients own. Policyholders today are entitled to one 
hundred per cent service. The underwriter’s future depends upon his giving 








this service. 


To resell an old policy before it has lapsed is less difficult than to reinstate 
it after it has lapsed; but the interview to resell must be just as carefully planned 
as the interview to make an original sale. 
contemplating lapse or surrender must be carefully thought out. 


derwriters have successfully used such appeals as: 


1. 


A well sold client is a tangible asset. His life insurance pays renewal or 
“service” commissions; his good will pays dividends in new insurance and leads. 


“Do you remember the story of the Arkansas traveler who asked 
a farmer why he didn’t fix the leaks in the roof of his house? 
The farmer replied: ‘When it’s rainin’ I can’t fix it—when it 
ain’t rainin’ the roof don’t need it.’ ” 


“Mr. Policyholder, you won’t be able to buy life insurance when 
the grave need for it arises.” 


“If you cancel this contract you won’t cancel the risk. You will 
merely transfer it from the Equitable to your own wife and 


children.” 


“One Equitable policyholder recently said: ‘I must keep this 
policy in force, because it means rent, clothes, coal, and cloth- 
ing—life necessities—for my family if anything happens to 
me!’ ” 


“Mr. Policyholder, what would your policy mean to your 
family?” 


“Before you cancel this policy, ask some one who has been re- 
jected or given a sub-standard policy what he would do if in your 
position. There are thousands of men who would pay you well 
if they could buy the privilege you own in this policy.” 


Resell Your Clients on The Life Insurance They Now Own 


The Equitable Life Assurance Society of the United States 


393 Seventh Avenue 


Thomas I. Parkinson, President 


‘““What to say” when a policyholder is 
Equitable un- 
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